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iv BEAVER Fully-Adjustable Threaders 


are best ---- see below 
‘HE No. 26 Beaver Heavy-duty Ratchet 


Pipe Threader is the original fully- 
adjustable self-contained ratchet pipe 
hreader using one set of dies to thread 1. 
1}, 14 and 2-inch pipe. Competitive makes 
of “adjustable” threaders are not fully- 





adjustable since, in normal use. they yield ae 
finished threads of varying length when off- — 
standard threads are cut to compensate for oom 
variations in pipe fittings. For explanation. see * 
lower half of this page. : 
W. F 
The superior performance of the No. 26 ae 
Beaver over a period of the past 35 years— Associ 
during which time it has been frequently im- Wo 
proved—explains its world-wide popularity with * 
discriminating pipe fitters in industrial plants: 
railroads; with sprinkler, refrigeration, heating 
and high-pressure piping contractors: through- — 
out the ol fields of the entire world, ete. 
Where tight joints under high pressures are E. N. 
called for we recommend  fully-adjustable 
‘  threaders. — 
; ; NO. 26 BEAVER 1 TO 2-INCH COPY 
A self-contained tool with no loose parts. Cuts FULLY-ADJUSTABLE RATCHET THREADER Me 


all sizes of drip threads and close nipples. 


Why Beaver Fully-adjustable Threaders are Best! 


N THE normal use of hand-operated receding pipe threader, 
the workman first sets the dies to desired size—then mounts the 
tool on the pipe and revolves it until the diehead seats against the 

stationary lead-screw barrel. This tells the workman that the thread J. 
is completed. 











PUBLI 
rT. — , a . ° . . N. Y. 
With a Beaver FULLY-ADJUSTABLE threader, in which the dies | W. is 
move in and out for adjustment—in a plane at right angles to the pipe Washit 
. . > ¢ . t 
the starting point and the finishing point of the dies remain constant. 7 aed 
Consequently, the length of travel ‘of the dies to cut a thread is always MeGra 
second- 
the same and the resulting threads are all of standard length—regardless Albany 
. . 79 
of whether they are standard, oversize or undersize. Commu 
. to the 
12nd § 
But this is not true of other makes of “adjustable” threaders—whether Subseri 
of cam-type or taper-post type. With these, adjustment from standard Conads 
(necessary to compensate for the variation in pipe fittings) is obtained year 
only by moving the starting position of the dies up—or down-—a tapered pga 
post or surface. As a result of this change in the starting position of ues. 
the dies, when the tool is revolved to the customary fixed stopping 
position—as explained in the first paragraph—oversize. undersize 
and standard threads will vary in length as shown by the illustrations 
to the right. 
, A Mc! 
<== The Beaver Way—all threads same length! a 
The Beaver Line, only, offers you the advantage of FULLY-ADJUSTABLE threaders — and these in § 
complete line up to 12-inch size. ) 
Cy 
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Sold by Leading Supply Houses Evervichere! 
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December issue of MILL SUPPLIES. conversion blues,” 
Much has been said and written about Other sections of the country. of Also on the December program are 


the “Industrial South”. To learn what course, will be well represented. For the details of a sales promotion system 
is fact and what is wishful thinking example, the Central States’ annual that brings results for a distributor. 











about the predicted boom south of the meeting in Chicago this month will be 

Mason-Dixon Line, one of your editors fully covered and reported, Director of Circulation, MILL SUPPLIES 

made an extensive tour through the Another interesting article which 330 West 42nd Street, ae York 18, N. Y. 

South Central States. He gathered facts salesmen can use for guidance in over- Please change the Address of 
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Exclusive Features of iia, HG 


HOLO-KROME Pes | DE 
fibre forged SG B, 


@ Ind 


SOCKET SCREWS of ere 


aes On 
future 
The i 
“ ean ] 
tributor values and uses to his distinct advantage 
; ; 
...H-K exclusive features, H-K standard of uni- b LINK 
; Roller 


Here are facts every Holo-Krome authorized Dis- 


form quality, H-K guarantee of unfailing per- 
includ 


formance . . . All sales builders—repeat order = range 


line th 
UNRETOUCHED PHOTO ETCHED CUTAWAY promo 
HOLO-KROME SOCKET HEAD CAP SCREW _ 





getters! 








mainte 
and th: 
of user 
widely 





1—Increased Strength. 2—Continuous Uncut Laterally De- 
flected Core Fibres. 3—Continuous Unbroken Fibres. 
4—Smooth Flat Top With Slight Chamfer. 5—Concentricity 
of Head With Body. 6—Sockets—Uniformly Accurate to Full The co 
Depth of Hole—True Hexagonal Shape—Across Flat Section series, 
Diameter Identical Top and Botom—No Taper—Smooth Regu- precisi 
lar Walls—Well Defined Corners. 7—Continuous Fibres End- Produc 
ing in Socket Walls. 8—Re-enforced Socket Walls. 9—Con- 
tinuous Uncut Fibres. 10—Square Shou'ders. 11—Original 
Continuous Fibrous Structure. 


HOLO-KROME 
Kiébre forged SOCKET SCREWS 


Manuractured Exclusively by 


THE HOLO-KROME SCREW CORP, 
HARTFORD 10, CONNECTICUT, U. S. Aa 








HOLO-KROME /S SERVING ITS DISTRIBUTORS 
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future profits. 


The ideal situation is to get recognition as a 


supply source that is permanent. 


You can do exactly that with the 
LINK-BELT line of Ball and 
Roller Bearings—the line that 
includes types to meet the wide 
range of industrial needs—the 
line that delivers efficiency, that 
promotes economy through less 
maintenance and replacements, 
and that continues to get the O.K. 
of users as it continues to be more 
widely used. 


The complete line, which consists of numerous sizes of each 
series, displays the same qualities of scientific design and 
precision workmanship characteristic of all LINK-BELT 


Products. 



















DEPENDABLE SUPPLY SOURCE FOR 
BALL AND ROLLER BEARINGS 


@ Industrial needs for ball and roller bearings are 
of great importance to the men who supply them 
.. for, on performance depends future sales and 
















Wile 
FOR DATA BOOK No. 1775-A 


Be sure you have the full and complete facts 
about LINK-BELT Ball and Roller Bearings. 
Data Book No. 1775-A is valuable to you not 
only because it describes and pictures the 
complete line but also because it contains 
page after page that is highly important to 
you in the sale of Ball and Roller Bearings. 
Send for it now so that you will have all this 
data immediately available. 
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This advertisement, 


in leading business and industrial publications, 


is typical of our consistent campaign to promote 


Dodge Distributors’ business. 


MILL SUPPLIES * NOVEMBER, 1945 











PERMATEX PIPE JOINT COMPOUND 


Number 5l 
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DOOR-OPENERS and VOLUME-BUILDERS 


Bristo “Multiple 
Spline’’ Socket 
Screw 


in BRISTOL'S “B-LINE” 


When you handle Bristol’s ‘‘B-LINE” of socket 
screws, you can offer the user the right type for his 
fastening requirements the BRISTO “‘Multiple- 
Spline” for such special requirements as small size, 
vibration conditions, frequent disassembly... or 
BRISTOL’S ‘‘Hex’’, a superior, precision-made, 
cold-upset-and-extruded hex screw for ordinary 


purposes. 


And when you handle Bristol’s “B-LINE”’ of 
belt fasteners, you have a new attention-getting 
item for transmission belts Bristol’s ““B-LINE”’ 
hinge-type Belt Hooks... and a proven repeater 
for conveyor belts — Bristol’s Belt Lacing. 


Push ‘‘Multiple-Spline’’ — the only screw of its 
type on the market and keep reminding your 
customers that BRISTOL’S ‘“‘Hex’’ has greater 
strength, gives tighter fit, mates more accurately 
with the wrench. Meanwhile, offer the right 


fastener for transmission belts, the Wa 
right fastener for conveyor belts. ez 


THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Peotits 


MILL SUPPLIES . « 
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NEW 
DISTRIBUTORS! 


@ This presenta- 

for bigoe tion describes 

Bristol’s “B- 

wre ice, LINE” Plan for 
BELT PASTENE, ° 

2 Distributors... 

100% distributor 

policy, profit structure, promotion plans, etc. Write 

to us to have a Bristol Mill Supply representative 

show you the opportunities the ‘‘B-LINE”’ Plan 

presents. 








ne aaa w PRESENT 
we . DISTRIBUTORS! 
g — Follow Bristol’s 
D Lv “B-LINE” ad- 
eae aeeecamaeemammmemmmaa vertising in 
hon 2 PURCHASING, 

o8fe[) sor MILL 

& FACTORY, 
MACHINERY, COTTON, IEN, MACHINE DESIGN, 
PRODUCT ENGINEERING, ELECTRICAL MANU- 
FACTURING, PIT & QUARRY, COAL AGE, ENGI- 
NEERING & MINING JOURNAL. The Bristol Co., 
Mill Supply Division, 126 Bristol Rd., Waterbury 
91, Connecticut. 
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“PERFORMANCE-PROVED” QUALITY 
IN W-S FORGED STEEL PIPE FITTINGS 
MEANS EXTRA STRENGTH... SAFETY... SERVICE 





FORGED STEEL 
SCREWED FITTINGS 


Long threads, accurately cut, per- 


Taz COMPLETE LINE of Watson-Stillman Forged 


Steel Pipe Fittings is manufactured under the fectly ‘aligned, for quick, easy 
same Quality procedures that have characterized ae aiaien aires: tian 
all Watson-Stillman products during 97 years of pore teat rey ~ — 
experience in dealing with high pressures. Avail- ieee ai Sauna ont Gale 
able to you in Screw and Socket Welding types— 4” LPS. 2000 — 3000 — 6000 
in Carbon Steel, Carbon-Molybdenum Steel, TE 

Chromium-Molybdenum Steel, and Stainless Steel. SOCKET WELDED TYPE 
The Double-Diamond trade mark is your guarantee a toe ren Anew 
of “Performance-Proved” Quality. inate necessity of cutting pipe to 


exact lengths. The deep socket 
furnishes support for the pipe and 
provides self-alignment. No spe- 
cial fixtures are needed for lining 
up and holding joints. PROVED 
WELDABILITY, Sizes: 4” through 
4” \,P.S. For Schedule 40—80— 
160 and XX Pipe. 














WATSON=~ STILLMAN 


ROSELLE, NEW JERSEY 


Distributor Products Division 


Designers and Manufacturers of Forged Steel Fittings, Valves, Wire 
Rope Shears, Pumps, Jacks, Pipe Benders and Hydraulic Equipment MARK OF QUALITY 


FITTINGS + VALVES + WIRE ROPE SHEARS » PUMPS + JACKS + Sold Through Leading Distributors 
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... the world won't necessarily ‘‘beat a 
pathway to your door.’’ You have to sell 
just the same. But the ‘‘better mousetrap,’’ 
by which, of course, we mean Metro 
Precision Gages and Carbide Tipped 
Tools, will enable you to make easier 


sales and more of them. Metro Tools 





/ 


and Gages are well and favorably known 
to industry, carry an attractive margin 
for you, and are nationally advertised 
to the entire metal trade. 
Distributorships now open in good 
manufacturing territories. Ask today 


for further information. 





\ 


*, 


TOOL AND GAGE CO. 


4240 Peterson Avenue 


Chicago 30, Illinois 


MCTRU 
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YOUR PAINTS AND VARNISHES, without 
doubt, belong to a “royal” line. . . but 
is this also true of the bolts and nuts you 
carry? RB&W EMPIRE is a name that 
stands for the highest quality in fasteners 
which, through their consistently superior 
performance, help to bring satisfied cus- 
tomers back into your warehouse. 








WITH CLOSED Eves, a Milwaukee distributor 
took from his stock the RB&W bolt and 
nut reproduced here. Open your eyes to its 
clean-cut head, its accurate, well-finished 
barrel, its perfect threads. ..and remember 
that any other RB&W bolt and nut of 
the same type, found in any distributor's 


Yt tlw=w@$$;:-i#t@000044£42£(J 


stock, is of similar high quality. 





MANY HUNDREDS OF THOUSANDS of dollars 
have been spent by RB&W during the 
past 100 years, in the research and devel- 
opment work that enables distributors to 
offer their customers such unusual fastener 
values. Take advantage of all that RB&W 
offers, including RB&W’s advertising 
campaign which is designed to enhance 
the value of your RB&W distributorship. 


RBcW 




















AND 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY 


Sales Offices at Philadelphia, Detroit, Chicago, Chattanooga, Los Angeles, Seiiend, Seattle. iiesre 





penen at Port Chic N. Y., Coraopolis, Pa., Rock Falls, Ill. 
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| CAN BEAT STATIC ELECTRICITY. 
I'M STATICRESISTING SUPER-7, MY 
BUILT-IN CONDUCTING EL 
CARRIES CHARGES TO MACHINES 
WHERE THEYRE GROUNDED. USE 
ME WHERE EXPLOSION 15 A 


“7 STEEL . | HAND 

HEAVY JOBS, BECAUSE MY STEEL 
\ CABLES ADD POWER, REDUCE 
STRETCH AND SLIPPAGE. 


MY SKIN 1S MADE OF NEOPRENE. 

1 CAN HANDLE 90% OF ALL OIL 
CONDITIONS, THEY CALL ME 
SUPER-7 OIL-RESISTING. 


9 
a 
“So 


NOTHING ELSE TAKES HEAT THE 
WAY 1 DO. 1A SUPER-7 HEAT- 
RESISTING, AND BELIEVE (T OR 


NOT, 180° IS JUST COMFORTABLY £ 





| CAN TOP THAT! ’M MADE OF SOLID 
NEOPRENE. PUT ME WHERE BELTS VIRTUALLY 





Texrope V-belts are available nation-wide through Allis- 
Chalmers Dealers and Sales Offices. It pays to make Allis- 
Chalmers your V-belt drive headquarters. 


ALLIS-CHALMERS 





Texrope Super-7 V-Belts result from the cooperative research of two great com- 
panies—Allis-Chalmers and B. F. Goodrich—and are sold exclusively by A-C. 


A 1960 
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FEEL 


BULLETIN! 


RECONVERSION 
WiThi HELP OF NEW 
AEE ALG KIT! 


Guide to “How to 
Take Reconversion 
Inventory” of Drives, 
Motors, Pumps 








Help in the big job of reconverting for 
peacetime production is now offered to 
plants everywhere by Allis-Chalmers 
Mfg. Co., its district offices and dis- 
tributors. To all who request it, we're 
sending the new “Reconversion Inven- 
tory Kit”, planned to speed the task of 
determining the condition of your ex- 
isting oso — V-belt drives, mo- 
tors, and centrifugal pumps — which 
will be used in reconverted production, 


SUGGESTS PROCEDURE, 
STATES STANDARDS 


Used by foremen, maintenance men, 
and engineers, the Kit is a real time- 
saver... leads efficiently to probable 
trouble spots, helps clear them up. 
Gives bearing tolerances, resistance for- 
mulae, etc., in compact, easily-used form, 
Check List appraisal charts help deter- 
mine present and future condition of 
units inventoried 


HOW TO GET YOUR KIT 


For your free Reconversion Inventory 
Kit, call your nearest Allis-Chalmers 
distributor or district office, or write 
Dept. 76, ALLIS-CHALMERS MFG. Co., 
Milwaukee 1, Wis. 


ALLIS-CHALMERS MFG, CO. 
Dept. 76, Milwaukee 1, Wis. 


Please send Reconversion Inventory 
Kit free of charge to: 


Company.......... 
Address... 
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“‘plastic-housing” elec- 
tric drill 





with the good tools 


LOOK AHEAD...GET AHEAD...STAY AHEAD with... 


INDEPENDENT PNEUMATIC TOOL COMPANY 
600 W. Jackson Boulevard, Chicago 6, Illinois 


Birmingham Boston Buffalo Clevelond Detroit los Angeles Milwavkee New York Philadelphia 
Pittsburgh St. Lovis Sott Loke City Sen Francisco Toronto, Coneda London, England 
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portable electric screw 
driver 


> | “put you in the market FIRST 


3 | that sell FAST! . 






PORTABLE POWER 





ONLY THOR DISTRIBUTORS SELL TOOLS FOR EVERY CUSTOMER'S EVERY JOB 
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USED!..PROVED!!..PRAISED!!! 


New form of © Fact-Power” 
works RECONVERSION wonders! 












; 
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KARDEX converts 
STOCK BALANCES 
into ACTION... 


without computation / 






USE THIS SECTION WHEN ‘ORDER POINT’ IS FROM 1 10 
DO NOT USE AT ANY OTHER TIME | 










1 
2 
3 
4 











a 
Wy] 12 
wiz] 14 
USE WHEN “ORDER POINT” IS 10 OR MORE 
’ 49 
52 


© 
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39 
62 
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8 9 
9 0 

















4145 
48 


51 


23 | 26 
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co 


do 
it 
str 


PROVED in operation and praised sitate the establishment of a new 
by users* working under the stress reorder point. 
of war production and reconversion! 

an TIME 


GET FULL DETAILS. Management 
Controller No. 708 describes 


order ; ] “xnedite 
Oo if 1 é ( xp ; P P ° 
t reorder and to ex] edite in full this proved-in-use stock 





THIS is the Graph-A-Matic Com- normal conditions, over-stocks and sentesh caattent itty Chaten. 
puting Chart — the revolutionary under-stocks the needed and us- tions and details on promi- 
record-keeping idea that ends the able data supplied by Kardex “Fact- nent installations. Available 
need for time-costly computation Power’’—are seen clearly at a glance from our Systems Research 
and laborious analyzing to obtain because they are in uniform position. Data File — at our nearest 
positive stock control. Users report The proper action is sure to be taken Branch Office or by mail from 
over-all operating economies ranging at the proper time! iincien 


as high as 50°! 
WITH the Computing Chart and 
Graph-A-Matic Signalling, stock SYSTEMS DIVISION 


control in the full meaning is accu- 


rate, certain and fast. And the R t me é BL] & T re) be a A ef o 
“chart” idea is so simple, so flexible 


that the visible scales are re-set in 315 Fourth Avenue, New York 10, N. Y. 


seconds whenever conditions neces- 


*Prominent compan es whose names will be supplied on request. 























2EMINGTON RAND 
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NOW I SEE WHY THE GUY CALLED. 





We don’t want to imply that everyone who uses heavy 
pipe is living in the past. We simply want to drive home 
the great truth that a lot of heavy pipe is still being used 
for services that light-but-strong Taylor Spiral Pipe 
could handle equally well and at much lower cost. 

It has been more than 40 years since Taylor Spiral Pipe 
was actually a new idea. But while it has been fully 
proved and increasingly used in every one of those 40 
years, its full scope and economy is still a new idea in 
plants that cling to the old practice of using Standard 
Thickness Pipe for everything that doesn’t call for still 
heavier pipe. 

Remember that the light weight of Taylor Spiral 
doesn’t mean it is a light-duty pipe. Its spiral seam gives 
it a remarkable strength-to-weight ratio . . . makes it 
stronger, gauge for gauge, than any other type of pipe 


It's been a new idea for more than forty years — 


AYLOR SPIRAL PIPE A NEW FAD! 














... enables it to handle the wide range of every-day serv- 
ices like those listed below, with strength and service 
life to spare. 

But the light weight does mean economy — in first 
cost, transportation cost, handling cost, erection cost. 
In fact, the installed cost of Taylor Spiral Pipe in many 
cases is scarcely half that of the heavy pipe it so well 
replaces. 

Switching to Taylor Spiral Pipe is made practical by 
the range of sizes and variety of fittings. Thicknesses 
range from 12 to 6 gauge; sizes from 6” to 42”; joint 
lengths up to 40 ft. All types of end joints and couplings, 
all kinds of fittings and specials or fabricated assemblies, 
are produced by Taylor Forge, assuring a complete serv- 
ice and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 * 


MILL SUPPLIES 


New York Office: 50 Church Se. Sd 







Philadelphia Office: Broad Strect Station Bldg. 


\ 
i SELL TAYLOR 
7 SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diesel Exhaust Lines 
@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 

@ Hydraulic Mining 


\ @ Dredge Lines j 
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A TOE-LIFT 
COMBINA- 

TION is used ~ 

on this job < 
Ocher attachments 
adapt the all-direc- 


tional hydraulic ram 
to push, pull, clamp, 


bend, press operations. 





Sell “Cost-Cutting” The Porto-Power Way 


AN, what a story you have to tell about the way Porto-Power 


slashes maintenance and production costs — and improves 
safety records. In every plant there are 1001 jobs that hydraulic 
Porto-Power will do easier, faster, and safer. You'll be “the fair- 
haired boy” with every maintenance man, production manager, and 
safety engineer to whom you give the story of Porto-Power. And 
best of all, right now is when the benefits of Porto-Power’s all- 
around utility are needed and wanted. Talk Porto-Power on every 


call and watch what happens. 


A Product of BLACKHAWK MFG. CO., Dept. P17115, Milwaukee 1, Wisconsin 


-_ BLACKHAWK 





UMI 






















“It’s Yours, Old Man,” said the Sullivan Machinery Co. 
to the Allis-Chalmers engineer. “All that compressor 
needs to make it happy is a motor. But it’s got to 
have the right qualifications before it can keep com- 
pany with my machine!” 





“| Don't Want This! Looks like the motors in San Fran- Well, That Compressor Manufacturer made our heads 
cisco and the compressors in New York. What I whirl. Lighter . . . more compact . . . simple design 
want is a motor that'll hug that compressor so close . . . rugged construction . , . trouble-free . . . these 
you can’t tell where one starts and the other ends. were only part of what he wanted. So we measured 
It’s got to...” and figured and made designs . . . 






















, Result: A completely integrated package unit with a We Cut Overall Size by pressing the rotor on the com- 
; mighty saving in space. To install it you only had to pressor shaft. That eliminated motor bearings and 
- connect the leads and it began to purr. Speaking of with it lubrication worries and any chance of misa- 
j purring — you should have heard Mr. Compressor lignment. A new type of housing reduced weight, 
j Builder when he saw the finished product. helped pack more hp into less space. ” 
1926 

" 
Y There’s a Moral: Every time Allis-Chalmers 

engineering solves special motor problems, 
- we discover new ways to build better stand- 


ard motors for you. Watch for these new 
and better motors from A-C. 


HEAR THE BOSTON SYMPHONY: Every Saturday Evening, American Broadcasting Co. 
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Great Time 


Check These Features 
of Black & Decker 
Heavy-Duty Grinders 


Powerful Black & Decker Motors 

Grease-Sealed Ball Bearings near ends of Spindle 
minimize vibration 

Extended Wheel Spindles* 

Tapered End Housings* e High Center Line* 

Enclosed Wheel Guards meet safety regulations, can 
be adjusted radially or removed 

Adjustable Tool Rests and Spark Shields 

Toggle Switches and Rubber Feet 

All bench grinders can be equipped with pedestals 


* For increased clearance. 





reat for Selling 


There’s no end to your prospects for 
Black & Decker Bench Grinders 


ad . pases Vor: ; 


Black & Decker Bench Grinders are the easiest item for 
which to find prospects. You can show any shop or plant 
that, with these Grinders spotted at handy locations, they'll 
save time and cut costs on an endless variety of tool sharp- 
ening, grinding, wire brushing, burnishing, buffing, polish- 
ing and finishing jobs. 


What’s more, you can show them that Black & Decker 
Bench Grinders are engineered to do more in less time. 
Powerful motors maintain efficient working speed under 
pressure. Long wheel spindles and tapered end housings 
make it easy to get at the wheel with large or odd-shaped 
pieces. Tool rests and spark shields are adjustable. Grease- 
sealed ball bearings near spindle ends assure smooth opera- 
tion. Advanced safety features protect workers. And pedes- 
tals are made to fit all models. 


And here’s another point worth remembering: Every sale of 
a Black & Decker Bench Grinder means steady repeat sales 
of Grinding Wheels, Wire Wheel Brushes and other at- 
tachments. Talk Bench Grinders on every call—and you'll 
find plenty of prospects. The Black & Decker Mfg. Co., 617 
Pennsylvania Ave., Towson 4, Maryland. 


READING DISTRIBUTORS Sea SELL 


| MANY ATTACHMENTS 
Cx FOR MANY USES 


Fine Grinding Wheels 
Medium Grinding Wheels 
Coarse Grinding Wheels 


Grinding Wheel Dressers 
Fine Wire Brushes 
Medium Wire Brushes 
Coarse Wire Brushes 





Loose Cotton Buffs 
Spiral-Stitched Buffs 





ASBESTOS METALLIC GASKET TAPE 


FOLDED ‘ASBESTOS GASKETS. 


bi 








PALMETTO propucts 


PALMETTO FOLDED ASBESTOS GASKETS 


IMMEDIATE For boiler handhole and manhole service. Exceptionally resilient 
SHIPMENT and compressible. Two important features for better service . . . 
each gasket is carefully hand blocked to accurate size; and the 




























NO ee seam on each gasket is on the outside, away from the pressure. 
REQUIRED PALMETTO ASBESTOS METALLIC SHEET PACKING 
e Extra strong . . . extra heat-resistant . . . extra durable. The sheet 
WRITE FOR packing for best service on engine cylinder heads and other pur- 
FULL - poses where a wire-inserted woven cloth gasket or sheet is | 
INFORMATION eee | T 
AND PRICES PALMETTO ASBESTOS METALLIC GASKET TAPE thi: 
Highest quality folded tape . . . coated with heat-resisting com- a 
pound . . . adapted for gaskets and gasket strips of any shape 7 
and length. 
GREENE, TWEED & CO. poor, cr Now York, N.Y. and North Weles, Po. 7 
ope 
cut 
cial 
fini 
acti 
BRil 
slide 
odju 
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To help you sell Logan 
Lathes, this message ap- 
pears in 27 leading indus- 
trial journals. 











NEW TURRET ASSEMBLY 
BUILT BY Jogan FOR Jogan LATHES 


Heavier, More Versatile, More Accurate, Assembly. No. LA-29 is interchangeable 
with the Compound Rest. No. LA-25 also 


DOUBLE TOOL POST 
CROSS SLIDES 


For use in connection with the Turret 





Easier to Handle 


fits the bed of all Logan Lathes. 





HE new Logan Turret Assembly is now standard equipment on Logan Turret Lathes, 

and is also available as a separate cssembly. Designed by Logan for Logan Lathes, 
this assembly is interchangeable with the tailstock, providing an efficient, economi- 
cal means of converting a Logan Screw Cutting Lathe for turret lathe production. 
Built to Logan standards of precision workmanship, and heavier in its overall con- 
struction, this new Logan Turret Assembly assures smoother and more accurate cut- 
ting with longer tool life. Its hexagonal block design permits mounting tools on face 
of block as well’ as in standard bored holes, thus providing more versatility in 
operation. Pilot wheel operation permits easier and more positive control of the 
cutting tool. The turret lock insures greater rigidity and increased accuracy, espe- 
cially on heavier cuts. The assembly is furnished rough bored for either %" or %" 





finish bore turret holes. It is also available with a lever operated turret for more rapid 


action on light work. 





BRIEF SPECIFICATIONS... Distance across turret head flats, 5%4"’. 
slide 1%,’ ... Six positions with adjustable stops . . . self-indexing . .. maximum stroke of turret 4 %," 


G-1 


. . Center of tool holes to top of 


adjustable gibs on slide. 


LOGAN ENGINEERING CO. 
CHICAGO 30,ILLINOIS 
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bed the shodaigs to — 








ein war orders out the window and reconversion in full 
swing, the real battle for industrial sales is just beginning. 


From now on it’s going to take something more than a “line” 
to sell buyers. They’re going to want products that deliver the 
goods—that are geared to the needs of postwar competition. 


That’s especially true of industrial rubber products. For during 
the war many notable advances have been made in the design, 
compounding and engineering of industrial rubber products— 
and your customers know it! 


Products like Goodyear’s great new line of steel-sinewed belts— 
transmission, conveyor and V-belts that are setting a new high 
standard of performance. Equally marked advances in Goodyear 
hose, molded goods, tank lining and packing that helped war 
production hit new peaks. 


Such products are giving Goodyear distributors a big edge in the 


«NOVEMBER, 1945 


THE SALES BATTLE 
































battle for peacetime sales—because customers know they’re tops 
in Quality, Performance and Ultimate Economy. Their war 


record has proved it! 


That’s why it will pay you to enlist under the Goodyear banner 


of quality products for 1946. You'll get there “fustest with the 
mostest!” If you are not a Goodyear distributor, why not find 


out—xow—if a franchise is open in your territory. Write: 
Goodyear, Akron 16, Ohio or Los Angeles 54, California. 


LOOK FOR NEW SALES WINNERS 
FROM GOODYEAR RESEARCH IN 1946 


CO 


a 













New “super” products like Good- 
year Compass Steel Cable trans- Se; 
mission, conveyor and V-belts are »cience Headquarters for 
just more examples of Goodyear 
“firsts.” Watch for equally great 
improvements in other products 
soon to be announced—new quality 
leaders thot will clinch '46 sales. 


G 
OODYEAR ISI T.N Tal LABORATORY 





voiyear Tire & Rubber Company 








THE GREATEST NAME IN RUBBER 
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Standard Equipment 
with Leading Boiler Makers 


Goetze Boiler Gaskets for handhole, manhole and 
tube caps are most inexpensive, highly efficient 
gaskets. They are used as standard equipment by 
leading boiler makers and are the outstanding pref- 
erence of boiler operators. Type J Single-Jacketed, 
Metal-Asbestos Gaskets are available in a choice of 
metals — steel, copper, Monel, etc., for handholes 
and tube caps. 


by i Goetze Type 4-Y Spiralwound — an improved 
< q LAE Metal-Asbestos Gasket composed of interlocking 
YY TVAN plies of preformed metal, cushioned with asbestos 


Type 4-Y strip and spirally wound, possesses unusual resili- 








' ence — makes and maintains a perfect seal, even on 
( Hp te ae - fit badly-warped or pitted surfaces. This type is re- 
Su igs ts Gea 1 i markably strong, highly resistant to corrosion and 





temperature, may be reused a number of times. 
Type J 





Made in plain or zinc coated cold-rolled low carbon 
steel and 18-8 Stainless Steel in round, oval or 
irregular shapes for manholes, handholes and 
tube caps. 


Technical Bulletins 4ovacable GOETZE GASKET & PACKING CO., INC. 


Ask to have your name added to the list of ; 26 ALLEN AVENUE, NEW BRUNSWICK, N. J 
engineers receiving “The Gasket” —a series - ; weary : ; Nie seer 
of technical bulletins containing original fe  hwtes aaa repeal 
gasket data emanating from the Goetze Re- Cinchonats Cleveland _ Daven 
search Laboratory. Write on your company Houston San Francisco Chicago 
letterhead giving your position. Los Angeles Montreal 










im 
UO 










€& fo GASKETS 


“America's Oldest and Largest Industrial Gasket Manufacturer” 
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6 616 REASONS 


KNOBBED MALLEABLE 
IRON HANDWHEEL 
Gives a fiim, non-slip grip. 
Sturdily built for long use. 


il 


VM T 


A, 


ll 


REMOVABLE YOKE NUT 
For quick and easy servicing with- 
out dismantling the bonnet. 


150 AND 300 POUND 
INTEGRAL FLANGED 


Vog t ROUND BOLTED BONNET 
and BODY FLANGES 


Minimizes distortion under pres- 


D am @) Pp F ron g g e re | sure, Eliminates special gaskets. 
O24 Steel : 


GATE VALVES 


ARE 


Recommended for severe erosion- 
corrosion conditions. Furnished 
on special order. 


P R E F E R R E D STAINLESS STEEL LININGS 
/ 


\E- DROP FORGED STEEL 
; BODY and BONNET 
ROLLED-IN SEAT RINGS Drop Forging refines the grain 


No threads to corrode or leak. structure and imparts extra 
No lugs to impede the flow. toughness and endurance. 


DROP FORGED STEEL 
INTEGRAL FLANGED 


HEN RY VOGT MACHINE oe Inc., Branch Offices: New York e 
1000 WEST ORMSBY STREET LOUISVILLE 10, KENTUCKY Chicago e Cleveland e Philadelphia e Dallas 
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* Vanufacturer- Distributor 


Avreements ... are supposed to be 
made with the mutual interest of both 


parties as the basis of understanding’ 














HERE’S WHAT “MUTUAL INTEREST” MEANS AT ROEBLING 


THIS EDITORIAL STATEMENT by Mr. Morris expresses the basic principle 
of Roebling’s distributor policy. 


We believe whole-heartedly that mutual understanding and mutual confi- 
dence are essential to a profitable and effective relationship between manu- 
facturer and distributor. We know that active sales help, fair prices and 
a full line of quality products are necessary for effective selling. But, more 
than this, there must be complete support every step of the way. To this 
end we have developed a three way plan to back up your selling and help 
us both take advantage of opportunities to meet postwar competition. 
JOHN A. ROEBLING'S SONS COMPANY 


TRENTON 2, NEW JERSEY 
_ Branches and Warehouses in Principal Cities 


_ OSE ELIAS NE cecilia 





WIRE ROPE AND STRAND e FITTINGS + COLD ROLLED STRIP 
ROEBLING PRODUCTS: HIGH AND LOW CARBON ACID AND BASIC OPEN HEARTH STEELS 


ROEB 


P A C E M A K 


MILL SUPPLIES * NOVEMBER, 1945 











UMI 











* From an editorial 


by Mr. A. M. Morris in 


Mill Supplies, 


May 1945 
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Pr deny ship~ 
1 FORCEFUL, INFORMATIVE 2 CAPABLE ENGINEERING 3 STRATEGIC, SECTIONAL 
ADVERTISING ASSISTANCE WAREHOUSING 


Two page spreads appear regularly 
in the magazines that are read by men 
who buy or influence buying. These 
advertisements keep punching across 
the story of Roebling leadership ond 
Roebling quality. You, can count on 
them to keep the Roebling name be- 
fore the eyes of your customers. 














AIRCORD, SWAGED TERMINALS AND ASSEMBLIES * ROUND AND SHAPED WIRE > 
SUSPENSION BRIDGES AND CABLES 


Experienced Roebling engineers and 
research men are always available 
for technical help on wire rope prob- 
lems. Their knowledge of efficient 
installation, proper maintenance 
practice and correct equipment to fit 
the job is a plus value in service that 
helps to keep your orders rolling in. 


e ELECTRICAL WIRES AND CABLES 
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Complete stocks carried in ware- 
houses located at key points through- 
out the country meon prompt 
deliveries and satisfied customers. 


WIRE CLOTH AND NETTING 
e AERIAL WIRE ROPE SYSTEMS 












FROM THIS ONE SOURCE 


Practically every fastening requirement your cus- 
tomers may have—from common, everyday machine 
bolts to highly-specialized products for use in diffi- 
cult operating conditions—is met by Bethlehem’s 
complete bolt-and-nut line—a line so wide in range 
that it includes 3500 individual fastening items. 


You and your customers can always expect top 
quality and dependability in Bethlehem fastenings 
because they are made from rugged steels by men 
who know fastenings-manufacture from A to Z. Every 


Bethlehem, maker every Type of, Fadlening 


step of manufacture is subjected to rigid control and 
searching inspection, in order to produce fastenings 
which are strong and dependable. 


Bethlehem fastenings are sure to please even your 
most critical customers. And you'll like them, too— 
not only for their quality and ready salability, but 
because it's so easy and convenient to have all your 
fastenings needs supplied from this reliable source. 


gETHLEHEN 
STEEL 














Dake Simple Ratchet Leverage 
Press. 3 Models—3 to 5 tons. 


DAKE anes 


the complete 


ARBOR PRESS LINE 








Production and maintenance problems 
can be simplified with Dake Arbor Presses 

.. available in a wide selection of sizes... 
from small bench type general purpose 
presses to big hydraulic models of 50 ton 
and 70 ton capacity. 

All Dake Presses are made to highest 


, 2 Models : P 

draulic Press: “. standards of quality and workmanship. 

oo 4 to 70 ton capacity: — _— 
- Frames are sturdy and rugged... scientif 


ically balanced. The square ram has large 
bearing surfaces and hence offers longer 
service life. Dake Arbor Presses are con- 
servatively rated ... require minimum serv- 
ice and attention. Send for FREE illus- 
trated catalog today. 


Dake Engine ~_ 
© 506 Seventh St» 
a copy Am 


Please mail me 


Catalog- 


DAKE 


ENGINE COMPANY 


GRAND HAVEN, MICHIGAN 
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ARMSTRONG-BRAY 


W IREGR P 


Have not only regular card which pro- 
tect fingers from sharp points, but with 
extra double (patented) blue aligning 
cards that hold hooks securely, prevent 
hook loss either from handling or in 
short end waste — every hook can be 
used. 6 sizes. Wiregrip is applied with 
a wiregrip lacer or any other standard 
make lacer or lacing machine. 


ARMSTRONG-BRAY 


oTeriee'? 


applied with a hammer in a few min- 
utes. STEELGRIP penetrates all types 
of belting easily, clinches down flatly, 
gives a smooth "“humpless" joint. It is 
especially recommended for fabric and 
rubber belts because it compresses and 
protects belt ends and prevents fray- 
fabove) Note how pat- ing. Comes in I! sizes, with double 
ented double aligning "hinge" rocker pins that take up wear 
card holds each WIRE- and increase flexibility. Packaged in 
GRIP BELT Hook at 5 standard boxes and handy packages for 
points. convenient display. 






Pullers—Both Standard and Universal 




























Write for 
Catalog Sheets 






rompt Delivery on BO 






The Most Complete Line cf Gear Wheel and Bearing 


STEELGRIP—Standard Rigid Arm Pullers (both 2-arm and 3-arm) 


with forged heat treated arms and special steel screws. Safely de- 


TH Types 


a a 


—_—a—— 











stamoanclly VISE LACER 
Lacie ’} 





pes IREGRI 
ry 






\ 







signed—the greater the pull the surer the grip on the work. 16 types WIREGRIP LACERS 
and sizes. STEELGRIP SPECIAL Pullers include Fan Propeller Puller, The Wiregrip Lacing Machine appli« 
Battery and Electric Terminal Puller, and Pitman Steering Arm Pullers. all standard make belt hooks. The Vist 


Lacer is operated by any ordinary bench 
vise. Parts of the #3 Lacer are inter 





CHAINGRIP—Universal Pullers (3 ton and 12 ton capaci- changeable with similar parts of othe 
ties). Pull spoked wheels, solid gears, pinions or sheaves Rentand fating maine. 
either close to or at considerable distance from the end of F 
orR 
the shaft. Proof tested chains with chain hook on one end LEXGRI ound 
and on the other end special hooks for motor pulleys, bush- “Courtincs. — > Belting 
ings, ete. Se FLEXGRIS 
ee . Couplings ané 
<<“ SUREGRI! 
Hooks are pro 
UREGRI vided for 
ROUND BELT Round Belting 
HOOKS 
Prompt 
Delivery on 
Both. Types 










| 
































With double and redoubled manufactur 
ing capacity ARMSTRONG-BRAY & CO 
continues to qive prompt delivery on @ 
of your belt lacing needs . . . not only ¢ 
one but on both standard types of b 
lacing. 


ARMSTRONG - BRAY & CO. 


"The Belt Lacing People'’ 


5356 Northwest Highway, Chicago 30, U.S 
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LES ARE EASIER IF YO 


Your customers are interested in improving 
their products . . . a good finish does it . . . and a good 
finish is best obtained with a Sterling Sander. Knowing 
and using the most logical sales approach paves the way 
to greater, faster profits. Talk “finish” ... sell “finish”! 


d Belting 
'rompt 


To make your customers “finish” 
conscious, Sterling ads like the one 
above are appearing in publications 


that reach all your markets! 
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mMMcO 


WAPER 7 precision machine 


7 


for precision work... 


Phenomenal performance of this 
precision shaper in war produc- 
tion work is an indication of its 
great value in the postwar period 
when factories are confronted with 
competitive conditions putting 
added importance on accuracy and 
low-cost production ... The precise 
accuracy of work turned out on an 
Ammco 7” Shaper assures preci- 
sion production unsurpassed by 


larger machines selling for hun- 
dreds of dollars more than the 
Ammco...In addition to low initial 
cost, an Ammco Shaper also effects 
big savings in time and expense on 
set-up operations in shop or factory 
...lt saves on electrical power con- 
sumption, and saves on floor space 
—all without sacrificing quality or 
accuracy... Available for bench 
installation, or as a portable unit. 


Write today for specifications and prices 
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2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 
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LONG-LIVED ps <3 . 9 GROOVED WOOD LINER 


LUMARITH WINDOW CoN 
eo : GIVES COMPLETE PROTECTION 
GIVES INSTANT VISUAL ey Se, TO EACH TAP AT ALL TIMES. 


PACKAGE CONTENTS! 


INVENTORY OF ) ia 


40 > 
AY 





COLOR OF THE BOX CLEARLY PRINTED END 
INDICATES CLASS OF LABEL GIVES COMPLETE 
TAP! jf SIZE DATA ONLY. | 


“ Jf, LE &-32 NC | No. 6305 | 
END-OPENING PULL-OUT TAPS 
ARRANGEMENT PERMITS 

EASY ACCESS TO TAPS 


TAPS ARE IDENTIFIED INSIDE OF BOX GROOVED WOODEN TRA 

BY COLOR ON TOP OF BOX. YE — en PROTECT INDIVIDUAL 

THIS BOX CONTAINS PRECISION gage ee ( TAPS AND KEEP THE 
GROUND THREAD TAPS, él, oe ee s 


me 


EDGED FOR STRENGTH. 


Boni a THIS BOX CAN TAKE IT! 
4 Plug a a N0.7393 a a 


ghee & 
© 


\ Lie: 
END LABEL IS LARGE a 
AND CLEARLY PRINTED. 
NOTHING BUT ESSENTIAL 
INFORMATION SHOWN. 


2 > 
& a <> 7 
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RED BLUE YELLOW 


Carbon Steel High Speed Cut High Speed Com- High Speed Pre: 
Thread. mercial Ground cision Ground. 





he Cemented Carbide today is available to you in virtually an unlimited variety 


of shapes and sizes for countless uses! 

You can obtain Carboloy in the form of rings, cylinders, rods, tubes, rectangles, spheres— 
practically any shape desired. Sizes made to date range from large blocks having a top surface 
area as great as 100 square inches—down to small rods less than %” in diameter. 

Put Carboloy to work throughout your plant—for cutting all materials, drawing and 
forming all metals, and as a wear-resistant metal to improve the life and performance of vital 
parts in equipment subject to excessive wear. 


Large stocks of standard shapes and sizes. Prompt service on “‘specials.”’ 


CARBOLOY COMPANY, Inc. 
11149 East Eight Mile Road - DETROIT 32, MICHIGAN 


CARBOLOY 


(TRADE MARK) 


CEMENTED CA SO1L08 3 


MT STIPE 1 NOVVERAG 5 
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#1 APPING COMPOUND) 
Has. Cxerglhing / 


This newest addition to the “Michigan” line . . . the modern, 
Oil-Mix Lapping Compound .. . is definitely outstanding in 
quality . . . has wide marketability ... is a profitable item 
for Distributors . . . and is immediately available. 


A Multi-Purpose Compound 
“Michigan” is a fast, clean-cutting compound for hand or 
machine lapping. Serves a wide variety of users and pur- 
poses including— 


Valves Bearings Polishing Machines 
Cranks Cylinders Lapping Machines 
Gears Aircraft Parts General Tool Room 
Gauges 


Thirteen Standard Silicon Carbide 
Grit Sizes—Oil Mix 


100 
600 400 280 220 150 80 
500 320 240 180 120 50 


Special formulas available to meet unusual demands. 


Seven Standard Package Sizes 


2 oz. Combination Can ) Packed : - — t plage 
4 oz. Combination Can 12 to : 
\, lb Cc carton 25 lb. Pail 

sites 50 Ib. Pail 


Larger Containers on Request 


Speedy 24-Hour Shipments 


Distributors’ orders are shipped within 24 hours from time 
received. You can serve your customers quickly without 
carrying a large inventory. 


om o 

Fairly Priced 
While peak-point in quality, “Michigan” is priced right. 
Economy is double-barreled. Repeat user sales are automatic. 


. e 
Liberal Discounts 
There’s a liberal margin of profit for the distributor ... even 
better-than-average. Write for descriptive literature and 
Distributors’ proposition. 





Manufacturers of 
NEW-PROCESS COATED ABRASIVES and LAPPING COMPOUNDS 
1111 Bellevue Avenue Detroit 7, Mich. 
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TO A BIG PROFITABLE SALES OPPORTUNITY 


| time HIS new 8-page bulletin will quickly show you 500 times as long as other types of packing. They 
ithout why Darcova Pumcups are replacing ordinary withstand a wide range of temperatures and 
piston packing in air and hydraulic mechanisms pressures in practically all the commonly used 
of every description. Pumcups are also the ideal commercial fluids. 
rene] acting fr seiprocting pumps, The proved ad 1 you ate treed in profitable, readily sa 
maiiel great to be ignored ; able line with steady repeat business assured, fill 
. out and send the coupon below. Intensive national 
Pumcups are unique, precision-built composi- advertising is acquainting your markets with Pum- 
tion cups, made in three different textures from cup advantages, and some good distributor terri- 
. —- one to twenty inches in diameter. They last up to tories are still available. 
> a 


ee ee eae aT 








/ Darling Valve & Mfg. Co., 601 First St., Williamsport, Pa. 
Please send me without obligation a free copy of 
dq your Pumcup Bulletin No. 4502. Also send Bulle- 
tin No. 4401 on Pumcup packing for recipro- 
| | cating pumps. 






DARLING VALVE & 


te oncinar comosmion cur MAACO LALUR Roa ge a tal: Me Oon 
Vv - WILLIAMSPORT, PA. 
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. always 


down 
slotted 


on all fours, 
screws that skid © 
Fred lost hours this way— os 


fq the 


well as s¢ 


to yout p 


d those slithery 


roll out of sight. 
ores of screws — 


driver and 


CAN pHILL 


Every time Fred fits a 
onthe 4-winged bit o 

a shot to m@ e a swift, straight, 
fastening. For these recesse -head screws stay 
aligned ‘with the driver till the heads are 


Phillips Screw 


iver—he's 


recess that en 

: and holds it secure in 4 
So no time i 

screws -- none lost i 

“drunken driving, 

AMERICAN scREW COMPANY, 

589 E. Illinois Street 


s lost in hunti 
. an 


or fili 
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screwheads- For American 

drive straight every time, and their heads 
can’t burr oF split. This means total time- 
up to 5 

American 


Phillips Screws 


0%—which eans that 
phillips Screws OsT LEAST 
on any assembly jo?- 

Make a note, now, 


«“ American Phillips 








SPEEDAGE 
ENDLESS FABRIC 
BELT 


THE TWO-MILE A MINUTE BELT 
THAT ASSURES STEADY SALES 


Phis high quality, flat, fabric belt 
is all that its name, Speedage, implies. It is built 
for speeds of 10,000 f.p.m. and over which it 
maintains without vibration. Many users say it is 
the smoothest running and most dependable belt 
of its kind they ever used. Every time you sell a 
Gilmer Speedage Belt you can be sure of a satis- 
fied customer and a steady flow of re-orders 
year after year. 


Gilmer Speedage Belts are designed not only for 
high speed operation, but also for long service. 
They are exceptionally tough, though light in 
weight. Fraying is checked, for belts are made so 
that practically a selvage edge is formed. 


Step up your flat fabric belt sales. Sell your cus- 
tomers Gilmer Speedage Endless Belts. 


L. H. GILMER COMPANY 
Tacony, Philadelphia 35, Pa. 


Division of United States Rubber Company 


Jf We 


GILMER SALES POLICY 
Gilmer provides complete territorial protection... strong 
advertising, both publication and direct mail, to belting : 
buyers... direct sales help from widely experienced branch BELTS 
office personnel...valucble engineering assistance when 
needed... adequate stocks in conveniently located Branch 
Warehouses. 

GILMER CATALOGS 

Gilmer distributors are provided with the Gilmer Guide, the 
Kable Kord Data Book, the Gilmer Catalog of Special Pur- 
pose Belts, and the Gilmer Catalog of Belts for the Textile 
Industry. These make ordering easy. Engineering information 
is given completely in simplified form. 
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QUALITY CONTROLLED 






















Foon billet to the final 

threading, the processing of even 
circle © bolt and fastener 

is controlled in one plant—the 

largest integrated independent in the 
country. This accounts for the 
uniform dependability and accuracy of 

Buffalo Bolt Products. 








COMPANY 


NORTH TONAWANDA, NEW YO 
SALES OFFICES IN PRINCIPAL Citi 


ULLAL LLL 


A few of Buffalo 

Bolt Company’s | 
modern threading 
machines. 
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WHY Should ! 
Specify This FARRIS 
Safety Valve? 






















an oon en 
MVARRIS VALVES! 


PLANT | 





r 





= 


That’s a 
good question, 
Mr. Engineer! 


| ENGINEER ie 











Farris Safety Valve No. 2350. 
Meets ASME code. Flanged or 
screwed outlets. Semi-steel 
(40,000 tensile) for pressures to 
250 Ibs., 450° F. Cast steel for 
pressures to 600 Ibs., 750° F. 
Sizes 2” to 6” x 8”. Or in 
bronze, V2" to 2”. 


to sell 











Here’s the answer — 
This FARRIS Safety Valve No. 2350 gives you the advantages of 
economical first-cost and very low (if any) maintenance expense. It 
meets ASME specifications. Proven by thousands of installations to 
be trouble-free, dependable, accurate. Now that’s a hard-hitting 
combination worth specifying! 


This is how FARRIS does it— 


The unique design of this FARRIS Valve disc develops a very high coeffi- 
cient of lift, as established by the National Boiler Laboratories, Ohio State 
University. The disc entraps the high velocity secured by the full inlet port 
design, converting the kinetic energy into additional lift for high capacity 
discharge. 

The FARRIS spring—long, exposed, accurately calibrated —controls and 
regulates the high lift action. It delivers accurate blow-down relief at the 
exact pressure set for its protection of your equipment. 

FARRIS “Precision Alignment" of spring, stem, disc guides, and seat, is 
accomplished by precision machining—another feature of every finished 
surface in a FARRIS valve. Through close-tolerance alignment, and sen- 
sitive adjustment of the single blow-down ring, precision reseating of the 
disc on the seat is secured the instant over-pressure is relieved to normal. 
Thus, non-shock economical blow-down results. You're safe , . . and ahead 
in all ways—Always!—when you specify this FARRIS Safety Valve, Mr. 
Engineer. 


FARRIS ENGINEERING COMPANY 


360 Commercial Avenue, Palisades Park, N. J. 










MILL SUPPLIES * NOVEMBER, 1945 4l 
























Selling 
Tip/ 











They can 
REAM 
PIPE... 


ekly 
Me - “easily 


if . Extra-Long-Taper 


RIFaID! 


REAMER 








It won't thin, flare or split pipe 


= 


@ Your customers ream the burr from any pipe 
in notime at all with a few easy feather-light 
ratcheted strokes of this Rttmim Reamer — 
and without damaging the pipe. The extra 
long taper of this unusual tool prevents thin- 
ning, splitting or flaring of pipe or conduit 
wall. It saves time, work—and pipe! It comes 
complete with ratchet handle — or reamer 
unit alone fits Rimmip 00R handle. Feature 
this handy rita for easy profitable sales. 








Tools in use 
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Millions of RizAaIDb RIES The Ridge Tool Company 


WORK-SAVER PIPE TOOLS 


¢ NOVEMBER, 1945 


RIFEEIb 
Portable Tristand Vise 


A handy, roomy 
workbench easily 










set up anywhere ay 
E: 
A Profitable Volume Seller is 
o1 
@ It isn’t only how handily the Tri- 
stand folds up, carries easily and sets y 
up solidly exactly where needed — ’ 


it’s the workbench convenience users 
like most. Look now — lots of room 
for dope pot and oil cans, slots to hang 
tools, a pipe rest and 3 very useful 
benders. And whether yoke or chain 
vise, they get tool-steel LonGrip 
jaws, easy on polished pipe. 
There’s good steady profit in selling 
the easier work and convenience of 
the rtmaip Yoke or Chain Tristand. 








Elyria, Ohio, U.S. A. 

















Every man to his own trade. Felling trees is 
one trade, trimming a pork chop is another. 
Each is the job of a specialist. 
Every fire extinguisher has its-own job. No one extinguisher 
is equipped to fight/all fires. Some are best for gasoline, others 
for electrical, stil others for rubbish, paper, and wood. 
To be safe, be sure you havé-the right extinguisher for 
your every fire hazard. A trained General Fire Protectioneer 
will be glad to assist you, and show you the complete 
line of Underwriters’ approved fire extinguishers made Main Offices as 
by General Detroit. . ow seein, 


Call your local distributor or write direct. 


Above: C79, carbon dioxide extingaisher, is recom- 
mended for oil, grease, fammable liquid, illuminating 
gas, and gasoline fires. It is clean, ‘odorless, and 


stainless—can be used directly on food uithout harm. 
e » Los Angeles 
Remember—you need fire extinguishers in you?, 


home and that hard-to-replace automobile 


THE GENERAL DETROIT CORP. Ye, 


2. JEFFERSON AVE., DETROIT 7, MICH ! IT'S DEPENDABLE 


t Coast Affiliate The Gen r 
LOS ANGELES’ -«_ San Francisc¢ oneer prescribe the 
r every fire hazard. 
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n...specially packaged for jobber sales! 





A Good Opportunity 
For Established Jobbers! 


Black Arrow is the new, 100% jobber line of highest quality, precision-built Gas Cutting and Welding 














Apparatus. The line is broad—ranging from complete outfits through a broad selection of torches, tips, 


regulators, accessories and supplies. You can fill all customer needs with this one line. 


° 


BLACK ARROW POLICY 
For established jobbers, the new Black Arrow line offers many advantages: 


1st As a Black Arrow Jobber you are backed by a young, progressive organization that 
believes the welfare of its distributors to be its prime obligation and responsibility. 


2nd You enjoy the benefits of a sales policy which is unique in the welding industry. This 
policy, outlined in our new Sales & Distribution Policy brochure, is so administered that 
it always works to your advantage and best interests. 





3rd You carry a standardized line of highest quality products which combine absolute 
reliability with universal application. This line will be constantly improved and expanded. 


4th You receive cooperation and support on matters of local and national advertising and 
sales promotion. 





LET US HEAR FROM YOU 


if you’re an established jobber who may be seeking a new source of supply, now or in the 
ture, write us today. One of our Fleld Engineers will be glad to meet with you and describe 


wr proposition in detail. ¢ 














* & 


BPORMERLY THE ALEXANDER MILBURN CO. 


TAONEERS IN GAS CUTTING AND WELDING APPARATUS SINCE 1907 
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SELL DIXON... 
THE COMPLETE 
GRAPHITE LINE 














A Two oR THREE-MAN CREW 
wouldn’t get very far in a race, 
would they? By the same token, a 
Mill Supply Man who carries only 
a few Dixon Products just whittles 
down his own chances. Sell the com- 
plete Dixon Line and you open up 
many opportunities to knock off an 
extra sale on every call. You see, 
there’s not a plant in your area that 
does not have a crying need for 
several Dixon Graphite products. 
With the complete line you don’t 
have to try and out-guess the buyer. 


THAT'S AN IDEA! Why not let me drop in on your sales 
meetings. I'm ready to pass along a lot of valuable dope on the 
wheres and whys of the whole Dixon Line—plus some valuable 
selling tips every salesman on your staff can profit by. Do each 
of your salesmen have a complete set of 15 Dixon product Data 


Sheets? If not write today to Graphite Gus. 








You’ve got just what he needs. And, 
the beauty of it is, that one Dixon 
Product sells another. More than 
ever before, plant men today need 
the extra production that only 
Dixon’s Graphites and Graphited 
lubricants can give. They know it, 
too, what with machines still being 
over-worked and a few new ones in 
sight. The complete Dixon Line of- 
fers Mill Supply Men a most unique 
and timely opportunity to be of real 
help to their customers and make 
real money doing so. 





JOSEPH DIXON CRUCIBLE COMPANY 
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“Sheres Volume Sales and Profit cu the 
ARMSTRONG Cutter Tool Service 


TOOL HOLDERS LATHE DOGS 


fer Every Oporetion gener Mend <. Safety Type industrial Distributors often overlook the volume and 
profit possible in tool-bits, blades and cutters. “‘Con- 
sumed” wherever machine tools run, replaced con- 
stantly and bought in quantity day after day, tool-bits, 
blades and cutters are repeat items that build volume. 
“ARMSTRONG” has made it possible for Industrial 
Distributors to get their full share of the business. 
(Ist) By developing a complete and modern line of 
CUTTERS HOLD-DOWN and superior Bits, Blades and Cutters for standard opera- 
—. oe roots tions.* (2nd) By widely advertising these better cutters, 
bits and blades and directing users to their ARMSTRONG 
Distributor and; (3rd) By pro- 

*ARMSTRONG HIGH SPEED— viding Armstrong Distribu- 


individually Heat-treated, Tool- tors with special promotional 
WRENCHES Bits, Blades and Cutters materials. 


eee: Rare a ARMALOY CA BITS and BLADES This i t | 
—a new Cast Alloy, for modern sts jus One mers CURSES 


high speed machining of steei Of how Armstrong Distributors 
and non-ferrous metals. increase profit and sales—why 
ARMIDE Carbide-Tipped CUT- they Catalog, Stock and Sell 


I idle os TERS—in suitable gradesforhigh-  , , 
est speeds and longest runs on ARMSTRONG Across the 


3 
the hardest and toughest steels, Board. 
cast iron, brass and non-ferrous 
materials. 


ARMSTRONG BROS 
PIPE TOOLS 


ARMSTRONG BROS. TOOL CO. 
PeeecraLties , "The Tool Holder People" 


eo ere ARMSTRONG 8ROS 305 N. Francisco Ave., Chicago 12, U. S. A. 
| Y CHAIN TONGS Eastern Whse. and Sales:199 Lafayette St., New York 12, N. Y. 
he gahdaaaieas Pacific Coast Whse. and Sales Office:1275 Mission St., San Francisco 3, Calif. 


"ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Room: | 
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AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 
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@ The green lubricant which is stuffed 
into every strand of American Cable 
TRUeLAY Preformed Wire Rope made of 
Improved Plow Steel makes that record- 
breaking rope still better. Why—? Be- 


cause Emeralube , made to our speci- 


fications, clings to the inner wires bet- 
ter, doesn’t work out, keeps every wire 
free from corrosion and able to slip past 


Every strand is 
literally stuffed 
with Emeralube 
the longer-life 
lubricant 


one another without undue friction. 
This means longer rope life, better rope 
service, greater dollar value. 
Regardless of the job—for your 
next rope specify Tru-Lay Preformed 
Emeralube. Then you will appreciate 
the multiple advantages of the 
best wire rope you can buy. 





Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Detroit, Houston, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Tacoma, Bridgeport, Conn. 


AMERICAN CABLE DIVISION 


AMERICAN CHAIN & CABLE 


In Business for Your Safety 
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* Improved Plow Steel 
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A MASTER PLUG GAGE SET 
T0 MEET Zour SPECIFIC NEEDS! 


















For plants which require a complete range of plug gages, position to furnish your customers with highest 
this Sav-way Master Set is the perfect answer. It includes quality plug gage sets which will meet their needs 
147 plugs ranging from %” to 1” in increments of ths. exactly, and still involve a small investment. 


There are three plugs of each nominal size—standard, 
-0005 over, and .0005 under. All plugs are held to gage NOTE: Readers of leading industrial trade journals are 


makers (X) tolerance lap finish, and are deep frozen being advised to contact their mill supply houses for 
before finish grind. information concerning this Sav- Way Plug Gage Set. May 
This complete set of 147 plugs and 4 handles is housed in we suggest shat ead order a set for immediate delivery 
three separate beautifully finished, solid wainut cases so that you will be in a position to show it to your customers. 


which fit together to form a single compact unit. This 
permits the size range contained in any one tray to be 
used without removing the entire set from the tool crib. 


BUT—not all shops require this full range of plug gage 
sizes; therefore, we have made it possible for the pur- 
chaser to buy any one or any two sections of this com- 
plete set, depending upon his specific requirements. Or, 
the purchaser can buy one unit and add other units later | i D 
as they are required. Thus, for the first time, you are in a 





DISTRIBUTOR TERRITORIES OPEN—Write for Details 


BOX 117, ee oe ee ee ee Pe ee Pe Be ce 
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A: the Braeburn Alloy 
Steel Corporation, Braeburn, Pennsylvania, 
there is a lot of steel to be cut—not only in 
tonnage but in types of steels, variety of 
cuts and range of sizes. Still the Braeburn 
Corporation can give prompt cutting-off 
service on any order, whether it be for a 
single tool steel flat, a thousand gear blanks 
or a giant die block (up to 18” x 18” cross 
section). They have equipped their cutting- 
off department to handle every type of cut- 
ting-off job with a MARVEL No. 8 Metal- 
cutting Band Saw, by far the most versatile 
saw built: a MARVEL No. 9A Automatic 
Production Saw, by far the fastest saw; and, 


IN ITS CLASS 


a MARVEL No. 18 Giant Hydraulic Saw— 
which, with the exception of its larger “‘sis- 
ter” the MARVEL No. 24 (capacity 24” x 
24”), is the largest capacity hack saw built. 
With this battery of modern sawing equip- 
ment this firm gets the utmost in Speed, 
Aecuracy and Economy, no matter what the 
job calls for. Furthermore, because of the 
automatic features of these saws, one opera- 
tor takes care of all 3 of them. 

No matter what your sawing needs, from 
the most inexpensive dry cutting shop saw 
to the largest capacity giant, there is a 
MARVEL Saw exactly suited to your needs 
and it's the best saw of its type. 


For quick reference see our section in Sweet's File—Mechanical Industries or write for catalog 


ARMSTRONG-BLUM MFG. CO. 


"The Hack Saw People’ 


5700 Bloomingdale Ave. 


Chicago 39, U. S. A. 


Eastern Sales Office: 225 Lafayette St., New York 12, N. Y. 
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Bronze bushings are one of your most important staple 
lines. That’s why you should give careful considera- 
tion to the brand you carry. Shook offers you many 
distinct advantages which can readily be summed up 


in the one word “dependability”. 


You can depend on Shook bushings to deliver long and 
faithful service on the job. Precision machined from 
Shook 664, an improved phosphor bronze alloy with 
unusually high compressive strength, these better bear- 
ings create the kind of user satisfaction that builds 
solid repeat business. There are ovér 800 stock sizes 
of plain bushings . . . over 400 sizes of boxed bronze 
bars . . . and over 50 sizes of solid bars . . . a complete 


* line to meet all needs. 


You can depend, too, on Shook to give you the kind of 


backing that you deserve. The dealer policy is right. 





SLLPP LIES 





Shook stands squarely behind its distributors and backs 


up its products with a liberal guarantee which has no 
strings attached to it. Since 1916 Shook has provided 
manufacturers with quality bearings for equipment of 
automotive . 


every description ... aviation ... 


industrial . . . marine .. . mining. Shook has the 


know-how to make superior bearings . . . a dealer 
policy to match the quality of its products . . . an 


advertising program that is creating ready acceptance. 


You owe it to yourself to fully investigate the merits 
of the Shook line. As a first step send for our Catalog 
45 which describes Shook bronze bushings and babbitt 


metals in detail. Write for the cata- 





log today .. . or better yet, ask us 





to have our representative pay you 









a visit. 


NOVEMBER 945 
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To Help You Sell... 


This booklet is an important item in the Besly 
sales promotion plan. As a service to users, 
it’s a real help to distributors. Continued re- 
quests for copies made a second edition nec- 


‘essary within 90 days. 


You’ve Really Got Ad E. GS V, | 


YY (00 
y P 4 r yw (ff / 


When it’s the BESLY LINE of Taps 


Distributors who have an eye to profits—now and in the future— 
find many advantages in selling Besly Taps. They know by expe- 
rience that a good product, backed by aggressive sales promotion, 
is a real money-maker. That's why they like the Besly Line. Besly 
Taps have the quality that appeals to leading tap users... and the 
Besly program of sales service really gets results. The complete 
Besly plan includes shop-trained men to assist distributors’ sales- 
men, powerful trade press advertising and a carefully selected 
organization of authorized distributors. 


Why not ask for the facts? Write today for full details. 


BESLY TAPS «© BESLY TITAN ABRASIVE WHEELS 








BEStY GRINDERS AND ACCESSORIES 
CHARLES H. BESLY AND COMPANY © 118-124 N. Clinton St.. Chicago 6. Ill. © Factory: Beloit, Wis. 
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OUR 
150th Anniversary 
——————————— 


NECESSARY 
- NO CEMENTING 
ee ene LIFE - PRESERVES FLOORS 
Lo ° 


* REG. U.S. PAT. OFF. 











FACTORY MANAGEMENT & MAINTENANCE 
INSTITUTIONS - MILL & FACTORY - HOTEL MONTHLY 
. SCHOOL EXECUTIVE & SCHOOL EQUIPMENT NEWS 
MODERN HOSPITAL - PURCHASING 
BUILDINGS & BUILDING MANAGEMENT 
































INCREASED SALES 
. + CUSTOMER GOOD WILL 


Hundreds of your fellow-distributors, as you well 
know, have proved the truth of this statement. Our 
long-standing policy will continue to be one of 
fullest cooperation with the distributor. 


We not only give the distributor finest service, pro- 
viding him with lines that have been fully approved 
and accepted by American industry, but we also 
keep him informed. Handling the "Unbrako" and 
"Hallowell" lines is thus not only an easy job... 
but downright pleasurable! 


But more than that, is the strong backing given these 
lines by our large and intensive advertising and sales 
program. In fact, "Unbrako" Screws and “Hallo- 
well" products are regularly advertised in nearly a 
half - hundred publications covering a variety of 
manufacturing fields. 


There is still some territory cpen. Why not 
write to us for our attractive dealer's prop- 
osition? 





STANDARD PRESSED STEEL CO. 
JENKINTOWN, PA. BOX 556 
Boston, Chicago, Detroit, Indianapolis, St. Louis, San Francisco 
OVER 40 YEARS IN BUSINESS 



















Pat'd & Pats. Pend. 
Drawers are extra. 2 ge 








Fig. 1734 
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Typical Performance with “Sé/uer Siee/” Blades 


Reports like the above ... typica! of many now on record... are down-to-earth 
proof of the cutting superiority of Atkins “Silver Steel” Blades. By presenting actual comparisons of cutting 
records, they're a vital selling argument for the distributor of “Silver Steel” Blades ... help him point out 
how they produce more cuts per blade and more cuts per shift . . . lower tool costs. 


Let your prospects know that we'll gladly arrange for an actual demonstration of Atkins “Silver Steel” Blades 
in their shops on material of their choosing. Write us for complete details. 


—E.c.aATKINS AN D COMPAN Y 
420 South Illinois Street, Indianapolis 9, Indiana 
Agents and Dealers in ali Principal Cities the World Over 


ry Ae ha 
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Catalogue 


76 Pages, lists and de- 
scribes the most com- 
plete Sleeve Bearing 
Service in the world. 
Write for your free copy. 














You sell EVERY INDUSTRY 


SLEEVE BEARING BF ARING HEADQUARTERS 
535 $. MILL STREET ‘ 
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when you sell 


JOHNSON BRONZE 


Regardless of the types of industry you have in your 
district . . . you will find a ready market for JOHNSON 
Quality BRONZE. Every manufacturer . . . from Abrasives 


to Zithers . . . uses bronze for maintenance and repair. 


Johnson Quality Bronze is easy to sell. There is no higher 
quality available. No other brand is so widely known and 
so universally accepted. Why not check your market now? 
The requirements for peace time operation will be tremen- 
dous. See for yourself how easy it is to sell Johnson Bronze 
. . . how profitable it is to be one of our many satisfied 


distributors. Complete details on a Johnson Franchise for 


your territory upon request. Write today. 


JOHNSON G BRONZE 





NEW CASTLE, PA. 








Completely 
Machined 





ENDS 
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HIGH SPEED STEEL TOOL BITS 


Wee Curtain Keser 


The new selling era has arrived . . . the curtain rises today on many 
new markets which require an entirely new sales approach with 
proper products. Specialized production in all phases of manufacturing 
creates a demand which can be filled perfectly by GORHAM Tool 
Bits because of long experience in helping industry with its complicated 
and unusual war manufacturing. The range of applications keeps 
extending and this in time creates greater demand which means good 
substantial business for our distributors. Our long experience in the 
selection and heat treatment of materials proper for the work the 
= particular bit is called upon to do makes possible these “production 
= tools that perform.” Get all facts today on GORHAM High Speed Steel 
* Tool Bits that have built up such a reputation for quality and perform- 
ance. We can ship from stock. 


14400 WOODROW WILSON e DETROIT 3, MICH. 


oe eis 
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Exhaustively tested in the field, enthusiastic reports 
from users prove that tool room wheels with the 
new Macklin uniform V5 and V6 bonds give out- 


standing—almost sensational performance. 
@eliilelisiicie Giicliiwiel-tal iiadelilclatmmelalemacteelilulaileleileltmieli 
all-types of tools and dies are given in illustrated booklet 


T-45. Write for your copy today. 


— 
c > 
<— 


MACKLIN COMPANY = 
Manufacturers of GRINDING WHEELS 
JACKSON, MICHIGAN, U.S.A. 
Distributors in all principal cities 
Soles Offices: Chicage + New York «+ Detroit «+ Pittsburgh 
Cleveland «+ Cincinnati « Milwaukee ° Philadelphia 
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Dont keep these Bi stars on the bench | 


They pack a terrific punch 


on the 


AMERICAN 


* NORBIDE 


AMERICAN 


* HEANIUM 


AMERICAN 


* V-METAL 


Profit Producing Line 


A selfing star from the starting whistle. The Norbide* (boron-carbide) insert of 
nearly diamond hardness and the abrasion-resisting alloy steel jacket give it wearing 
qualities unequalled by any other nozzle. Guaranteed for 1500 hours with steel 
abrasive, 750 hours with silica sand. Made in sizes and types for all blast cleaning 
requirements. Priced at $19.75 to $31.25 each. 


*Registered trade mark for Norton Company's boron-carbide. 


Orders and repeat orders tell the tale of this noz- 
zle’s record on the selling line. Thousands have 
been sold, thousands more are being sold every 
day. Equipped with a long-lasting ceramic insert 
of nearly diamond hardness, this nozzle gives re- 
markably long service at low hourly cost. Supplied 
in flange and screw base types and in standard 
sizes. Priced at $6.00 and $8.00 each. 


The latest addition to American’s star selling trio, 
this low-priced nozzle has enjoyed a very fine re- 
ception from users. Made of heat-treated abrasion- 
resisting alloy steel, it is very durable and slow- 
wearing. Shops using hard iron nozzles will find 
this a superior product in every way. Priced at 25c 
each. 


TR 


Get the American Nozzle line into your selling 
“game” today! It will bring extra profits from 
PRESENT customers on metal cleaning jobs. 


Write for literature, prices, discounts, and infor- 
mation on how you can cash in on this profitable 
“repeat” business. 


NORBIDE HEANIUM V-METAL 


American GN Wey Ay An 


700 S. BYRKIT ST., 
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@ DEALERS desirous of ‘handling Electric Sprayit Company 


products are asked to keep in touch with their Jobber regarding 
expected initial delivery dates. JOBBERS who have not already 
placed their quantity commitments for SPRAYIT Paint Spray- 
ing Equipment are urged to do so immediately. Orders will be 
filled just as fast as production conditions permit, and in the 


order in which they are received. 


e 
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PAINT SPRAYING EQUIPMENT, 
AIR COMPRESSORS, SPRAY GUNS, 
PUMPS, AIR TOOLS, INSECTICIDE 
SPRAYERS, SANDERS AND Al- 
LIED FINISHING EQUIPMENT. 


ess 


ELECTRIC MOTORS, GENERATORS, 
VALVES, PUMPS, HYDRAULIC 
CYLINDERS AND CONTROLS FOR 
AIRCRAFT, AUTOMOTIVE AND 
OTHER INDUSTRIAL APPLICATIONS 








“Did you say 5,000?” 


“Yes, I said 5,000!” 






a 








In the seven profitable lines covered by a Worth- 
ington Industrial Franchise, there are more than 
5,000 items: (1) centrifugal pumps . . . over 
4,000 standard sizes and types; (2) steam pumps 
. . over 200 numbers; (3) power pumps . . . over 
200 numbers; (4) rotary pumps . . . over 200 
numbers; (5) vertical air compressors . . . (6) 
horizontal air compressors . . . over 300 numbers 
in both lines; (7) industrial meters . . . over 50 
numbers ; plus tanks, valves, fittings, controls. 

Add ‘em up and you'll see why your salesmen 
have so many chances to make a sale on every 
call. And to make these sales more certain, 
Worthington has wrapped up this merchandis- 
ing program for you. 


WORTHINGTON’S MERCHANDISING PROGRAM 


1. Advertising in leading trade papers directs 
customers to you. 


2. A catalog distribution plan puts the hardest- 








—Titt oe 
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WORTHINGTON 
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selling catalog in the field into the hands of 
all your prospects. 

3. A catalog follow-up mailing plan makes sure 
each catalog is used. 


4. A complete mailing plan supplies you with 
free broadsides, folders, envelope stuffers, 
blotters — all imprinted with your company's 
name. 


5. A sales assistance plan puts Worthington 
engineers on call to help you close deals. 


DOES THIS FRANCHISE APPEAL TO YOU? 


It will take a Worthington Merchandising 
Division salesman only a few minutes to develop 
the five points in this program. If you're inter- 
ested in learning why there's more worth in Worth- 
ington, write or phone your nearest Worthington 
district office. Worthington Pump and Machinery 
Corporation, Merchandising Division, Harrison, N.J. 
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-Walker-Turner 





_ MACHINE TOOLS’ 
WIDE SPEED RANGES 
CUT MACHINING COSTS! 






















RADIAL DRILL 
16 Speeds from 
160 to 8300 R. P. M. 














@ Using the correct cutting speed for every 


; BAND SAW 

“i 8 Speeds from 

«661 to 5300 S. F. M. 
J 


operation and material pays off in faster 





machining— fewer damaged tools and blades 
—cleaner, more accurate production. This all 


adds up to lower cost per piece! 


Exceptionally wide speed ranges with ample 
adjustments between “high” and “low” en- 
able Walker-Turner Machine Tools to cut 


costs substantially. The Radial Drill’s jack- on° wand ene 
5 Speeds from 
260 to 5200 R. P. M. 


shaft assembly and the Band Saw’s back- | Neem 


gearing and cone-pulley arrangement are 


Note to Walker-Turner Distributors 


: f ad- 
. f a series © 
This is one © | appe 
vertisements heading metal- 
month publications. rsd 
working kee ndustry 
we usefulness 


mann { 
formed CER-TURNER MACHINE 


examples of this advanced designing. Write 


today for detailed catalog. 


WALKER-TURNER COMPANY, INC. 
PLAINFIELD, N. J. 
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There's Lamp 
Volume and Profit for 
You te CHAMPION 

Huorescent and 
Jucaudescent Lampe 








Think of the lamp installations—and steady replacements 
—in your territory. Are you getting your full share of this 


+, 


boy 
= 


business? . 

You can get it when you sell CHAMPION Lamps. 

They have the quality—guaranteed to equal or exceed 

Federal Specifications and backed by the resources of one of 

the largest and longest established organizations in the 
- lamp industry. 


ox) 





They have the service—a lighting engineering staff at the 
factory and in the fteld to go to bat for you on all lighting 
and lamp problems. 

They have the name—the Diamond mark on every Champion 
lamp has become thoroughly established as a symbol of 
lower light and lamp costs. 

They're easier and more profitable to sell—maximum handling 
convenience at minimum cost is the Champion selling 
policy. Outright sale, no red tape, no fancy control systems 
or records, nothing to hinder you from developing new and 
additional business. 





You can do more lamp business 
and make more money with 
Champion Lamps. Ask us to 
prove it. Do 

















re 





il MHUURIAS 





wey yi i 
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A member of high society refus- ' dé, Y 
ing to let the janitor or anyone else med- Wh 
4 


die with her precious WITT Corrugated Can? 


< 


Well, maybe our idea is a trifle ‘out of this 
world.”” But it does point a moral... WITT Can 
owners of every social status take real pride in their 
possession—pride that is just about as personal 
as you can get with an object that isn't human. 


And well they should. For even under long brutal 
abuse that takes the heart out of ordinary Cans, the 
WITT Can stands up spick, span, and sturdy—designed 
for long years of faithful service. 


Made of heavy gauge steel . . . hot-dipped gal- 
vanized .. . backed by over 50 years of specialized 
experience .. . the WITT Can is positively the 
finest quality heavy Corrugated Can possible to 
produce. It actually outwears a Can of the ordinary 
kind three to five times! 
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Doubly incing evidence of ’ ; P 
ile euiae nadaaiants nario We've said it before and we say it again: WITT 


production of heavy-duty Corru- Cans build satisfied customers, and satis- 
gated Cans for the nation’s armed fied customers build your business. 

forces. We're proud thus to contri- 

bute toward final Victory—and at 

the same time we naturally look 

forward to the future when we can 

again supply our customers with 

WITT Cans in normal quantities. 





THE WITT CORNICE COMPANY 
, ; CINCINNATI 14, OHIO 
Cth) “Originators of the Corrugated Can” 
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THEY'RE READY TO TACKLE OUR BIG 
PEACE-TIME JOBS NOW !:-- 


@ The change to civilian goods man- 
ufacture will not be hard for manu- 
facturers who rely on MORGAN 
VISES. They pitched right in to war 
work and set up new records 
wherever they were employed. They 
will start right in where they left off 
—tackling the job in hand—no 
matter how tough. MORGAN VISES 


are “tools” with a future — speaking 
in terms of benefit to Distributors. 
They are accurate, rigid, and strong 
—they give steady, dependable 
service — prevent shutdowns and 
delays—keep production going. 
They save time and material costs. 
Study your future sales possibilities 
— get the complete MORGAN story. 


Morgan Vise Company follows a practice at all times of suggesting 
to industrial users that they purchase from their local distributors 





SEMI-STEEL 














< 
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, Machinists Bench 
» Combination Pipe 
. Coachmakers 
» Woodworking 


» Solid Nut 
Continuous Screw 








* Quick Action 














* Lightning Grip 
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. Service to steel users, backed by 
a coast-to-coast network of B & L 
Distributors. 


These local distributors are “always on 

the job,” carrying a full line of Cold 
Finished Bars and Shafting for your 
requirements. 


These quality steels . . . produced in 
B & L mills... will help you in making 
quality products at low cost. 


Phone your local warehouse for the 
latest stock list. 


ee Fs 


FINTSHED STEEL AND SHAETIN 
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ATTENTIO 


© “Sobbers 
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Clipper Products 
Build Repeat Sales 


The Timken statement below 
explains why Clipper products 
have customer preference, and 
result in repeat orders. 


5/74 Savings with 


Clipper Belt Hooks 


Clipper Speed Lacers 
Clipper Lubrihide Pins 
The Timken Roller Bearing Co. of Canton, Ohio 


has effected a saving of about 30% in consump- 
tion of belt hooks by using Clipper Belt Hooks, 
Clipper Lubrihide Pins and Clipper Speed Lacers. 


Designed To Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 tons, 
With such pressure, hook legs can be embedded flush with the surface 
of any kind of belt, and points clinched. 

The scientific action of the jaws forms a perfect line of well rounded 
loops permitting the use of maximum diameter Lubrihide Pin, also 
providing equal distribution of pulling strain on every hook. A belt 
joint so made will outlast by two to three times one made with an 
old-style portable lacer. 


CLIPPER BELT LACER COMPANY crano rarivs. micnican, v. s. A. 








~ 
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Clipper Products 
Are Readily Available 


because they are necessary to 
keep war production machines 
running to maximum capacity. 


Clipper No. 9 Portable 
laces belts up to 6 
inches wide in one 
quick, easy operation. 


Scientific action of Jaws forris 


} 
j 


a perfect loop for connecting pins. 


SPEED 
VICTORY 

by NOT 
INTERRUPTING | 


LA PRODUCTION 
Tak 
EQUIPMENT 
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One of a series of advertisements ex- 
plaining how Kennedy gives careful 
attention to the details of valve design, 
construction and workmanship that pro- 
vide maximum effectiveness, convenience, 
and length of service. 


Ctl 


.. one of e many 


“strong poinis- in 
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KENNEDY VALVE design 


I: is customary to speak of an advantageous feature 
as being a “strong point’. But the contact between 
the stem threads and bonnets or discs of Kennedy 
Valves is far more than a point of strength...it is a 
surtace of strength...made so by the unusually large 
number of heavily proportioned contact threads. 


As a result, stripping of threads is practically im- 


possible... 
assures long, satisfying service with minimum 


another detail of Kennedy design that 


maintenance expense of every Kennedy Valve. 


Write for the Kennedy Catalog which explains in 
detail why you are SAFE in recommending and 
selling Kennedy Bronze and Iron Body Valves for 
every standard requirement. 


The Kennedy Valve Mfg. Co., Elmira, New York 
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will be in 


BOICE-CRANE 
POWER TOOLS 


The Boice-Crane franchise offers 
~ a real opportunity of making 

ig profits by cashing in on this 
market. 


@ Boice-Crane deal are p d in their 
territory. The continued heavy industrial 
and tremendous pent-up civilian demand for 
Boice-Crane tools is evident from the volumi- 
— inquiry resulting from national adver- 
tising. 


The Boice-Crane Purchase Priority Plan* has 
opened up enormous new sales opportunities 
ded other facturers and their 








No other line offers the advantage of such 
low prices on quality tools. 


Boice-Crane tools embody many exclusive 
features which are in fast growing demand. 


The Boice-Crane line is most complete, in- 
cluding many items not found in any other. 


As the world’s largest manufacturers of cer- 
tain types of equipment, Boice-Crane, with 
mass producti thods, have effected tre- 
mendous savings which can be passed on to 
the buyer. 





Boice-Crane national advertising calls regu- 
larly on all of your customers and potential 
buyers. 


The flexibility and sturdiness of Boice-Crane 
tools is well known because of their enviable 
— of performance in America’s war 
plants. 


It is generally recognized today that every 


dollar invested in Boice-Crane tools does the 
work of two spent on oversize machines. 


There are still a few mill supply 
and machinery dealer openings. 
Phone or wire for details. Literally 
bundles of hot inquiries from your 
territory can be turned over to 
you at once! 


BOICE-CRANE COMPANY 
939 Central Avenue, Tolede 6, Ohio 


*Complete details on the Boice-Crane Purchase 
riority Plan will be sent upon request. 


MILL SUPPLIES 


BOICE-CRANE 
DRILL PRESS 


BOICE-CRANE 
BAND SAW _ 


BOICE-CRANE 
TILTING-ARBOR SAW 


BOICE-CRANE 
THICKNESS PLANER 


BOICE-CRANE 
SAW-JOINTER 


BOICE-CRANE 
_ SPINDLE SANDER 


BOICE-CRANE 
SIX-INCH JOINTER 


BOICE-CRANE 
SPINDLE SHAPER 





BOICE-CRANE 
BELT SANDER 


BOICE-CRANE 
_GAP-BED LATHE 
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Sell If You’d Just 
y Show Me a 
>. Dumore Grinder! 














YOU GO OVER BIG 
WITH A DUMORE GRINDER! 


Dumores — if he knows his business! For, to the ‘‘show me!” buyer, 
there’s nothing so convincing as to take him literally, and actually 


That shrinking feeling just doesn’t happen to the man who sells ey Se . 
"<9 len 
con Cet. 


demonstrate a Dumore Grinder. In action, a Dumore quickly convinces 1 Every plant needs th 
em | 


the most skeptical buyer of its flawless precision, ease of operation, and 


2\t’s a 
genuine ability to lower costs. oe 


tool | Precision 
And soon, with our production returning to normal, you will have plenty 
of Dumore Grinders on hand to demonstrate with. Meanwhile, 

watch for the announcement of a new Demonstration Kit that is really 
something! The Dumore Company, Tool Division, Dept. TK31, 4 Boy! Is it Versatile! 
Racine, Wisconsin. 


3 Mounts on 
any sf 
Machine tool! mntand 


5 Seven Sweet models | 


5 Powertul advert 


Support| ne 


o ; Sold by Authorized 
RINDERS P Industrial Distributors 
in All Principal Cities 


HAND G 
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IMPERIAL 


+ «+++ WRITE FOR CATALOG NO. 334 








The IMPERIAL welding line includes oxy-acetylene welding 
and cutting equipment, acetylene soldering and brazing 
equipment, gas and air torches, welding accessories and sup- 
plies. Outfit shown is the No. 1118-C. 


THE IMPERIAL BRASS MANUFACTURING CO. 


511 SOUTH RACINE AVENUE 
CHICAGO 7, ILLINOIS 







7 how the oxy-acetylene weld- 
ing torch has become a commonly used 


tool in almost every industrial plant. 


It has been shown that virtually any 
good workman can learn to use modern, 
simple welding equipment and do time- 
saving, cost-reducing welding on mainte- 
nance or production work. ’ 

This spells a greatly increased post-war 
market for Imperial Welding Outfits . . . 
and for this good reason: Operators like 
Imperial equipment because it is so easy 
to use. It is modern and efficient. With 
this equipment, John Doe—the average 


workman—can do! 


Start planning now to get your share 
of the sales volume that will be available 


in this widened market. 
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Keystone Lubricating Company for 
over 61 years has been manufacturing 
specialized lubricants for every pur- 
pose, putting lubrication on a really 
scientific basis. Keystone is essentially 
an organization of lubrication engi- 
neers, not merely a staff of grease- 
makers. Every product is manufactured 
for a specific application—they are not 
the by-products of a refinery operation, 





wHy SPECIALIZED LUBRICANTS? 


KetstoNf PROVES THE ANSWER... 


but are created primarily to do a 


guaranteed job. 


The experience of Keystone lubrica- 
tion engineers has proved that “the 
true cost of a lubricant is measured by 
its performance in the bearing rather 
than the price in the container,” which 
fact in itself created the Keystone 


guarantee over 41 years ago... 


“WE HEREBY guarantee a saving of 10% on the present 








j 
ent cost of lubriéat 


aconsumed portion of lubricants 


Pp; 


of the original cost of lubrication where lubri- 






cants were employed, not of our manufacture.” 


SPECIALIZED 
LUBRICANTS 


There is a Keystone distributor near you who will be glad to cooperate with 


you to make Keystone Specialized Lubricants available to your customers. 


revo 


SPECIALIZED 
LUBRICANTS 








KEYSTONE LUBRICATING COMPANY « EST. 1884 
21st, CLEARFIELD & LIPPINCOTT STS. + PHILA. 32, PA. 
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To many of you, a nylon-bristied 

paintbrush may be something new. 

But once you have used one, you'll 

agree with the hundreds of master 

painters and others who know them 
well. 


These painters —who have used 

them—say: 

1. They outlast natural bristles 
at least 3 to 5 times. 


\\ 2. They hold and spread paint 
evenly and well. 





3. They leave no excess brush marks. 






Who are the painters who have 


used them? They fall into two classes: 
(1) Painters who have worked with 
the Navy. The Navy used more than 
2 million nylon-bristled paintbrushes 
... the entire commercial production 
of paintbrush manufac- 
turers. (2) WPB allowed the 
loan of several hundred 
brushes to selected master 
painters, to test and com- 
pare in every way they knew 
how. 





NAN 


Soon you can get them. Released 
from government restrictions, nylon 
bristles are now in the hands of 
the paintbrush manufacturers, being 


DU PONT NYLON BRISTLES 


BETTER THINGS 


THROUGH 


74 


FOR BETTER 
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LIVING 
CHEMISTRY 





Paintbrushes bristled with 


DU PONT NYLON 


Slim Bristle says: 
et, 
\ J 


Ys 
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made into brushes for you. Du Pont 
does not make paintbrushes—we sup- 
ply the bristles to the brush manufac- 
turers. Each of these uses his own skill 
and experience to produce the finest 
possible paintbrush with these long- 
lasting, smooth-painting bristles. 


See your dealer at once. Perhaps 
some brushes have already been de- 
livered; but it will be some time yet 
before there will be enough of these 
brushes to meet the demand. E. I. 
du Pont de Nemours & Co. (Inc.), 
Plastics Department, Arlington, 
New Jersey. 


BUY AND HOLD VICTORY BONDS 





“SOON AVAILABLE...LOOK FOR 
THE BRUSH WITH THE WORD 
NYLON ON IT.” 


It is your assurance of bristles 
possessing a combination of ad- 
vantages unobtainable in any 
other type of bristle—either 
hog or synthetic! 
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COMPLETE LINE 
for a complete sales job! 


TYPE **RC”’ Roller Chain 
Flexible Coupling without 
casing. Has great flexibility 
of design for meeting special 
conditions. Has patented di- 
vided roller feature which 
combines the advantage of 
double roller chain with the 
more rugged and simple con- 
struction of single width 
chain, 


COUPLING with Style “R” 
Revolving Casing. Rust-resisting — dust- 
tight — complete protection. No external ; 
projections—oil-tight fit—easy to lubricate. 


NOW, sell those scores & differ- 
ent coupling needs—maKe a sales 
partner of LINK-B Couplings. 
It is the line that give8"you a type for 
every industrial service and stands TYPE tie fg lage. woe 


. Made on the double slider prin- 
back of you with low cost, depend- ciple. The floating intermediate 


member is made of electric steel, 


able performance ) and engages with faces of both § 


cast iron flanges, permitting a slid- 
ing movement. 


All of these couplings, developed 
from the laboratory of experience, 
have ample margin of capacity over 
actual requirements. This means a 
longer service life with lowest main- 


tenance costs. RIBBED Compression Couplings. They 


are split and can be easily installed or 

We suggest that you send for Book ae 
No. 2045 so that you can have com- 
plete details to aid in securing profit- 
able sales now and to help you in 
preparing for future business. Book 
No. 2045 describes each coupling— 

tells how to select them—gives serv- ON taciaatinin tai 


ice classifications, service factors and lings. They afford simple means 


for connecting abutting shafts of standard 
diameter tolerances without key seats. 


horse power ratings. Recommended for medium or light loads. 
LINK-BELT COMPANY 
Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, 


Dallas 1, Minneapolis 5, San Francisco 4, Los Angeles 33, 
Seattle 4, Toronto 8. Offices in Principal Cities. 


COUPLINGS 


FLEXIBLE -: FLANGED FACE :: COMPRESSION 
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SINCE 1869 


TOOL CRAFTSMEN 













TRIANGLE ''B" 


For years professional mechanics, 
yes and amateurs, too, have used 
Billings’ Triangle “B” as their guide 


sok ae 


in buying Wrenches and Shop Tools 








Billings’ Distributors know this con- I 
tise 
fidence builds repeat orders and wai ne 
creates new business! ie eee. P 
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FORGED TOOLS 


THE BILLINGS & SPENCER CO. 
HARTFORD 6, CONN., U.S.A. 
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22 LEADING 


INDUSTRIAL MAGAZINES 
7 TRADE 
DIRECTORIES 












BY TELLING EM 39/7500 TIMES A YEAR! 


Each year, more than 3,917,500 Parker-Kalon adver- Parker-Kalon advertising is the middle link in a win- 





tisements reach readers of the leading industrial maga- — ning combination that never fails to make a profit-build- 
zines and trade directories of the U. S. and Canada. ing sales leader... (1) a well-engineered product with 

Everv one of these advertisements talks to assembly Unique sales features: (2) continuous, industry-wide ad- 
planners in language they understand... points out Yertising that offers tangible benefits: (3) intelligent 
advantages in time-saving, cost reduction, and product follow-up and Engineering Service that “questions every 
improvement with P-K Screws. fastening”, and reveals all possible applications. 

When the many prospects this advertising uncovers Is it any wonder that P-K Distributors, with this back- 
are further developed by P-K sales literature, and P-K ing, look forward confidently to better P-K Fastenings 
Assembly Engineers, their new business, from the very — business than ever? Parker-Kalon Corp., 208 Varick St., 


first order, goes to P-K Distributors. New York, New York. 


PARKER-KALON 


GELS bh NA 


FASTENING DEVICES 





EVERY METAL AND -PLASTIC BeS eee er 
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Talk of the Trade 


LOYAL CUSTOMER: John A. Riechman (Riechman-Crosby Co.. 
Memphis) doesn’t care for changes in his routine 

shoes shined by one boy, 80-year-old Alex, a barber shop employee. for 
25 years, John sees no reason for changing even though Alex is laid up 
with arthritis. . .. John visits the shop regularly, shines his own shoes with 
Alex’s equipment and then leaves the money for Alex. . . . The system 
has made John aware of the labor and skill required so he now tips more 


generously than before. 





CONGRATULATIONS: Claude French completed 25 years as a sales- 
man for the Lewis Supply Co.. Memphis, last month. . . . Claude is the 
oldest employee in point of service but not years. 


SICK LIST: James A. Kirkby (Kirkby Machinery & Supply, Toledo) 


was forced to take a few days off last month when the flu bug got him. 


CIVIC MINDED: Duluth. Minn., distributors are civic minded. . . . : A. B. 
Anderson (Duluth Plumbing Supply Co.) is completing a term in the 





Minnesota State Legislature. ... He was elected on the conservative ticket. 
... R. S. Mars (W.P. & R.S. Mars Co.) delivered the introductory 
address when two governors. Edward J. Thye of Minnesota and Harry 
F. Kelly of Michigan, visited the city. 


FINALS: Bart Ackles (Rayl Co., Detroit) wound up the golf season by 
playing in the finals of a Detroit tournament but it was just not his day... . 
When the Rotary club in Detroit meets it would almost be possible to hold 
a Detroit supply convention. .. . Burt, Paul Moore (Detroit Ball Bear- 
ing), Bill Bridges (Buhl Sons). Charlie Allinger (Chas. A. Strelinger Active Members 





Co.) were among those present at a recent meeting. .. . Paul bowls on the 
Rotary team while Bill is on the hospitality committee. 


FISH STORY: K. R. Radtke (Wisconsin River Supply Co., Wausau, 
Wis.) made a record breaking catch when, after quite a tussle, he landed 
a 21-in. small mouthed bass. .. . Mr. Radtke put the limp and pliable giant 
fish in his quick freeze unit. . .. However, Mr. Radtke now finds himself 
in about the same position as that person who built a boat in his base- 
ment: the fish straightened out when it froze and now Mr. Radtke can’t get 
it out. 


PROMOTION: John MeLeod is carrying on in the supply firm his 
father helped to found, LeValley, McLeod, Kinkaid Co., Elmira, N.Y... . 


He has been made advertising and sales promotion manager. 


MECCA: Howard Beacham (Bay State Abrasive) reports that Fayette- 
ville, N. Y., has become a mecca for manufacturers’ men who work in and 
around Syracuse. . . . Oddly enough, Howard says, they live together in 
fine harmony. R.W.B. Living in Harmony 
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BRONZE - IRON: 


Requests for Jenkins 
PRACTICAL PIPING LAYOUTS 


» 
mount higher every month! 
Engineers, architects, purchasing agents, plant execu- 
tives, and maintenance chiefs ...men who specify, buy, 
or use valves in every industry are asking for reprints of 
Jenkins PIPING LAYOUTS, in steadily increasing 
numbers. 


as 


This new series, appearing in leading industrial maga- 
zines, is a “hit” because it provides the kind of planning 
help these men want right now, when billions of dollars 
worth of new construction and plant renovations are on 
the drawing boards. 





It’s a “hit”, also, because the unique, three-dimensional 
layouts, with the accompanying information on proper 
valve selection and placement, can be easily understood 
by practical, as well as professional piping men. 

For the same reason, it serves as handy reference mate- 
rial to guide Distributor Salesmen in recommending 
valves that will serve better and save more. 

Once again, Jenkins advertising goes to bat, and the 
Jenkins Distributor scores — chalking up new prospects 
with increased good will for Jenkins Bros., and added 
respect for Jenkins valve-engineering know-how. 

It is alert, unceasing support like this that keeps the 
Jenkins Distributor well out ahead in valve sales. and 
profits. 


WHOONTE. « sttePN 








Jenkins PIPING LAYOUT advertisements appear regularly 
in Power and many other leading industrial magazines. 


Jenkins Bros., 80 White Street. New York 13; 
Bridgeport, Conn.; Atlanta, Boston, Philadelphia, 
Chicago, San Francisco, Jenkins Bros., Ltd., Mont- 
real, London, 


Pre 
LOOK FOR THE< JENKINS > DIAMOND MARK 


since ““"~ 1864 


t hs ld srg 


JENKINS VALVES 


For every Industrial Engineering, Marine and Plumb- 


ing-heating Service... In Bronze, Iron, Cast Steel and 
Corrosion-resisting Alloys . . . 125 to 600 Ibs. pressure 


Sold Through Reliable Industrial Distributors Everywhere 
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sical Handling 


HE best way to meet competition is to be the low-cost 
That 
generally been applied to manufacturing has equal sig- 


producer in your field. maxim which has 


nificance for the industrial distributor. As we enter the 
buyer’s market which lies ahead, the competitive pres- 
sure from direct sellers and other distributors will mount. 
Each distributor faces the challenge inherent in his busi- 
ness-—he must render a betier service at a lower cost. The 
continued existence of the distributor depends on how 
effectively he renders these services or performs his vari- 
ous functions. The answer to cost reduction does not lie 
in the haphazard elimination of services. Rather it lies 
in doing a better job in each of his internal operations. 
The customers of the industrial distributor demand cer- 
tain services, the challenge to management lies in render- 
ing those services at the least cost. 

Let us canvass the elements or operations involved in 
one major item of cost to see if savings are possible. The 
physical handling of goods makes up approximately 20 to 
25 per cent of the total costs of an average industrial 
distributor. Here is a segment of cost well worth scrutiny. 
It comprises all those handlings of goods between the 
time they are received until they leave your shipping plat- 
form. It involves receiving, unpacking, storing. order 
picking, order assembly, and final packing and market- 
ing for shipment. Since all these operations are condi- 
tioned by the physical setup of your organization, the 
warehouse building, arrangement of stocks and general 
layout also come in for scrutiny. And, of course, closely 
tied in, although strictly not a part of physical handling, 
is the order and office routine of the firm. 

In all these physical handling operations, manpower 
is involved and where men are used in an inefficient setup, 


costs are bound to be high. Improving efficiency in dis- 
tribution does not involve the displacement of men so 


much as it involves the use of them for greater production. 

One of the greatest handicaps to low cost handling is 
the multi-story building in which the typical industrial 
distributor operates. These buildings were usually de- 
signed for some other purpose and the distributor has had 


to shoe horn his. own peculiar operations into an ill- 
adapted structure with the resulting increase in operating 
costs. The situation is further complicated in many cases 
where nothing apparently can be done about the building 
by the arrangement or location of stocks, 

The editors of MILL SUPPLIES have made it a point 
to discuss this matter of physical handling with scores of 
distributors over the past few months. A large number 
of aggressive concerns, fully aware of the need to save 
every dollar of expense in the competitive days ahead, 
have already taken steps to cut costs in this area of their 
operations. Unfortunately, many other distributors have 
not carefully analyzed every step in their physical hand- 
ling operations to eliminate back tracking and unnecessary 
steps. A few cases picked at random will illustrate the 
problem and suggest a remedy. 

Distributor A handles soil pipe. His normal peacetime 
stock is about 10 carloads. When a car arrives he un- 
loads it pipe by pipe to his own truck. The load is deliv- 
ered to his receiving platform where it is unloaded piece 
hy piece and carried to the elevator. The elevator is then 
run to the basement and the pipe is again unloaded item 
hy item and stored in its proper space. When a large 
or small order comes in, the handling process is repeated 
in reverse, pipe by pipe. To one unfamiliar with all the 
obstacles which might be cited to show why simplifica- 
tion could not be done, this looks like a lot of handling. 

Distributor B, who recently moved into a new building, 
did some advance planning which cut his handling costs. 
He handles pipes, bars and rods and realizing the costs 
involved in manhandling these bulky, heavy items de- 
signed his layout to reduce time and handling operations. 
His storage shelves were placed on the first floor in a 
position where a truck backing into the building halted 
right at the shelves. Thus in the receiving and delivery of 
these items, there is a minimum of handling. 

Distributor C is a wholesale hardware concern with an 
industrial supply department. He cited his experience in 
handling linoleum as a case in point. This item had pre- 
viously been stored on the fifth floor of a five story build- 
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Physical Handling (Continued from page 81) 


ing because space happened to be there at the time the 
line was taken on. In the course of natural expansion, it be- 
came necessary to acquire additional storage facilities in 
an adjacent two-story building. This brought up the 
whole matter of rearranging stocks. A survey revealed 
that it took three days to unload a car of linoleum and 
set up the rolls in storage. By storing the linoleum in 
the new building, the time of handling was cut to one 
day. At present the fifth floor is being used to store slow- 
moving light stock and for the office. 

For the distributor who contemplates moving into a 
new building or erecting one for his own use, adequate 
planning will yield surprising results. The horizontal lay- 
out on one floor as contrasted with the vertical multi- 
story layout has proven a substantial cost saver in many 
lines of distribution. The consideration of a move to a 
new building naturally brings up the matter of location. 
What are the sacred elements in your present location? 
Many distributors have been in the same buildings for 
20. 30. 40 and even 50 years. Are the conditions that 


might have justified the location half a century ago still 
applicable today? While there are many factors to be 
considered, the car lot buyer of only a few lines will do 
well to investigate a location on a railroad spur. In this 
way he could cut his handling costs on bulk items. 

For the distributor who will remain in his present build- 
ing, as well as the one who plans a move, there is always 
the question of stock arrangement. Are the heavy items 
whose handling requires a lot of labor located to reduce 
handling to a minimum? Are the fast movers located 
to save steps? If you are located where you have heavy 
customer traffic, have you taken advantage of effective 
display to “sell °em more?” If you have a lot of counter 
business, are you set up to handle it promptly? Are the 
size and marking of bins and height of shelves designed 
to reduce the time of storeroom help to a minimum? 

Fifty years ago the time wasted through inefficient lay- 
out and poorly designed physical handling facilities and 
equipment didn’t mean much. Today it can be the differ- 
ence between profit and loss. 





Currently Import 


The Problem Ahead 


Eric Johnston’s foreword to a recent pamphlet, “Distribu- 
tion: A Key to High Employment”, released by the U. S. 
Chamber of Commerce states the problem and the chal- 
lenge to distributors in the days ahead. The message is 
particularly applicable to the industrial distributor and 
his salesmen. They have a responsibility in their sphere 
for national well being. Mr. Johnston said: 

“No intelligent American has the slightest doubt of his 
country’s ability to produce goods and services in tre- 
mendous volume. The war has proved that, once the need 
is demonstrated, American industry can manufacture in 
quantities far exceeding anything ever considered feasible 
by prewar standards. 

“But many intelligent Americans have voiced serious 
doubts whether. now that the pressure for war production 
has ended, our factories and workshops can be kept in 
operation at a scale sufficiently large to maintain full 
employment. What, they ask, will we do with the flood of 
civilian goods perhaps fifty per cent in excess of that of 
our best prewar production? Will we be able to sell them 
all? Or will they pile up on dealers’ shélves, in distribu- 
tors’ warehouses, on factory shipping platforms, until our 
economic machine is choked by its own abundance? 
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“These questions are a direct challenge to the men and 
women who, in our specialized economy, are responsible 
for distribution. They block out the broad dimensions of 
a problem that must be solved if our cherished system 
of free enterprise is to endure. 

“After Pearl Harbor production was America’s No. 1 
problem. Now that victory has been won, distribution is 
on the spot. We know we can produce the goods. Cer- 
tainly there is no doubt of our willingness to consume the 
goods. The question is—can we effectively bridge the 
ap between factory and user? 

“I believe that we can. I have full confidence in the 
ability of the American businessman to meet this chal- 
lenge, just as he met and conquered the challenge of the 
conquest-minded Axis. I do not believe that any alert, 
aggressive distributor is going to be appalled by the pros- 
pect of doing fifty per cent more business. There are fates 
far worse than that. 

“But this business is not going to be dumped into the 
distributors’ laps automatically. They must go after it. 
They must be business-getters, not order-takers. They 


oO 
bal 


must step up the fine art of selling to new and unprece- 
dented heights. In every sense of the expression, they must 
deliver the goods. For upon their success or failure 


depend the progress and prosperity of this country.” 
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When it comes to chain drives 


Sales manager enumerates developments in field for 


use as sales arguments; explains what are the im- 


portant “things to watch for in chain installations.” 


THE OUTSTANDING distributor’s sales- 
man today who is worth most to him- 
self and his company is the one who 
thoroughly understands the engineer- 
ing aspects and the practical applica- 
tions of his line, and then applies this 
knowledge to the customer’s prob- 
lems, after delving in and finding out 
what they really are. This kind of 
sales work is going to be demanded 
universally, if we are all to keep up 
with the procession. « 

Another requisite is that the sales- 
man be alive to new opportunities for 
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Chain is helpful if not essential in digging ditches. The picture suggests a 
profitable contact to be made with your contractor customers. 


the application of his line, in many 
cases initiating these applications with 
the customer. So, he needs imagina- 
tion and vision. To arouse these per- 
haps latent qualities in a salesman, 
I know of no line possessing more, 
shall we say exciting possibilities than 
that of chain drive. Power must be 
transmitted and wheels turned in al- 
most every industry, large and small. 
If the salesman is chain minded, he 
will be led into. making productive 
contacts in many places where he has 
not had contact before. 
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By J. J. AUBINEAU 
Sales Manager 
]. W. Minder Chain & Gear Co. 
Los Angeles, Calif. 


Hans Renold of Manchester, Eng- 
land, in 1879, began the manufac- 
ture of steel chains for textile mills. 
Since that time there has been inter- 
mittent progress to applications in 
other fields of industry. But it is 
within the last decade that the great- 
est developments have taken place. 
What has the salesman got to talk 
about now? That is the immediate 
question and the answer may be 
summed up under six main heads. 


(1) The speed ratio of the chain 
drive is fixed and absolute. 

(2) Efficiency is favorable in com- 
parison with others. 

(3) Maintained efficiency is higher 
than that of belts, spur, bevel or worm 
gear transmission. 

(4) It is light in weight, flexible 
and affords a measure of elasticity. 

(5) An increase in production of 
10 to 25 percent is claimed. 

(6) The chain is practically as 
noiseless as other drives, when prop- 
erly selected and used with proper 
sprockets. 

(7) Operation of chain is espe- 
cially successful on short centers. 


It is well enough to know these ar- 
guments, but the salesman should be 
fortified with a little of the whys and 
wherefores connected with them. Im- 
provements have come about with the 
use of alloy steels, improved heat 
treatments of chain parts and changes 
in sprocket tooth form. With the old 
involute form of spur gear teeth, with 
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which the manufacturers first started 
out in developing chain drives, when 
the chain became worn the ‘entering 
tooth of the driver carried the whole 
load. This eventually resulted in a 
tooth depression, in turn causing 
more chain wear, and so on until the 
chain operated by a series of leaps 
and rebounds. 

Starting in 1910, there came a long 
series of changes in tooth design, up 
to the most modern tooth, which is 
designed with a root circle a shade 
larger than the roller diameter, and 
straight working faces tangent to the 





circle. This distributes the load and 
the chain may run slack. Wear and 
elongation of chain pitch do not, as 
a consequence, increase the load on 
the sprocket teeth nor on the round 
parts of the chain. These changes 
built up the sales arguments almost 
over night. 


Selection of Chains 


Manufacturers provide “working 
load” and “horsepower” tables which 
also take into consideration extra 
tension under starting. These tables 
are the salesman’s everyday instruc- 


Interest in selling is developed through knowledge of the product, in the 
opinion of J. J. Aubineau, J. W. Minder Chain & Gear Co., Los Angeles. 
























The Valero III, above, formerly used in deep sea 


exploration work uses chain for the anchor winch. 


This is the gear head type of variable speed motor that 
has brought about significant developments in the 


chain drive business. 


tions. ‘They are intended first of all 
to represent safety and provide for 
long, uninterrupted service. They of- 
fer the inexperienced salesman a sub- 
stitute for experience up to a certain 
point. 

But there are changes and inevi- 
table progress in the applications of 
chain drives, and the salesman must 
keep abreast of these so that he can 
recognize opportunities for sales. He 
cannot take for granted that because 
a certain problem calls for something 
not covered by the rated loads horse- 
power and speeds in his tabulated data 
that the solution does not lie in chain 
drive. He should, therefore get all 
the information together in such cases 
and submit it to the manufacturer. 

One industry in particular where 
they have practically thrown away the 
book, so to speak, is the oil well in- 
dustry, for well drilling and servic- 
ing. There, they have gone to higher 
speeds—much higher. This has been 
brought about because of the intro- 
duction of gas and Diesel engine 
power in place of steam. The inter- 
nal combustion engines have small 
overload capacity and constant speeds 
must be maintained to develop maxi- 
mum power. In chaining such en- 
gines, there is no fear of starting 
loads. 

In relation to chain speeds in gen- 
eral, it may be said that they are on 
the increase, due to the improved 
quality of chain produced and its abil- 
ity to stand up. For special pur- 
poses, chain is now run at 4000 to 
5000 fpm and 3000 is not uncommon. 

To tax the resourcefulness of the 
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Chain will stand up under the most difficult situations 
as in this head shaft drive of a belt conveyor in a ce- 
ment plant. On the face of it, abrasion must be terrific. 


salesman in contact with his plant 
operator, severe drives often come 
up, such as for jaw crushers, drop 
hammers, etc., with or without fly- 
wheels. This should cause no sense 
of discouragement. As said before, 
if you cannot solve such a problem off 
hand, get all the data concerning the 
machine and its operation and turn 
it in. The chances are that chain 
drive will present a solution. 


Things to Watch 


I know of no other commodity 
where the salesman can do better 
work and promote future sales by 
keeping close watch of the jobs he 
has sold than is the case with chain 
drive. After you have sold an in- 
stallation, keep your own record of 
it and call around as frequently as 
practicable, amplifying the record 
and keeping close watch for any dan- 
ger signals or signs of abuse of the 
chain in operation. And if there is 
anything wrong do not hesitate to 
call attention to the matter and try 
to have it remedied. Keep an eye 
always open for these things: 

(1) When sprocket teeth are worn 
out of shape, replace sprockets. 

(2) Don’t let someone put your 
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new chain on wornout sprockets for 
in that case the chain will not wear 
as well and there will be vibration 
and noise while it lasts. 

(3) Practically all metals will 
break under numerous stress repeti- 
tions less than that required to pro- 
duce immediate rupture. This fa- 
tigue of metal increases with the max- 
imum stress applied and with the 
range of stress. For instance, stress 
from zero up to S is more destructive 
than from 4S up to S and completely 
reversed, or alternating stress. There- 
fore, if there is a break, study it, so 
as to be able to suggest a remedy for 
the conditions or substitute chain of 
a different rating. Pins and side 
plates which have failed in service 
may show a clean break of the same 
appearance as a hardening crack. 
Such breaks across the middle of the 
pin or across the head of the side 
plates show “progressive failure” 
caused by stresses above the endur- 
ance limit, through peak loads ap- 
plied many times. Pin failures of 
this sort are often caused by sprockets 
with teeth of improper design or 
teeth worn out of shape. Side plate 
failures of the kind just mentioned 
indicate peak overload beyond the 
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Agricultural and allied processing machinery are said to 
be due for extensive redesign and improvement. 
will be great opportunities for chain, as in this root cutter. 


There 


endurance limit of the chain. There- 
fore, the chain selected is too light 
for the job. 

Pins which have sheared between 
the side plates, or show a ragged 
break toward the middle, point to an 
accidental overload or one greatly 
beyond the capacity of the chain. 

In the selling of chain, all the tried 
and true methods of salesmanship 
may be employed, even to sampling 
if desired. While a whole sample 
drive cannot very well be carried 
along that will fit any specific case or 
group of cases, a sprocket with prop- 
erly designed teeth can be carried 
with a piece of chain to fit the 
sprocket, so that the reactions be- 
tween tooth and link may be visual- 
ized. This will frequently do more 
than a thousand words of conversa- 
tion. When a salesman really likes a 
line and gets keyed up to it, he can 
talk and demonstrate it and really go 
places with it. Chain drive, with its 
positive, reliable operation, is the so- 
lution to many tough transmission 
problems. By arming himself with 
a working knowledge of various chain 
drive applications, the salesman can 
often perform a service for his cus- 
tomers which saves the day. 
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Countrr Business at Frank Tracy, 
Inc., New York, leads the firm’s other 
activities by a good margin. This is 
due not only to the proximity of the 
customers to their supply firm but 
also, officials feel, to the efficient set 
up behind the counter to expedite 
sales and cut errors to the minimum. 

Some time ago, Henry Stuhrmann, 
president, surveyed the workings of 
his counter business and decided to 
make it an entity in itself. He wanted 
to do away with the constant conimu- 
nication between the counter sales 
force and the office force. He wanted 
his counter salesmen to have at their 
finger-tips all information about the 
lines carried and the list price of all 
items, plus the credit standing of all 
purchasers and whether they were to 
The 
business of running in to the office 
whenever in doubt must, he decided, 
be stopped. It consumed too much 


be allowed in-trade discounts. 


‘time, and was no credit to a business" 


establishment. 


Two Files 


It sounded like a large order, but 
Mr. Stuhrmann didn’t try to work it 
out alone. He explained his wants to 
his son, Henry, Jr., and to Al Shaw, 
The three went to 
work on the problem and, incorpo- 


office manager. 


rating the ideas of several business 
record systems with their own, set up 
the Tracy counter to do business by 
itself. 

The system consists of two files sit- 


uated on a shelf behind the counter 
within arm-length of each other. They 
are designed to give an intelligent 





and is easy to use 
and discount file. 


counterman all the information he 
needs to conduct his daily business. 

The first file contains product and 
price information. It is indexed and 
arranged in numerical order. Liter- 
ally, it is a loose-leaf catalog, the 
pages of which can be swung on an 
upright axis. The pages consist of 
transparent envelopes in which are 


BUILT-IN 


Using two special files containing all 
necessary information, countermen at the 


The product information and price file covers all items 


. It is but a step away from the credit 


placed illustrated literature from the 
Tracy catalog and from the supply 
company’s Every _ item 
stocked by the company is listed and 
prices marked on the pages in ink. 
Thus, when a counterman gets an 
inquiry for an item with which he is 
not entirely familiar, he turns to the 
product and price file, and flips the 


sources. 
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The two forms used in the Tracy register machines. The “charge” slip goes 
into detail regarding items ordered, but the other form requires little filling-in. 
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simplified, footwork eliminated. 


The credit and discount file lists all regular customers 
and shows whether or not they are given discounts as 


fellow distributors. 


pages until he reaches the index in 
front of the page tabbed “one”. 
From the index he then can locate the 
page giving full particulars and price 
on the desired item. 

The second file controls credit and 
discounts. It is a book-like structure 
made of light plywood. The wooden 
“pages” are swung on small metal 
arms and can be lifted out of the unit 
for corrections or additions. They are 
slotted along the front sides so that 
paper containing the 
wanted slides down the slots and is 
held in place. Each firm name is 
typed on an individual slip of heavy 


information 


EFFICIENCY 


Tracy company find their tasks greatly 


paper, and the pages are made up of 
30 to 40 slips in alphabetical order. 
The fact that Tracy does business with 
many other distributors whose dis- 
counts must be taken into considera- 
tion made it necessary to list fellow 
distributors on salmon-colored slips, 
whereas consumer customers are 
typed on white ones. 

Therefore, after finding exactly 
what the counter customer wants and 
the list price of the article, the coun- 
terman turns to the second file for the 
information necessary to complete the 
sale. If the buyer’s name is not listed, 
the Tracy company cannot extend 








credit; either the customer has never 


asked for credit before, or he has an 
outstanding bill that has not been 
paid. If, on the other hand, the buy- 
er’s firm name is typed on one of the 
salmon-colored slips, the sale re- 
ceives a dealer discount. 

Three of the six order register ma- 
chines on the 30-ft. counter contain 
yellow “cash sale” blanks and these 
are used for smaller purchases and for 
those buyers who prefer to do busi- 
ness on a cash basis. The remaining 
machines hold white “charge” forms 
which the buyer’s representative must 
sign before accepting his purchase. 





Selling More by | 





suitable places. 


erans. 


1. Give one-half day a week to the Boston Veterans’ 
Reception Center for counseling on selling. 

2. Give an afternoon or evening a week for advising 
veterans interested in selling who have been referred to 
the club by various sources. 

3. Accept speaking engagements on “Selling As A 
Career” at such places as the Reception Center, the local 
Army and Navy hospitals, various U.S.O. units, and other 


4. Provide jobs in their businesses for qualified vet- 


The sales managers have also published a booklet en- 





goes 
ng-in. 











THE Boston SaLes Manacers Cus is being constructive 
about inducing returning veterans to take up selling as 
a life career. More than half of the 175 members have 
agreed to do one or more of the following: 
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titled ‘That’s The Job For Me!’, with subtitles such as: 
‘Is There Security In Selling?’, ‘How Do I Know I Can 
Sell?’ and ‘How Do I Get Started?’ The back page is a 
“Shoot Us The Answers” sheet for the veteran to fill 
out—name, address, past experience, what he disires to 
sell, etc.—Sales Management. 
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Inventory Taking Can Be Simple 


Detroit company starts the actual counting in October and then when Jan. 1 


arrives it is comparatively easy to fill out inventory sheets to complete the job. 


- 
ALL OF THE confusion and extra 
hours of work that are commonly as- 
sociated with inventory taking time 
are eliminated at the C. L. Gransden 
Co., Detroit, by extending the count- 
ing work involved in the annual task 


‘over a period of three months. 


Warehousemen utilize spare hours 
by counting items. This work starts 


about Oct. 1, each year so that by the 
time Jan 1 rolls around there re- 
mains only the job of transferring 
figures to inventory sheets. For this 
work the aid of salesmen is enlisted 
for two or three evenings. 

Only three forms are involved in 
the physical inventory work, bin 
cards which are kept up-to-date 


throughout the year, perpetual inven- 
tory cards, and inventory sheets, 
While there is a possibility of errors 
occurring from the time a bin is 
counted in October until the figures 
are recorded in January, checks have 
revealed that any such errors are 
minor—too minor to detract from the 
value of the system. 





Neo. 
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When warehouse workers find a few spare 
minutes they count the contents of bins, noting 
the figures in red on the bin cards such as the 
one at left. Note how in the photograph below 
each bin has its own card. The cards proved 
of great value during the war years, officers 
said, and it is planned to continue using them. 
When they were first introduced, some ware- 
housemen would forget to enter additions or 
subtractions from stock but the practice is now 
routine. 


os 
After the contents of bins have been 
noted on the bin cards they are 
turned over to the office force for 
checking against the perpetual in- 
ventory cards (See form and photos 
on opposite page). Mack Lane, who 
has charge of inventory records, is 
enthusiastic about the firm's inven- 
tory cards. They are kept in desk-high 
cabinets and each folder contains 
about 20 cards, making it possible to 
keep inventory records together on 
the various sizes of the same item. 
Miss Dorothy Emelian (top photo) 
_ shows how easy it is to extract a 
- folder. Helen Mowshegian is posting 
from an invoice. 
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s before Jan. 1, Mack Lane has the 
inventory sheets filled out with all the neces- 
sary information except quantities. Usually he 
has the help of salesmen who pitch in and team 
up in calling and listing quantities. This part of 
the annual chore is accomplished in two or 
three evenings work and, Mr. Lane pointed out, 
this does not disrupt any of the company’s 
services. 
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Stress Points To Study 


Sales manager finds both manufacturer and distributor salesmen 


beset by like problems. Advocates new approach along three lines. 


By J. P. HIVELY 


Lowry Electric Co., Inc. 
Williamsport, Pa. 


As A STUDENT of sales programs and 
techniques, I have found a strict paral- 
lel between the problems of the sup- 
plying manufacturer and those of the 
distributor. Both start off with a prod- 
uct to sell, and both must follow prac- 
tically the same lines in convincing 
the customer to buy and keep buying. 
Literally, the distributor is the manu- 
facturer’s first customer. If the orig- 
inal sales effort is weak, there is a 
good possibility that the same condi- 
tion will persist in the distributor’s 
presentation. 

As I see it, there are three major 
approaches to be considered by both 
the manufacturer and his distributor 
in their search for sales efficiency. 





1. Improving field 
representation. 


All the world is a market and all 
the people are “salesmen.” Those of 
us titled “salesmen” should be ade- 
quately trained for the job, whether 
supply salesmen or factory men. A 
good factory man should be equipped 
and able to help the distributor’s 
salesmen help themselves. He should 
not be placed in the position of being 
a “crutch” for the salesmen to lean 
on in making a special sale. Some 
manufacturers’ men exhibit a surpris- 
ing lack of knowledge in the funda- 
mentals of selling; yet, before pass- 
ing judgment, consider your own 
men. Do they make the most of the 
product information at their dis- 
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posal? Are they “talking down” to 
prospective customers, or being flip 
or “wise”? Do they apparently base 
their sales presentations on the theory 
that the customers know all about the 
product? All the foregoing questions 
were brought to mind by factory rep- 
resentatives I have known, yet the 
shoe fits many a distributor salesman 
as well. 





2. Giving products pers onality in 
terms of benefits. 


No one makes a purchase without 
being satisfied he will enjoy benefits 
equal to or beyond the purchase 
price. It is the poorest sort of market- 
ing policy to use the “here it is, it 
will do thus and so, you ought to buy 
it” approach, yet both distributor 
and manufacturer use it. If the manu- 
facturer’s man sells his product to the 
distributor salesman on such a basis, 
the salesman can hardly expect to 
work up the enthusiasm of a prospect 
with the same negative story. Every 
salesman must have a positive ap- 
proach in selling an article, something 
to make the customer want to buy the 
item because of the benefits he will 
enjoy; because he will have something 
better than the man around the cor- 


ner. 





3. Selling on use, not appearance 
or construction. 
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| , a 
Mr. Hively looks upon factory repre- 
sentatives as trail blazers who should 
point the way, but not be asked to 
solve all the problems of others. 


r 


All reputable manufacturers are 
justly proud of their products and the 
quality built into them. However, 
some of their representatives are 
prone to dwell too much on the qual- 
ity and not the application. I want 
my salesmen to know where, how, 
and why their products are used. 
Men who can uncover all the uses and 
present them to buyers who hadn’t 
even realized they were in the market 
for the products in question are crea- 
tive salesmen. They are sellers, not 
solicitors, and have been trained to 
look at their lines in the over-all 
sense. 

Once the distributors’ men are 
properly trained.and equipped to sell 
the broad market, the manufacturers’ 
representatives and their training 
schools will have done the job they 
set out to do. Then the factory men 
will have more time to investigate 
markets for their products, advise dis- 
tributors of missed sales opportuni- 
ties, and keep salesmen posted on new 
developments. If the merchandising 
methods of pth maker and distrib- 
utor are examined in a candid, calcu- 
lating manner, I am sure many can 
find room for improvement. 
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Compensation 


"“heterans 


Servicemen returning to sales jobs should. 









Toledo distributor believes; sets up plan for paying them on straight salary. 


ALTHOUGH WELL SATISFIED with their 
compensation plan for salesmen, off- 
cials of the M. L. Wilcox Co., Toledo, 
have decided that members of the 
sales force who have been serving in 
the armed forces are entitled to spe- 
cial consideration. H. W. Parke, pres- 
ident, has given a great deal of 
thought to the matter in recent months 
and has adopted a plan which will go 
into effect this month when the first of 
several veterans return to selling. 
For many years, there have been no 
exceptions to the company’s compen- 
sation plan which calls for a com- 
mission on the gross margin. As a 
general rule, the salesmen are com- 
pletely responsible for their own en- 
tertainment and traveling expenses. 
Occasionally there is an exception but 
this occurs only when a salesman is 
called upon to make an unusual out- 
lay. In such cases, the salesman pre- 
sents the facts to Mr. Parke and he de- 
cides whether the company should 
stand the cost. The percentages un- 
der which the salesmen work are suffi- 
ciently high for normal expenses. 
But, while this system has proven 
itself over the years, Mr. Parke rec- 
ognized the fact that in any competi- 
tive market such as is predicted for 
the immediate future, every salesman 
who is working on a commission basis 
will really have to produce to make a 
liveable income. Mr. Parke reasoned 
that veterans could very likely en- 
counter difficulty in getting back into 
the swing of selling. There have been 
aumerous personnel changes in manu- 
facturing companies and even though 
a salesman formerly covered a partic- 
ular territory, there would be no guar- 
antee that the buyers of pre-war days 
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were “still doing business at the same 
old stand.” 

“Asking a veteran to start out on 
a territory cold and telling him that 
his income will depend completely 
upon the business he obtains, is put- 
ting two strikes on him before he 
starts,” Mr. Parke declared. 

Wilcox salesmen returning from 
service, therefore, will not start on 
commission. They will be paid on a 
flat salary and, Mr. Parke said, it 
will be high enough to take care of 
the veteran’s normal living costs. At 
the end of a three month period, each 
salesman will be offered his choice of 
switching to the straight commission 
plan or continuing on straight salary. 
If the plan works as Mr. Parke be- 
lieves it will those veterans who ex- 
perience little difficulty in “getting 
their feet on the ground” will natur- 
ally jump at the opportunity of re- 
moving the ceiling imposed on them 


‘ 


by working for a salary. However, 
Mr. Parke does not want to rush those 
ex-servicemen who find it difficult to 
readjust themselves to the selling field. 
If a man prefers, he may continue on 
the salary plan for a full six months. 

After six months, the veterans will 
automatically go on commission. 

Mr. Parke is convinced he has 
thought the plan through and, as a 
result, he views the system as of di- 
rect benefit to both the salesmen and 
the company. 

“Should a veteran start out on com- 
mission with a drawing account,” Mr. 
Parke explained, “it is entirely possi- 
ble that he might not obtain sufficient 
business to cover his draw. At the 
end of say six months he would be 
in debt to the company to the extent 
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of several hundred dollars. A man 
in this position would become very 
discouraged and probably would start 
looking around for another job. The 
result? The company would lose a 
salesman plus the amount he owed the 
There’ll be none of that 
here under our plan.” 

When a veteran does transfer to 
straight commission he will operate 


company. 


under the same plan the company has 
used for years. Each invoice is costed 
and sent to the accounting department 
where the individual salesman’s ac- 
count is credited. All salesmen have 
drawing accounts which, within rea- 
son, are of amounts of theic own 
choice. Commissions over the amounts 
drawn are credited to the salesmen 
and they may collect the total or any 
part of it at any time. 

There are no stipulations as to 
when a salesman should collect his 
commissions but there is scarcely a 
time when each and every salesman 
hasn’t a large sum to his credit, Mr. 
Parke said. Leaving commissions to 
accumulate is a practice which has 
developed over the years and one for 
which Mr. Parke himself is probably 
responsible. When he was in the field 
he learned that to level out the hills 
and valleys in a commission income, 
it was good policy to have the com- 
pany in debt to him. When poor busi- 
ness months rolled around, Mr. Parke 
was not drawing on his future earn- 
Then 


swung up, his commissions did not 


ings. when his sales curve 
go into the company’s coffers in re- 
turn for money he had already drawn. 
The system worked so well for Mr. 
Parke that other members of the sales 


staff have adopted it. 






Kalamazoo distributor with C P A background works 
out system for accurate check-up on sales by line and 


customer. Finds salesmen understand self-kept records. 


Since June, 1941, when I became 
general manager of Bard Steel & Mill 
Supply Company, I have kept a mem- 


oranda of total sales. I kept it by 
months both on the purchases from 


us by our larger customers and also 
on the purchases we made each month 
from our principal suppliers. 

By keeping in mind any increases 
or decreases in our inventory, this 
gave me a general picture of our 
sales position, by accounts and by 
products. But it did not give me the 
complete story—the story that I 
wanted and the story that would help 
our outside men to do a real job. 

There were two approaches. One 
was to devise some system which 
would be kept up by the office staff. 
The other was to have the salesmen 
keep their own records. The office 
staff already was overburdened what 
with priorities, end use work and all 
the rest. So after talking it over with 
our outside men we decided on the 
second approach and we worked out 
the forms (see illustrations). 

After all, the purpose of getting 
the information together was for the 
salesmen’s use and I had discovered 
long ago in my accounting training 
that by putting figures together your- 
self, you are much more familiar with 
them than when merely handed a re- 
port that has been compiled by some- 
one else. It was to the benefit of each 
man that he be thoroughly familiar 
with all of the information on each 
of his accounts. So if we could de- 
vise a system that took very little 
time but gave the complete story, 
it would be best for each man to 
keep his own records. 


With all of our outside men being - 


on a salary and bonus arrangement 
whereby the bonus percentage in- 
creases as the volume increases, each 





P. D. Rickman 


man has a direct incentive to get his 
volume into the next higher bracket. 
This is especially true since the in- 
creased bonus which goes with each 
higher bracket is retroactive to in- 
clude all sales over the individual’s 
quota. 

Because the men appreciate that in 
order to increase their total sales they 
must follow up on individual lines, 
they very willingly agreed to keep 
their own sales records. An addi- 
tional advantage is this: As long as 
they accumulate their own figures 
and do their own detail, they also 
can make whatever variations they 
need for their own purposes. 

The basis of the system is simply 
that we use two types of sheets. One 
is for recording the dollar volume of 
sales to each customer by a general 
grouping of major products. The 
second is for recording orders for 
particular production items. By giv- 
ing the salesmen a copy of the orig- 
inal delivery tickets as soon as they 
are written and also giving them a 
copy of the invoice, they are kept 
fully informed on all of their ac- 
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By P. D. RICKMAN 
General Manager, 
Bard Steel & Mill Supply Co. 
Kalamazoo, Mich. 


counts. To start the system each sales- 
man headed up one white sheet and 
one yellow sheet for each customer. 
Each salesman then took a few min- 
utes each day to sort his invoice 
copies by customer and then record 
the dollar volume of sales to the near- 
est dollar on the white sheet. This 
is accumulated for one month, totaled 
and the totals then recorded on a 
similar second white sheet on which 
each line represents one month. Then 
the first white sheet is destroyed and 
a new one made out for the succeed- 
ing month. In other words, we use the 
same type of sheet for accumulating 
the information as we do for keep- 
ing the permanent record. By making 
twelve lines to a sheet they eventually 
have a yearly record by months of 
the sales of each group of products 
as well as the total for each customer. 

As approvals are secured on indi- 
vidual production items the salesmen 
head up one of the columns on the 
yellow sheet with a short description 
of that item. Then they merely in- 
sert the date and the quantity as or- 
ders are secured for each of these 
items. This gives them the quantity 
of each item used and the date since 
the last order was received. The men 
do not try to keep track of all smaller 
miscellaneous items, but do keep a 
record of the more important volume 
items in which they are primarily in- 
terested. By having this information 
with them at all times they can be 
sure to follow up for the repeat orders 
without trusting to memory. 

The sheets are purposely quite 
small so that they can be kept in a 
three-ring binder that just fits into 
their coat pockets. At any one time 
each has three sheets in the book for 
each account: a white sheet for the 
current month, a second white sheet 
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customer. This sheet forms the 





























permanent annual record. 








On this form are entered sales 
* tothe customer for one month, 

segregated by products with 

the total in the gight hand 























for the year to date and a yellow 
sheet for follow up of individual im- 
portant items. 

The men seem to like this system 
very well and the only changes they 


the products. 


suggest are minor ones, such as a 
place at the bottom for yearly sales 
totals and perhaps some regrouping of 


The system gives the salesmen in- 


formation that they require, takes 
very little time to keep up and helps 
them to obtain increased sales vol- 
ume through an intimate knowledge 
of customers’ buying habits. 
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‘HEN A DISTRIBUTOR is in a position to give tech- 
nical advice to customers on all the lines he carries, he 
is not only helping to streamline the buyers’ purchasing, 
but he has taken some of the burden off the shoulders of 
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Buyers Sous Suppliers  * 


his suppliers and their representatives, in the opinion of 
Ben F, Larner, sales manager of the American Wholesale 
Hardware Co., Long Beach, Calif. ; 

“First class service to both customer and supplier is 
rendered only when the distributor is willing to hire sales 
people and engineers in sufficiently great numbers that 
the buyer can obtain, on short notice, help on technical 
and industrial problems involving any and all lines in 
his warehouse,” Mr. Larner says. 

In line with this policy, Mr. Larner intends to greatly 
expand his sales force with regular salesmen and spe- 
cialists—the whole aim being to put his firm into a posi- 
tion to handle queries on all lines, and to eliminate to a 
great extent calls to suppliers for help. 
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Assemblies Answer Customer 


THE PROBLEMS of customers and pros- 
pects have long occupied the atten- 
tion of Frank G. Stewart. president of 
the Standard Automotive Supply Co.. 
Washington, D. C.. and the Stewart 
Mfg. Co., of the same city. Mr. Stew- 
art’s interest in these problems has 
never been merely academic as it al- 
ways results in substantial boosts in 
his firm’s sales volume. The name. 
Standard Automotive Supply Co. is 
a misnomer because the firm began 
increasinz its activities in the mer- 
chandizing of machinery, tools and 
general industrial supplies about 10 
years ago and automotive supplies 















are now only a negligible part of the 
entire business. 

Mr. Stewart’s solution of custom- 
ers’ problems is practical. He stud- 
ies the problem, designs an assembly 
of tools to do the job efficiently and 
sells them. Having attended the Uni- 
versity of Maryland just before 
World War I and then Stevens Insti- 
tute of Technology as an ensign in 
the U. S. Navy, Mr. Stevens has had 
training as a mechanical engineer. 
The training, combined with business 
imagination, enables him to make 
sales where none appears probable. 

Because of its location in Wash- 
ington, D. C., and Mr. Stewart’s 
standing as a military engineer, much 
of Standard’s business in the past five 
years has been with the War and 
Navy Departments. One of his more 
substantial sales came as the result 
of Army engineers seeking a weld 
tester to be used for testing steel 
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landing strip mats. Mr. Stewart went 
to work and designed one in which 
component parts were taken from 
Standard’s shelves. He submitted the 
model made with a hydraulic pump 
and ram, gage, hose, all taken from 
stock. A small clamp for grasping 
the welded parts of the landing strip 
was the only part especially manufac- 
tured for the assembly. The machine 
was tested and approved. Standard 
got the order for a large number. The 
engineers also had need for some de- 
vice to lift pontoons from trailers, a 
problem which Mr. Stewart solved 
with a hydraulic pump, rollers and 
special made lifts to fit on the corners 
of the trailers. 

An opportunity to sell items by the 
boxful arose when Airborne Engi- 
neers wanted a hydraulic press kit 
for bending and straightening metal 
rods, pipe, etc. Keeping in mind the 
need for light weight and compact- 


Mr. Stewart's trouble-finding stethscope for engineers’ use in 
locating worn bearings or other mechanical ills. Below, Airborne 
engineers’ bending and straightening kit supplied by Standard. 
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ness, Mr. Stewart designed a box to 
hold a hydraulic press, hose, chain, 
hook, bar and many other accessories, 
each with its assigned place. He sold 
many of these kits which were praised 
by the troops who used them in ac- 
tion. A less specialized tool box, each 
containing pliers, flashlights, punches. 
hatchets, tape, lubricants, files, ham- 
mers, open end and pipe wrenches, 
screw drivers, saws, batteries, etc.. 
was also designed and sold by Mr. 
Stewart. 

A more ambitious project was Mr. 
Stewart’s design of a bomb lift for 
the U. S. Navy’s use on aircraft car- 
riers to load bombs on planes. This 
item, although using casters, jacks 
and hydraulic pumps, required heavy 
castings. 

Maj. Gen. C. P. Gross, Chief of 
Transportation, ASF, commended the 
firm for its service, stating: “You 
have performed a service of great 
value to American fighting men by 
helping to equip several railway bat- 
talions for overseas duty with the ma- 
terials covered by War Department 
contracts . . . Previously activated 
railway battalions which you helped 


Problems, Boost Sales 


Distributor’s engineering talent provides prospects with , 
tool combinations of stocked items 


to supply have been the best equipped 
in the world. The Transportation 
Corps believes these latest units will 
fare even better because of your good 
work....” 

As a contribution to trouble find- 
ing in industry, Mr. Stewart designed 
an engineer’s stethoscope to aid in 
locating worn bearings, bent shafts, 
out of balance conditions, lack of lu- 
brication, air gas or water leaks, lack 
of clearance, excessive wear or any 
other mechanical ills traceable by 
sound. The instrument is similar to 
a physician’s stethoscope except that 
it is equipped with special sensitive 
diaphragms to which are attached 
contact rods to be applied to the trou- 
ble area. By use of the instrument, 
inaudible noises can be magnified and 
recognized to prevent serious break- 
downs which might result if the de- 
fect is permitted to increase to a point 
where it can be noticed through nor- 
mal hearing. Although the Navy was 
a large user of the instrument, em- 
ploying it in submarines and power 
plants of ships where normal noises 
would drown out trouble sounds, Mr. 
Stewart believes it has wide possibili- 
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Talking it over with a 
customer is Frank G. 
Stewart, president of 
Standard Automotive Sup- 
ply Co., Washington, 
D. C., which combines 
engineering service with 
industrial supply selling. 


A weld tester designed 
by Mr. Stewart for Army 


engineers, for testing 
welds on steel landing 
strip mats. Mr. Stewart 


used a hydraulic pump 
and ram, gage, and hose, 


A lifting device arranged for the 
armed forces by Mr. Stewart for use 
in raising pontoons from trailers, and 
using a hydraulic pump. 


ties in industry. After all, he said, 
it was from talks with engineers and 
his 
plants, that he got the idea of design- 


own observations in various 
ing and selling it. 


Mr. 


permitting manufacturing activities 


Stewart has no intention of 


to interfere with the industrial supply 
business of Standard. He organized 
the Stewart Mfg. Co., to take care of 
the work of fabricating and, while the 
two complement each other, each 
thrives on its own merits. 




















Story With A Punch 


The scriber and centerpunch do important jobs in machine 
shop. To help you sell them, here is a description of types, 
what they do, which sizes machinists use. 


Joun was A Polish shaper hand at 
the plant where I served my time. 
He was short and buck-toothed, but 
he had one trick none of us could 
beat. On summer days, he'd start 
a job, then settle down on his tool 
table. On one end of the table was 
a series of shelves which held paral- 
lels, setup blocks, clamps, spare tool- 
bits and toolholders. He’d sprinkle 
a little sugar on the flat top to draw 
flies, then nonchalantly spear them 
with his scriber. The rest of us had 
scribers, but all we ever could spear 
was the top shelf. 

In those days, most of us madé 
our own scribers from a length of 
drill rod. Nowadays, machinists buy 
scribers which are really pin chucks 
with a section of small-diameter drill 
rod ground to a long point. Some 
have tungsten-carbide tips so they'll 
stay sharp longer. All are a lot 
easier to use and maintain than our 
home-made ones were, and they look 
a lot better too. 

The important things with a scriber 


are to keep it sharp and to sharpen 
it without drawing the tip temper, for 
it actually must scratch the surface 
of steel being machined. 

In making a die, tool or other part, 
the toolmaker transfers the dimen- 
sions from a print to the rough steel. 
The steel surface is hard and usually 
shiny, and dimensions are exact. Pen- 
cil or crayon lines would be too wide 
and too easily missed against the 
shine of the steel or washed off by 
coolant. So the machinist coats the 
surface with chalk (usually blue car- 
penter’s chalk) or Prussian blue, a 
liquid dye. On this surface he 
scratches the layout with scriber and 
dividers, then marks key points with 
centerpunch marks. 

Of course, a scriber also fills in to 
clean chips and dirt out of tight cor- 
ners, to punch holes in belts and 
overall straps and other odd jobs for 
which an awl was invented. But that’s 
because it has a long, sharp point 
and is usually convenient in the ma- 
chinist’s overall or in the toolmaker’s 














By E. J. TANGERMAN 


bib pocket right beside his flexible 
scale, 

Companion to the scriber is the 
centerpunch or prick punch. It’s a 
piece of tempered tool steel, round, 
square or hex., with a taper at one 
end ending in a fairly blunt point. 
The machinist hits the head with a 
hammer to drive the point into the 
steel which he is laying out. 

For fine work, the centerpunch may 
be only 4-in. in diameter with a tiny 
point; the heaviest I’ve seen were of 
§-in. hex., steel with a point 4-in. 
across. Most machinists have a set 
within this range, each being used for 
its particular purposes. The shape 
may be round (usually knurled for 
ease of gripping), square, hexagonal, 
or round with a square head (all to 
prevent rolling). Smaller sizes are 
used to outline holes to be drilled, 
punched or bored or along limit lines, 
the sizes selected varying with the size 
of the job and the hardness of the 
material. The big centerpunch is 
driven in with a heavy hammer to 
provide a center hole for starting a 
drill on work coarse enough so a 
center drill need not be used. 

Machinists take pride in laying 
out a job—they want punch marks 
evenly sized and spaced, and prop- 
erly graded in diameter for their 
purpose. As a consequence, they 
have several special types of punch. 
One is the locating punch, which has 
a spring divider leaf which can be 
set to the desired distance between 
punch marks. Another is the “au- 
tomatic” centerpunch, with a handle 
incorporating a spring-loaded ham- 
mer. The machinist simply pushes 
down the handle until the hammer is 
released to snap down on the punch. 
All resulting punch marks are alike. 
Further, the handle usually has a 
cap which permits hammer stroke to 
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be adjusted to give the desired mark 


size. Somewhat more specialized is 
the bell or self-centering punch, which 
has a bell-shaped skirt that can be 
pushed down over the end of a round, 
hex., or octagonal bar to center the 
punch with reasonable accuracy. It 
locates and marks the bar center 
for a center drill. 

One type of centerpunch is sold 
in quantity—and to the employer 
rather than the machinist. It is the 
template punch made from 4-in. 
drill rod pointed at one end. Wood 
templates are drilled at hole loca- 
tions with 7%-in. holes and the 
punches driven through. They hang 
in place by friction, so the template 
can be laid over a piece to be laid 
out for drilling or punching. Then 
each punch is struck in turn with a 
heavy hammer, thus providing the 
locating points for punch fits or drill 
points. 

We had some hundreds of these 
punches for punch templates. One of 
my jobs was to resharpen them with 
a toolpost grinder on the 14-in. lathe 


—for centers on such punches must 
be exactly centered. 

One of my pet stories concerns a 
job for a few hundred W-bars (which 
look in cross-section like a W, or 
two angle irons joined edge to edge). 
These bars were used to join roof 
to side on a boxcar and each was to 
contain almost a hundred holes. End- 
to-end tolerance on the 40-ft. bars 
was about 7y-in. 

The quantity was small, so we de- 
cided to lay out holes with a long 
We had delivered 
most of the bars with compliments 
from the customer. Then came the 
day when he called up cussing and 
rejected the last of the order. He 
claimed the hole locations were out- 
side tolerance—in fact, that some 
bars were as much as # in. out end- 
to-end and that they varied all over 
the lot. Our boss swore he was 


wooden template. 


crazy—that the last bars had been 
laid out and punched just as the ac- 
ceptable earlier ones were. He drove 
over with his own trusted steel tape— 
and came back crest fallen. The bars 
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were scrap, and he was stumped. 

We checked everything, including 
the template. Everything was just as 
it should be, and the replacement 
bars, fabricated the same way, were 
accepted. But the boss wasn’t con- 
tent; he kept digging. Finally he 
found the answer. The night before 
those last, and defective, bars were 
marked and punched, the marking 
gang had rushed out of the plant 
without putting the template into the 
store room. That night it rained, and 
water blowing through the roof moni- 
tor had dropped down on the wood. 
The template was varnished to pro- 
tect it against casual moisture, but 
the water got into the holes around 
the punches, swelled the wood and 
lengthened it. Next day, heat from an 
adjacent furnace gradually dried it, 
accounting for the variations in bars. 
The marking gang got a bawling out, 
the boss earned the temporary nick- 
name of “Hawkshaw”, and we in- 
corporated the story in our reminis- 
cences as “The Case of the Rubber 
Template.” 





Keeping Track Of Back Orders 


Chicago Distributor 


Works 


Out New 


Wrinkle, Orders Filed by Product or Maker 


James G. Cristie, treasurer of Bar- 
ret-Christie Co., Chicago, feels his 
back order filing troubles are over. 
He has in operation a newly devised 
system for marrying-up incoming 
shipments with back orders. Here is 
how it works: 

There are four separate files. Two 
are for back orders alone. (The other 
two are files for all orders, but it is 
possible to trace any order through 
all four, providing an extra margin 
of safety for cross-checking.) The 
first of the two back order files dif- 
fers from most in that the filing is 
done by commodity or product. Some- 
times, where the commodity is syn- 
onymous with the manufacturer’s 
name, the latter is used. The second 
of the two files devoted to back orders 
is, in reality, a cross reference. Here 
copies of the back orders are filed 
according to customer name in alpha- 
betical order. 

In both of these files, it is the 
charge order, or the billing to the 
customer which is filed. In back 
order file I the first sheet of a tripli- 
cate charge order sheet is filed under 
the commodity or 
name. In the cross index or back 
order file II, sheets two and three of 


manufacturer's 


the charge order are filed under the” 


customer’s name. 

Should the charge order involve a 
back order for more than one com- 
modity, the girl typing it uses as many 
additional blank white sheets as are 
needed to make a separate sheet for 
each commodity. Then the first sheet 
and the extra white sheets are edited 
so that only one commodity appears 
on each (this is done by progressively 
scratching out commodity classifica- 
tions). Then one such sheet is filed 
in back order file I for each com- 
modity covered. The regular second 
and third sheets are filed in back or- 
der file II under the customer’s name. 

For that 


illustration, assume 


96 


Earl O’Daniel 
(left) office man- 
ager of Barrett- 
Christie Co., and 
Jas. G. Christie, 
treasurer, check 
up on a back 
order in a jiffy 
with their new 
filing system. 


Doakes & Co., orders grinding wheels 
and rubber hose. The charge order 
is made up. The first sheet goes in 
file | under “grinding wheels” and an 
extra white sheet under “rubber 
hose.” Meanwhile, the regular sec- 
ond and third sheets of the charge 
order are filed under “Doakes & 
Co.” 

“ Now assume that a shipment of 
rubber hose comes in. The office pulls 
out the file on rubber hose. There is 
a back order for Doakes. The file 
sheet is destroyed and a new charge 
order showing grinding wheels only 
is made out with the notation “B”, 
showing it is a second one. This is 
replaced in file II under the customers 
name, the “A” charge order being de- 
stroyed, too. There is now in the com- 
modity file a back order for grinding 
wheels and a similar back order is in 
the alphabetical customer file. 

Meantime, another convenience is 
afforded by the system. Should the 
customer call up concerning the status 
of his back order, it is immediately 
available under the customer’s name. 
And there is no danger of the incom- 
ing items being put into stock or sold 
before the waiting customer gets his, 
for each incoming order is checked 
against the commodity file. 

The two other files making up the 
total of four consist of (1) a file of 
purchase orders (orders made by 
Barrett-Christie on manufacturers) 
filed by the manufacturer’s name and 
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(2) filed by the Barrett-Christie pur- 
chase order number. 

Should a back order come in with 
an improper invoice or with insufh- 
cient information, it is a simple mat- 
ter to go to the purchase order file 
and look up under the manufacturer 
the order for an item corresponding 
to that received. If customer informa- 
tion still is lacking, the commodity is 
looked up in the first back order file 
and there will be found the corre- 
sponding charge order. 

This file of purchase orders by 
manufacturer’s name also serves an- 
In addition to the 
50 classifications filed by commodity, 
there is a large group of miscellane- 
When one of these miscel- 
laneous items is on back order, it 
does not show up in the commodity 
file. Rather, all three of the charge 
order sheets are filed under the cus 
tomer’s name in back order file IL. 
When the miscellaneous shipment 
comes in, and it does not show up 
in the commodity file, then the pur- 
chase order file is referred to and 
this directs the searcher to the cor 
rect customer name, 


ous items. 


The chief bug in this system is get 
ting the office employees accustomed 
to working with two files. 

Taking a tip from a MILL SuppLieg 
“How They Do It Feature”, both back 
order files are in regular file drawers 
but are laid on a table. Thus mo 


than one person may work on them. 
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TOPIC OF THE MONTH 
Industry Prospects 


Labor Disputes Cloud the Future 


THE RECONVERSION of industry continues 
to show good progress but the transition 
in many areas is being slowed down by 
the appearance of strikes. 

The changeover. of course, is largely 
concentrated in the metal working in- 
dustries—the industrial 
distributors. As we learned from war 
operations, it takes a lot of production 
before the pipe line can be filled and 
supplies actually reach the firing line. 
That same situation is taking place now 
on the domestic front, thus distributors 
continue to be plagued with shortages 
and slow deliveries. Moreover, manage- 
ment in manufacturing industries is still 
handicapped in its efforts to supply dis- 
tributors by the inability in many cases 
to get adequate and competent help. In 
other cases, manufacturers are still ex- 
periencing difficulty in getting raw ma- 
terials. 

Overshadowing the whole picture and 
interjecting an element of caution and 
hesitation in the orderly development 
of reconversion plans of industry is the 
disruptive effect of the wave of strikes 
that appears to be looming on the hori- 
zon. Some of these possible future dis- 
putes, as in steel and automobiles, in- 
volve wage increases that if granted 
without price relief would throw most 
operating companies into the red. In 
other cases the difficulties are jurisdic- 
tional in nature and still others, as in 
the recent coal strike, involve organi- 
zational moves on the part of labor. 

The number of workers actually out 
on strike is not large in relation to the 
total labor force but in many instances 
a few workers on strike at a key point 
throw out hundreds or thousands at 
successive stages in production. At the 
October peak, approximately 425,000 
men were idle in struck plants, and 
about 1,500,000 others were made idle 
by strike-caused shortages of materials. 
The Kelsey-Hayes strike, for example, 
involved 4,500 directly, but caused 50,- 
000 Ford workers to be idle for a part 
of the time during the six weeks the 
walkout lasted. 

The concern that was expressed 
around V-J that unemployment might 
mount to 6 or 8 million before Christ- 
Mas now appears to be much more pes- 
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simistic than was warranted. The best 
figures available on unemployment so 
far indicate an average of less than 
2,000,000—and even this is largely syn- 
thetic unemployment, rather than the 
real thing. The fact remains that almost 
constantly since V-J Day the number 
of job opportunities going begging has 
ranged from half to three quarters as 
many as the number of men and women 
who have been described as unemployed. 
The worst is yet to come but it now 
seems probable that the worst will not 
be as bad as was originally forecast. 


RECONVERSION OUTLOOK We are 
all at times so disturbed or depressed 
by the difficulties we face in our own 
particular businesses that it is good to 
take a broader and perhaps more over- 
all view of the situation—to view the 
present and future in light of the ac- 
complishments of the past. The recent 
report “Wartime Achievements and the 
Reconversion Outlook,” of Chairman 
J. A. Krug to the 100th meeting of the 
War Production Board is of help in this 
regard. 

As Mr. Krug points out, the outlook 
may be visualized in its entirety by 
studying the course of the gross national 


MILL SUPPLIES ° 


NOVEMBER, 1945 


product (see accompanying chart). 
Forecasts of the gross national product 
are always subject to a considerable 
margin of error and the one here pre- 
sented, prepared by the WPB Staff, is 
only one of many now circulating. It 
is fair to say, however, that at least 
among the Federal agencies making 
such estimates there is a considerable 
degree of unanimity in the appraisal of 
the outlook for the rest of this year 
and for 1946. Among these estimates, 
the figures illustrated in the chart are 
rather on the conservative side. 

It should be emphasized that what- 
ever forecasts are made are based on 
the assumption of an orderly reconver- 
sion and would have to be modified in 
the event of prolonged and widespread 
labor disputes, extensive inventory 
hoarding, serious disruption of the price 
structure, or other circumstances. 

The gross national product of the 
United States in dollar terms (without 
allowance for price changes) mounted 
from less than a 90 billion dollar an- 
nual rate when Hitler’s armies marched 
into Poland to a 207 billion rate just 
before Hitler’s collapse. As the chart 
shows, seven-tenths of that rise was ac- 
counted for by war outlays. 








Government outlays for war purposes 
are now expected to fall from an an- 
nual rate of 86% billion in the first 
quarter of this year to 40 billion in 
the fourth, with a further decline to 
about 15 billion in prospect for 1946. 
During this period, some 17 million 
workers and potential workers will be 
released from munitions production and 
the armed services. This necessarily 
involves far-reaching readjustments in 
our entire economy, and the readjust- 
ments will inevitably hurt. A large 
number—perhaps as many as four mil- 
lions—of the displaced war workers, 
however, will be withdrawing from the 
labor market. 

As the chart indicates, the gross na- 
tional product is expected to level out, 
beginning in the first quarter of 1946, 
at around 155 billion dollars at expected 
1946 prices. At this level, the dollar 
volume would be about 75 per cent 
above that in 1940. The total output of 
all the mines, factories and service in- 
dustries—the customers of industrial 
listributors—is a major contributing 
factor in the gross national product. 
When these customers operate at 75 
per cent above pre-war levels, it means 
their demands on the industrial distrib- 
utors will be up accordingly. 

By 1946 the further slow shrinkage in 
government expenditures for war pur- 
poses is expected to be fully offset by 





the expansion in other segments of the 
economy, particularly in those indus- 
tries which were restricted during the 


war, such as motor vehicles, consumer 
durable goods, non-war construction, 
and consumer purchases of gasoline. 
The effect of inventory accumulation 
will continue and by early 1946 capital 
expenditures will be gaining momen- 
tum. 

There are a number of reasons for 
expecting that the decline in industrial 
production and national income will be 
halted by early in 1946. For one thing, 
government expenditures in early 1945 
were far beyond anything required to 
generate full employment under peace- 
time conditions and with peacetime 
hours, even with private capital expendi- 
tures at the low levels which prevailed 
at that time. 

For another, there are the large ac- 
cumulated backlogs of demand in auto- 
motive equipment, housing, etc., in ad- 
dition to the deficiency in private capital 
expenditures to be made up, and the 
need for refilling business inventories. 

And there is, in addition, the demon- 
stration which the United States has just 
given of its ability to achieve a far 
higher level of production than was con- 
sidered feasible in the past. 

The liquid position of both business 
and consumers is far better than in pre- 
war years, and consumer reserves will 
be supplemented by demobilization al- 
lowances and unemployment benefits. 
This will stimulate the willingness of 
business to invest and the inclination of 
individuals to consume a high propor- 
tion of their current income. 
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Total munitions production in the five years of defense preparation and war—from July |, 
1940, through July 31, 1945—amounted to 186 billion dollars, at standard munitions costs. 
By April, the imminence of the German collapse was evident, and production began to de- 
cline. Cutbacks gained momentum as V-E Day approached and passed, and with the unex- 


pectedly early Japanese surrender, military schedules faded away. 


The latest estimates, 


shown in the chart, are that military procurement by mid-1946 will be below the rate at the 
time of Pearl Harbor, and these estimates are more likely to be revised downward than 


raised. 
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POTENTIAL BOTTLENECKS—In the 
short run, at least, the pace of recon- 
version—and the rate at which released 
war workers will find jobs—will be de- 
termined less by the market for civil- 
ian goods, here and abroad, than by the 
obstacles which industry encounters 
in trying to satisfy that market. 

With the surrender of Japan, the end 
of the period of widespread shortages 
in materials and components could defi- 
nitely be seen. We have more capacity 
for aluminum and magnesium than we 
know what to do with. There is plenty 
of copper and steel, in virtually all 
shapes and forms, to satisfy demand if 
there is no hoarding. Motor vehicle 
production will not be delayed for lack 
of tires. though it will take a little time 
before replacement needs of all vehicles 
on the roads can be satisfied. There is 
now a plentiful supply of cattlehide 
leather in the United States, and it will 
show up in due course in increased 
quantities of civilian shoes. Fourth quar- 
ter lumber supply is estimated at a bil- 
lion board feet—more than 15° —above 
requirements for consumption. and a 
month or so more drying time will cure 
the present tightness in seasoned lum- 
her. 

In the case of paper and paperboard. 
new supplies of pulp from Sweden are 
now relieving the shortage except in 
newsprint, which for a little time. must 
continue to be restricted to recent levels 
of consumption. This is a handicap 
to newspaper publishers, but it will not 
have any significant effect on the speed 
of reconversion of industry. In cotton 
textiles, a world-wide shortage contin- 
ues, and not all demands can be met. 
3ut it is estimated that civilians in this 
country will receive about two billion 
linear yards in the fourth quarter of 
1945. about one-third more than they 
were allotted for the third quarter. The 
only potential handicap to reconversion 
here is a probable tightness in bagging 
for the next few quarters. 

The most serious remaining shortages 
are in lead, and in products normally 
imported from the Far East—Manila 
and sisal fibers. tin, antimony, and nat- 
ural rubber. All five of these are inter- 
national problems, and the extent and 
duration of shortages will depend on 
agreements for international distribution 
which cannot be predicted. It is certain. 
however, that for some time to come. 
supplies available to the United States 
will not be adequate to meet unre- 
stricted demand. 

With careful allocation and _ restric- 
tion of less essential uses, it is expected 
that these shortages will be prevented 
from impeding reconversion. Lead can 
be supplied for batteries for new auto- 
mobiles, but it may be necessary to con- 
tinue for some time to restrict use of 
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white lead paints in order to make this 
possible. Other pigments are available 
as substitutes, but there is no substitute 
for lead in automotive batteries. Sim- 
jlarly, jute rope will have to be contin- 
ued in some uses because of the inade- 
quate supplies of Manila and sisal 
fibers. 

In antimony, as in lead, the impact 
of the shortage on reconversion can be 
minimized by careful distribution of the 
available supply. Rubber companies 
can continue to substitute synthetic in 
uses in which natural rubber would be 
more desirable until larger quantities of 
natural rubber arrive. 

The tin situation is perhaps the worst 
of all, and the shortage will hit many 
of the auto- 
mobiles, refrigerators, radios, washing 
machines, electrical tele- 
phones, gas meters, and many others. 
{mounts of tin needed by individual 
isers are small, but the uses are highly 
important and substitution is often diffi- 
cult. With the need for allowing ade- 
quate quantities for food cans, some of 
the other users will have to find substi- 


reconverting industries 


appliances, 


tutes, and all uses must be kept under 
strict control for some time. The War 
Production Board is expediting equip- 
get Far East 
in production as soon as possible and 


ment needed to sources 
taking other steps to relieve the short- 
d2e,. 

One other group of materials in which 
the current situation is exceedingly 
tight is building materials and plumbing 
and heating supplies—a field in which, 
strangely enough, the shortages did not 
hecome acute until almost the end of 
the 


and 


war. In cast iron soil pipe, brick 
other clay products, asphalt roof- 
gypsum board, building hardware, 
flooring. plumbing fixture fittings and 
trim. and a number of others, dealer 
stocks have been so depleted and cur- 
rent production is so low in relation to 
demand that they will, for a time, prove 


Ing, 


limiting factors on the volume of con- 
struction, 


SUMMARY 
of reconversion, two thoughts should be 
constantly kept in mind. One is that this 
country has just demonstrated a degree 


In meeting the challenge 


of resourcefulness, of strength, of prod- 
uctivity far greater than many of us 
dared imagine a few short years ago. 
[he second is that despite all our prob- 
lems in reconverting to peace, the very 
that it is 
hack to the things we know best how to 
far less difficult task 
than the one which was performed so 
A realiza- 
tion of these elements of strength in the 
present situation, however. is no excuse 


We 


tact reconversion—a_ going 


do--makes it a 


well in the past five years. 


for complacency. have a_ long, 


tough job to do. 


New Agency Replaces WPB 


A New Civittian Propuction Adminis- 
tration took over the remaining fune- 
tions, powers, duties and personnel of 
the War Production Board, Nov. 3. The 
WPB went out of business on that date. 
J. D. Small is administrator of the Civil- 
ian Production Administration. Mr. 
Small joined WPB in September, 1944 
as executive officer. He was appointed 
Chief of Staff last April 28 and headed 
the Committee Period One which 
planned WPB’s program for the transi- 
tional period between V-E and V-J Day. 
Before joining WPB, Mr. Small served 
as Navy materials control officer and 
landing craft coordinator 1943-44. Be- 
fore that he was deputy director of the 
(Army-Navy Munitions 1942-43. 
Prior to that he was western manager 
of Publicker, Inc. of Philadelphia 1932- 
11, and executive vice president of the 
Dry Iee Corp. of America 1926-32. Pre- 


fe Tr 


Board 





J. D. SMALL 
vieus to that he was an officer in’ the 
UL S. Navy 1915-26 and is a graduate of 
the U.S. Naval Academy, class of 1915. 


Organization of Civilian Production Administration 


BUREAU OF RECONVERSION OP- 
ERATIONS, Director Fred Glover, con 
tains all the industry divisions such as 
metals. and minerals, lumber and forest 


products, textiles, consumers durable 
coods, equipment, rubber, construction, 


and chemicals. 


BUREAU OF RECONVERSION PRI- 
ORITIES, Director Lincoln Gordon, in- 
cludes the general administration of pri- 
regulations, inven- 


orities, allocations, 


tory, compliance and such other controls 


is are required during the transition 
period. One division will deal with the 
simplification and. as soon as conditions 
permit, the revocation of individual reg- 
ulations and controls. One of 
portant phases of the work of the bu- 


the im- 


reau is the granting of AAA priorities 
and directions to break bottlenecks in 
reconversion. 


BUREAU OF INTERNATIONAL 
SUPPLY. Director Robert) Turner, is 
charged not only with protecting the 
economy against undue drains by export 


hut also with seeing to it that we fulfill 


our export obligations to other Countries. 


Phis bureau also manages those con- 
trols on imports which are retained, 
and contains, temporarily at least. the 


Combined Boards. 


BUREAU OF FIELD OPERATIONS, 
Director Clarence A, Woodruff, controls 
remaining operations in the field and 


re vional offices. 


BUREAU OF DEMOBILIZATION, Di- 
rector G. Lyle Belsley, takes over those 
functions that are going to be demobil- 
This 


personnel 


transferred. bureau also 
handles OPA 


contacts with the Bureau of the Budget. 


ized o1 


records and 


Functions of the Civilian Production Administration 


THe Civittan Propuction Administra- 
tion has been charged with the duty of 
furthering a orderly transition 


from wartime industrial production to 


swilt 


a maximum peacetime production, free 
from wartime controls, with due regard 
for the stabilization of prices and costs. 
The six main functions of the Civilian 
Production Administration are: 

1. Use the authorized powers of the 
Administration to 
expand production of materials which 
are in short supply. 

2. Limit the use of materials which 


Civilian Production 
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are still scarce. 

3. Restriet the accumulation of inven- 
tories so as to avoid speculation, hoard- 
ing, and unbalanced distribution which 
would curtail total production. 

tL. Grant priorities assistance to break 
bottlenecks which threaten to impede 
the 

5. Facilitate the fulfillment of relief 
and other essential export programs. 


reconversion process. 


6. Allocate scarce materials or facili- 
ties necessary for the production of low- 
priced items essential to the continued 
success of the stabilization program. 
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RFC Surplus Job Grows; Now Handles Consumer Goods 


Secretary of Commerce Henry Wallace 
dumped his Office of Surplus Property 
into the lap of Reconstruction Finance 
Corp.. effective Nov. 5 and now, in ad- 
dition to the responsibility of disposing 
of surplus raw materials, tools, semi- 
fabricated items and industrial plants, 
RFC must sell consumer goods. All of 
RFCs disposal activities will be concen- 
trated in a subsidiary, War Assets 
Corp.. managed by a committee of five 
members of RFC and two from the Sur- 
plus Property Administration. Sam H. 
Husbands, RFC director, is chairman. 
War Assets Corp. will handle about 
90° of all the property the government 
has to sell as well as several other lines. 
Commerce Department got the assign- 
ment of selling consumer goods from 
Treasury’s Procurement Division last 


April. 


MECHANIC TOOLS UNIT—Robert L. 
Grover of Snap-On Tools Corp., Keno- 
sha, Wisc., is chairman of the rece? ‘ly 
formed Mechanics’ Hand Service Tools 
industry advisory committee of the 
OPA. W. R. Hosford, Duro Metal Prod- 
ucts, Co., Chicago, is vice chairman; 
Louis Beaupre, Service Tools Institute, 
secretary-treasurer. Other members are: 
Jobn Merker. Blackhawk Mfg. Co., Mil- 
waukee; M. L. Peterson, Crescent Tool 
Co., Jamestown, N. Y.; Edwin Krall, 
Vichek Tool Co.. Cleveland; C. P. Brew- 
ster. K-D Mfg. Co., Lancaster, Pa.; W. 
H. Hall. Kraunter & Co., Inc., Newark, 
N. J.; Edward Norris, Utica Drop Forge 
& Tool Co.. Utica, N. Y.; Harry B. Cur- 
tis, Bridgeport Hdwre & Mfg. Co., 
Bridgeport, Conn.; A. FE. Keating, Tri- 
mont Mfg. Co., Roxbury, Mass.; George 
Michel. H. Boker & Co., New York City; 
John Swanstrom, Diamond Calk Horse- 
shoe Co.. Duluth, Minn.; C. Nelson 
Wright. Wright Tool & Forge Co., Bar- 
berton. Ohio; Harold Schlosser, Lectro- 
lite Corp.. Defiance, Ohio: Robert Kerr. 
Plomb Tool Co., Los Angeles; Max 
Coe, Stanley Tools, New Britain, Conn. 


TERMINATION INVENTORIES—Sup- 
pliers of war goods whose contracts 
have been terminated and who elect to 
retain and sell contractor inventories 
must furnish invoices to OPA with desig- 
nated information concerning these in- 
ventory sales only where there are no 
established ceiling prices for the prod- 
ucts being sold and ceilings have to be 


determined by provided formulas. 
Where ceilings already exist, the seller 
is governed by the invoicing require- 
ments of the regulation establishing the 
ceiling. 


VETERAN REEMPLOYMENT — The 
relative validity of union and Selective 
Service interpretations of the Federal 
Act governing reemployment of veterans 
is expected to be determined soon fol- 
lowing the filing of what is believed to 
be the first declaratory judgment action 
in Detroit Federal Court on Oct. 23 by 
the Carboloy Co., Inc. Selective Service 
maintains the Act “compels” the firm to 
returned veteran while 
unions claim the eligibility of the vet- 
eran should be governed by his ‘ 
The difference 
plaguing industry ever since the passage 
of the act. 
preference was given a returned veteran 
over a woman employee. Both had been 
hired originally for similar work in 
January, 1943—the woman one day ear- 
lier than the man. Subsequently the 
man left to enter military service. On 
his discharge from service last Decem- 
ber, he was reemployed. Later war 
contract cancellations made layoffs nec- 
essary and the woman was laid off and 
the veteran retained. The union (UAW 
—CIO) claimed the woman was laid off 
illegally and that the firm was liable for 
back pay. 

SURPLUS STEEL PLANTS—Prospec- 
tive earnings will be the primary yard- 
stick in fixing prices of government- 
owned surplus steel plants, but the un- 


reemploy a 


‘senior- 


ity status”. has been 


The “test” case issue is that 


usual risk involved in new steel produc- 
ing areas and factors affecting the gen- 
eral economy will also be vital consid- 
according to W. Stuart Sy- 
mington, Surplus Property Administra- 


erations, 


tor, in a report to Congress. The prob- 
lem of each plant will be considered 
and some plants may be 
leased if their special problems make a 
sale less desirable. Original cost will 
not be a basic yardstick. 

SCRAP IRON, STEEL—AII allocations 
of serap iron and steel to mills and foun- 


dries stopped on Oct. l but all allo- 
cations which were issued under Gen- 


seperately 


eral Preference Order M-21, remain in 


full force and effect until the date of 
their expiration, according to Steel Divi- 
sion, WPB. The division retains power 
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to allocate scrap iron and steel under 
M-21 but this power will be used only 
where it is clearly shown that produc- 
tion would suffer through lack of scrap 
and where the overall program of re- 
conversion to peacetime trade would be 
retarded. 


SISAL ROPE-—Thi American 
hemp as an extender in the manufacture 
of sisal rope is no longer required ac- 


use of 


cording to an amendment to Conserva- 
tion Order M-84 which controlled the 
production and distribution of rope and 
rope fibers. Restrictions on uses of rope 
from agave fiber have been removed. 


LEAD USE—A]] end-use restrictions on 
lead in the production of lead chemicals 
were eliminated and an overall quota 
for the production of lead chemicals 
was established by the WPB in an 
amendment to Order M-384. The action 
is intended to increase the overall per- 
mitted quantities of lead chemicals and 
to provide greater flexibility in thei 
use. Lead chemicals are used chiefly in 
the production of paints, ceramics and 
glassware. 


PR 29 REVOKED—Because Pri. Reg. 
29 has already become superfluous 
through incorporation into other regu- 
lations of such rules still in operation, 
WPB has revoked it and Dir. 1 to the 
regulation. The revoked regulation ap- 
plied to operations of the priorities sys- 
tem including the AA rating system 
and the CMP which expired at the end 
of September. A second revision of the 
general inventory control regulation, 
Pri. Reg. 32, establishes many changes 
among which are a clarification of iron 
and steel valves. Excluded now are 
valves of the lubricated plug type, air 
brake equipment, aircraft, instrument 
and refrigeration type. Likewise the list- 
ing of pipe fittings does not include 
compression, flared or parker type of 
valves. Table 1, covering materials and 
products subject to specific inventory 
provisions, has been completely re- 
written to provide new listings for cop- 
per and copper base alloys and steel and 
iron products to take the place of the 
Controlled Materials listings formerly 
shown. The 60-day limitation on copper 
and copper base alloys is continued. 
The steel and iron listings now include 
a 60-day limitation on gray iron cast- 
ings, including soil pipe, and a 30-day 
limitation on pig iron, and continue the 
45-day limitation on malleable iron 
castings. In the case of steel, the fol- 
lowing shapes and forms only are sub- 
ject to the former 60-day limitation: 
carbon steel bars, sheet and_ strip; 
structural shapes and piling, tin plate. 
terne plate and tin mill black plate, and 
silicon electrical sheet and strip alloy 


steel. 
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THE GERMAN ECONOMIC PEACE 
HARD, SOFT... or WORKABLE? 





tered in spelling out the detailed terms of the German 
economic settlement. 


The problem is exceedingly complex. The German 
economy is more or less inextricably bound up with the 
economy of continental Europe. Before the war that area 
—excluding the United Kingdom, Ireland and Russia— 
accounted for approximately one-fourth of the world’s 
production, and for more than thirty-five per cent of 
world import and export trade. Germany’s production 
constituted almost one-third of the output of continental 
Europe. It is obvious that the decisions we make now 
concerning the future German economy will exert pro- 
found influence not only upon the economy of Europe 
but also upon that of the world. It is clearly not prac- 
ticable to plan for an expanding world economy unless 
provision is made for Europe generally to share in the 
development. 

Despite the magnitude and complexity of the problems 
involved, it is crucial that we and our Allies come to swift 
and decisive agreement. Such agreement is important 
both to world economic reconstruction, and as a demon- 
stration that those who won the war can reach accord on 
the terms of world economic rehabilitation. 

We shall accomplish little if we continue to debate in 
terms of adjectives. Yet most of the public discussion to 
date has centered around whether or not the economic 
settlement with Germany should be hard or soft. To make 
progress we must focus instead upon objectives. A good 
program is one that will promote our objectives—a bad 
program is one that will not. 


What Are We Trying To Accomplish? 


Upon the economic objectives of the German peace 
settlement there is little fundamental debate. This is 
demonstrated by reference to a number of documents of 
reeent release—the United States Directive to General 
Eisenhower of April 1945, the Report of the Tripartite 
Conference at Berlin of July, the Report of the American 
Advisors to the Office of Military Government of Sep- 
tember. The latter document stresses fundamental diffi- 
culties in developing a practical program for carrying 
out the objectives of the other two, but it does not ques- 
tion their formulation of aims. 

What are the objectives that we are seeking to forward: 

1. The disarmament of Germany. 

' 2. The elimination of German industries devoted pri- 

marily to armament production. 

__ 3. The assessment of reparations to compensate those 

“nations which have suffered losses from German ag- 


[: is not surprising that difficulties are being encoun- 


gression through direct war destruction and through 
the German policy of confiscating industrial equip- 
ment to her own use. 


How Far Are We Agreed on Procedure? 


There is also a wide measure of agreement upon de- 
tailed procedure for carrying out these objectives. No 
one, of course, questions the policy of confiscating 
German arms. Equally, there is agreement that German 
industry devoted directly to the production of war equip- 
ment should be confiscated or destroyed, and that con- 
trol measures should be instituted and sustained to 
prevent her from reconstituting such industries in the 
future. Since it is not practicable to prevent aircraft pro- 
duction and shipbuilding from being diverted to military 
use, these industries are included in the armament cate- 
gory. And similar reasoning generally extends the list 
of prohibited industries to ball bearings and abrasives. 

There is an additional category of German production 
which all of the Allied powers agree should be uprooted 
and permanently barred. It embraces all economic activ- 
ity which prewar Germany cultivated on an uneconomic 
basis through subsidy and other protection for the prime 
purpose of developing a self-sustaining economy to sup- 
port aggressive war. 

The major elements in this category are not difficult 
to define. A great German industry for the synthetic pro- 
duction of gasoline and other oil products from coal never 
operated upon an economic basis. The cost of such fuel 
products to prewar Germany averaged almost four times 
what it would have cost her to buy petroleum products 
in the world market. It is doubtful whether these plants 
could be operated postwar at a cost much below three 
times the world market price for competing petroleum 
products. 

A similar situation applies to German synthetic rubber 
production. In an attempt to free herself at least partially 
from dependence upon supply lines, she produced syn- 
thetic rubber at a cost at least double the world market 
purchase price. Similarly, she protected or otherwise 
subsidized a considerable agricultural production, par- 
ticularly in grains, for which her lands were so ill suited 
that Germans had to pay for German-grown wheat from 
three to four times the world market price. 

These are merely outstanding examples. The main- 
tenance of such activities in Germany constituted a drain 
upon the German economy rather than an advantage 
other than that of preserving a self-sufficiency necessary 
for war. Hence their elimination is clearly indicated, and 
generally subscribed to, though the job of defining a com- 
plete list is far from easy, 








What Is The Area of Dispute? 


Unfortunately, this total catalogue of agreed-upon 
measures is not sufficient to provide either adequate 
security against a resurgence of German militarism or 
satisfactory restitution to her European neighbors for 
Germany’s ruthless destruction of their industrial plant 
and equipment. To serve these two ends it is necessary 
to cut down the margin of German dominance in heavy 
industry—in steel, in electric power, in machine tools, 
and other industrial equipment. Unless such steps are 
taken, Germany will emerge from the war with sufficient 
industrial power to provide a continuing and perhaps 
uncontrollable military threat; and we should be per- 
petuating a dominance that was developed, as a matter 
of German strategy, far beyond the requirements of her 
civilian domestic markets or the export potentials of 
normal trade. 


German steel capacity was built to a wartime peak of 
twenty-four million tons a year. Before the war she had 
accumulated a store of machine tools greater than that 
of the United States, and her present stock of some four 
or five million tons of such tools is second only to ours. 
There is little debate over the necessity and justice of 
cutting down the margin of German dominance in heavy 
industry, particularly since it was built to its current 
levels through aggressive economic warfare to serve as 
an instrument of actual warfare. It is recognized, too, 
that in this sector of the German economy will be found 
the most useful reparations in kind for the countries 
damaged by German aggression. 

The question is how much heavy industry and electric 
power equipment should be taken from Germany and 
transferred to others. The Russians, having experienced 
colossal war damage, are demanding very severe assess- 
ments. They talk of reducing postwar German steel 
capacity to three million tons annually. 


The United States inclines to assessments in this field 
of less extreme dimension—we have suggested leaving 
in Germany an annual steel capacity of from seven to 
ten million tons. We naturally are concerned lest action 
be taken that will cause a complete breakdown of the 
German economy. If this should happen while we main- 
tain occupational forces there, we should feel responsible 
for seeing that the Germans within our jurisdiction are 
provided with at least the means for subsistence. Further- 
more, both we and the British know that in the long run 
our peoples will not support control measures over Ger- 
many which go beyond our concepts of reasonable fair- 
ness consistent with security requirements. 

It is no part of our intention, as has been suggested 
by some, to provide for a German economy that will 
serve as a buffer against Russian expansion.. We know, 
however; that our weakest course would be to commit 
ourselves now te continuing corttrol measures which our 
people would later repudiate as falling outside demo- 
cratic coneepts ef justice. On this issue we cannot, and 
should net,.compromise. 


How Carn We Resolve Our Differences? 


The. best.chanee fer resoliing the differences which 
have appeared between the: Russian. position.on the one 
hand and the American and*the British position.om the 


other lies in making a sharper distinction than has ap- 
peared in current discussion between long-term and 
short-term control decisions. All of us are agreed upon 
the policy of wiping out German military production and 
that part of German economic activity which has been 
run at economic loss to provide for a national self-suffi- 
ciency useful only for war purposes. But we are unwill- 
ing to enter into long-term commitments for holding 
down those parts of the German economy that do not 
constitute a war threat. That would unduly penalize 
future generations of Germans and drag down the whole 
economy of continental Europe. 


It should be possible to reach agreement that measures 
for cutting down German heavy industries and power- 
generating facilities are immediate measures, and that 
no attempt will be made to sustain such controls over 
an extended period. If part of the German establishment 
in these fields is transferred to countries whose manu- 
facturing resources have been damaged by German ag- 
gression, it can serve the purpose of effecting a reasonable 
balance without destroying utterly incentives for a new 
generation of Germans to improve by peaceful methods 
their status in a peacetime world. 


Such a program is consistent with the concept of build- 
ing a healthy and balanced European economy in which 
general economic interdependence provides one of the 
essential safeguards against a resurgence of German mili- 
tarism. We must still face the problem of agreeing upon 
how far the non-armament segments of German indus- 
try can be cut back at the present juncture without lead- 
ing to disastrous breakdown with its resultant chaos. 
Such definition, though formidably difficult, should not 
be beyond the capacities of the nations whose combined 
might brought victory, and who have the strongest of 
incentives for devising a lasting peace. 


The key to agreement lies in each of us doing his best 
to understand the position of the other. Russia must 
recognize that we cannot get our people to subscribe to 
the permanent repression of a European economy which 
would deny to millions of people any hope of normal 
economic betterment. We should try to understand 
Russia’s conviction that she is entitled immediately to 
reimburse herself for her war losses by drawing upon 
the German industrial establishment that still exists. It 
will help to resolve our differences if we separate in our 
thinking steps that require permanent controls from 
those which are merely temporary expedients. 


Neither of us will be forwarding our ultimate and com- 
mon objectives if we impose controls that blight the 
development of so large and important a segment of 
the world as continental Europe. In such a blight lies 
the germ of a Third World War. 
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Spotlight on Distribution 





President Truman advises re-examination of selling and servicing 


techniques; NAM holds series of clinics in key cities, plans others. 


ALTHOUGH STRIKES and reconversion 
problems have captured the great ma- 
jority of space devoted to industrial 
news by newspapers, the long-pre- 
dicted devotion of attention to distri- 
bution by industrial 
started to materialize. 


leaders has 
Within the 
last month hundreds of top manage- 
ment men sat at round tables in all 
parts of the country to discuss ways 
of improving distribution. 

The importance of the subject was 
brought to the foreground by no less 
a personage than President Truman 
who, in a message to the Seventeenth 
Annual Boston Conference on Dis- 
tribution, called for a critical re-ex- 


‘ amination of the ways and means and 


of the costs of distributing goods and 
services. 

“The techniques of selling and serv- 
Truman declared, 
“need polishing up after having been 


ice,” President 


laid away for more important things 
during the war.” 

The National Association of Man- 
ufacturers also turned its attention to 
the subject and sponsored a series of 
clinics in key cities, assuring itself 
of a capacity audience in each city 





T. F. JOYCE 
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by propounding the thought-provok- 
ing question: 

“Sure, you can make it—but can 
you sell it?” 

Thus in ten words the NAM called 
attention to the fact that American 
industry, during the war _ years, 
proved itself capable of producing 
virtually unlimited amounts of goods 
hut that the real test—distribution— 
is just now being felt throughout the 
country. The NAM clinics were held 
in Cleveland, Detroit, Chicago and 
Minneapolis with others being 
planned for the West Coast in the 
future. 

Consideration also is being given 
by NAM leaders to conducting other 
distribution clinics along more spe- 
cific lines, namely the distribution of 
industrial products. 

However, it was not only national 
groups that studied distribution in 
recent weeks. The Fort Wayne, Ind., 
Chamber of Commerce, for example, 
looked upon the subject as being of 
sufficient importance to deserve a 
featured part of its Sales Institute. 
Walter Crowder, executive editor of 
MILL SUPPLIES, was a 
speaker at that gathering and his mes- 


principal 


sage to the distributors and wholesal- 
ers of all types of goods is reported 
on page 107. 

President Truman’s message was 
only one of several received at the 
leaders in 
Others 


who expressed thoughts on the sub- 


Boston conference from 


government and _ business. 
ject were Secretary of Commerce 
Henry A. Wallace; Secretary of Ag- 
riculture Clinton P. Anderson; Under 
Secretary of State Dean Acheson; 
Lord Halifax, British Ambassador to 
the United States; and James A. Mac- 
Kinnon, Minister of Trade and Com- 
All discussed the 
subject in its broad aspects. 


The NAM clinics, too, were broad 


merce for Canada. 
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in scope. The broadness is indicated 
by NAM’s program definition of dis- 
tribution: 

“The total of all activities involved 
in the progression of goods from pro- 
ducer to consumer. It includes ware- 
housing, transportation, advertising, 
wholesale and retail marketing, and a 
yineer- 


substantial part of research, eng 


ing, accounting and financing.’ 

“To maintain high-level employ- 
ment and high purchasing power in 
these reconversion years, American 
industry and business must employ in 
selling and in distribution the tech- 
niques which made possible indus- 
try’s notable production achievement 
Arthur H. “Red” 


Motley, publisher of the American 


in the war years”, 


Magazine and vice-president of Crow- 
ell-Collier Publishing Co., told the 
NAM audience of over 400 top man- 
agement executives at the initial clinic 
in Cleveland. 

The theme of the all-day confer- 
ence was based on the keynote speech 
of Earl Bunting, president of the 
O'Sullivan Rubber Co., who declared 
that “manufacturers are facing the 
most highly competitive period yet 
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seen in American business history— 
a period in which selling and adver- 
tising and distribution planning and 
research are the nation’s most im- 
portant problems ahead”’. 

Speaking on the topic “Are Your 
Dealers With You?”, T. F. Joyce, 
former merchandising manager of the 
Radio & Phonographic Division of 
Radio Corp. of America, and now 
partner and general manager of Ray- 
mond Rose & Co., Philadelphia, elec- 
trical appliance distributors, said: 
“Reconversion problems will not be 
solved in terms of manufacturing. 
The biggest reconversion problem is 
in the field of selling and distribu- 
tion. The American standard of liv- 
ing has been based as much on ad- 
vertising and salesmanship as it has 
been on production. Only mass sell- 
ing makes mass production possible. 
The low-cost mass production tech- 
niques, which our individual enter- 
prise economy has made possible, de- 
pend on people buying goods in free 
competitive markets which provide 
jobs and purchasing power. Official 
government bureaus are incorrect in 
assuming that high level employment 
and prosperity generally can be 
brought about by production only, 
and that the public will ‘take the stuff 
right off the shelves’. 

“They are unrealistic when they 
assume that during the reconversion 
period advertising and salesmanship, 
particularly at the wholesale levels, 
are unnecessary. If the OPA policy 
requiring wholesaler and retailer to 
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Part of the Chicago distribution panel: (left to right) Owen L. Coon, chair- 
man of the board, General Finance Co.; Mark A. Brown, vice-president, Harris 
Trust & Savings Bank; Everett R. Smith, research director, Macfadden Pub- 
lications, Inc.; W. A. Matheson, vice-president, Eureka Vacuum Cleaner Co.; 
Thomas B. Freeman, president, Butler Bros.; Richard K. Law, director of 
advertising, Mills Industries, Inc.; and, Ray E. Untereiner, professor of 
economics, California Institute of Technology. 


absorb price increases granted to the 
manufacturer is continued, it will 
prove to be disastrous to our recon- 
version program. This OPA cost ab- 
sorption policy is only a high sound- 
irig name for ‘price squeeze’. 

“Just as our military chiefs wisely 
trained millions of men while indus- 
try was getting into war production, 
and not waiting for stock piles, so it 
is just as vital to build up sales or- 
ganizations to sell the huge output 
of products which will soon be avail- 
able. Competition eliminated any 
excess in distributive margins long 
before OPA”. 

Commenting on Mr. Motley’s asser- 
tion that we are going to require a 
minimum of 10,000,000 good sales 
people in this post war period, Mr. 
Joyce said: “Before the war there 
were almost two workers in the dis- 
tribution and service industries for 
every worker engaged in manufacture. 
Continuation of present OPA cost 
absorption, price squeezing policy, 
will mean fewer jobs in manufactur- 
ing, fewer jobs in distribution, fewer 
opportunities for returning service- 
men to go into business for them- 
selves, and the ever-present threat of 


- bankruptcy for thousands of patriotic 


merchants”. 
Ray E. Untereiner, professor of 
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economics, California Institute of 
Technology, said that the salvation of 
business today depends on salesman- 
ship—that American business can 
supply all the jobs necessary and 
maintain national prosperity without 
government-made jobs, if it can sell 
people on wanting all that American 
industry can produce, but this means 
real selling and informative advertis- 
ing, that actual present-day sales show 
that the much publicized ‘pent-up de- 
mand’ is really only an opportunity 
for businessmen, not a ‘dead cinch’, 
nor will ‘dream products’ create a 
millenium of prosperity—rather, they 
are deterring present-day buying by 
building up wishful-thinking. “We 
must give the public what it wants at 
prices commensurate with service and 
services rendered—for the customer 
will be, and is, ‘boss’,” 
Untereiner. 
Distribution costs were touched on 
in the afternoon panel discussion, a 
“brass tacks” discussion attended by 
200 executives from Northern Ohio. 
Answering a question from the floor, 
“does distribution cost too much?”, 
Mr. Joyce said: “When I was in the 
manufacturing business. the answer 
was yes, but now that I am in the 
wholesaling business, the answer is 
(Continued on page 296) 
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Facing the Future 


Reconversion in selling needed to meet the challenge of the buyers’ market: reex- 


By WALTER F. CROWDER 
Executive Editor 


“CAN WE HOLD the gains we have 
made during the war?” 

That question is heard wherever 
distributors and wholesalers get to- 
gether. The answer in large measure 
is dependent on forces over which 
they have but little control. High on 
the list of these external factors is 
the general level of business activity 
in the months ahead, the speed of re- 
conversion, and the strength and ag- 
gressiveness of competition from al- 
ternative channels of distribution. 

The future of the wholesaler is 
also dependent on what he does him- 
self. These internal factors are those 
which are directly related to the op- 
eration of the individual wholesaler’s 
business. They are subject to action 
by each wholesaler. Specifically, they 
deal with his relations with his re- 
tailers, customers, and suppliers, the 
efficiency of his own physical opera- 
tions and the performance of his mer- 
chandising functions. 

The volume of wholesale business 
in peace-time stems from two princi- 
pal sources, namely, from demands 
made by producers and from con- 
sumer demands, as reflected princi- 
pally in new business placed by re- 
tailers. In 1939, 30 percent of whole- 
sale sales were made to producers and 
41 percent to retailers (the remainder 
going to consumers, other wholesal- 
ers, and the foreign market). Changes 
in demands arising from producers 
are closely dependent on the course 
of industrial activity, while consumer 
demands are related to changes in in- 
come payments to individuals, such 
as wages, salaries, dividends and in- 


The accompanying article is based on an address 
made by Mr. Crowder before a large group of distributors 
and wholesalers of all types of goods. The meeting was 
part of a Sales Institute conducted in Fort Wayne, Ind., 
by the Chamber eof Commerce. 
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amination of internal operating procedures to improve efficiency also necessary. 


terest. Of course, these two general 
factors—industrial activity and_ in- 
come payments—are closely inter- 
related with the purchasing power of 
consumers, which ultimately deter- 


mines the course of wholesale volume. 


Wartime Gains 


To get a clearer picture of the 
future position of the wholesaler, let’s 
take a look at what happened during 
the war. Accompanying the unprece- 
dented expansion in production, the 
income flowing to individuals in- 
creased from $71 billion in 1939 to 
$157 billion in 1944, an increase of 
120 percent. Despite the shortages of 
consumer goods, increased taxes and 
a volume of savings in excess of the 
amount that would normally be saved, 
consumer expenditures for goods and 
services advanced more than 50 per- 
cent. 

During the period 1939 through 
1944, sales of all wholesalers in- 
creased 87 percent. Sales of whole- 
salers in the durable goods lines were 
up only 42 percent, while in the non- 
durable goods lines where supplies 
were more adequate the increase over 
the period was 88 percent. The sales 
of producers’ equipment and supplies, 
as reflected in MILL SuppLies index 
of industrial distributor sales, doubled 
during the period 1939 to 1944. In 
this particular line, of course, ap- 
proximately 90 percent of all sales to 
industrial users were sold on priority. 

Two changes that occurred during 
the war will have a bearing on the 
post war operations of wholesalers: 
(1) Population in many areas 
changed substantially and (2) The 
number of retail outlets has been 
severely reduced. 

For all wholesalers of goods des- 
tined for human use, the locations of 
those humans has a definite bearing 
on where the market is. It is a well- 
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WALTER F. CROWDER 


known fact that certain states and 
communities experienced heavy in- 
creases in population during the war 
and others lost. No one can fore- 
see with certainty how many people 
will or can stick in the war boom 
In any market plan- 
ning or setting of sales potentials for 
the months ahead, however, this popu- 
lation shift is a factor that must be 
taken into account constantly. 

For wholesalers selling to industry 
there is a different picture. By and 
large, the wartime expansion of in- 
dustrial facilities occurred in the same 
areas where industry was already lo- 


communities. 


cated. No one expects the expansion 
in shipbuilding, airplane and muni- 
tions facilities to hold at wartime 
levels. When these few industries 
have been deflated to peacetime lavels 
the pattern of industrial concentra- 
tion will be about the same as it was 
in 1939, That is, the market for in- 
dustrial equipment and supplies will 
be located in about the same places it 
was before the war. To be sure, there 
will be new concerns, new products, 
new installations and new customers 


(Continued on page 302) 
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Studies Job, 
Sells ‘Em More 





Al Cooper, left, watches E. J. Tate test a 
nut runner on the big form used in fab- 
ricating 60 ft..span arches out of glued 
boards. 


After Al Cooper, salesman for the 
Electric Tool and Supply Co., Los 
Angeles, completed a sale of power 
saws, sanders and other items to a 


fabricating firm, he 
looked around the plant to see if there 
wasn't some other tool that could be 
used to advantage in gluing together 
plank laminations. 

The 


members for 


laminated wood 


wood 
The 


pieces. molded and cut to exact dimen- 


manufactured 
structures. 


company 
roof 


sions, included columns, beams and 
arches. All were made up of plank or 
board laminations held together by 


water resistant glue. and formed under 
high pressure in rigid forms of the 
desired shape and curvature. 

One operation interested Mr. Cooper 
especially. The boards going into the 
fabrication of an arch were glue-cov- 
ered on both sides and placed in the 
form in tiers until the required thick- 
ness was reached. Then, by means of 


numerous clamps attached at short in- - 


tervals, they were drawn up agains! 
the form to set. Mr. Cooper noticed that 
each clamp embodied a long, square 


108 








throughout its 
working through a_ fixed 


bolt, threaded 
length and 
metal block. 

Each bolt. the salesman found, had 
to be turned through a large part of 
its length before coming to the pressure 


head 


point. This operation was being done 
with manually operated _ ratchet 


wrenches, and quite some time was con- 
sumed in turning the bolts through the 
idle thread before pressure was applied 
to the structure in the form. 

Why. reasoned the salesman, couldn’t 
the job be speeded by the use of high- 
speed electrically operated nut runners. 
equipped with automatic cut-outs to 
stop the machines when the high-pres- 
sure point had been reached? He 
thought they would fill the bill, espe- 
cially as the same nut runners could 
be used to turn the bolts back when 
the laminated pieces had set and were 
ready to take out of the form. 

When Mr. Cooper showed the manu- 
facturers how they could save some time 
on a job that took four hours for the 
glue-setting alone, he got his order for 
nut runners. 


Engineering Adds 
Punch To Selling 


“From my own experience as a prac- 
ticing engineer I can appreciate the 


solid advantages of dealing with a sales- 


man who is trained technically,” says 
Charles G. Price. application engineer 
of the Odell Mill Supply Co., Greens- 
horo, N. C. “Now as a salesman, I 
find my understanding of the items I 
sell, and their applications, of ines- 
timable value. And I know my cus- 
tomers appreciate an ability to get to 
the meat of a problem.” 

Mr. Price concentrates his 
efforts on the more complicated prod- 
ucts and installations found in industrial 
supply lines, such as power transmis- 


sales 


sion, pumps and compressors, fans and 
In reality, 
however. he plays a dual role in his 
supply company. Aside from his regu- 
lar sales activities. he acts as consult- 
ing engineer whenever any of the other 
salesmen run into customer problems 


blowers, and motor controls. 
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needing technical solutions in a hurry, 

A graduate of Texas A. and M., where 
he received a Batchelor of Science de- 
gree in Electrical Engineering, Mr. 
Price spent some years with Westing- 
house where he was awarded a com- 
mercial engineering degree. 





Charles G. Price credits technical knowl- 
edge with adding an extra fillip to his sell- 
ing ability in the industrial field. 


Use Catalogs 
As Sales Tools 





C. L. Schleicher believes in knowing the 


users of his line, as well as the buyers. 


“A man with his catalog in his hand 
has a different effect on a buyer thar 
one who comes in without it,” say C. L. 
Schleicher, veteran salesman for J. E. 
Dilworth Co., Memphis, Tenn.. He says 
he has seen many a young salesman 
lose an order because he didn’t have his 
catalog with him. 

Mr. Schleicher has been selling for 
Dilworth since the firm started 26 years 
ago, and he has made it his business 
not only to know the buyer, but the 
user of the products, and as many 
people in the plant as possible. How- 
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ever, he cautions, “no matter how well 
you know a customer, don’t forget to 
ask for an order when there is one.” 

Though Mr. Schleicher is not an engi- 
neer, he is constantly giving special at- 
tention to his customers’ needs. Re- 
cently, a buyer wanted a gadget to hold 
a wood saw on a tractor, but wasn’t 
familiar with the name of the part. 
Mr. Schleicher went out to the plant, 
made notes of the details and a rough 
pencil sketch of the part wanted, sent 
all the information to the factory, and 
the part was delivered without any 
trouble. This information also went into 
his notebook, for reference and checkup 
when the part would need to be re- 
placed. He sums it up by saying, 
“this is the kind of service a customer 
wants, as well as delivery.” 


Builds Confidence 
By Open Approach 





Chester E. Deviney believes that a reputa- 
tion for reliability is one of the greatest 
assets a salesman can have. 


In a highly competitive business such 
as industrial supply selling, the sales- 
man’s greatest and most durable asset 
is unquestionably the confidence he is 
able to instill in his customers, ac- 
cording to Chester E. Deviney, 41, of 
the Wiley-Hughes Supply Co., Trenton, 
N. J. Mr. Deviney doesn’t discount the 
effectiveness of other attributes such 
as persuasiveness, personality or initia- 
tive but believes they are subordinate to 
a reputation for reliability in recom- 
mendations and service. The reason for 
many buyers fishing around for other 
sources, Mr. Deviney thinks, can be 
traced to a lack of confidence in regular 
sellers, 

Any salesman who has covered a ter- 
ritory for five years or more has had 
ample time in Mr. Deviney’s estimation 
to demonstrate his reliance even to the 
most cynical prospect. By perseverance 

his principle of building customer 
confidence, Mr. Deviney had been able 
to sell a number of speed changers to 
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“and she says you told her to look you up if she ever got to your part of the country” 


a bleaching firm through a purchasing 
agent whose reserve and stern judg- 
ment was dreaded by all salesmen. 
Since the sale gave him considerable 
personal satisfaction, Mr. Deviney spent 
much time analyzing it and believes 
that the groundwork was laid years be- 
fore by regular calls, constant atten- 
tion to the plant’s needs and by limit- 
ing his recommendation of items to 
those for which he thought the plant 
could profitably use. Each order ob- 
tained, 
given the fullest attention. 

Gradually opportunities for making 
sizeable sales appeared as when Mr. 
Deviney learned that the plant was not 
entirely satisfied with noisey and scrap- 
ing casters on the many hand trucks 
used. The obvious solution appeared to 
be rubber-tired casters but, Mr. De- 
viney learned, the purchasing agent had 
prejudices, born of previous experience, 
against rubber-tired claiming 
they stripped and shredded and gen- 
erally couldn’t stand abuse. Mr. De- 
viney checked with caster manufacturer 
to learn what item would stand up. 
Assured on a certain item, he decided 
to approach the buyer with his recom- 
mendation. 

With some reluctance, the buyer 
agreed to have one truck reequipped 


regardless of how small, was 


casters, 
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for atest. Time bore out Mr. Deviney’s 
claims and an order to equip all the 
hand trucks in the plant was forthcom- 
ing. This was the buyer’s first indica- 
tion of confidence in the seller. 

Later it was natural that the buyer 
should confide to Mr. Deviney the 
troubles the plant was having with 
speed changers on the tentering frames 
which 
speed 


of driers. Heat loosened grease 
sometimes spattered over the 
changers causing slippage and other an- 
noyances. After looking over the ma- 
chines, Mr. Deviney consulted a manu- 
facturer’s representative on the prob- 
lem and came up with an encased speed 
changer which would be protected from 
splashing and grit. One was installed 
on one machine and solved the problem. 
All the machines were then equipped 
with Mr. Deviney’s product which made 
firmly established 
salesman with the 


a large order and 
Mr. Deviney as a 
best interests of the customer uppermost 
in mind. This is what this particular 
buyer sought for in salesmen, and would 
not give any large orders until he was 
assured. 

Mr. Deviney is a high school graduate 
and engaged in miscellaneous selling 
for two years before he started selling 
industrial supplies for Wiley-Hughes 
Supply Co., twelve years ago. 
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Stockmen Told of 
Shortages On Blackboard 


When the countermen at the Patron 
Transmission Co., New York, find 
shelf-stock getting low, they jot down 
the items needed on a small black- 
board. Stockmen making routine 





Truck entrance solves space problem, blackboard lists 
shortages, band saws handily racked, and methods 
shown for storing stock, grinding wheels, washers. 


Nine double stock bins were built by the Nuttall-Styris Co., San Diego. Each 
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checks at intervals during the day 
make note of the messages and see to 
it that the countermen receive the de- 
sired items without delay. In this 
manner, the counter-service shelves 
are kept constantly filled, despite 
heavy runs on some items. 


is a complete unit with removable shelves for varying bin size. 


Upright Racks For 
Bandsaw Storage 


Seeking a way to store bandsaws in 
such a manner that the minimum of 
space would be used, the Wiley- 


Hughes Supply Co., Trenton, N. J., 


hit upon the idea of racking them un- 
der a counter or shelf, which had to 
be installed for the convenience of 
the stock men in any event. The saws 
are placed in the racks with their 
identifying labels visible from over- 
head, and are thus not only compactly 
stored, but readily picked out by stock 
men approaching the counter. 


Combining a needed counter with bandsaw racks solved a double problem 






Counterman Ted Sternsheim makes a 
notation to advise stockmen of 
shortage at the Patron Transmission 
Co., New York. 


Bin Shelves 
Adjustable to Stock 


With an eye to the future, as well 
as convenience and flexibility for the 
present, the Nuttall-Styris Co., San 
Diego, built a number of double bins 
for use behind the counter. A good 
feature of these units is a removable 
shelf arrangement to provide small or 
large compartments, according to cur- 
rent stock requirements. Grooves into 
which the shelves slide were cut in the 
uprights, slanting slightly toward the 
back of the bins. The pitch caused by 
the slanting shelf keeps stock from 
falling or rolling out of the bin. 





. 


for the Wiley-Hughes Supply Co., Trenton. 
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Stacking Washers 
On Spindles 


After a period during which grinding wheel washers 
were to be found in odd drawers, stock bins and other 
scattered places, C. H. Tiebout & Sons, Inc., Brooklyn, 
decided to put them all in one place for the convenience 
of the shipping department. For this purpose, half a 


dozen pieces of steel rod were sunk into a 2 in. by 10 in. 
plank, and the plank fastened to the end of the shipping 
table. The upright rods serve very well as spindles for 
the paper washers, the supply firm has found. 
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built shelves. M. W. Mund, secretary, and W. E. 
Zastrow, buyer of industrial supplies, stand beside them. 





Grinding wheel washers are made handy for the ship- 
ping department of C. H. Tiebout & Son, Inc., Brooklyn, 
through storing them on spindles. 


Triangular Entrance 
Beats Space Problems 


Confronted with the twin problems of a narrow delivery 
alley and limited space for a truck well, the Colson 
Equipment & Supply Co., Los Angeles, devised a triangu- 
lar truck entrance for its warehouse. The sawtooth cut 
allows the loading and unloading of light trucks from 
both back and side, while at the same time preventing the 
blocking of a two-way alley. Trucks are backed into the 
cut toward the door shown in the illustration, and are 
thus in position to be rapidly loaded or unloaded from 
the built-up loading platform at both the rear and right 
Another feature of the unusual entrance is the 
saving of warehouse floor space. The triangular cut uses 
less than half the space consumed by the usual well or 
rectangular cut. 


side. 


Saving space in both the warehouse and the street 
outside, the triangular light truck loading platform of 
the Colson Equipment & Supply Co., Los Angeles, has 
proved the answer to a problem. 


111 


NOVEMBER, 1945 

















NEW PRODUCTS 


with Sales Possibilities 











Tool Holder 


Small Size 





These chucking tools embody the Kett 
three jaw power grip as an integral 
part. The outstanding accuracy, grip- 
ping power, combined with their un- 
usually small size, make them ideal for 
use with screw machines. lathes and 
drill presses, on drilling, reaming, and 
small tapping operations. The chuck 
will hold shank sizes from No. 80 drill 
to a full 14-in. without changes. The 
line includes taper arbor and straight 
shank sizes, and two types of floating 
tool holders. Model KFTM chuck and 
floating tool holder, features the more 
compact, more easily-adjusted floating 
tool holder.—Kett Tool Co., Cincinnati 
2, Ohio—Miu.t Suppiirs, November 
1945. 


Power Brushes 
Speed Production 


Utilizing a new principle of wire sus- 





pension under pressure and equipped 
with a variety of holding tools designed 
for use in drill presses, bench grinders 
and other special production and debur- 
ring tools and equipped with high grade 
crimped wire, the “Situft” power 
brushes and brush holders are conserv- 
ing thousands of manhours. The series 
is available in a variety of sizes, out- 
side diameters range from 14-in. to 144- 
in., brush face lengths from Ye-in. to 
5,-in., stem sizes to fit Ys-in., 3s-in. 
and ‘%-in. chucks, overall length from 
21,-in. to 214-in. and the gage of wire 
used ranges from .003 to .005-in. An 
attractive kit contains 12 different sizes 
of “Situfts” and two sizes of the special 
holders. One of the convenient holders 
fits into the standard 14-in. air chuck 
of portable tools and an easy method 
has been devised for inserting or re- 
moving the brush from holders with 
special pliers—Osborn Manufacturing 
Co., Cleveland, Ohio.—MIiLL Supp tits, 
November 1945. 


Collet Chucks 


Neoprene Used 





A new line of accurate, small diameter 
production chucks for production drill- 
ing and reaming on multiple spindle 
machines. The unique “Rubber-Flex” 
collet has individual hardened alloy 
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steel jaws, uniformly spaced, and 
molded into an integral unit with a spe- 
cial compound of oil-resisting Neo- 
prene. All flexing is taken care of by 
the Neoprene which is bonded to, and 
passes through, holes in the jaws. Be- 
cause of its construction, the jaws of 
the collet always remain parallel and 
maintain full-length contact with the 
drill shank, thus providing accuracy and 
gripping power. This design permits a 
wide range of drill sizes to be held in 
a single chuck. It is claimed that the 
operations which formerly required 300 
single purpose chucks can be handled 
with 12 of the new chucks and 3 de- 
tachable arbors.—Jacobs Manufactur- 
ing Co., Hartford Conn.—Mitut Sup- 
pLies, November 1945. 


Strainer 


Improved Design 





Several improvements over existing 
equipment are claimed for the new low- 
swing strainer which has been added to 
the “Ezy-Kleen” line. Use of perforated 
metal, steel or bronze, instead’ of* wire 
screen for the strainer basket makes the 
basket less liable to damage in: cléan- 
ing and gives it longer life. Slotted 
lugs of the top plate line up with the 
lugs of the strainer body to receive the 
four holding bolts. Strainer is designed 
for flange mounting. Companion flanges 
are included as part of the unit. Pres- 
ent production is limited to a capacity 
of 100 GPM with 2-in., 214-in., and 3-in., 
intake and discharge sizes. Maximum 
operating temperature is 600°F. and 
maximum pressure is 75 psi.—Black- 
mer Pump Co., Grand Rapids, Mich.— 
Miiy Suppiyes, November 1945. 
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: PRODUCT PAGE NO. MAIN FEATURE 

Tool Holder 112 Three jaw power grip is integral part 
Power Brushes 112 For use on drill presses, bench grinders 
Collet Chucks 112 For production drilling and reaming 
Strainer 112 Perforated metal screen for stainer 
Flaring Tool 113 Clean, accurately flared tubes 
Angle Dressers 113 Adapted for cylindrical grinders 

Pipe Caps 113 Caps and plugs in many sizes 
Hammers 313 Does not chip, non-inflammable 

Drill Protector 314 Greatly reduces drill breakage 
Vertical Motor 315 Ventilating openings are shielded 
Coupling 315 Brings full water pressure to end 
Air Collet 317 Makes clean, quick power available 
Top Plate 317 Pole sections traverse width of chuck 
Milling Cutters 319 For machining all metals, plastics 
Preheater 319 Can be made to fit any size tank 
Power Feed 321 Feeding rate can be adjusted 

Torque Wrench 321 Overtightening is impossible 
Concrete Mixers 322 Streamlined, low overall height 

Foot Switch 323 Wide variety of applications 

Lathe Attachment 323 A practical work holding fixture 
Conveyor 325 Available in 10, 5, and 3-ft. lengths 
Fastener 325 Permanently locked in place 

Plug Gauge 327 Aluminum alloy collet type handle 
Dust Collector 327 Employs centrifugal vortex principle 
Tank Cleaner 329 Fits standard 5-gallon container 
Drum Opener 330 Steel barrel can be cut away 
Strainer 330 Non-clogging industrial strainer 
Trucks 332 Equipped with deep stake pockets 









MANUFACTURER 


Kett Tool Co. 

Osborn Mfg. Co. 

Jacobs Mfg. Co. 
Blackmer Pump Co. 

New Britain Machine Co. 
J] & S Tool Co. 

Tubing Seal-Cap, Inc. 
Greene, Tweed & Co. 
Hartwell Engineering Co. 
Crocker-Wheeler Div. 

E. B. Wiggins Oil Tool Co 
Mead Specialties Co. 
Hanchett Manufacturing Co 
Nelco Tool Co. 

Rempe Co. 

Bellows Co. 

JO Manufacturing Co. 
Chain Belt Co. 

General Control Co. 
Landis Machine Co. 
Island Equipment Corp. 
Huck Manufacturing Co. 
Schrillo Aero Tool 
Leiman Bros., Inc. 

Turco Products Inc. 
Merrill Brothers 

Strainer Products Corp. 
Market Forge Co. 











Flaring Tool 


Several Sizes 





A new flaring tool takes care of 7 tube 
sizes, 1-in., *s-in., 14-in., Ye-in., 3¢-in., 
ve-in. and 14-in. Several features sim- 
plify the use of this tool and assure 
clean, accurately flared tubes. Two wing 
bolts are provided to get correct fit and 


tension on the tubing, and one bar is 
elongated to hold the tool in vice for 
easy accessibility to each working posi- 
tion. The extent of the flare in each 
diameter of tubing is controlled to pre- 
vent over-flaring, crystallization of the 
tube or splintering of the flared edge. 
Operated with thumb and forefinger 
pressure.—New Britain Machine Co., 
New Britain, Conn.—Mui.ui Supp ies, 
November 1945. 


Angle Dressers 
Compact Unit 





Latest addition to the “Fluid-Motion” 
series of radii and angle dressers is 
Model F. It complements the uses of 
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the larger Model E, rather than being 
merely a smaller edition. The Model F 
is well adapted for cylindrical grinders 
with spindle heights as low as 5-in. 
from the base of the table and accom- 
modates wheel diameters up to 7-in. 
It is well suited to internal grinders 
with wheel diameters under 7-in. It 
has a 7-in. wheel capacity and radii 
range to 114-in. but is only 5%¢-in. high, 
with a 5-in. diamond point height and a 
base of 3%s-in. x 4-in—J & S Tool Co., 
East Orange, N. J.—Mt.u Supp ties, 
November 1945. 


Pipe Caps 


Efficient Protection 


Utilizing a new stamping method de- 
veloped for precise war production, the 
(Continued on page 313) 
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Practical applications of industrial 
supplies to pass on to customers for 
solving their production problems. 





HANDY MACHINE FOR FLANGE FACING 
—Searching for an easy means for wo- 
men workers to face pipe flanges 
accurately, a Canadian concern de- 
veloped the shop-built machine illus- 

trated. The fixture does away with 

the use of cranes, and leaves other a 
machines free for different work. The 





machine fits on the flange face, is — 
aligned for square or bias cut by re- Cou! 
movable plates: which fit the size of kee 
the pipe. A taper bar, passing through stan¢ 
the center of the plate and the ma- week 
chine, actuates three dogs or pins ports 


which grip the interior of the pipe estte 
and flange facer in position. The pins pneees 
are located in the edge of the re- on 
movable plate. The facing tool is a 
fly cutter mounted in a holder capable 
of being moved across the area by a 
star wheel attached to the feed screw 
and actuated by a bent bar fastened to 
the body of the machine. The whole 
assembly is driven by a % hp. motor, 
V-belt drive, and reduction gears. 
The simplicity of the machine permits 
a woman operator to set up and face . 
a 12-in. flange in about 30 minutes. 











AIR HAMMER DRIVES BOLTS— It had been the practice at the 
yards of the Marinship Corp. to drive home coupling bolts 
with a 16-lb. sledge. Clearances were so close, however, 
that the sledge was confined to an 18-in. swing, making 
coupling of the drive shaft sections a slow and tedious job. 
The operation was speeded a great deal by the introduc- 
tion of the air hammer illustrated. An air-driven riveting 
gun was mounted between two cylinders on a saddle; the 
plungers of the air cylinders follow up the coupling bolts as 
the air gun drives them into the coupling. The unit is 
equipped with a band for tightening the saddle to the shaft 
to prevent movement, With the plungers operating at an 
air pressure of 100 Ib. per sq. in., the pressure against the 
driving gun is 4000 pounds. The original operation re- 
quired the services of eight men over a period of from 
eight to nine hours. With the pneumatic ram, two men 
can finish the job in several hours. 
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COUNTERSINK DEPTH INDICATOR— Providing the thickness of the pieces to be 
worked is uniform, the countersink depth indicator illustrated will insure 
standard sinks regardless of the hardness or the character of the material 
worked is uniform, the countersink depth indicator illustrated will insure 
ports the indicator face and arm. As the spindle is lowered through the cutting 
action of the countersink, the projection at the bottom end of the indicator 
arm is pushed up by the work piece, causing the other end of the arm to regis- 
ter the depth of cut. 
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PIPE VISE WITH TOGGLE TIGHTENER— 
Pipe in large sizes is difficult to grip 
in a chain vise without rolling the 
piece, because the chain pulls on one 
side only. If centerlines are laid out 
on pipes, rotation moves the marks 
out of registration in both horizontal 
and vertical locations, and time is 
wasted verifying dimensions, The Per- 
manente Metals Corp. overcame this 
disadvantage by developing the chain 
vise illustrated. The device utilizes 
the usual base, V-jaws and chain, but 
a pair of levers are pivotally mounted 
between the jaws of the base, each hav- 
ing notched inner and outer ends. 
One end of the chain is bolted to the 
outer end of one of the levers, while 
the prongs on the outer end of the 
other lever pass through the chain 
and anchor it while the vise is in use. 
The inner ends of the levers are notch- 
ed to fit a groove in the screw head. 
The vise screw is threaded through 
the bottom of the base with a hand- 
wheel at its lower end. As the vise 
screw is elevated to raise the inside 
end of the levers, the outer ends move 
downward pulling the chain tightly 
about the pipe. This motion is uni- 
form, so no rolling results and the 
pipe remains in its original position. 


TRUCK OPERATOR LIFTS FLAT BOXES 
ALONE— A simple wedge-shaped block 
with a long handle bolted to it at the 
angle shown in the illustration helps 
fork lift truck operators in the Glenn 
L. Martin Nebraska plant in handling 
packing crates that have not been 
palleted. The operator tilts the box 
with the tip of the fork, places the 
wedge under the tilted crate, brings 
the fork down and under the load, 
and then removes the wedge. All this 
is accomplished by the driver with- 
out leaving his machine. 
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Serving Aircraft Employees 


Sales engineer for San Diego distributor handles complete job of keep- 


ing plant's store stocked with tools, has card file listing 1,000 items. 


Gorpon McNitt, industrial sales en- 
gineer for the Nuttall-Styris Co.. San 
Diego, Calif. bears the distinction of 
doing a “dealer” business of very 
considerable annual volume for his 
company through just one ouilet. The 
dealer is the Ryan Aeronautical Co., 
of San Diego, which has set up a tool 
store within the plant where hand 
tools and various accessories and sup- 
plies are sold to employees to become 
their personal property. Just as he 
has but one dealer account to look 
after, so does the store have just one 
supplier — McNitt. He 
everything that they require. 

Mr. McNitt’s duties relative to the 
store and to seeing that the shelves 


sells them 


are kept full at all times, involve a 
number of responsibilities: 
Anticipation of the requirements of 
the store through frequent calls and 
consultation with the management; 
scouting the whole manufacturing 
field to locate the necessary merchan- 
dise; writing the purchase orders, to 
be placed through the purchasing de- 
partment routine of his office; follow- 





When he is in his own office Gordon McNitt spends most of his time studying 


his card file on the Ryan store account. 


ing through on and expediting de- 
liveries; keeping a special card record 
of every item purchased and the ins 
and outs of the merchandise; person- 
ally checking and entering all ship- 
ments “as they come in; and person- 
ally segregating all of the merchan- 





The file lists approximately 1,000 items. 


dise and seeing to it that none of it 
is diverted and that all reaches its 
proper destination. 

All of this represents quite a chore 
in addition to handling his various 
The store 


carries an average stock of tools, 


other industrial accounts. 


ee 





fo 


equipment and accessory supplies of For 
approximately $15,000, on which it ene 
does an average annual business of hare 

drill 


approximately $75,000 gross. 

The store is operated by the Em- 
ployees Service Section of Industrial 
Relations, Ryan Aeronautical Co. 
Robert W. Rankin is general super- 
visor and under him is A. J. Mars, 
store manager. In addition there are 
two clerks. The Service Section op- 
erates the store and maintains the 
store personnel. The distributor se- 
cures the merchandise and delivers it 
to the store on consignment. 

Originally set up on the basis of 


2.500 employees, a store space 12 ft. 


wide by 20 ft. deep, with counter | 

across the front, was deemed suffi- Spe 

, , cient. Now that the number of em- ps 

A. J. Mars, manager of the Ryan Aeronautical Co., tool store, gives a buyer saa - oe 7“ 


some information on a tool she has just purchased. 


(Continued on page 311) 





; MV PPLIES_ * NOVEMBER, 1945 


UMI 














Osborn’s new miracle brush... THE “SITUFT”... 
© | used for thousands of small, hard-to-get-at, 
| formerly impossible jobs...COSTS LESS THAN 20c 


of For deburring... scale removal... thread cleaning... THE SITUFT was developed by Osborn in the 
it removing rust, corrosion and foreign matter, etc., from 











last days of the war and it literally performed 
of hard-to-reach places. Can be used on any high speed — f — Tested by 36 
drill press, portable tool or bench grinder. miracles of production. Tested by 36 manufacturers 


in unrelated industries... the “Situft’” showed 














ial production increases as high as 600%, with costs 
Co. lowered proportionately. It’s 1000 to 1 it can do 
al f a similar job on your product. Order your special 
tool crib assortment NOW! 

P | THE Os80RN MANUFACTURING COMPANY 
ihe 5401 Hamilton Ave. Cleveland, Ohio 
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SUPPLY SALE 





ej 





Area 


North 
Atlantic 


South- 


ern 


North 
Central 


Western 


Pacific 





Aug. 
Sept. 


Aug. 
Sept. 


Aug. 
Sept. 
Aug. 
Sept. 


Aug. 
Sept. 


Sales 
Indi- 
cator 
273.2 
230.2 


285.0 
225.5 


225.0 
210.4 


105.0 
232.0 


250.0 
200.3 


Orders 
per 
Sales- 
man 


Volume 
per 


per Day Salesman 


14 
15 


17 
19 


18 
19 


* 
* 


11 
10 


$12,300 
11,330 


$16,300 
14,920 


$13,200 
11,780 


$4,700 
8,735 


$9,000 
6,875 


Size of 
Average 
Orders 


$34.20 
30.98 


$29.10 
27.92 


$27.70 
26.95 


* 
* 


33.10 
30.33 


% Omitted because of insufficient data. 


Orders 
per 
Work- 
ing 
Day 
85 
83 


106 
107 


94 
115 


* 
* 


58 
53 


SARE es Aweem SPT STATES 








THE SALES INDICATOR for September dropped 
to 219. The decline may be accounted for in part by 
the fact that September was a comparatively short 
month, with only 24 working days. The average order , 
amounted to $29.03, with 93 orders received each day. 
The salesman’s volume for the month was $11,480, and 
he averaged 16 orders per day. 
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Jon. Feb. Mor Apr: May June July Aug Sept Oct. Nov. Dec. 


average for year) 
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HIGHLIGHTS ON THE OSTER NO. 502 “PIPE MASTER” THREADING MACHINE 
















Carried easily Mounted on Mounted on 
by two men floor stand wheel stand 
(note handles) (an extra) (an extra) 


The Oster No. 502 “PIPE MASTER” is a com- 
plete pipe threading machine, regularly fur- 
nished for bench use as illustrated at left. Its 
low price, sturdy construction, light weight, 
easy portability, speed, and accuracy make it 
a top-notch seller. 

(Left) The FRONT 





























chuck—universal grip- 
ping. Scroll made of 

rged steel. Extended 
jaws capable of hold- 
ing stock as short as 
242” for threading. 


SPEED is the first sales appeal of the 
“PIPE MASTER.” Total floor to floor 
time on 14” pipe only 45 seconds .. 
1” pipe only 56 seconds .. 2” pipe 73 
seconds. (Comparable speeds obtained 
on all other sizes of pipe within 
range of machine.) 


ACCURACY is maintained by a com- 
bination of features including quick- 
opening, fully adjustable die-head and 
dies (or solid die adaptor, as desired) 


(Right) The REAR 
chuck—universal 
centering—in- 
stantly centers all 
sizes within range 
of machine. Elimi- 
nates loose bush- 
ings and out-board 
Pipe supports. 
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. universal gripping front chuck 
with extended jaws ... universal cen- 
tering, quick-acting rear chuck that 
eliminates all loose bushings and 
flimsy outboard pipe supports, insur- 
ing perfectly straight threads on any 
lengths . .. lever feed carriage that 
floats on all steel ways to conform to 
irregularities in the pipe . . . universal, 
geared head motor having all gears 
and drive pinion ball bearing mount- 
ed ... and other important features. 


THREADS SHORT LENGTHS. Nip- 
ples as short as 31” in the 2” size can 
be threaded on both ends without 
using a nipple chuck. Pipe or studs as 
short as 214” can be held and threaded 
on one end. (Other sizes in proportion.) 


CAPACITY: Standard range 14” to 2” 
pipe. Extra range ¥g” pipe. Range with 
drive shaft 214” to 6” pipe. Bolt range 
fs” to 114” Extra bolt range 14” to Y”. 


CATALOG 24-A gives complete 
details of the Oster “PIPE MASTER.” 
Write for copy. 


THE OSTER MANUFACTURING CO. 
2041 EAST 61ST STREET 
CLEVELAND 3, OHIO, U.S.A. 
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Industrial Reconversion 
Goes Ahead Rapidly 


Industry is going ahead with even 
more than its usual vigor says the La- 
Salle Business Bulletin, in meeting the 
reconversion problems which were made 
more urgent by the sudden ending of ihe 
war. Indications are that considerable 
industrial expansion will get under way 
this year although it may start from a 
somewhat lower level than now prevails. 
Changing the entire economic system 
from war to peace is not an easy task 
and some 
well as widespread temporary unem- 
ployment is inevitable. It need not, how- 
ever, be long extended for many em- 
ployees. 

The physical problems of reconver- 
sion are certainly most urgent and the 
speed with which they are solved will 
determine the level of production and 
employment during the remaining 
months of this year. 


slowing down in output as 


Bilateral Arrangements, 
Obstacles To Business 


The bilateral trade arrangements 
which have swept Europe since V-E Day 
are obstacles to American businessmen 
who are still hindered by the aftermath 
of war and red tape in their efforts to 
reopen trade channels to Europe, Busi- 
ness Week asserts. The interwoven pat- 
tern of agreements depicts the coming- 
to-terms of eastern European countries 


with each other and with their powerful - 


eastern neighbor, the Soviet Union, in 
what may be a significant alteration of 
the overall pattern of European trade. 
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Poland is exporting coal, Czechoslo- 
vakia manufactures, and Denmark, food. 
All, with or without cash, have goods to 
trade. Sweden is playing in Europe the 
role of banker, having written loans 
exceeding $330,000,000 in aggregate 
with eight European states. Most west- 
ern European countries, although they 
have economic missions in London and 
Washington, are stymied by problems 
of payment, scarcities, and shipping. 


Uncertainty of Supplies 
Blocks Construction Plans 


Evidence that uncertainty of mate- 
rial supply and labor costs may prove a 
serious block to construction plans for 
the immediate future is revealed in En- 
gineering News-Record. An increasing 
percentage of bids are rejected, pre- 
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sumably due to bids higher than cur- 
rent materials price and hourly wage 
rate trends would appear to justify, ac- 
cording to the magazine’s Business 
News Reports. 


Check on Employment 
Indicates Vacationing 


A spot check on reemployment in ma- 
jor labor markets areas made by Busi- 
ness Week reveals :(1) A lot of workers 
are vacationing or shopping around be- 
cause the available jobs pay less than 
they have been making. (2) Most of 
the available manufactiring jobs call 
for either high skills or common labor, 
with little demand for semiskilled work- 
ers. Many jobs are to be had in trade 
and service lines. (3) Not all the avail- 
able openings show up on United States 
Employment Service rosters; manufac- 
turers now are hiring at the gate and 
through unions. 


Surplus Property Board 
To License Tool Dealers 


Reports from Washington indicate 
that the Surplus Property Board is mak- 
ing arrangements to license machine 
tool dealers to sell surplus equipment 
for the RFC on a commission basis, 
points out American Machinist. This 
move is not unexpected since purchas- 
ers of surplus equipment have com- 
plained of the lack of experience of 
disposal staffs in various cities. As a 
result, many buyers were engaging tool 
dealers and manufacturers’ representa- 
tives to seek out, examine and arrange 
for purchases of surplus equipment. 
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—and top performance means peak performance at 
full-rated capacity under constant service. That is 
what air-cooling assures—for air-cooling minimizes 
excess brake heat caused by continuous, high-speed 
hoist operation—enables the Cable King to operate 
on a heavier duty cycle. Such sound engineering 
permits the Cable King to work faster, better, and 
more economically — to conserve time, lessen fatigue, 
step up production, and strangle the hidden costs 
which nourish on wasted time and effort in materials 
handling. And remember, air-cooling is an exclusive 


uw A LE 
CABLE KING HOIST fe 
AIR-COOLED *™ 


for top performance 
...and profit! 


Cable King feature. 


Emphasize all the outstanding advantages of the 
speedy, powerful, stay-on-the-job Cable King— 
and other cost-cutting “safety first”? Yale Hoists, 
both Hand and Electric. Remember, advantages 
gained for customers end up as profits for you. The 
Yale & Towne Manufacturing Company, 4530 
Tacony Street, Philadelphia 24, Pa. 















Yale Midget King Elec- 
tric Hoist is the ideal, 
economical, light-duty 
power hoist for speedy 
handling of many pro- 
duction and mainte- 
nance tasks in large and 
small plants. Hook and 
trolley types. 


HOISTS—HAND AND ELECTRIC «+ 

















TRUCKS—HAND 
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Yale Spur-Geared Chain 
Hoists—"from hook to 
hook a line of steel” — 
permit quick and safe 
lifting and spotting with 
little effort, but maxi- 
mum efficiency. Sup- 
plied with trolleys for 
use on overhead track. 


LIFT AND ELECTRIC . 





Hi 
iil 
i se 
tid 
Heavy ports are 
easily lifted and 
transferred by this 
trolley -operated 
Cable King. Push- 
button-control 
makes accurate 
spotting easy, yet 
keeps the operator 
at a safe distance. 


; 


NOVEMBER, 1945 








vi 


‘© 
/ 


v 


a, 








Re 
~~ 


KRON 


MATERIALS HANDLING MACHINERY 


CUTS PRODUCTION COSTS ... SAVES TIME... SAVES EFFORT. . . PROMOTES SAFETY 


INDUSTRIAL SCALES 





















Yale Pul-Lift — the tool 
ofa thousand uses—cuts 
handling costs, safely 
and efficiently performs 
innumerable hoisting 
and pulling jobs both in 
production and mainte- 
nance operations. 
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IN THE BEGINNING... 


ie 2 ’ wei! 
EX 0) AND MORE YEARS AGO, THE EGYPTIANS, ; . : F 











USING TUBULAR DRILLS, BORED OUT OF SOLID 
GRANITE CORES PERFECT AND CLEAN-CUT ENOUGH 
TO DELIGHT THE HEART OF A MODERN ENGINEER. 


GOOLE: 
i AZ 








HEN CAPTAIN COOK, 
BRITAIN'S FAMED Ex- 
PLORER OF THE 17605, 
VISITED THE SOUTH 
SEAS, HE FOUND 
NATIVES USING 

R DRILLS CAPABLE 

“OF PIERCING BONE. 


















ENOUGH, © 
THE TWIST DRILL, INVENT 
ED AND FIRST MADE IN AMERICA 
IN THE EARLY 1800'S, WAS FROWNED 


LPON IN EUROPE. : EVEN AS LATE AS 
IS7O IT WAS STILL UNPOPULAR ABROAD. 


—. 



















OLD CHINA TO OPERATE THIS DRILL, USED 
TO BORE NAIL HOLES IN SHIP TIMBERS: 


oF 32: 


" i 








OIL-TUBE DRILL 1S SAID TO HAVE 
BEEN USED PRIOR TO 1890 BY MAN- 
UFACTURERS OF GUN BARRELS 


























TL | 


C/NUG oF THE PRIMMTIE TOOLS 
dag ey BA) USED IN VAP MACHINE SHOPS WELL INTO THE 
ee Re EA) PRESENT CENTURY, WAS THIS CRUDE METAL-PIERC 
. ING DRILL WHICH REQUIRED TWO OPERATORS, 
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V/pe 
FIRST 


SEAMLESS 


N refineries and power plants, in shipbuilding, 
processing, and heating, in manufactured prod- 
ucts—wherever welding fittings quality is of first 
importance, you are more than likely to find Tube- 
Turn welding fittings. First to be introduced, these 
fittings are today first in strength, safety, economy 
and efficiency. 

Distributors and their salesmen who handle the 
complete Tube Turns line of more than 4,000 
items enjoy a privileged position in the field. They 
have the selling help of a continuous advertising 
campaign in leading business papers covering their 
many markets. They benefit from the close co- 
operation of the many Tube Turns branch offices 


TUBE-TURN 


TRADE MARK 


MILL SUPPLIES 


and the vast resources of thg home office. 

Every month every distributor salesman receives 
the helpful bulletin, “Fitting Comments,” with lat- 
est technical information, facts about new installa- 
tions, and suggestions for new sales opportunities. 
Replacement, reconversion and modernization are 
already resulting in a vastly expanded market, new 
opportunities for the first line—the complete line— 
the Tube Turns line! 


TUBE TURNS (Inc.), Louisville 1, Kentucky 


Branch Offices: New York, Chicago, Philadelphia, Pitts- 
burgh, Cleveland, Dayton, Washington, D. C., Houston, 
San Francisco, Seattle, Los Angeles 


& 
Welding Fittings es 
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Central States Group 
Holds Annual Meeting 


The Central States Mill Supply As- 
sociation held its annual meeting at the 
Palmer House in Chicago in Novem- 
ber. Like the meetings held under past 
wartime restrictions, the gathering was 
restricted to members only. 

The association’s annual meeting com- 
mittee is made up of W. C. Teare, Ster- 
ling Products Co., Inc., chairman; A. A. 
Beaufils, H. Channon Co.; William 
Pedersen, Pedersen Bros. Tool & Sup- 


ply Co.; Hugh Stringham, Crerar, 
Adams & Co., and E. K. Welles, 
Charles H. Besly & Co. 


McQuiston To Join 
Father in Florida 
Ted W. McQuiston, formerly sales 


engineer for machinery, Frick-Reid Sup- 
ply Co., Tulsa, Okla., and now a lieu- 
tenant commander in the Navy, plans 
to join his father, W. J. McQuiston, in 
Florida on his release. The McQuistons 
will act as manufacturers agents for 
Florida and the Georgia coast line. 








The staff of the Sacramento office of the Dallman Supply Co. comprises seventeen mem- 
bers. They are, from left to right: F. H. Blakeney, credit manager and office manager; 
C. J. Enright; Howard Graves, salesman; Elwood Trathen; Werner Backman; John E. 
Day, heating department manager; Robert McMains; Joseph Hill, Jr., salesman; A. M. 
Baltus; Vernon S. Dallman, managing partner; R. E. Hiltenbrand, warehouse super- 
intendent; Lloyd H. Dallman, partner; Richard O. Austin, salesman; Stanley M. Purcell, 
branch manager; E. L. Harden, waterworks department manager; Harold Quale, pur- 
chasing agent; Bayard Graves, salesman. 


Half Century Mark 
For Tiemann Hardware 


Dallman Supply 
Enlarges Facilities 


The Tiemann Hardware & Supply 
Co., St. Louis, is celebrating its 50th 
anniversary this year. Originally the 
F. Tiemann Stove Co., the passing years 
have changed the nature of the firm’s 
business as well as its name. During 
the war years, the industrial supply 
department expanded to the point where 
it carried most of the load. For the 
future, the firm’s policy calls for em- 
phasis on heavy hardware and the past 
six months has seen the addition of six 
vutside salesmen to the sales force. 


The Dallman Supply Co. has pur- 
chased property and completed plans for 
the erection of a 214-story building, with 
75,000 sq. ft. of floor space, to be lo- 
cated at Seventh and Townsend Sts., 
San Francisco. The Sacramento branch 
also will be expanded in the near future. 

The company was founded in Sacra- 
mento in 1914 by Clarence and Ruth 
Dallman. The company opened the San 
Francisco branch in 1939. 





The Dallman Supply Co., San Francisco Office, has a staff of eleven. They are, 
from left to right: John B. Gregory, Dalco Appliance Co., manager; Arthur H. Barnes, 
salesman; Phil. Aljets, salesman; F. S. Pressnall, salesman; Albert A. Baudau, sales- 
man; Lawrence (Les) Burt, branch manager; Chester A. Long, salesman; Craig 
Townsend, purchasing agent; Lewis Sugarman; Fred Schneider; Robert Benzie, salesmen. 


This sign requests customers of the West- 
ern Iron Stores Co., Milwaukee, to pay 
cash for orders of five dollars or less. 
Counter salesmen Arthur Anderson says 
it works out very well. 
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He’s the quartermaster for industrial America. 
The equipment, tools, supplies and materials he 
handles require him to be a true specialist in 
every sense. He knows how those products fit 
your needs... he can tell you where and how 
they can help you save time and money. He is 
in business to serve you, and is available night 
and day to help you eliminate costly shut- 
downs, repairs, and production “bottlenecks.”’ 


We are proud that Hewitt rubber products 
for industry come to you through men like 
these. Next time you call your Industrial Supply 
Specialist ask him how Hewitt “Job-Engi- 
neered”’ industrial hose, belts and molded goods 
can solve your problems more efficiently . . . at 
lower cost. He’s as close as your phone, and, in 
your community, you'll find the best Industrial 
Supply Specialist listed in your telephone direc- 
tory under HEWITT. Why not call him now? 





Specify “Hewitt” for quality industrial rubber 
products. Phone the Hewitt distributor listed 

in the Classified Section of your telephone 
directory, or write to Hewitt Rubber Corporation, 
240 Kensington Avenue, Buffalo 5, New York. 


QUALITY RUBBER PRODUCTS FOR INDUSTRY FOR 85 YEARS 
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Trade Mark Reg. | ee) 


Having your salesmen stop at the smaller business 
and industrial establishments — often directly on 
their routes from one “big smokestack” to the 
next — pays off, with Delta-Milwaukee Machine 
Tools. It’s good business, from any angle that you 
choose to name — dollar volume, inventory turn- 
over, profit, ability to cushion your -business 
against the shock of changing conditions. 


Sign shops, pattern shops, cabinet shops, sash 
and door plants, die-casting shops, carpenters, 
contractors, upholsterers — these and many other 
service shops in your territory are first-class pros- 
pects for famous Delta tools. And often their 
needs run into substantial money. 


Usually your salesman can talk directly to the 


U. 8. Pat. Off. 


Machine Tools 


boss himself and get a quick picture of his present 
and future requirements. Frequently, you can sell 
all the main or supplementary equipment he needs. 


This kind of operation — selling all the tools 
to all the prospects — helps you realize the full 
potential of an important department of your busi- 
ness. And helps you make the most of the diversi- 
fied Delta-Milwaukee line that meets a variety of 
industrial requirements—with more new machines 
always on the way to increase your opportunities 
to make money. 


For success now and in the years to come, de- 
velop a com plete prospect list and put extra push 
behind the Delta-Milwaukee line ~— all of it. 


THE DELTA MANUFACTURING COMPANY 


638M EAST VIENNA AVENUE ° MILWAUKEE 1, WISCONSIN 








DISTRIBUTOR POLICY 


TODAY and without deviation in 35 years, the keynote ot 
Allen Distributor policy is SELECTIVE DISTRIBUTION 
through Mill Supply Distributors oly. 


Our aim is to make the Allen line profitable to a restricted 


number, rather than less profitable to a larger number. 


The allocation of Allen Distributors is governed by the size 
and industrial importance of each buying center, — planned 


to avoid duplication of Distributors’ sales- effort. 


That Allen has probably the most complete distribution of 
any line of hollow screws, implies no over-lapping of sales- 


territories. On the contrary, certain areas hold undeveloped 
markets. New products have multiplied new prospects. 


If there’s not an Allen Distributor in your sales-territory, — 
and if it’s a distinct sales territory, potentially yours, — 
it offers a mutual opportunity that we wish you would 
write us about. 
ALLEN HOLLOW SET SCREWS ¢ PRESSUR-FORMD CAP 
SCREWS « TRU-GROUND SHOULDER SCREWS « PIPE 


PLUGS « SQUARE HEAD SET SCREWS « TRU GROUND 
DOWEL PINS «FLAT HEAD CAP SCREWS + TAP EXTENSIONS 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, * ALLEN ye «CONNECTICUT, U.S.A. 
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Paul D. Rickman, Bard Steel & Supply Co., 
Kalamazoo, puts the finishing touches on 
promotional material stressing the techni- 
cal knowledge of his sales-engineer staff. 





Weekly Meetings 
Spur Bard Sales 


Looking forward to good business, 
but keen competition, the Bard Steel 
& Mill Supply Co., Kalamazoo, is de- 
veloping a specially trained sales-engi- 
neer staff through weekly sales meet- 
ings. The firm’s sales campaigns re- 
volve around the technical know-how 
and service afforded by its sales team. 

“This kind of sales-engineer staff does 
not come by accident,” says Paul D. 
Rickman, the company’s general man- 
ager, “but is the product of weekly 
technical sessions during which factory 
men and our own engineers keep us 
alert on product information.” 


Valley Pipe 
Enlarges Staff 
The Valley Pipe & Supply Co., 


Fresno, has employed a new salesman 
and four new warehouse men. K. K. 
Fifer, the new salesman, was formerly 
with the Walworth Co. and was with 
the Maritime Commission for the last 
three years. 

The four new warehouse men will 
help Don Douglas, who has been hand- 
ling the job alone. They are Jack Max- 
well, William Hughes, Luther Chase 
and Charles Allen. 


Kelly Heads 
Kellogg Division 
William T. Kelly, Jr., has been 


elected president of the Kellogg Div- 
ision, American Brake Shoe & Foundry 
Co., Rochester, succeeding J. F. Weller. 
Mr. Kelly has been executive vice- 
president of Kellogg since 1944. 














"¢ NO BETTER TRUCK 
Re than an 





— & * No Better Truck for the Distributor 


The name American is well known and is rated at the top 
of the list by truck users everywhere. The /ine is complete, 
with a type, size and price for every meed. There is a 
demand for these easier-to-handle, longer-lasting Pressed- 
Steet Two-Wheel Hand Trucks. And that DEMAND means 
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e] EASIER SALES, REPEAT SALES and BIGGER PROFITS 

e- for you! 

i. 

t 

e- 

4 No Better Truck for the User 

4 These familiar red American Hand Trucks reduce trucking 

‘i time. They move more materials, faster. They eliminate 

: trucker fatigue because they are accurately balanced to 

1s relieve “dead weight” and lighten the load. They save labor 
and manhours. Equally important, they cut trucking costs. 
Pressed-Steel construction keeps them out of the repair shop 
and on-the-job long after the average truck has been 
replaced. What more could YOU or YOUR CUSTOMERS 

ask for in a perfect truck setup! 

n 

4 

ly 


h The Cinerican Vrulley Company 


4220 WISSAHICKON AVENUE, PHILA. 29, PA. 


MERICAN 
se PRESSED-STEEL 


HAND TRUCKS 


7. = + 





i. MILL SUPPLIES * NOVEMBER, 1945 129 





chi LLL 










An efficient as well as decorative asset to 
the office staff, Hawley Hardware Co., 
Bridgeport, Conn., Josephine Verilli does a 
workmanlike job handling orders. 





Ceiling Increases 
Allowed Warehouses 


Millions of whirling abrasive wheels, trained Iron and steel warehouses unable to 


‘ be ye obtain particular products from their 
in war's tough school of precision finishing, | ual suppliers may apply to the OPA 


each doing 3 prime job in laboratory, tool for permission to increase their ceilings 
room, aboard ship, on production line. And to cover the actual carload costs in- 
—they're all set and eager to tackle civilian | curred in buying from other sources and 


. 5 ia ale having it processed at another location. 
w that machinery is singin & st 
goods wed pases Y ging To get permission to make such an ad- 


again. justment, OPA advises, the applicant 
must state that he was unable to obtain 
Whether it's removing burrs, smoothing edges, squaring surfaces | the products from customary sources, 
so accurately that the finish can be measured in micro inches, or that established ceiling prices are below 


: S A i his actual carload cost, that the products 
cut-off work—there's a Chicago ready to do a top-ranking job involved are essential to peace time 


for you. economy and that they were not bought 


VITRIFIED GRINDING WHEELS with a 50-year pedigree. Up to 3" from another warehouse or jobber. 
in diameter in various abrasives and bonds including the famous FV Bond. 

















American Chain Buys 


MOUNTED WHEELS. The largest assortment made with a shape and Certified Ga 
abrasive to take care of every internal and external finishing job. ertilie ge 
CUT-OFF WHEELS. All fypes and sizes. Now offered with the sensa- The American Chain & Cable Co., 


Inc., Bridgeport, has acquired the bus- 
iness of the Certified Gage & Instrument 
Co., Long Island City, N. Y. The prin- 


tional new special-formula RT Bond (rubber or resinoid). 














— DISTRIBUTORS — cipal product of the latter company is 
This advertisement is appearing in leading industrial publications. Write a pressure gage developed during the 
for Catalog and Engineering Survey Forms helpful in solving your cus- war for the Army and Navy. Operating 
tomers’ grinding problems. under the name Helicoid Gage division, 
American Chain & Cable Co., the new 
Send coupon for illustrated Catalog line will supplement the parent com- 
y’s ducts. 
CHICAGO WHEEL & MFG. CO. a 
1101 W. M St., Dept. MB, Chi 7, WW. " ‘ 
ee ee Higgs In Field 
Whest People of 1 For Briggs-Weaver 
SEND : — A. F. Higgs, formerly purchasing 
COUPON : Send Catalog. Interested in ()Grinding Wheels []Mounted Wheels agent for the Globe Aircraft Co. Fort 
FOR : (Cut-off Wheels [Send Test Wheel. Size........... Worth, Tex., has joined the sales force 
© cranes of the Briggs-Weaver Machinery Co., : 
ILLUSTRATED : Dallas, and will represent the supply : 
CATALOG $ Address firm in the Fort Worth area. 
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OW the Coated Abrasives by 
“CARBORUNDUM” havethe speci- 


os HERES HOW TO GET THE 
'( RIGHT COATED ABRASIVE 


fications clearly and simply marked on 
both the labels and backing materials! 
Thus, when the material is in use in the 
shop, you can tell what to requisition 
from the stockroom. And the stock- 
room, from either labels or backing 
material can tell at a glance what to ask 
the purchasing department to reorder. 
A glance at the picture of label and 








NOTE TO DISTRIBUTORS: I[?’s ads 
like these that help you do a 
real selling job on Products by 
““CARBORUNDUM.” Month after 
month in leading trade and tech- 
nical publications your customers 
get these messages. 


how this new 
marking system for Coated Abrasives by 
easy to 


backing will tell you 


“CARBORUNDUM” makes it 
identify, specify and 
order this popular line 
of coated abrasive prod 
ucts. The Carborundum 
Company, Niagara Falls, 
New York. 
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“CARBORUNDU M” is a registered trade mark of and indicates manufacture by The Carborur dum Company) 
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The Truck of a Thousand Uses 






$750.00 ~ 


B. Harvey, Iilifois 





| ) “hour Bp / 


[re s all day on a gallon on 


‘T'HE versatile BUDA Chore Boy 
will speed up delivery of 

parts, boxes, barrels and other 
materials for your customers. 
This trouble-free truck will go 
anywhere in a hurry without 
itch—ALL ON A SINGLE GAL- 

VG; LON OF GAS A DAY. Write or 
wire for particulars on this 

and other money-making 


i BUDA products. 
: First Cost.. 





Chore Boy 
with 





A 
BUDA BUDA omest Wiionitenenee { 
Model 2210 Model 25-B-10 wad Gost: 
Automatic "Two-Speed"’ 
Lowering Hydraulic 
Jack Journal Jack Vg 


BUDA 
Universal 
Diesel 
Nozzle Tester 


OF 





15413 Commercial Avenue 
HARVEY (Chicago Suburb) ILLINOIS 
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Clark Joins 
Upson-Walton 


FRANKLIN P. CLARK 


Lieut. Frankin P. Clark, recently of 
the Navy Bureau of Supplies and Ac- 
counts, has been made sales manager 
of the Upson-Walton Co., Cleveland. 
Lieut, Clark, whose wartime job was 
the procurement of wire rope and other 
critical materials for the Navy, has a 
20-year background in the steel and 
wire rope fields. Before the war, he 
was associated with the Jones & Laugh- 
lin Steel Corp., Pittsburgh, and prior to 
that was assistant sales manager, eastern 
district, for the Wickwire Spencer Steel 
Co., New York. 


Edgar Gruhler Dies, 
Thomson-Diggs Man 


Marking the third time within six 
months that death has hit officials of 
the Thomson-Diggs Co., Sacramento, 
Edgar A. Gruhler, sales manager, 
passed away recently at his home. Mr. 
Gruhler entered the employ of the 
distributing company in 1910 as an 
office boy and, except for a period with 
the Army during the first World War, 
had been associated with the firm since. 
He was a member of the American 
Legion and of Washington Lodge No. 
20, F. & A. M. Scottish Rite. He was 
appointed sales manager of Thomson- 
Diggs last May to succeed the late 
A. E. Goddard. 

He is survived by his widow, a daugh- 
ter and a son. 


Howell Joins 
Tube Turns 


Harry G. Howell, who had been asso- 
ciated with the Buick and Oldsmobile 
divisions of General Motors for 22 years, 
is now vice-president in charge of pro- 
duction, Tube Turns, Inc., Louisville. 
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CATLINE ... 


The catline on an oil well rotary rig typifies 
the punishing uses of rope on all winch ap- 
plications. Throughout industry, as in the oil 
fields, “AMERICAN” ROPE has earned an 
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enviable reputation for ruggedness and de- 
pendability on the toughest jobs. There is an 
“AMERICAN” ROPE distributor nearby 
who would like to serve you. Write for his 





name and address. 


The Need for Rope Comservation Still Exists 


= 
2 
Cunt AMERICAN MANUFACTURING COMPANY, BROOKLYN 22, N.Y. - 
Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. 
Sales Offices: BALTIMORE * BOSTON * CHICAGO * HOUSTON > 
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ROPE + TWINE + PACKING + OAKUM 


PHILADELPHIA 












“They shall beat their swords into 
ploughshares” —ISAIAH II: 4 


* SEE BELOW 


NORTON ABRASIVES 








Swords to Plowshares 


Conversion to peaceful pursuits will bring its own battles 
—to do things better, faster, cheaper and with less labor. 


But there’s one modern, speedy, economical method that 
any metal working plant can so quickly and easily adopt 


METALITE BELTS 
IDLER BACKSTANDS 


. . . with the minimum expenditure of time and money 
and no loss of present floor space. 


Your customer simply installs an Idler Backstand behind 
his present lathe, substitutes for the set-up wheel a resili- 
ent contact wheel, slips a Metalite Cloth belt over the 
latter and the pulley on the backstand, and he’s off to 
higher speeds, better finish and sweeping reductions in 
“cost per piece sanded.” 

The examples shown in our illustrated bulletin give far 
more convincing details than we can possibly include in 
this short text. Just a few lines on your letterhead asking 
for ‘Plus Factors” will bring it by return mail. 


* Left: Grinding Machete Blade. Right: Finishing Plow Points. 


BEHR-MANNING 


2) 6 pt-) (eo), Mile) wap. (e) tue), Mele) .07.9, 8 @) 


TROY, N. Y. 
Quality Coated Abrasives Since 1872 
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Representing 53 years of service to the 
same firm, Leon Barndt, president of the 
Julius Rasmussen Co., Milwaukee, and 
Charles Jarssen, belting worker, split their 
seniority on a 27-26 basis. The Rasmussen 
firm is in its fiftieth year of distribution. 


Pacific Supply Rebuilds 
After Costly Fire 


New and larger quarters for the 
Pacific Mill & Mine Supply Co., Fresno, 
Calif.. are under construction, after a 
fire this fall which destroyed the rear 
third of the company’s building and 
considerable stock. At the rear of the 
adjacent 50 x 100-ft. lot a new building 
is taking shape, the columns of the old 
building are being raised from 12 to 16 
feet. 

D. A. Folsom, owner and manager, 
says a complete mezzanine will encom- 
pass the old and new buildings. and 
modern offices will be provided. As 
soon as a residential structure on’ the 
recently acquired lot is removed. the 
space will be taken into the new build- 
ing and total company quarters will 
occupy 100 x 150-ft. 


McJunkin Supply 
Coaches Sales Force 


The McJunkin Supply Co., Charles- 
ton, W. Va., is in the process of adding 
to the product knowledge of its sales 
force through sales meetings with manu- 
facturers’ representatives. [.ast month’s 
meetings were conducted by the Ameri- 
can Pulley Co.. Philadelphia. and Man- 
ning. Maxwell & Moore. Inc.. Bridge- 
port. 


Ingram And Lotz 
Advanced By Landis 


R. F. Ingram. formerly general sales 
manager of the Landis Tool Co., Way- 
nesboro, Pa.. has been named _ vice- 
president and secretary of the manu- 
facturing concern, W. P. Lotz, recently 
eastern sales manager, has been ap- 
pointed general sales manager. 
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When he asks for 
a Rotary File... 





Two things bring a customer back—quality merchandise and personal 
interest in the customer’s particular requirements. Here is an opportunity 
to give him both. 

Your customer probably has been using the same “tree” or “cone” or 
“flame” shape Rotary File for a long time and doesn’t know that Heller 
Rotary Files come in dozens of other useful shapes as well as in both 
the Ground-From-Solid and Hand-Cut types. Explain the advantages of 
each—how both are made from the finest high speed tool steel—how they 
can be used on all metals including steel, aluminum and bronze, and in 
combination with, or to supplement any Heller Hand File. 

And speaking of hand files, make certain you include a description of 
the Heller NUCUT “Wavy-Teeth” Files—the “two-in-one” file that both 
cuts and smooths at every stroke! Your jobber will be glad to advise you 
on the right stock to meet your customer's needs. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers —Good Tools Since 1836 
Newark 4, New Jersey * Newcomerstown, Ohio 


HELLER lf Ci] WAVY-TEETH 





TYPICAL HELLER ROTARY FILES AND APPLICATIONS 














SHAPE 


APPLICATIONS 








OVAL 


CYLINDRICAL 
RADIUS 


CYLINDRICAL 
FLAT END 
CONE 


TREE 


INVERTED 
CONE 


BALL 





Cleaning fins in cast water jacket. 
Finishing cylinder heads. 


Smoothing rough welds. Finishing 
cylinder heads. 


Removing burrs from cast handles, 
wheels, bed plates, holes. Finish 
ing motor, frame. 


Deburring tubing, making counter 
sinks, finishing any conical recess. 


Smoothing blades on impeller, 
turbine blades, cylinder heads. 
dished heads. 


Sharpening milling cutters. Re- 
cessed holes. Grinding valve seats. 
Milling flat surfaces. 


Smoothing hollow recesses with 
round contours. Finishing castings. 
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FILES 


Deburring holes. 
| Awarded to the 


Newcomerstown 
Ohio, Plant 
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IT’S TO OUR MUTUAL 


ADVANTAGE TO GET TOGETHER 


%& The New MERCURY Twist Drill shown answers industry's 
demand for a small diameter twist drill with heavier cross 
sections. The MERCURY lends itself readily to fast cutting 
under heavy feeds—flutes are of a faster spiral, well rounded, 
highly finished chip chutes, extra heavy webs, and margins 
of extreme hardness and smoothness. Special heat treatment 
produces a black-all-over, extremely dense surface hardness. 
We want to contact Distributors who are looking far enough 
ahead to sense the importance of handling COGSDILL 
Products—Twist Drills, Center Drills, Reamers—they hold first 
place with some of the country’s largest industries—Automo- 
tive — Metal Working — Aviation — etc. These distributorships 
might interest you. 


COGSDILL TWIST DRILL COMPANY 


wx owBDX 97-COLLEGE PARK STATION—DETROIT, MICH. 
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Tawresey Joins Staff 
Of Bunting Brass 


LT. COL. J. S. TAWRESEY 


Lt. Col. John S. Tawresey has been 
appointed vice-president in charge of 
engineering, Bunting Brass & Bronze 
Co., Toledo. He will direct research 
and study of modern bearing design 
and applications in the light of ad- 
vancements made during the war. Be- 
fore becoming associated with Bunting, 
Col Tawresey served as executive as- 
sistant to the Chief of the Resources 
Control Section, U. S. Army Air Corps, 
Wright Field. He is a veteran of both 
world wars. Holder of a degree in 
Mechanical Engineering, he is a mem- 
ber of the Society of Automotive Engi- 
neers, the American Society of Mechan- 
ical Engineers, and a contributor to 
Kents Hand Book for Mechanical 


Engineers. 


New Latin American 
Expansion For Corning 


The third move in the South Ameri- 
can expansion program of the Corning 
Glass Works, Corning, N. Y., has been 
completed with the purchase of a sub- 
stantial interest in Cristalerias de Chile, 
largest glass manufacturer in that coun- 
try. The American company had al- 
ready acquired minority interests in a 
Brazilian firm and one in Argentina. 

“The United States has much to offer 
that is needed and wanted in South 
America,” says William H. Curtiss, vice- 
president and secretary of Corning, 
“but it cannot be supplied by anything 
short of the kind of cooperation that 
will eliminate every possibility of sus- 
picion that American capital is going 
to dominate their markets. We are 
sincerely convined that there are un- 
| limited opportunities for success if we 
| will practice the Good Neighbor Policy 
| along sound lines.” 
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RECOGNIZED THE 
WORLD OVER... 





SQUARE POINT 
SHOVEL 
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Sy CONCRETE SHOVEL 
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MOULDERS 
SHOVEL 
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IN SHOVELS, SPADES AND SCOOPS 
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A NATIONAL ORGANIZATION SPECIALIZING EXCLUSIVELY 
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This plan was 
built for YOU © 





THE EASY WAY 


The STAR No. 43-S Catalog and Sales Manual, 
contains many practical selling ideas. It covers not 
only hack saw blades, but also other Clemson prod- 
ucts — metal cutting Band Saw blades, contour 
Band Saw blades, and the proper use of the hack 
saw frame. It’s a valuable sales help — Free for your 
representative — 


“Metal Cutting’ — the most practical manual on 
the selection, use and care of hand and power hack 
saw blades STAR has ever published. Twenty pages 
of useful hints and suggestions that the machinist, 
electrician or maintenance man can put to daily use. 
Copies for your imprinting are free. 


National advertising coverage — Through the use 


“a of leading technical and trade magazines. More 
mthan 300,000 potential industrial purchasers are 


i reached every month by STAR advertising. 


fe CLEMSON BROS., INC. + Middletown, N.Y. 


CLEMSON 


Makers of Hand and Power Hack Saw 
Blades. Frames, Band Saw Blades 


ond the Clemson D-!17 lawn Machine 
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Louis Gunther, salesman of the A. L. Hol- 
comb Co., Grand Rapids, Mich., meets an 
emergency order by personally delivering 
a much needed grinding wheel. 





American Steel 
Advances Vail 


J. H. Vail has been made assistant 
director of industrial relations, Ameri- 
can Steel & Wire Co., Cleveland. Mr. 
Vail joined American Steel in 1933 
when he entered the North Works in 
Worcester, Mass. Starting as a tester 
and gager, he held various positions in 
that plant and at the Trenton, N. J. 
works before being transferred to Cleve- 
land as assistant personnel manager in 
1941. He was made supervisor of in- 
dustrial relations in the Duluth, Minn. 
plant in 1943. 


Broncato Joins 
Hollingshead 


Jacob S. Broncato, formerly chie! 
chemist, Liquid Veneer Corp., Buffalo. 
has joined the research staff of the 
R. M. Hollingshead Corp., Camden. 
N. J. Mr. Broncato is a wax specialist 
and has been associated with the de- 
velopment of wax base products for 
many years. 


Sterling Moves 
West Coast Office 


I. C. Bouchard, Pacific Coast manager 
for Sterling Tool Products Co., Chicago, 
has moved to larger quarters in the 
Chamber of Commerce Building, Los 
Angeles, after several years at 615 West 
Washington Boulevard. Mr. Bouchard 
has represented Sterling for the past 
ten years in the western states. 


/ 





ENGINEERS AND PRODUCERS OF 


QUALITY CUTTING TOOLS. 


AMPCO TWIST DRILL COMPANY 
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ACTORIES AND PLANTS, tired and rundown by wartime over-exertion, 

“Badly in need of restorative new equipment, suffering from 
Dilapidosis—you see them everywhere. Or dg. you?s:. 
Every account your men call on is a fair prospect—an oppoftunity 
to make a thorough examination, study symptoms and prescribe 
a simple, effective treatment that will put plants “in the pink”’ to 
meet post war competition. = 
Here’s a useful tip—be sure your men always carry with them 
a copy of Ahlberg’s “FACTS about Anti-Friction 
Bearings.” It’s full of common sense data that will 
help put many a plant in championship trim— 
to your advantage. 
By the way, how is your stock of bearings? 
Better check now. 
If you need engineering assistance it’s available from 


20 Ahlberg branches. Write for nearest location. &@¢ 5d 


Telephone your Industrial Supply Distributor first 


HLBER 


JIVIE coMPARS 


3025 WEST 47TH STREET 
CHICAGO 32, ILLINOIS 
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Incorrectly captioned in our October issue, 
this picture shows S. W. Hoover, left, 
talking over inventories with A. J. White, 
buyer of industrial supplies, Hoover Sup- 
ply Co., Kalamazoo. 





Four Sales Changes 
In Carnegie-Illinois 


Thomas J. Hilliard, general manager 
of sales, Carnegie-Illinois Steel Corp.. 
Chicago, since 1938, is now vice: 
president in charge of sales. His for- 
mer position has been taken over by 
J. Douglas Darby, recently manager of 
sales in the Philadelphia area. He will 
be assisted by A. Paul Selby, who has 
become assistant general manager of 
sales, Wesley C. Bobbitt, former as- 
sistant manager of sales, Philadelphia 
area, now takes over Mr. Darby’s former 
position. 


Hewitt Purchases 
Neighboring Factory 


The Hewitt Rubber Corp., Buffalo. 
has purchased a large plant adjacent 
to the company’s headquarters to pro- 
vide additional space for the manufac- 
ture of new peacetime products and 
expansion of its present line of indus 
trial rubber items. The plant, formerly 
leased by the Navy for use as a mate- 
rial redistribution center, comprises 
three main buildings plus a boiler plant 
and office building. 





The plant within the dotted lines has 
been purchased by the Hewitt Rubber 
Corp., Buffalo. The firm’s main plant lies 
directly above it. 
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Case history No. 187 


Stands for Long Angle Lathe File. 


Ssmocthly. 


'e) Smooth File. A still better way, 











'e) Ebaloy is a tough alloy steel. "LALF" 


to grips in a valve-manufacturing plant. In 

perhaps ninety cases out of a hundred this file 
will do a perfect job of lathe filing. But in 
this particular instance it didn't 
simply would not polish out Ebaloy valve stems 


A Nicholson service engineer had the solu- 
tion. One way to do the job right, he explained, 
was to use the Long Angle Lathe File to remove 
the tool marks and then polish with a Mill 


to use a Mill Second Cut* for the whole opera- 
tion . . . because it could do a faster cutting 
job and at the same time produce a perfectly 

satisfactory finish. 





a 


The two came 
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said he, was . 














New METALS, new products, new produc- 
tion methods are constantly creating new filing 
problems. It has long been a Nicholson policy 
to serve industry not only by making Files for 
every purpose, but to assist in selecting The 


right file for the job. 


Another service that Nicholson feels it owes 
its customers is to contribute toward the proper 


use and care of files. This guidance is offered 
in the interest of more efficient workmanship, 
greater production and lower tool costs. One of 
the most helpful aids in the use of files is — 


“FILE FILOSOPHY ”~— the interesting, profusely illustrated 
Nicholson 48-page handbook on kinds, use and care of files. A 


useful reference for your salesmen. FREE. 


NICHOLSON FILE CO. © 42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 





Wee. 8a. 
Pon fe sh aRGO hata ted ef bey 


MILL SUPPLIES 











> NICHOLSON FILES 


OSE 





*Nicholaon Mill Second Cut 


NOVEMBER, 1945 141 












CANTOL BELT WAX means smooth-running, non- 
slipping, long-life belts. That means smooth power 
and increased production. 

Belting should be properly dressed—properly pro- 
tected—kept in shape to deliver uninterrupted serv- 
ice, especially if production schedules are to be 
held up while maintenance costs are held down. 
CANTOL is a treatment that seals out injurious 
foreign matter, that contains no harmful ingredients. 


Cantol Belt Wax is a product of 
CANTOL WAX COMPANY _ Bloomington, Indiane 


CANTOL BELT 
WAX is sold only 
through distribu- 
tors and dealers in 
every state. 





BELT WAX 
From Old Mexico 


From Old Mex'co comes Candelilla Wax. 
Properly comb‘ned and rightly blended with 
other ingredients, Candelilla becomes the 
secret of CANTOL superiority. 
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A demonstrator for the Warren, Balderston 
Co., Trenton, N. J., shows spectators at the 
Trenton State Fair how o chain-saw does 
its work 


Demonstration Pays 
Says Trenton Firm 


H. D. Witmer, vice-president and 
manager of industrial supplies, Warren, 
Balderston Co., Trenton, N. J., says 
that the firm’s demonstrations of the 
chain-saw at the recent State Fair 
yielded immediate results. Records in 
dicate, he reveals, that the distributing 
firm sold six saws almost at once with 
good prospects for other sales in the 
future. 

Mr. Witmer advises supply men not to 
pass up any opportunity to show their 
lines at public gatherings. 


Employees Buy 
Cochrane Corporation 


A group of men long associated witb 
the company in the engineering and 
sales divisions have bought the 
Cochrane Corp., Philadelphia manu- 
facturer of steam power plant and in 
dustrial equipment. 

T. E. McBride has been elected presi- 
dent of the new corporation and the 
following men were named _vice- 
presidents: C, E. Joos, apparatus divi- 
sion, V. A. Rohlin, works manager, A. 
E. Kittredge, chief engineer and E. S. 
Daugherty, heater division. The board 
of directors includes H. E. Sibson, for 
many years the firm’s general sales 
manager, and W. V. Sauter of Phil- 
adelphia. 


Norman Promoted 
By Hein-Werner 


Harold C. Norman, sales manager of 
the Hein-Werner Motor Parts Corp., 
Waukesha, Wis., for several years, has 
been advanced to general manager of 
the firm. R. A. Raht, former service 
manager, is now assisting Mr. Norman 
as assistant sales manager. 
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Belt Slippage Ended . . . Lathe Takes Cut Almost Twice As Deep 


The “Before and After" Story of a Belt 
Drive. The photograph at the left shows o 
fiat belt drive on a Libby Turret Lathe at the 
Inland Steel Company; the photograph at the 
right shows turret lathe after replacement of 
fiat belt with Veelos. Idler has been elimi- 
noted ... belt slippage has been ended... 
and the lathe now takes a cut almost twice 
as deep as before. 


Link Construction Ups Production 


VEELOS 


THE LINK 


V-BELT 


Adjustable to 






any Length 


HEREVER Inland Steel Com- 

\ pany has installed Veelos, 
machine production has increased. 
Veelos—the adjustable V-belt— 
has demonstrated its unquestionable 
value to Inland department heads. 
For example, consider the drives 
shown in the “before and after” 
photographs of the Libby Turret 
Lathe. The former flat belt drive con- 
stantly slipped. Veelos ended this 
slippage completely. In fact, these 
Veelos drives have not even been re- 
adjusted since their installation in 
May, 1944. Yet these drives operate 


24 hours a day, 6 days a week. All 
need for the idler shown with the 
flat belt drive has been eliminated. 
And, equipped with Veelos this tur- 
ret lathe takes a cut almost twice as 
deep as it was able to take when 
equipped with flat belt. 


In Every Type of Industry, 
Veelos Helps Increase Production 





Write today for your free Veelos 
manual. A single drive will convince 
your customers of the exclusive pro- 
duction advantages of Veelos... just 

«as Inland has been convinced. Veelos 
builds good-will and profits. 


MANHEIM MANUFACTURING & BELTING COMPANY 
MANHEIM, PA. 












Adaptable 


to any Drive 
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In pumps, valves, traps, meters, burners, 
cookers, lubricators, etc. —a little foreign 





matter can cause serious damage. It is wise 
economy and sound practice to install strain- 
ers ahead of them to protect the equipment, 
to save maintenance costs, to eliminate shut- 
downs. Kieley & Mueller makes all types and 
all sizes of strainers for you to sell for every 
Steam, gas, water, oil or chemical applica- 
tion. They are correctly engineered to assure 
maximum flow with minimum pressure drop, 
and are designed for easier cleaning. And 
they are correctly priced to give you a worth- 
while margin. 


Type 330, at top, is made in 1/,” to 18” sizes, 
with strainers of bronze, monel metal or 
18-8 stainless steel. Below are “Y” strainers, 
type 330, available in 1/,” to 6” sizes. 


We can fulfill your strainer requirements 
with immediate shipments from stock. Write 
for catalog 66-C which covers “Y,” basket, 
Straight flow, and offset strainers. 


KIELEY & MUELLER, tnc. 


MANUFACTURERS OF PRESSURE. AND LEVEL CONTROLS SINCE 1879 
2003 - 43rd STREET ¢ NORTH BERGEN, N. J. 


66 YEARS OF CONTROL: PROGRESS 











Albert H. Taylor, Jr., recently discharged 
after almost four years in the Navy, has 
been made general manager of the Taylor 
Supply Co., Baltimore. 





Page Steel Opens 
Detroit Office 


The Page Steel & Wire division, 
Monessen, Pa., subsidiary of the Amer- 
ican Chain & Cable Co., Inc., has 
established a new sales office in the 
General Motors Building, Detroit. E. B. 
Brant and W. R. Stephens, formerly 


headquartered at the Page plant. will 


have charge of the new office. 


Ampco Metal 
Increases Territory 


The Ampco Metal Co., Inc., Mil. 
waukee, has appointed N. A. Doolittle 
its representative in Oklahoma, south- 
ern Kansas and Missouri, and increas 
ed the territory of W. W. Swan to 
include a number of counties in south 
east Texas, aside from his regular area 
of Louisiana, Alabama and Mississippi 


Chicago Pneumatic 
Promotes Coffey 


Guy J. Coffey has been made vice 
president in charge of sales, The Chi- 
cago Pneumatic Tool Co., New York 
He joined the firm in 1933 as a sales. 
man in the Philadelphia branch, was 
advanced to the Cleveland office and 
finally to manager of the company’s 
west coast territory. 


Williams Joins 
Foxboro 


Clarence L. Williams has joined the 
sales staff of the Foxboro Co., Foxboro. 
Mass., in the firm’s New York office. 
A sales engineer, he has been assigned 
the territory in northern New Jersey 


UMI 





















OPERATION SAVINGS 
in METAL WORKING 


Rubber-Cushioned Brightboy 


Close-Tolerance Methods in 







BURRING + FINISHING 
POLISHING 


Will Be Extensively U tilized By 
Your Customers In Com petitive 













Manufacture of Postwar Con- 





sumer Products 







The time savings gained through Brightboy’s simultaneous 
rubber and abrasive action will constitute an important factor 







in lowering the production costs of many consumer products. 






Using Brightboy, your customers achieve finish and polish in 
one operation, following cutting, punching, or welding; re- 




















moving burrs, tool marks, weld burns; it bridges the gap 
between the grind and the buff. Brightboy wheels, rods, 
sticks and blocks—made in 3 textures, Standard, Fine Tex and 
Tuff-Tex—offer your customers finishing and polishing ver- 
satility for all metals, plastics, fireboard and wood. 


Distributors enjoy the benefits of Brightboy’s established. 
selected-distributor plan and the wide, popular demand cre- 
ated by Brightboy, the recognized pioneer among soft rubber- 
bonded abrasives. 


Ask us about distributor-franchise opportunities in your cter- 
ritory; for descriptive literature, prices and catalog. 


ee OO 


BRIGHTBOY INDUSTRIAL DIVISION 
Weldon Roberts Rubber Co. Newark 7, N. J. 
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All Of One Quality 
The Finest! 


ac- 
Chicago Standard Screw Products are — 
tured from finer materials and are —— 
for their increased strength, greater ac 


and perfect uniformity. 


Chicago “SAFETY PLUS” Line ees 
Socket Head Cap Screws ° waning : - 
Screws * Stripper Bolts ° — one 
Dog Point Set Screws ° a. 
Plugs * Keys for Socket Screw Ft 


mplete Line includes : 
we Cap Screws ° _ 
nt Set Screws ° teak 
a, opts e Fillister Head 
men Screws *° Flat Head soa 
et ¢ Taper Pins ° Milled . = 
Studs ° Semi-Finished Hexagon ‘ 


i duction 
lans for increased pro 
: se oi Gcrew”—manufacturers cf pre- 
prs nce Standard Screw Products. 
thru 
These Fine P are old only 
Authorized Distributors 


Hexagon Head 


es 


THE CHicaAGo Screw Lo. 


1026 SO. HOMAN AVENUE 





1872 


CHICAGO 24, ILL. 





EMBER, 1945 
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District Manager 
For R. C. Neal Co. 





G. B. THOMAS 


Effective September 10, Gerald B. 
Thomas was appointed district manager 
of the Syracuse branch of the R. C. 
Neal Co., located at 569 South Clinton 
St., Syracuse 2, N. Y. 

“Jerry” joined the R. C. Neal Co. 
in 1938, after working several years 
with the Horton Co. in Elmira. He 
spent a few months in training at the 
home office in Buffalo, was transferred 
to the Syracuse office to handle the in- 
side detail of the office and order depary 
ment, and was appointed office manager 
and purchasing agent in January 1942. 


Higher Wages 
But Lower Cost 


Despite the fact that the wage cost 
per pound at spindle point in American 
rayon mills is approximately 100 per- 
cent higher than wages in England, 
the British rayon mission report ap- 
pearing in Textile World admitted that 
the mission’s studies in this country 
showed that American textile manu- 
facturers can still produce spun-rayon 
fabrics cheaper than England. The 
report showed that the extensive use of 
new machinery embodying the most 
up-to-date improvements, and the scien- 
tific utilization of labor made the dif- 
ference in costs, the article said. 


Watson-Stillman Names 
Canadian Manufacturer 


The Watson-Stillman Co., Roselle, N. 
J., has appointed the Canadian Vickers 
Ltd., Montreal, to manufacture its en- 
tire line of hydraulic equipment in 
Canada. The Canadian Fairbanks- 
Morse Co. will continue to act as sole 
Canadian sales agent for Watson-Still- 
man products. 
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BRONZE BEARINGS x BUSHINGS x PRECISION GRONZE BARS 
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/ On many war jobs, both in pro- 
/ duction and in long life, Clark 
Drills ranked tops. Performance 
such as this points the way to 
new records. So, watch Clark . . 
the drill that profits all who 
handle it! 





ELECTRIC TOOLS 


drills © grinders ¢ sanders 


JAMES CLARK, JR. ELECTRIC COMPANY 


618 BERGMAN ST., LOUISVILLE 3, KENTUCKY 
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Gutmann Continues 
Supply Business 


JAKE H. GUTMANN 


Despite the death of his partner, M. 
G. Weil, with whom he was associated 
in business for almost 50 years, Jake 
H. Gutmann is still carrying on the in- 
dustrial supply firm of Weil-Gutmann 
in New Orleans. Mr. Weil died in 1940 
at the age of 83 and, prior to forming 
their partnership some 40 years ago. 
Mr. Gutmann worked for Mr. Weil. 

Stating his philosophy of business 
recently, Mr. Gutmann said that a firm 
should build a reputation for fair deal- 
ing and excellent service. Weil-Gut- 
mann’s survival, he added, has beeng 
made possible through such practice. 
Mr. Gutmann does not use salesmen and 
does not solicit new business and map- 
ages to keep pretty busy. Our repu 
tation, he added, does the trick. 


Company Tries Own 
Labor-Management Group 


The usefulness of plant labor-manage- 
ment committees did not necessarily 
have to end with the cessation of hostil- 
ities, thought the officials of Pitney 
Bowes, Inc., Stamford. The employees 
agreed with them. 

The company’s reconversion is now 
complete even to a new name, insigne. 
and charter or statement of purposes. 
Each replaces an official war time WPB 
counterpart, 

The labor-management committee i- 
now known as the Industrial Relations 
Council, a name suggested by a labor 
member, and it has greater coverage 
than its predecessor inasmuch as the 
firm’s white collar office workers are 
included. 

The new insigne preserves the basic 
handclasp of labor-management team- 
work, but replaces the government eagle 
with the company initials and shows the 
new council name. 
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& producer of wood chips 
used in making pulp board 
and tanning extracts was 
having trouble with the 
knives... Because of the highly abrasive character 
of the wood used, his carbon steel knives required 
sharpening every two hours, an operation which took 
45 minutes each time. 


Interior view of hog machine 
showing Disston Super-Safe 
Knives bolted in position. 


The Disstoneer* called in to help solve the problem 
recommended the use of Disston Super-Safe Hog Knives. 
Resharpening was reduced from once every two hours 
to once every ten hours. There was also a marked re- 
duction of undesirable wood dust or fines; wear on 
stones was reduced, thus fewer stones were needed; 
production was considerably increased and, at a lower 
cost per cord of wood chipped. 


Another clear-cut case 
of Dission leadership 


*DISSTONEER—a man who com- 
bines the experience of Disston 
leadership and sound engineering 
knowledge, to find the right tool for 
you—to cut wood, to cut metal and 
other materials—and TO CUT 
YOUR COST OF PRODUCTION 
—not only on special work, but on 
ordinary jobs as well, 





You may have no need for Knives of this character, but 
nearly every industry can speed up work and cut costs with 


DISSTON HACK SAW BLADES FOR MACHINE USE 


There are Disston machine hack saw 
blades for every Hack Saw Machine. Sup- 
plied in two types of steel: Disston High 
Speed Steel Blades for Conlng stainless 
steel, chrome-nickel steels and similar 
alloys and Disston Di-Mol Blades (molyb- 
denum and tungsten alloy) for cutting 
tool steels, machine steels, cast iron, 
tubing and for general machine shop pro- 
duction. Wfite for further particulars. 
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REGULARLY Hacacs 
IMPORTANT BUYERS 
OF GOODS YOU SELL 


This advertisement, with adapta- 
tions, will be seen by your cus- 
tomers in the November 26th 
issue of Newsweek, the Novem- 
ber 24th issue of Business 
Week, the November 15th issue 
of Modern Industry, the 
November 22nd issue of Ameri- 
can Machinist, and the Novem- 


ber issue of Mill and Factory. 


HENRY DISSTON & SONS, INC. 
1123 Tacony, Philadelphia 35, Pa., U.S. A. 


Branches; Boston, Chicago, Detroit, Memphis, 
New Orleans, Seattle, Portland, Ore., San 
Francisco, Vancouver, B. C. Canadian Factory: 
Toronto. Australian Factory: Sydney, N. S. W 
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Full stocks are returning—and with them, 
a highly selective customers’ market. 
Salesmanship is once again called upon 
to get out and prove what it can do. 
But some kinds of selling are going to 
be a lot easier than others. For ex- 
ample, take a line long acclaimed as 
tops in its class . . . recognized on sight 
because of the distinctively better- 
looking appearance of its products. 
Add the fact that this line was kept 
frech in the minds of waiting customers 
all during wartime shortages — and 
you’ve got ready buyers right now. 
That’s Laughlin. Famous for outstand- 
ing value and advanced design since 
1866, Laughlin Wire Rope and Chain 
Fittings have been extensively adver- 
tised to your customers before and after 
Pearl Harbor — in leading trade publi- 
cations and through widespread distri- 
bution of the most comprehensive and 


LAUGHLIN PROTECTS THE 











THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 





popular catalog of its kind. They will 
continue to be so advertised — with 
representatives placed near you to give 
you every possible selling aid. 

Priorities and other restrictions are 
gone .. . but whether it’s a buyers’ or a 
sellers’ market, Quality, Service and 
Salesmanship will always be the chief 
measurements on the yardstick of Suc- 
cess. Get your peacetime business off to 
a head start with Laughlin, the most 
complete line that includes sales leaders 
like “Fist Grip’ Wire Rope Clips, 
Improved 1945 Safety Hooks and 
‘Missing Links.” 

The Laughlin plant, with a backlog of 
orders weeks after V-J Day, will con- 
tinue operating on two shifts until you 
can be fully supplied with the stocks 
and service you need for the competitive 
selling that lies ahead. The Thomas 
Laughlin Company, Portland 6, Maine. 


DISTRIBUTOR 


6 
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Fred C. Smith has been made director of 
quality, Tube Turns, Inc., Louisville. Prior 
to joining the firm in 1943, he was a 
metallurgist for the Carnegie-Illinois Stee} 
Corp., Pittsburgh, and International Har- 
vester, Fort Wayne, Ind. 





Patrick H. Dillon 
In New Quarters 


Patrick H. Dillon, New Orleans in- 
dustrial supply firm, is established in 
its new quarters at 524 Howard Ave.. 
where final touches are being put to 
the building. The Dillon firm was at 
930 Tchoupitoulas Street, in March, 
1944 when fire next door occurred and 
Dillon’s suffered from water damage. 
A temporary warehouse was used from 
March, when the fire occurred, to Sep- 
tember, 1944, when the Howard Ave.. 
quarters were secured. There are 12.- 
500 sq. ft. of space in the new quarters 
which are light and airy. It is a two- 
story building, with a store on the first 
floor. 


Maurice White Marks 
Hubbard Anniversary 


Celebrating Maurice J. White’s 40th 
year with the company, fellow employ- 
ees of the George W. Hubbard Hard- 
ware Co., Flint, Mich., recently honored 
him with a surprise celebration. Mr. 
White, vice-president and general man- 
ager of the distributing firm, was pre- 
sented with a huge cake marked with a 
large ‘40’ in icing. 


Bethlehem Supply 
Builds Warehouse 


The Bethlehem Supply Co., Tulsa, is 
erecting a central warehouse in Craig, 
Colo., from which it will serve the 
principal oil fields in western Colorado. 
H. V. Harder will have charge of the 
new building as district manager for 
Colorado and Wyoming. :@ 
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LOOK WHAT'S BACK! 








| 
STEEL SHELVING: offices of business men, schools, 
Work Bench No. 100. al ee For stockrooms, toolrooms, fac- 9°*Pitals and homes. 


Heavy steel top. Will not Riveted and welded. : ‘ 
ae gouge of eplinter. Maximum rigidity. Re- tories and industrial plants. For STEEL LOCKERS: 


, versible front to rear. ici 
ee feo ge am, As shown, 28x 3214" records storage, municipal and 







2 Schools, factories, offices, clubs, 
state Governments, insurance x 
hospitals, department stores, 


$2.95 
companies and seilzoads. For local and state Governments, etc. 
storage of supplies, hospitals, 
schools and similar institutions. STEEL SHOPROBES: 
Wherever ten or more people are 
STEEL CABINETS: ‘ employed in a factory, office, 
Wardrobe and storage cabinets machine shop, garage, retail 


Shop Desk No. 2131-12. for all offices, factories, private store, railroad, etc. 
All-welded steel construc- 

tion. Provides a smooth, a oo =. ee. 

firm working surface. As x 34%" High. ai STEEL FOLDING CHAIRS: 


shown $19.60. , 
d es $11.30. 
psiecaanuitines In factories and offices for meet- 


: “R” Box No , ings, clubs, lodges, stadiums, 
440F11. 10° x i gymnasiums, race tracks, public 
sdlthineated fi halls, county fairs, etc. 


aloris. "*; 

F18. 11" x Steel Stool No. 22. 

22° x6". $0.88 All-welded non- 
breakable con- 
struction, large 
comfortable seat. 


“RB” Box No. Tapered legs pre- 
44511. 10" x vent tipping. 22” 


207x6'.$1,55 __Kigh, Price $1.90. METAL PRODUCTS, INCORPORATED 


ll pri .O.B. . When ship- , ae 
jer rman ha sth he «th General Offices: 5311 Monroe Avenue, Aurora, Illinois 


i ill b t .O.B. t. , . 
aes en Oe Cae ee eee Branches and Dealers in All Principal Cities 
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A 
WAR VETERAN 
Distinguished 
Service Record 


Distributors are discovering the 
pleasant profits to be found in sell- 
ing Dremel Moto-Tools and Acces- 
sories. Respected long before Pearl 
Harbor in tool rooms, machine” 
shops and production lines, MOTO- 
TOOLS by the thousands were put! 
to work when American industry | 


A FEW OF THE | 

MANY JOBS THAT CAN © 
BE DONE BETTER AND © 
FASTER with MOTO-TOOL | 


Cleani Burri Sh ing 
swung its full weight into war pro-” pram ; ” a. oi "5 
duction and our armed forces” 2 a 6 
established far flung assembly and Cutting — Polishing Touching-Up_ 
repair bases. Operators of Moto- Sanding _— Burnishing Rasping 
Tools are ever discovering new Drilling —inlaying © Caarving 
jobs ... new ways to save time and J Mortising Sawing —Brushing 
cut costs... with these pocket-size - Engraving Scoring Dressing 


machine shops. Girls quickly be- 
come proficient with them because 
a Moto-Tool weighs but 13 ounces, 
is shaped to fit the hand, has a bal- 
anced armature to prevent vibra- 
tion. Moto-Tools helped make the 
atomic bomb...were used to 
establish production records in 
plants such as General Electric, 
Westinghouse, Remington Arms, 
Ford, Nash- Kelvinator, Consoli- 


A Model 2 Moto-Tool develops 
27,000 rpm.... the proper 
speed for clean, smooth, accu- 
rate work, and long life from 
points and cutters. It is sturdily 
built throughout and has a 
shock-proof bakelite housing 
and oil-less (oil sealed) bear- 
ings. Uses 110-120 volt AC or 
DC current. 


dated Aircraft, Northrup, Douglas, 
and many others. 





DISTRIBUTORS! 


Add this busy “war vet- 
eran” to YOUR line. All 
he needs is an invitation. 
Write today for catalog 
and distributor prices on 
Dremel MOTO - TOOLS, 
Moto-Tool Kits and Acces- 
sories, or contact any of 
the Dremel representa- 
tives shown below. 


Model 2 Moto-Tool, | 
complete with 23 acces 
sories, in felt-lined hard 


wood case... $23.50. 
Model 2 Moto-Tool only, 
with one emery wheel 


point... $16.50, 


DREMEL MANUFACTURING CO., Dept. T435-L, 
Racine, Wis. 


Mill Fector Products 
53 W. 
New York, N 


F. W. Fowler 
137 Federal 
Boston 10, Mass. 


2321 oe awe. 
Wash. 


S03) “Wve 
Alhambra, cant, 
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Young & Vann Supply Co. Birming- 
ham, is stocking the all speed drives 
of the Worthington Pump & Ma- 
chinery Corp. 

Pelican Well, Tool & Supply Co. 
Shreveport, is handling the indus- 
trial leather products of the Alex- 
ander Bros. 

P. J. O’Donneli Co., Inc., Boston, is 
stocking the industrial rubber items 
of the Hewitt Rubber Corp. 

Kendall Hardware-Mill Supply Co., 
Kalamazoo, is distributing the pneu- 
matic tools of the Aro Equipment 
Corp. 

Hayden Supply Co., Grand Rapids, is 
handling the abrasives of the Norton 
Co., and the portable electric tools of 
the Van Dorn Electric Co. 

Peerless Supply Co., Sheveport, is dis- 
tributing the industrjal items of the 
Simonds Saw & Steel Co., and the 
equipment of the National Tube Co. 
and Landish Drop Forge Co. 

Biggs Pump & Supply Co., Lafayette. 
Ind., is handling the belting and 
leather products of Alexander Bros. 

Dodge Chicago Industrial Equipment 
Co., Chicago, is stocking the all 
speed drives of the Worthington 
Pump & Machinery Corp. 

Hickinbotham Bros., Ltd., Stockton. 
Calif., is distributing the pneumatic 
tools of the Aro Equipment Corp. 

M. I. Wilcox Co., Toledo, now stocks 
the industrial leather items of Alex- 
ander Bros. 

F. Raniville Co., Grand Rapids, is 
handling the fire extinguishers of 
both the Randolph Laboratories and 
the Buffalo Fire Appliance Corp.; 
the grinding wheels of the Bay State 
Abrasive Products Co.; wheel dress- 
ers of the Calder Mfg. Co., and the 
pumps and compressors of the Inger- 
soll-Rand Co. 

Lee Hardware Co., Salina, Kans, is dis- 
tributing the pneumatic tools of the 














a 





Aro Equipment Corp. 


Leather Men Meet 


The Leather Belting Association will 
hold its annual meeting at the Commo- 
dore Hotel in New York City on Dec. 7, 
according to E. R. Rath, the associa- 
tion’s executive vice-president. 
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Alert to Your Present Problems 
, I i‘ business is to help you meet foday’s production 
! problems with efficiency and economy. 
, Usually he can select from a stock of thousands of 
Standard Shield Brand Tools the drill, reamer, tap, die, 
. or milling cutter that will do the best job for you. 
If your problem is unusual or difficult, he brings you 
“ the benefit of this Company’s 64 years of experience in 
(- ‘ ake 
helping solve tough metal cutting problems for Amer- 
. ica’s most exacting users in the Aviation, Automotive, 
if Farm Implement, Transportation and Electrical in- 
ustries. 
d dust 
a] . . 
e The Standard Man, whether factory or mill supply dis- 
s- tributor representative is a good man to know, because 
7 he knows his business. His service and suggestions are 
r- . ° ° A 
yours without obligation. For prompt attention to your 
. present requirements, call or write 
\e 
: ANDARD 100 
0o- 
7, 
a- D 
« & ' 2 * Ae 
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O one argues about Standardization of methods, 

procedures, and products as a means to reduce 
costs, and thus maintain a competitive position with fair 
profit margins. 

Many makers have found added profits in Standard- 
izing on one make of metal cutting tools—that is, Stand- 
ard Shield Brand Drills, Reamers, Taps, Dies, Milling 
Cutters, and Special Tools. 


These tools are manufactured in one plant, under the 
same laboratory control of materials, the same skilled 
supervision, the same rigid standard of inspection. 


Result, all of these types of Shield Brand Tools are 
uniform in economical performante. Workmen like 
them—they help your program to Standardize and thus 
reduce costs. Why not try them? 

Leading Industrial Supply Distributors from coast to 
coast gladly furnish your requirements for Standard 
Shield Brand Drills, Reamers, Taps, Dies, Milling Cut- 
ters and Special Tools. 





[HE STANDARD [OOL (0. 


CLEVELAND 


NEW YORK STORE DETRO!IT STORE CHICAGO STORE 


94 READE STREET 2457 WOODWARD AVE 552 W. WASHINGTON BLVD 





ecommendations of new methods or tools that lead to lower production 


costs are a sure way to build soundly now for future sales. Every production 


engineer is eager for constructive ideas — quick ways to adapt present 


equipment for new output ... short cuts which eliminate the need for 


special machines and large re-tooling investments. Your advice on special 


Atlas tool set-ups will be particularly appreciated right now. Atlas Press 





Company, 1110 South Pitcher Street, Kalamazoo 13D, Michigan. 


Atlas lathes are such a minor investment on 
any production job of consequence many 
firms save the expense of frequent set-up 
changes by installing separate lathes and 
jiss for specific machining eng The 
recision Manufacturing Co. of Angeles 
uses such a principle to good advantage. 
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AUXILIARIES 


BoE sup-PRoOF 





Bods NEVERSLIP- 


CAR MOVERS 


% BADGER Car Movers help to expedite ship- 
ments by keeping freight cars on the move and 
preventing time and material loss at loading and 
unloading platforms — they are AUXILIARIES in 
the biggest sense of the word because they keep 
all the time. 





those freight cars “ready to roll” 

BADGERS can also spot a car that needs repair 
and shift it—loaded—so that it can be repaired right on fhe track 
with no delay in getting its contents to destination. Stock BADGER 
ADVANCE Safety Car Wrenches—ADVANCE 


Safety Spurs—your customers need them. 


ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 





Car Movers 
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Three Appointments 
By International 


Three vice-presidents have been 
named for the sales force of the In- 
ternational Derrick & Equipment Co., 
Columbus. 

Ferguson Barnes has been promoted 
to vice-president in charge of sales. H. 
L. Putnam, recently retired from the 
Army, with the rank of colonel, has 
joined International as vice-president, 
mid-continent sales. G. W. Walton, 
formerly manager of drilling machine 
sales, is now vice-president, machinery 
sales. 


Evans In Tulsa 
For Norvell-Wilder 


A. C. Evans has been made manager 
of the recently reopened Tulsa branch 
of the Norvell-Wilder Supply Co., Beau- 
mont, Texas. The branch will handle 
sales in Oklahoma and Kansas. 

Mr. Evans was with the National 
Supply Co. in this territory from 1922 
to 1944, and later with the Empire 
Oil Field Machinery Co.. Tulsa. 


LEGAL NOTICE 


STATEMENT OF THE Ag ca tat MANAGEMENT, 
CIRCULATION, ETC., a te td BY THE 
ACTS OF CONGRES ss OF AUGUST 24, 

1912, AND MARCH 3, 1933 
Of Mill Supplies, published Monthly, and Semi- 
Monthly in December at Albany, New York, for October 

1, 1945. 











State of New York 2 . 
County of New York § 5% 


Before me, a Notary Public in and for ay | State and 
county aforesaid, personally appeared J. A. Gerardi, 
who, having been duly sworn according to law, deposes 
and says that he is the Secretary of the McGraw-Hill 
Publishing Company, Inc., publishers of Mill Supplies, 
and that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, manage- 
ment, ete., of the aforesaid publication for the date 
shown in the above caption, required by the Act of 
August 24, 1912, as amended by the Act of March 8, 
1933, embodied in section 537, Postal Laws and Regu- 
lations, printed on the reverse of this form, to wit: 


4. That the name and address of the publisher, editor, 
managing editor, and business manager is: Publish 
McGraw-Hill Publishing Company, Ine. ; Editor, Walter 
*, Crowder; Managing Editor, Raymond W. Barnett; 
Business Manager, Arch M. Morris all of 330 West 
42nd Street, New York 18, N. Y. 

2. That the owner is: McGraw-Hill Publishing Com- 
pany, Inc., 330 West 42nd Street, New York City. 
Stockholders holding 1% or more of stock: James H. 
McGraw, James H. McGraw, Jr., James H. McGraw, 
Jr., Curtis W. McGraw and Edwin S. Wilsey, Trustees 
for: Harold W. McGraw, James H. McGraw, Jr. 
Donald C. McGraw, Curtis W. McGraw, all of 336 
West 42nd Street, New York City. Edwin S. Wilsey 
and Curtis W. McGraw, Trustees for James H. McGraw, 
ind, Madison, New Jersey: Curtis W. McGraw, 330 
st 42nd Street, New York City; Donald C. McGraw, 
330 West 42nd Street, New York City: Mildred W. 
McGraw, Madison, New Jersey; Wilson ©. Laucks, 
Spruce and Canal Sts., Reading, Pa.; Grace W. Mehren, 
73 No. Country Club Dr., Phoenix, Ariz.; Margaret 
——- 1418 Rose Virginia Rd., Wyomissing Park, Read- 
ing, Pa. 


3. That the known bondholders, mortgagees, and .other 
security holders owning or holding 1 per cent or more of 
total amount of bonds, mortgages, or other securities 
are: None. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security holders, 
if any, contain not only the list of stockholders and 
security holders as they appear upon the books of the 
company but also, in cases where the stockholder or 
security holder appears upon the books of the company 
as trustee or in any other fiduciary relation, the name 
of the person or corporation for whom such trustee is 
acting, is given; also that the said two paragraphs 
contain statements embracing affiant’s full knowledge and 
belief as to the circumstances and conditions under 
which stockholders and security holders who do _ not 
appear upon the books of the company as trustees, hold 
stock and securities in a capacity other than that of a 
bona fide owner; and this affiant has no reason to be- 
lieve that any other person, association, or corporation 
has any interest direct or indirect in the said stock, 
bonds, or other securities than as so stated by him, 


J. A. GERARDI, Secretary 
McGRAW-HILL PUBLISHING COMPANY, INC, 


Sworn to and subscribed before me this 20th day of 
September, 1945. 


[SEAL] ELVA G. MASLIN 
(My commission expires March 30, 1946.) 
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In the past, manila rope blocks have never even come close 





to equaling the strength of the rope used with them. Upson- 
Walton engineers have now developed a block which comes 
closer to equaling that strength than was ever possible before 
with any standard block. 

It can safely withstand much heavier loads—in some cases 


loads twice as heavy as other blocks! 


One reason for the greatly increased strength of Upson- 
Walton blocks is the newly designed hoist hook which is now 
standard equipment of all U-W blocks, both steel and wood. 
These hooks are not like the old blacksmith type round hooks 
which were simply bent to shape; they are drop forged to size 
and shape with substantially heavier section where it counts 
the most. 

We will gladly send you, upon request, comparative specifica- 
tions including the new safe working loads for U-W manila rope 


blocks. 










NOT THISHOOK— — Sef THIS HOOK 
+, QMALL UPSON-WALTON TACKLEBLOCKS Established 1871 


Cepyright 1945—The Upson- Walton Company 


THE UPSON-WALTON COMPANY 


WManupacturers of Wire Rope, Wire Rope Fittings, Jackle Glocks 
MAIN OFFICES AND FACTORY: CLEVELAND 13, OHIO 


114 Broad Street 737 W. Van Buren Street 241 Oliver Building 
New York 4 Chicago 7 Pittsburgh 22 
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Capacities from “th to 1 
ton. Available for plug- 
inon 110,220 or 440 volt 
circuits. One-hand con- 


trol. Prices from $130. 












Materials handling is said to represent the largest 
single labor cost in industry —the largest single 
use of manpower. CM Comet Electric Hoists can 
make this same man (and woman) power more 
productive, more efficient and with less fatigue. 
From “receiving”, through the production line, 
o “shipping”, CM Comets are doing an outstand- 
ing job in making both ends meet. Write today 
for CM Bulletin 138 for entire illustrated details. 


CHISHOLMeMOORE 


HOIST CORPORATION 


(Affiliated with Columbus-McKinnon Chain Corporation) 
GENERAL OFFICES AND FACTORIES: 130 Fremont Ave., TONAWANDA, N. Y. 
SALES OFFICES: New York, Chicago and Cleveland 
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With the inter-office communication re- 
ceiver ready at hand, C. G. Vanderweir, 
manager of the supply department, Lake- 
shore Machinery & Supply Co., Muskegon, 
keeps abreast of the activities of his 


department. 





Theater Lighting 
Big Market 


The extent of the theater lighting 
market is revealed in an estimate that 
$300,000,000 will be spent for theater 
construction during the next year, ac- 
cording to Electrical Contracting. 

“An incomplete survey of 12,000 
theater owners shows that 21 houses 
will be completely rebuilt on present 
sites; 172 theater buildings will be 
remodeled and modernized, and 207 
present theaters will be fitted with 
modern front entrances, where new 
lighting products and practices can be 
applied. 


Sharp Returns 
To National Electric 


L. Alan Sharp, who recently assumed 
an inactive status in the Army after 
attaining the rank of lieutenant colonel, 
has returned to the National Electric 
Products Corp., Pittsburgh, in the 
capacity of designing engineer. Shortly 
after Pearl Harbor, Mr. Sharp entered 
military service in the engineering di- 
vision of the Air Force at Wright Field. 








Space economy and accessibility are 
effected by this arrangement of stock is 
the Sacramento branch store of the L. P. 
Degen Belting Co., under the managemen 


of J. T. Moran. 
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three 
machines 


This low-cost DURO Router-Shaper- 
Carver can be converted from one 
use to another in a few seconds 


An ideal machine for these quick-changing times— 
when the ability to shift rapidly and economically from 
one set-up to another is vital. 

Here is an unusually flexible machine that can be 
used for routing, shaping and carving wood, metal or 
plastics. Combines high speed (20,000 R.P.M.) power 
(1200 watts at the spindle) and solid, heavy construc- 
tion that gives smooth, vibrationless cutting. Is extremely 
flexible—can be transformed quickly into a Shaper or 
Carver. Standard equipment handles 1/4”, 5/16” and 
3/8” bits for routing—5/16" and 1/2” bore shaper 
cutters—and all standard cutters for carving. Has many 
special features including: Specially designed G. E. 
Universal Motors, New Departure Precision ball bear- | 
ings, precision machining throughout; Table can be 
instantly adjusted to any height without holding foot 
pedal. Chuck is part of spindle and holds adaptor and 
cutter close to work, thus preventing whip. Many other 
exclusive features. Unusually low-priced. 

Send for Catalog-— giving full specifications and 
prices on the DURO Shaper-Router-Carver—and other 
DURO quality Machines including Drill Presses, Circular 
Saws, Band Saws, Flexible Shafts, Lathes, Sanders and 
Electric Drills. , 


DURO “OOS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2697 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 
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A SURE WAY TO INCREASE 
YOUR HACKSAW SALES! 





FLEXIBLE HACKSAW 


For safety, for cutting speed and for 


fewer blade changes nothing compares with 
this flexible hand blade, originated by 
Super-Sterling and guaranteed unbreakable 


in regular use. 


REPEAT ORDERS FOR 
THIS SHATTERPROOF 
BLADE ARE CONSTANT. 


Why not switch to the faster selling Super- 
Sterling line, a line COMPLETE with all types 
and sizes of hack saw and metal-cutting band 
saw blades. 


You are invited to inquire about 
our distributor plan and open 


territories. 


The Complete Line.....PLUS 


DIAMOND SAW WORKS, inc. 


NEW YORK 





Super 
steriing 


BUFFALO 
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R. E. Johnston has rejoined the Machinery 
& Factory Equipment Co., Racine, as as- 


sistant manager. He left the firm several 
years ago to enter the accounting field and 
is now a certified public accountant. 


Deferred Maintenance 
Seen Sales Factor 


Modernization and deferred mainte- 
nance buying are among the important 
reasons for expecting continued brisk 
industrial distribution business, believes 
\. C. Rowen, president and general 
manager of the Bond Supply Co., Kala- 
mazoo, Mich. His optimism is recipro- 
cated by Thomas Hughes, the firm's 
sales manager. who has just added two 
more outside salesmen, and plans an 
aggressive coverage of territory. 

H. C. Fruend and Gordon Miller are 
the two men recently added to the Bond 
sales force. Mr. Fruend was promoted 
from estimating clerk, while Mr. Miller 
joined Bond after leaving the Kendall 
Hardware-Mil! Supply Co., Battle 
Creek, Mich. 


Kohlhass Heads 
Columbia Engineering 


Paul F. Kohlhass has been appointed 
to the newly created post of 
president of engineering, Columbia 
Steel Co., San Francisco division of the 
United States Steel Corp., Pittsburgh. 
Since 1941 he has been chief engineer 


vice- 


| for the division. 


Mr. Kohlhass spent the 16 years prior 
to his connection with Columbia in 
engineering the building of iron and 
steel plants in England, China, Japan. 
Manchuria, India. and parts of the 
European continent. His knowledge of 
Japanese plants was a valuable asset 
to the Army and Navy during the 
bombing of Nipponese industrial areas. 
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SPEED UP BUILDING AND CUT cosTS/ 


Now's the time for pipe fitters to get set with the right tool-—TOLEDO 
THREADERS—for best work in the great era of new construction ahead! 

These Toledo-engineered tools will help you do a better, faster job 
of pipe threading—and reduce costs! Preferred by the man on the job for 
practical features that mean easy-threading, accurate, dependable operation. 
Backed by nearly half a century's leadership in building better pipe tools. 
Always specify TOLEDO! The Toledo Pipe Threading Machine Com- 
pany, Toledo, Ohio. New York Office, No. 2 Rector Street Building. 


RELY ON THE LEADER.. 
DO & 
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No. 2—One of the most famous TOLEDO 
Pipe Tools... widely known as the most 
practical, durable and easiest-operating 
threader. Lighter than any other threader 
for 2',” to 4” pipe. 














No. 2 BR— Geared ag et cnapatos. 
Capacity 2',” to 4” pipe. Equipped with 
a new type 3-jaw pipe holder. Easy to 
center. Rapid, reliable performance. 





FOR PRECISION PIPE TOOLS 















































During the annual Syracuse Supply Co. 
Clambake, the distributors and manufac- 
turers’ representatives relaxed over the 
card table. Pictured are; Left to right: 
Fred Lighthall and Ray Marsh of Syracuse 
Supply, and Gus Bryson and Robert Moore 
| of Alexander Bros., Philadelphia. 


Alfred Klug Dies, 
Worthington Salesman 


Alfred J. Klug, a sales representative 
in the Cleveland area for the Worthing- 
ton Pump & Machinery Corp., Harrison, 
N. J., died in St. Luke’s Hospital, Cleve- 
land. on Oct. 14. He was 60 years old. 

Mr. Klug was a native of Wisconsin 
and at one time during his 40 years 
with the company was stationed at 


A Distributor's Line of Rotary Pumps Cudahy in his home state. Burial was at 


Milwaukee, his birthplace. 


@ Blackmer pumps are mnemaeed Bourne Manages 


FOR WEAR. | Republic Tulsa Office 
a : Henry A. Bourne has been made dis- 
@ BLACKMER dependability brings repeat | trict sales manager in charge of the 
sales. Tulsa office of Republic Steel Corp., 


Cleveland. A native of Brooklyn, N. Y., 
| and a graduate of the Wharton School 





@ It's easy for distributors to sell the RIGHT | of Business and Finance, University of 
: é | Pennsylvania, Mr. Bourne has been in 
pump for every job by using the | Tulsa territory for several years. 
simplified, UNDERSTANDABLE Blackmer | 
catalog. 


@ Blackmer pump capacities 1 to 750 GPM— 
Pressures to 500 psi. 


@ Allthisaddsupto... 


EXTRA PROFITS FOR DISTRIBUTORS 
Write NOW for Catalog No. 106. 


BLACKMER PUMP COMPANY 


1810 Century Avenue Grand Rapids 9, Michigan 








When the newly purchased building to 
the right of the Machinery & Factory ‘ 


POWER DUMDS ad HAND DUMDS pean Co., Racine, has been Te- 
- EZY-KLEEN STRAINERS - [iieeyeenee 
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A SOURCE OF SUBSTANTIAL 


INCOME FOR 
Mill Supply Dealers 


Alexander distributors know that an 


Alexander dealer franchise pays divi- 
dends. Here are some of the distinctive 








points of superiority of the Alexander 


dealer franchise: 


Controlled low inventories with quick 


turnover. 


The highest quality and salability of 
items produced under single control 
through all operations, from the raw 


hide to the finished product. 


Advertising in outstanding trade 
journals that reach over ONE HUN- 
DRED THOUSAND users of these 
items, plus continuous direct-mail 


campaigns. 


YOUR TRADING AREA. 


+ 
@ 
‘? 


Inquiries turned over to you as they 
develop from our advertising and 


other sales efforts. 


Cooperation of a Sales Engineer in 


your territory at regular intervals. 


Prices that enable you not only to 
meet direct factory competition but 
to make a good margin of profit on 
a complete line of finest Leather 


Beltings, Packings and specialties. 


Briefly: Alexander Dealers are 
“treated like one of the family.” We 
do everything in our power to make 


our relations mutually profitable. 


AN ALEXANDER DEALER FRANCHISE MAY BE AVAILABLE IN 


FIND OUT. WRITE US ABOUT IT. 


406 North 3rd Street, Philadelphia 23, Pa. 
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igh jbo pl 
without chipping 
their ‘‘teeth’’! 


Weldisks 
and pressed for double strength and hardness, to keep Weldisk edges from 


going “flabby”; 


have a special, 


4 


The secret is a new cement BOND .. 
yet developed! The “teeth” 





. stronger than any 


result is Jonger life with greater safety! 


Weldisks have the toughest “teeth” 


today — electric furnace treated alum 


that spells — faster cutting! 


from cracking when bent! 


3-ply backing: 1| layer of fibre, 


inum 





(the abrasive) can not come 
loose from the backing under the most severe use . . 


in commercial use 


oxide, and 


specially treated 


2 layers of heavy cloth, encasing the fibre, to keep the fibre 


Finally, Weldisks are cured by a new process that ends curling and warping. 


You can safely recommend Weldisks- for the toughest jobs your customers 


have. 


If they have a particular problem that calls for a size or grit you may not 
have, fill out the coupon below. 
lick that problem! 


We'll ship you the type required to help them 





NAME 
ADDRESS 


Size 


Grit 


Operation 


Abrasive Products. Inc. 
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Young Lewis 
Joins Diesel Company 





T. WALKER LEWIS, JR. 


T. Walker Lewis, Jr., son of T. Walker 
president of the Lewis Supply 
Co... Memphis. and the Lewis-Diesel 
in the same city, has been 
treasurer of the newly-incorpor- 
ated engine firm. Young Mr. Lewis has 
heen superintendent of the Chemical 
Arsenal plant in Pine Bluffs, Ark., for 
years, and prior to the 
father’s 


Lewis. 


Engine Co. 
made 


the past three 
connected with his 
distributing firm. 

Another new officer of the 
Diesel Engine Co. is W. M. 


secretary and assistant treasurer, 


war was 


Lewis- 
Cone, 


Pfaltz To Publicize 
Electrical Association 


Albert Pfaltz has joined the staff of 
the National Electrical Wholesalers As- 
sociation to engage in public relations 
and promotional activities for that or- 
ganization. Mr. Pfaltz was formerly 
publicity director of the National Elec- 
trical Manufacturers Association and as- 
sisted in the organization of the Na- 
tional Adequate Wiring Program and 
the Rural Electrification Bureau. Be- 
fore joining NEWA, he was director ot 
public relations for the Society of the 
Plastics Industry. 


Lathbury Manages 
Antrim Marine Lines 


George Lathbury has joined the An- 
trim Hardware Co., Camden, N. J., and 
firm’s marine engine 
room supplies and deck supply lines. 
The supply firm has found its territory 
in south New Jersey a good field for 
marine supplies, in addition to its reg- 
ular lines of industrial items. 


is managing the 











ons 

or- 
rly 
lec- 


as- 


and 
Be- 
r ot 
the 


An- 
and 
‘ine 


ory 
for 


‘eg- 
eg 

















ce FAMILIAR U.S.S TRADEMARK IS tomers want. The best-known steel is 


the best-known symbol of quality always the easiest to sell. 
steel in the industry. U-S-S Steels and Steel Products are 
Backed by many vears of extensive available in the widest range of types, 
and continuous advertising in more than shapes, sizes and structural forms. And, 
150 magazines most frequently read by vou get them all from one convenient 
your customers, it is building up an source of supply. 
acceptance that should surely help you Write today for latest information on 
sell more steel. available U-S:S Steels and news about 
So, tie up now with this famous trade- the current U-S-S advertising program 
mark. Stock the kind of steels your cus- in the various fields you cover. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 










UNITED STATES STEEL | , 












ps Mi CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
J 

Theatre Gunung COLUMBIA STEEL COMPANY, San Francisco 

Onthe Ain = Gyek TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


Every SUNDAY EVENING 
AMERICAN Network (Bive) 


UNITED ‘STAFES oIfREL 


MILL SUPPLIES * NOVEMBER, 1945 


war) 
, Yl 





United States Steel Export Company, New York 

















ad | MAY be a tunny-looking guy but I’m 

proud of my physique . . . my head is 
SPURRED for efficiency ... my body is ELECTRI- 
FIED with strength and energy . . . my arms and 
legs are POWERFUL and UNTIRING and I can 
do all your LIFTING and PULLING jobs with 
an ease that is astounding . . . now that I’ve fin- 
ished the job for Uncle Sam I’m ready to work 
for you .. . Ask my boss about the thousand and 
one jobs I can do for you and what a help I'll be 
in the post-war period.” 

































if 


you'd like our 
latest _ bulle- 
tins we'd be 
glad to send 
them to you. 





COFFING HOIST COMPANY 


RATCHET LEVER HOISTS - SPUR GEAR HOISTS - ELECTRIC HOISTS 
LOAD BINDERS - DIFFERENTIAL HOISTS - TROLLEYS 


DANVILLE, ILLINOIS 
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| Charles G. Bellerose, left, and Ralph D. 












| Case, Jr., have joined the field sales force 


of the Allen Mfg. Co., Hartford. Mr. Belle- 
rose, formerly with the Connecticut Tele- 


| phone & Electric Co., will cover Connecti- 


cut, while Mr. Case, recently associated 


| with Pratt & Whitney, will serve in the 
northern end of New York State. 





Cicollo Joins 
Stacy Supply 

John Cicollo, an abrasives engineer, 
has joined the Stacy Supply Co.. Spring- 
field. Mass. The addition of Mr. Cicollo 
to the supply company’s sales staff is a 
part of an intensified sales campaign 
to seek out new customers in the firm’s 
territory. 


Hagerty Brothers 


Holds Annual Picnic 


Almost fifty persons gathered at 
Maple Shade Farm outside Peoria on a 


| September afternoon for the sixth an- 
' nual picnic for the employees and 


friends of the Hagerty Bros. Co., Pe- 
oria. The group participated in many 
outdoor games during the afternoon, 


| including a baseball game in which the 


warehouse employees beat the office 
force by a score of nine to one. 

After a chicken dinner served in 
the early evening, prizes were dis- 
tributed to the winners of the afternoon 
games, and the gathering joined in 
community singing. 





Aftermath of the shoe-kicking contest at 
the picnic of the Hagerty Bros. Co., 
Peoria. Those replacing leather are, left to 
right, Bill Allen (the winner), Bob Feuner, 
Hank Anthony, Wilmer LeConte, John 


| Flora, Walter Bloom, Bill Sanders, H. D. 
| Irving (standing), W. J. Heyd (back to 


| comera), and Robert Kepcha. 
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For any one of a thousand filing jobs. 


Used in air-driven or electric portable 
machines. 


Comes in any shape or size; hand-cut and 
ground. 


Inexperienced workers need only brief in- 
struction to use DELTA ROTARY FILES with 
fullest efficiency. 
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Wren your customer’s job requires hand filing 
he has to have to consider Time and Laéor in the 
cost—not simply the price of the file. 

Delta Hand Files are designed to do the job in 
less time, to save labor and thus reduce his filing 
costs. Actual scientific tests have proved that 
Delta Files will do on the average 25% more work 
in the same time— with the same effort. 

And, speaking of costs, these same tests showed 
that Delta Files last longer. In some cases almost 
twice as long. 

Tell your customers about these two cost- 
cutting features of the faster, longer-lasting Delta 
Files. 


DELTA FILE WORKS, PHILADELPHIA 37, PA. 


NOVEMBER, 1945 











Bay State Taps 


precision performance 


speaks for itself 


BAY STATE TAP & DIE CO. 


MANSFIELD, MASS. 
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Just leaving the Union Supply Co., Toledo, 
for lunch are (left to right) J. G. Swinde- 
man, president and general manager; 
R. J. Saelzler, purchasing agent; George 
M. Bender, secretary, and Irving L. Garrett, 
industrial sales engineer. 


Halliday Outlines 
Post War Problems 


Returning veterans possess qualitjes 
which better suit them to sales work 
than the ordinary applicant, in the 
opinion of B. F. Halliday, sales manager 
of the Dunham, Carrigan & Hayden Co., 
San Francisco. Among these qualities 
are initiative, eagerness to reestablish 
themselves in business at higher remun- 
eration than they have been getting, dis- 
cipline, broadened outlook and willing- 
ness to work hard. With the usual 
amount of sales training, said Mr. Halli- 
day, they should do better than average. 

“Our company still has only half 
of its normal sales force and not more 
than six or eight of our old salesmen 
will return from the services, but these 
we expect soon.” he continued. We 
have a number of inside salesmen who 
were transferred from outside work and 
who will resume their outside duties 
when we have the stock to back them 
up. 

“There is a dearth of warehouse men 
and freight handlers. We receive ap- 
plications for such work, but they are 
largely from war plant workers dis- 
satisfied with peacetime wages. Usually 
inexperienced in warehouse work, they 
pretend competence and, because they 
still have money in their pockets, they 
feel that post war wages should equal 
war pay, regardless of the type of 
business employing them. Until this 
attitude changes, we will continue to 
have trouble getting the kind of help 
needed to shorten the interval required 
to fill orders.” 


Odd Fact 


Painting the foundry white, except 
for a green border near the floor, so 
increased production at the American 
Boiler & Foundry Co., Milan, Mich., 
that the improvement was paid for out 
of the profits of the greater output. 
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DEEP WELL TURBINE PUMPS 
USES: General water supply 
for factories, institutional build- 
- dairies, stores, hospitals, 

_ Also for drainage, irriga- 
tion, mine- dewatering, caisson 


work, air cooling, etc. 


CAPACITIES: 15 to 3000 gal- 
lons per minute. 





THINK of the practically 
unlimited applications oO 

pumps and then THINK of the 

sales potentials offered by the 

HIGH SPEED ROTARY PUMPS : 5 highly diversified DEMING 
USES: Pumping. oil, lubricants. Wi nn line. A few “samples” of amul- | CELLAR DRAINERS 


other heavy liquids. Used extensive- 


ly for handling 2 products, titude of Deming Pumps are A complet ie 
mping paint an nish, > > a e 
pumping P and varnish, etc. illustrated. Complete ers and sump 


CAPACITIES: 20 to 75 gallons per information will be pumps in a wide 


minute. 
range of capaci- 
furnished upon request. sles 20 droog * 


conditions. 


“OIL-RITE” HIGH PRESSURE 
PUMPS 


USES: General water 
supply where heavy- 
duty service is required. 
Also used for boiler 
feed or condensation 
return service. De- 
signed for working pressures up to 250 pounds. 


SIDE SUCTION CENTRIFUGAL PUMPS CAPACITIES: 510 to 1140 gallons per hour. 


USES: Designed for highly diversified 
requirements of numerous industries. DOUBLE SUCTION CENTRIFU 
CAPACITIES: | 10 to 3600 Designed with horizontally opis casing. 


gallons per minute. — ure up to 200 pounds. e in sizes 
‘ with — up to Sudo *zallons per min 
to 350 feet. 


CONDENSATION RETURN UNITS 

, | USES: Deming Con- 

| R= ) densation Return 

" ey arr, Units are designed to 

cep Our 44 ON i ac le return, automatically, 
; to boilers the hot 

water of condensation 


from radiacors, coils, 
emt \ and steam- -operated 

. machinery. Various 

z / mms =types of pumps in a 


wide range of capaci- 


PUMPS AND WATER eee TR SYSTEMS “dl , sake ? - ; ties meet all require- 


The Deming Company ° Salem, Ohio , ments. 
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. CROSBY CLIPS make steady customers. 
Bought as needed, they keep customers on your books. Users go out 
of their way, if necessary, to get Crosby Clips, which they regard as 
the absolute tops for dependability — as strong as the wire rope appli- 
cation for which they are intended. After buying Crosby Clips, cus- 
tomers usually order other products. Crosby Clips are a brand, value 
and profit leader — have a rapid turnover and a good profit margin. 
Manufactured by AMERICAN HOIST & DERRICK CO., St. Paul 1, Minnesota 


CROSBY 
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| will have charge of advertising sales, 




















Thomas Hughes, sales manager, Bond 
Supply Co., Kalamazoo, gives new sales- 
man Gordon Miller, right, a few pointers 
before sending him on the road. 





Hahn Leaves Carrier 
For McGraw-Hill 


Harry C. Hahn, for the past six years 
Philadelphia district manager, dealer 
division, the Carrier Corp., Syracuse, 
has been given the newly created post 
of sales manager of Electrical Merchan- 
dising, a McGraw-Hill publication. He 


promotion, marketing and research ac- 
tivities. 

Though shortages of material and 
manpower, plus the effects of various 
strikes throughout the nation, have 
dulled the edge of the reconversion up- 
swing, the October report of the Busi- 
ness Survey Committee, National Asso- 
ciation of Purchasing Agents, reveals 
that business remains at a good level. 






Wickwire Spencer Buys 
Coburn Track Company 


The Coburn Trolley Track Co., Hol- 
yoke, Mass., manufactures of hard- 
ware for many types of sliding doors 
and for overhead conveying equipment, 
has been purchased by the Wickwire 
Spencer Steel Co., New York. The new 
property will be known as the Coburn 
Division, and its sales manager will be 
A. H. Reid, who has been associated 
with the Coburn Co. 


Worker Transportation 
Gets Award 


For its efficient plan for transporta- 
tion of workers during the war, the 
Manhattan Rubber Mfg. Division, Ray- 
bestos-Manhattan, Inc., Passaic, N. J., 
has been awarded a Citation by the 
OPA. The company plan lead to the 
high average of 3.7 riders a car. 
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efficiency and dependability. 







MODEL 1271-A HIGH-PRESSURE 
BUCKET PUMP... A 25-Ib. capaci- 

ty grease gun that dispenses either 
heavy or light lubricants. 
Compact—built to with- 
stand hard usage. De- 
velops High-Pressure 
with ease. 


_S 





MODEL 1313 TRANS- 
FER PUMP... Ideal 
for transferring oil, dis- 
tillate and other liquids 
from large containers. 


pS 











MODEL 1798 HEAVY- 
DUTY DRUM PUMP... 
Air-Motor-Operated. Dis- 
penses lubricants from 
400-Ib. original refinery 
containers. 


MODEL 1266 HANDI-LUBER... 
Converts any standard 25-lb. refinery 
pockage to a 25-Ib. high-pressure 
grease gun. Pump is easily attached 
without removing lid of container. 










MODEL 1213 FILLER BUCKET. 
25-lb capacity. Provides a ay dain 
method of filling all Lincoln Filler Type 
Grease Guns. Sturdily constructed 
of heavy-gauge steel. 


Offers An Outstanding Sales Opportunity 
for Every Wholesaler... 


Here’s why you make a sale everytime when you handle 
Lincoln Industrial Lubricating Equipment— 


1. High quality equipment. Has user acceptance for 


2. Consistently advertised in all leading trade publications. 





GREASE FITTINGS 


.Has oa 


LUBRICAT 


3 Complete Line including Manual and Air-Operated 


ING 


EQUIPMENT 





Units, 


and all types and sizes of Grease Fittings. (A few of the units are 


illustrated and described below). 


You can’t miss with Lincoln Industrial Lubricating Equipment— 


“It's the Finest That Money Can Buy!" Investigate today! 











MODEL 987 POWERLUBER . 

An Air-Operated Grease Gun 
that dispenses lubricant direct 
from original 25- or 50-Ib. re- 

















finery packages; will accom- 
modate 60-Ibs. in bulk. Con- 
tainer is dust-proof, spill- 

proof and leak-proof. 


MODEL 1035 LEVER GUN... 
19-ounce capacity and develops 10,000-Ibs. pressure. Can be filled with a 
Lincoln Filler Pump, or by suction. 


Highest-Quality, Heavy-Duty Gun. It has a 





MODEL 1103-A PUSH TYPE 
GREASE GUN... All-steel con- 
struction, 15-ounce capacity. 
MODEL 1113-A, not illustrated, 
same as above except includes 
filler nipple. 
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..+ Available in a full range 
of sizes and types. Many exclusive selling fea- i 
tures. Used as originol equipment on industrial 
machinery, automobiles, trucks, tractors and farm 
implements F 
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Metal Cutting Band Saw Blades 
Samples of “Lenox” DIE MASTER Precision Edge Sawirg 























They are particularly designed for fast precision work 
on all contour sawing, die-cutting and similar operations 
and are adaptable for Do-All and all other die and band 
saw machines. 


They leave a smooth edge to the work, are set so accu- 
rate that definite allowance can be made for the material 
which will be removed by the path of the saw. This saves 
the user expense in machining and smoothing out rougher 
cuts. 


They follow a pattern on a die block with ease and do 
both straight cutting and saw around curves with accuracy. 


Perfection in Hardness Depth 





Maintained with absolute uniformity, just to base of 
teeth, by “Lenox” Diemaster method of temper control 


PACKAGED IN THE LENOX SAFE-T-BOX 


Packaged in 100 foot coils in safety box—any length 
material can be drawn out, cut off and unused portion 
rolled back, no end left hanging out or no metal corners to 
be scratched or cut on. This safety feature is important. 
Window shows unused portion of coil. 


Vo Metal to Cat the Hand 





Roll out length desired -Roll back unused portion 


“THE BLADE IN THE PLAID BOX” 
AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 


Navy to join the organization. In 1884 
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Clair M. Davis has been promoted to out- 
side salesman, the Boyer-Campbell Co., 
Detroit. He succeeds to the territory of 
Cc. S. “Ty” Wilson, who resigned to join 
the Formcraft Tool Co., Detroit. 





75th Anniversary For 
John H. Graham & Co. 


The real beginning of the present 
firm of direct manufacturers’ represent- 
atives John H. Graham & Co., occurred 
when John H. Graham and Samuel 
Haines became exclusive selling agents 
for the Hotchkiss gun, and established 
the agency of Graham & Haines in 
1870. Internation] operations were be- 
gun a year later, the same year W. A. 
Graham, son of the founder, left the 


Mr. Haines retired and W. A. Graham 
became a member of the firm, then 
renamed John H. Graham & Co. 

The organization’s first foreign office 
was opened in London in 1897, and 
subsequently other offices were estab- 
lished in Sydney, Melbourne, Well- 
ington, Brussels, Copenhagen, Buenos 
Aires, Rio de Janeiro, Johannesburg. 
Havana and Mexico City. 

The company handles mechanics’ 
tools, general hardware, garden tools, 
sporting goods and cotton cordage. In- 
corporated in 1924, the agency moved 
into its present quarters at 105 Duane 
St., New York City. Officers of the 
company are: Harold S. Grahan, presi- 
dent and treasurer, George W. Eck- 
hardt, vice-president, and George A 
Graham, secretary—now serving in the 
Navy. 


Supply Firms 
Merge In New York 


The Process Machinery Supply 
House and the firm of Ostrander & 
Eshleman have been merged and will 
continue business under the latter name, 
according to Alex Labounsky, owner of 
Process Machinery. The firm supplies 
machinery, equipment, materials and 
engineering services. 
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Nationa SERVICE ENGINEERS 
are strategically located in every section of 
the country. These highly-trained specialists 
have had years of experience in dealing with 
all types of problems concerning cutting tools 
and their uses. 

Their counsel and assistance are at your 
disposal. Just call the National distributor in 
your locality. 
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[46 Your customers use American Swiss 

f4 Swiss Pattern Files for all types of intricate, precision filing .. . 

fain making dies, jigs and fixtures . . . in finishing parts . . . in 
watch making . . . in constructing optical instruments . . . in 


making difficult repairs . . . wherever accuracy and finish are 
important. 

When you sell American Swiss Files, you offer the best in file 
quality .. . uniform hardness . . . fast cutting . . . smooth finishing 
... long lasting. 

There are over 3,000 different shapes, sizes and cuts of American 
Swiss Swiss Pattern Files . .. a COMPLETE line . . . highly 


profitable to you because of the repeat business which they assure. 


— 


/ 
AMERICAN SWISS FILE & TOOL CO./ | 
ELIZABETH 1, N. J. 


ONLY 
THEM AT TD Ar BY THIS NAME 









ASK 





SWISS PATTERN FILES 
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Daniel W. Potter, vice-president and gen. 
eral manager of H. D. Edwards & Co., 
Detroit, welcomes his son, Marshall, back 
to the supply business. Marshall was in 
uniform for three years before returning 
to his selling post lasf month. 


Groves Co., Adds 
Three Salesmen 


Lyle Dagg, formerly with the Harris 
Supply Co., Portland, Oregon, is the 
new Portland office manager and inside 
salesman for the Frank Groves Co., San 
Francisco. Charles Sullivan, formerly 
with the U. S. Rubber Co., will cover 
the states of Oregon and Washington 
and specialize in mechanical rubber 
goods. E. A. Thirkell recently assumed 
management of the Portland branch. 

Frank Groves said that firebrick and 


high temperature cements of the Vitra- | 


frax Corp., St. Louis, have been added 
to the company’s stock and a new di- 
vision has been formed to handle the 
line. The new unit is under the man. 
agement of S. S. Davis, formerly sales 
manager for Federal Refractories. 


Robinson Founds 
Sturdy Tool 
The Sturdy Tool & Gage Co., Detroit. 


has been formed to produce precision 
gages, tungsten carbide plugs, rings 
and built-up gages, including chrome 
plugs and rings. Al Robinson, founder 
and for 16 years president of the 
Lincoln Park Tool & Gage Co., Lin- 
coln Park, Mich.. heads the new organi- 
zation. 


Brance Helps Found 
Machinery Firm 


J. D. Brance, Brance-Krachy Co., 
Houston supply firm, is one of the in- 
corporators of the Transmission Ma- 
chinery Co., Dallas. The new company, 
capitalized at $100,000, has been formed 
by Dallas and Houston business men 
to manufacture sheaves and V-belt 
drives. Mr. Brance will be vice-presi- 
dent in charge of engineering. 
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HI-LIFT. ELECTRIC HOISTS 





are available for prompt delivery 


a et 
.o 


Until we are close to victory, the manpower situation is likely to 
continue difficult. Many plants will not have enough men, and man- 
hours will be costly. 

Good hoist equipment makes better use of manpower—énables men 
to do more work with less effort—conserves costly man-hours. Look over 
your plant—you'll find many places where improved hoist equipment 
will save. 
om, Northern Hi-Lift, Low Headroom Electric Hoists are available for 
wie : prompt delivery. Increased capacity and improved manufacturing 
ings oh methods enable’ us to fill orders rapidly. These hoists are built to “take 
‘ome 4 it”, over a long period with an absolute minimum of attention. One-piece, 
nder Sa welded steel frames—turned and ground shafts—large size roller 

the #3 4 bearings—machine-cut, heat treated gearing—splash lubrication— 

Lin- y J assure long life and low niaintenance. MR wf 6 

ani- ee Be The Hi-Lift feature’ makes better use of fheadroom—increases the 
: R ; effective height of plants—makes easier thé handling of bulky loads. 





Write or phone for quotations 
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These Leading wee 
Publications — 
Carry 
the Full Story 


Falk advertising is written to and placed 
in business papers which are read by they 
various plant men with whom you are in vide . 
daily sales contact. The combined circv- which 
lation of these publications amounts toy SUre 
227,936, and each copy averages 2.5 

readers or more. The publications cover 

those segments of industry which we 

know from experience hold the best 

market possibilities for you. The publica- 

tions are: American Machinist . . . Chemi- 

cal & Metallurgical Engineering . . . Coal 

Age... Electrical World . . . Engineering 

& Mining Journal . . . Engineering News 

Record ... Factory Management & Main- 

tenance ...lron Age... Machine Design 

. . . Paper Industry & Paper World ... 

Power . . . Product Engineering. 


| IT ALWAYS PAYS TO CONSULT | s|°\ 
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Mindustrial Men are bein 





Falk Steel 





To reach the people you call on—the people who buy, use 
or specify couplings or approve the orders—Falk advertises 
regularly in the leading industrial and technical magazines 
reaching these men. 


Every Plant a Prospect 


Every plant with connected machinery is a prospect for 
couplings—for Falk Steelflex Couplings. These couplings pro- 
vide the required flexibility, and the torsional resilience 
which cushions loads, dampens shock and vibration, and 
assures long life for shafts and bearings. 


Full Cooperation with You 


Falk offers you the full cooperation of its research, engineer- 
ing, manufacturing, and sales organizations, to help you 
sell more Falk coupliiigs by helping you to help your cus- 





9 


ex Couplings 
after month... 


ptitable Sales for You: 





tomers in the selection of the proper coupling, and to 
insure its proper application and use. 


Educational Material? Yes! 


Falk has long been known for the excellence of its educa- 
tional material, which is available to you and your customers. 
Falk recognizes that the more you and the other members 
of your organization know about Falk couplings, the more 
your customers will learn, and the more Falk couplings you 
will sell. 


How Can We Help You? 
Falk representatives and field engineers are ready and able 
to give you substantial help in promoting your sales of Falk 
Couplings. Ask them for whatever help you need, or write 
direct to the plant. Falk has many ways of helping you—this 
help is yours for the asking. 


THE FALK CORPORATION, MILWAUKEE 8 WISCONSIN 


For over fifty years precision manufacturers of Speed Reducers .. 
- Heavy Gear Drives... 
®@ District Offices, Representatives, or Distributors in principal cities. 


bone and Single Helical Gears. . 
e+» Contract Welding and Machine Work. 


- Motoreducers ... Flexible Couplings ... Herring- 
Marine Turbine and Diesel Gear Drives and Clutches 


There ore 13 types and 33 sizes of Falk couplings to meet all requirements. For specific information 


and recommendations to meet your needs, call the nearest Falk representative or distributor. 


-" OU ... A GOOD NAME IN INDUSTRY 


“ 








OU KNOW WHERE YOU STAND, WITH DIXON! 


You know that selling the DIXON line is made easier by wide 


acceptance and a reputation for consistent quality; that your 


efforts are aided by a year-’round advertising program; and that 





“G J-BOSS” 
GROUND JOINT STYLE X-34 
FEMALE HOSE COUPLING 
Sizes 1/2” to 4” 





“BOSS” 
WASHER TYPE STYLE W-16 
FEMALE HOSE COUPLING 
Sizes 1/,” to 4” 


The three couplings illustrated are typical of 
all DIXON products in quality of materials, 
workmanship, finish and exclusive character- 
istics. All have the powerful “BOSS” Offset 
Interlocking Clamp on sizes 1” to 4”. (“BOSS” 
Interlocking Clamp on sizes %4” to 7%”). All 
have patented “Cor-o-Zig” Stems, on sizes 


you will be backed up at all times by our 
established Distributor policy. 


You can rely on DIXON couplings, nipples, 
menders and clamps to give, on every job, 
the safe, efficient service for which they 
are designed; to provide definite service 
advantages through exclusive style and 


construction features; and to “sell” them- 
selves to the user, so that reorders are as- 
sured. Furthermore, you know that DIXON 
is the most complete line of industrial hose 
fittings . . . you can promptly supply any 


required item. 


“BOSS” 
MALE COUPLING 
STYLE MX-16 
Sizes 1/4,” to 4” 


over 1”. The “G J-BOSS” Coupling is ground joint, washerless construc- 


tion... another DIXON “first.” All are built for high or low pressure 


steam, air or liquid hose. 


Sold in Accordance With Our Established Distributor Policy. 


T Geol 
Teal 





ung ge The Dually Line Cy 


178 


ABR 


an 
eeenete lt wadsajseniiie 


afm 
ie 


MILL SUPPLIES * NOVEMBER, 1945 











Filling in for a counterman out to lunch, 
Arthur G. Huehner, Jr., vice-president of 
Hardy & Dischinger Co., Toledo, reaches 
for some packing. 





Superior-Sterling Sales 
Sparked by New Men, Vets. 


With the return of four veterans and 
the addition of three new salesmen. 
the sales force of the Superior-Ster- 
ling Co., Bluefield, W. Va., is starting 
to round into shape, company officials 
say. 

Bernard Knox, back from the Aleu- 
tians, is out in the territory, as is 1. 
C. Doyle, formerly a captain in the 
Army stationed in the Pacific. Frank 
Gilpin has returned to the warehouse 
after four years in uniform, and W. I. 
Stowers is expected back any day. 

The new salesmen are R. C. Sult, Em- 
mett L. Horne and W. P. Phelps. Mr. 
Phelps is now covering the territory 
of the late A. E. McComas. who died 
recently while in the field. 


General Machinery 
Appoints Four Salesmen 


The sales force of the General Ma- 
chinery & Supply Co., San Francisco 
has been increased to twelve, according 
to T. J. O'Rourke, sales manager, with 
the recent addition of: William Spears. 
formerly an engineer in an industrial 
plant; I. P. Kennedy, transferred from 
the Oakland territory; Lee Clark, direct 
from the shipbuilding industry; and Lee 
B. Manning, who has served his time 
in the shipping department. 


Doherty Elects 
Executives 


S. T. Devall was elected vice-presi- 
dent, and Percy Doherty and John Dyer 
reelected to the positions of president 
and secretary-treasurer, respectively, 
during a recent meeting of the stock- 
holders of the Doherty Hardware Co., 
Ltd., Baton Rouge, La. 




















WHY THE 


PARKER TRIPLE 


" is leak-tight and vibration-proof 
of 
Ss 
: These are exclusive and patented Parker features: 
The angle of the flare is scientifically deter- i 
. mined, to provide maximum clamping surface, 
d with equalized pressure all around—for a leak- 
) proof connection that stands high pressure. 
, 
g Body, nut and sleeve take all the stress and strain a 
$ from the tubing and flare, and give full protec- \Q 
tion against the effects of shock and vibration. aS 
\- 4 
. Inside diameter of coupling is uniform with that oo. é 
F of tubing—for streamlined flow—no_ obstruc- ,~ i 
tions or pockets to cause turbulence. | &P> x 
ox 
: Parts are self-aligning and completely inter- a x 
changeable—for easy installation or dis- a) 
assembly. 
: There are the reasons why the design of the 
. Parker Triple Coupling is the universally ac- 
cepted standard for Army-Navy aircraft—the 
most exacting of all services—and why they 
insure perfect performance in all industrial 
applications. 
) 





Kinki 
TUBE Courtings 


Send for-Catalog 201-C—for complete data on steel, 
brass, stainless or aluminum couplings—¥" to 1%” 
standard or heavy weight. Ask your Jobber, or adie 
! The Parker Appliance Co., 17325 Euclid Avenue, 
, Cleveland 12; Ohio. 








THE PARKER APPLIANCE Co. 
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NOW! More Facts 


GE 


CIRCLINE 





Development of circular fluorescent lamps by 
General Electric Lamp Research opens up many 
opportunities for new lighting business in all 
the major lighting markets. Here, for the first 
time, is the technical data on the 12-inch G-E 
CIRCLINE Lamp. Data on two additional 
circular F lamps (8%” and 16” outside dia- 


meter, respectively) will be announced later. 
Samples are not yet available but will be 
distributed at the earliest possible moment. 
Quantity production will begin as soon as 
conditions permit. Ballasts, starters and con- 
nectors are in process of development. Data 
will be available through the usual channels. 





Suggested 
combination 
of CIRCLINE 
and incandescent 
lamp in portable lamp. 








Idea for ceiling fixture for homes 
and for stores, theaters and other 
commercial applications. 


TYPICAL 
APPLICATIONS 
OF THE 
NEW G-E 

CIRCLINE 











CIRCLINE 
Lamp furnishes 
diffused light- - 
ing in this idea 
for machine 
tool illumina- 
tion. 











stores in this suggestion. 





CIRCLINE lamps 
form directional 
promenade for 





APPROXIMATE DATA FOR 12” G-E CIRCLINE LAMP 


Ramp Wemts .. 5.0 ccc sccenver 32 Watts 
Outside Diameter of Circle. ...... 12”"+%" 
rT gs Pee T-10 (1%”") ° 


Lamp Amperes (operating). ...... 
Lamp Volts (operating) 


Sal a ee ee a ee ee 


. 4Pin } 
Light Outvut (estimate) (White) 


Type of Base. . . 


standard 40-watt T-12 fluorescent lamp. 


MILL SUPPLIES 


0.42—0.43 Amps 
84-86 Volts 


2 pins for each end of tube to 
provide for cathode preheat) 


. 1609 Lumens 


Brightness—Foot-lamberts (estimate) . 2040 Foot-lamberts 
Candles/sq. in. (estimate)* 4.5 Candles/sq. in. 


Early test data indicate a rated life corresponding to the 


* Brightness integrated 
across the tube diameter 
in the center of the tube. 
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about the New 
Fluorescent Lamp 


BUY WAR BONDS AND HOLD THEM 


GENERAL @ ELECTRIC 


MILL SUPPLIES * NOVEMBER, 1945 











Air Express speeds 
the delivery-day of 


WR NEW REPEUCEs 





inne, 


f 





: 
i 


The day is here when industry is getting 
back into the production of consumer 
goods on schedule.-And Air Express is 
greatly speeding the program. 

War plants now engaged in making 
refrigerators or autos, for example, require 
new tools, dies, critical machinery and 
parts. Via Air Express, such material is 
obtained in a matter of hours — delivery 
® speed that can gain days and weeks of 
+ - /™ conversion time. 

e: * ee wvting 
7. 4 = mm t » 
v § 
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Specity Air Express-a Good Business Buy 














When time means man-hours saved, production gained, a me be me le ee. eoe a 

: . : EG ia bat gh “ ° san MILES s. s. s.| 25 ibs 

customer made — Air Express “earns its weight in gold,” as 

thousands of firms, large and small, have learned. 250 | $1.04 | $1.25 | $1.57] $2.63 
Shipments travel at a speed of three miles a minute be- 

tween principal U. S. towns and cities, with cost including 500 | $1.11 | $1.52 | $2.19) $4.38 

special pick- ‘livery. Same-day delivery betwee i= 

special pick-up and delivers a ay de y k n sane | 90:20 19030 | 00.70] 00.78 





many airport towns and cities. Rapid air-rail service to 23,000 
off-airline points in the United States. Service direct by air — | 2500 | $1.68 |$4.20| $8.40/$21.001 
4 


to and from scores of foreign countries. 


GETS THERE FIRST 


Write Today for interesting “Map of Post- 

war Town” picturing advantages of Air 

Express to community, business and in- 

dustry. Air Express Division, Railway 

Express Agency, 230 Park Avenue, New 

York 17. Or ask for it at any Airline or 

Express office. 

Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 
Representing the AIRLINES of the United States 
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Nelson J. Reinhold, who has joined the 
Hewitt Rubber Corp., Buffalo, after many 
years with the Cincinnati Rubber Mfg. Co., 


Cincinnati, is representing Hewitt in West 
Virginia, with headquarters in Charleston. 





Charles Venable Dies, 
In Chase Newark Plant 


Gharles S. Venable, purchasing agent 
in the Newark plant of the Chase Brass 
& Copper Co., Waterbury, Conn., died 
in his home in Elizabeth, N. J., on Oct. 
1. He was 62 years old. Born in 
Newark, he had lived in the city where 
he died for 25 years. 

He is survived by his mother, Mrs. 
Sophia Venable of Bloomfield, N. J.; 
his widow, Amanda M. Venable; a son. 
Pfc. Joseph E. Venable, who was flown 
home from Paris to be at his father’s 
bedside; two daughters, Mrs. Joseph 
Kelber and Mrs. A. W. Van Horn; a 
sister, Mrs. Alexander Kolbert, and a 
brother, Robert B. Venable. 


Higdon Now With 
Morrow-Thomas 


Otis Higdon, formerly with Clowe & 
Cowan, Inc., Amarillo, and more re- 
cently in the purchasing department of 
the Pantex Ordnance Plant in the same 
city, has returned to distributing and is 
associated with the Morrow-Thomas 
Hardware Co., also in Amarillo. 


Callis Promoted 
By Federated 


Aubrey M. Callis, formerly assistant 
general manager, Pacific coast depart- 
ment, Federated Metals division, Ameri- 
can Smelting & Refining Co., New York. 
has been made sales manager of the 
firm’s Whiting and Detroit plants with 
headquarters in Whiting, Ind. 
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sttha Sthenath, RIVETING 


8 Master-perfection in riveting means that Master a lock literally stronger than a solid block of steel. 
Padlocks are put together to stay. Batteries of spe- This is another of the vital features which have won 
cially constructed presses deliver mighty blows — at for Master Laminated Padlocks universal recognition 
pressures up to 300,000 pounds — that unite these as the world’s strongest. @ Here are padlocks you will 


world-famous locks once and for all. This terrific be proud to pass along to your customers. For last- 
force actually expands the rivets the full length of ing satisfaction, specify Master padlocks. Sold only 
the case, wedging them in the plates so as to form through distributors. 


WER BETTE 


EVERY ONE AN OUTSTANDING VALUE 


Master [ock Company. Milwaukee. Wis.* Worlds Leading Padlock Manufacturers 
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Su AW recs countless cut 
Seine tn wood or metalnnree 
worn out flooring - + * builds 

shelves, faster .-- speeds 









Sqn SANDER—D** 77s oeec, 
cleaning ond refinishing of all concave 
of wood oF metal 












of ideal f productio ork, grind- 
eee or nw 
ing welds or polishing many products. Sx SANDER —Belt Type—*Peeds 
Sas of al at aurtaces of won 
metal or . . « reclaims 
ysed wood oF metal. +> refinishes 
desks, tables, ... use later for 
greater in production. 
— speeds cutting 
Sait NIBBLER res ea 
galvanized iron uP to 14 ga., softer 
5 materials in proportio ee 
. easy 
Sit DRILL sree oe ico 
aera, metal on electrical, PLUmIITS 
_ . » use later in 


and corpenter jobs 
vnilling «  - V4 modeler 4 
eth inch capacity in steel 










SKiLGRINDER — Sra ies i 
peeds grinding of irregularities in 
de ves heavy weld beads 
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Since speed in reconversion is an immediate objective of industry, 
SKILSAW’s nation-wide advertising shows how to make the change-over quicker 


with faster-working SxiToots. Excerpts from current SkuSAw advertisements, 


reprinted on the opposite page, will remind our distributors of our consistent 


SxiToots-for-reconversion campaign to the industrial market. 
SxiToot advertising is always tuned to the times . . . always helps 
SxitToot Distributors sell more SkitToots where prospects are brightest. 
SKILSAW, INC. 


5033-43 Elston Avenue, Chicago 30, Illinois 
Factory Branches in All Principal Cities 


PORTABLE ELECTRIC 


KE {_ S : LS { 
Beat. Ps ae ere im 


SanDaucs 
MADE BY SKILSAW, INC. 
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FAMOUS FOR 


FLEXIBILITY and RUGGEDNESS 


takes installation abuse —without breakdown 





Tinned copper conductors— both covered with the “better Individual cotton braid, i mgenpeaene with moisture-resisting, 


than code requires” insulation. Here is dielectric strength flame-retarding compound (color coded for easy identifi- 
and extra safety. cation) and wrapped with folded, moisture-resistant paper. 





Conductors laid parallel. Jute rip-cord filler is laid in the Firmly woven cotton braid jacket over all— permanently 
interstices. A tinned copper wire is used in place of one impr we with moisture-resistant, flame-retarding com- 
jute filler for grounded cable. pound. A smooth, clean-handling cable—that’s Paraflex! 


@ Paranite non-metallic sheathed Paraflex Cable is available with or without ground wire 
—maximum 300 volts to ground or 600 volts between conductors. Specifications on request. 


IT’S PARANITE IT’S 


Pre tio 
A an 


-PARANITE WIRE AND CABLE 
Division of ESSEX WIRE CORPORATION 
FORT WAYNE 6, INDIANA 


ELECTRICAL WIRES AND CABLES “BETTER THAN CODE REQUIRES” 
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SPANG-CHALFANT 


Division of The National Supply Company 


Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; Chicago; Denver; 
Detroit; Houston; Los Angeles; New York; Philadelphia 
Pittsburgh; St. Louis; San Francisco; Tulsa; Washington 
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OLD WASTEFUL METHOD 
. .- long pipelines carry 
air to all departments 
from one large compres- 
sor. Every air outlet and 
pipe joint is a possible 
point of leakage. Result- 
ant air losses can slow 
down production, may 
double the cost of main- 
taining working air pres- 
sure. If a large compres- 
sor should fail, the whole 
plant may shut down. 


a oh bh 
NEW EFFICIENT METHOD 
.--smaller capacity 
KELLOGG-AMERICAN 
air compressors are lo- 
cated in each department 
right on the spot of usage. 
Costly air losses due to 
long pipelines are €limi- 
nated. Working air pres- 
sures are maintained, thus 
assuring efficiency and 
economy in every de- 
partment. 


FOUNDRY 


HOUSE 


) ah ab 


ASSEMBLY 










CLEANING 


a | ah 


GA, | wera. soe | power House 


FOUNDRY 












MACHINE SHOP 












« 


| This ad, now appearing in industrial magazines, is building 
| business and profits for you—by informing your customers that 


KELLOGG-AMERICAN “On-the-Spot” AIR means greater , 


plant efficiency and economy. Every plant, that uses or is plan- 
ning to use compressed air, is a 
prospect. To get the most value 
from this campaign, contact 
your KELLOGG-AMERICAN 
sales representative. He'll 
gladly help you sell KELLOGG- 
AMERICAN “On-the-Spot” 
AIR systems. 










































KELLOGG DIVISION 


ROCHESTER 9.N. Y 


AIR COMPRESSORS + PAINT SPRAY EQUIPMENT 


¢ NOVEMBER 


Harry Morine, vice-president of the Wm. 
Powell Co., has been elected president 
of the Cleveland Sales Executives Club. 
Mr. Morine is also an active member of the 
Cleveland Chamber of Commerce. 


Fritts Retires, 
With Norton Many Years 


A. B. Fritts has retired as publicity 
manager for the Norton Co., Worcester 
after 37 years service with the firm. 
A graduate of Centenary Collegiate In- 
stitute, he was in turn, a newspaper 
reporter, an employee of an advertising 
agency, and advertising manager for 
a small manufacturer before joining 
Norton in 1908. During his service with 
the abrasive manufacturers, the Norton 
firm has become one of the leading 
industrial advertisers in the country. 





Federal Pipe Welcomes 
| Returning Employees 


Burt Maston is back as a salesman for 
Federal Pipe & Supply Co., Fresno, 
after a period in the shipyards, and Jim 
Mulligan, another salesman, is expected 
back soon. Cal Marshall, now in the 
Navy, hopes to return to the warehouse 
about the first of the year. 

A. B. Campbell, manager, looks for 
continued good business in the Central 
Valley area, since it is primarily an 

agricultural area and there exists a 
sizeable backlog of demand for farm 
and food processing equipment. Mr. 
Campbell said the company’s new 250- 
page catalog is nearly ready for dis- 
tribution. 


Tuxson In Texas 
For Union Wire 


R. O. Tuxson has been made dis- 
trict manager of the Houston office, 
Union Wire Rope Co., Kansas City. 
Directly after graduation from college, 
Mr. Tuxson joined the rope concern 
and worked his way through every 
department to gain a thorough knowl- 
edge of the wire rope business. He 
had been district manager in the 
Kansas City territory for several years. 





UMI 


<r ayer 








Bh ted AE 
Send is MeO 


re 
® 
¢ 





= 


First Aid to 


\“ 
~ 


cores anigevecnceyal 


a | 


4 


THE INDUSTRAL OISTRLEUTOR 


“Quick” is the word that means everything in the change-over to 
peacetime manufacturing. Rearrangement of machines, relocation 
of drives, remodeling of departments or a whole plant, installation 
of new equipment—all of these call for a multitude of 
supplies overnight. Thousands of jobs—to say nothing of 
earnings—depend on speed. 
It is the unique service of the Industrial Distributor to 
furnish needed articles from stock, quickly. Take fastenings, 
for example, which are required in great variety both in factory 
alterations and in production operations. The Industrial or Mill 
Supply Distributor is ready with a complete stock of bolts, nuts, 
screws and other fastenings to take care of any emergency as well 
as for regular maintenance. 
With the “National” line of fasteners, he has both dependable 
quality and the most com- 
plete line made by one 
manufacturer. 





: THE NATIONAL SCREW & MFG. CO., CLEVELAND 4, 0. 
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A chair car with a 24-seat observation Lig 
roof blister with glass top, sides and fluore 
ends is now on test runs. It boasts a and © 
seating capacity from 52 to 58. Other cient, 
railroad innovations promise cocktail 
lounges on three levels and a diner with In 
roof windows. tronis 
sister 
Axial-flow blowers, using a new tur- hair, 
WeldOlet Fittings are made in three bine-like rotor, are so efficient as to stret¢ 
types, to meet every branch piping need. weigh only 30% as much as equivalent 
oy ore — — gage conventional units. A 14-in. blower Fo 
‘or butt-welding, Screwe utlets for . ; : ; . . 
Penns ceameninn dite torent elnae delivers 8,000 cfm. and 10 in, sp. at rains 
and Socket Outlets bored to standard 3,450 rpm. Driven by an 8-in., 20-hp. uled 
O.D. sizes. All three types are stocked motor, it weighs only 130 lbs. and 
in %" to 12” outlet sizes. Ona 
: ; AAF’s new 100,000-lb. long-range it wi 
@ Your fittings line is more complete when you stock bomber is powered by four 2,200-hp., accor 
WeldOlet Fittings. And that means increased sales on hao a ae Inboard en- cause 
. . gines have reversible props to permit 
every job where branch pipe outlets are made. levies te leve-than 80k. Wing wan A 
And when you sell WeldOlet Fittings—you sell easy is 135 ft.; length 83 ft. 1-in.; height, and 
- a : i ‘ : 32 ft. 2 in.; wing area, 1,422 sq. ft. It in A 
installation. On this piping installation, the branch pipe hes lecdind tte, wareinn cow of 8 vin 
outlets were installed quickly and easily by the WeldOlet compares favorably with B-29 in range. Norf 
Method. With WeldOlet Fittings, your customers elimi- Nort 
or wi : voir 
nate the use of templates and the need for A grass cutter with a double-bladed 
f é d fitti idl h d : arm that spins at 3,000 rpm. creates a 
orming and fitting the branch and run pipes. suction which draws up downtrodden 
r ‘ grass and sprays clippings as mulch. 
Drop us a line today and ask us to give you a Operating on the sickle principle, the 
copy of the WeldOlet Fittings Catalog and cutter is driven by a 14%4-hp. gasoline 
distributor proposition. It's a sure way to take | engine, rolls on four rubber-tired 
advantage of new sales opportunities every wheels, and is propelled by one man. 
time piping is installed in your territory. An incandescent light bulb, the size 
en — ] heat which is about 
Forged Fittings Division of a grain of wheat which is abou ts 
of an in. in diameter, was developed 
Bonney Forge & Tool Works - 645 N. Meadow St. - Allentown, Pa. for surgical instruments but was used 
BUY BONDS AND KEEP THEM ; at war to signal the bombardier when 
a missile is released. 
WwW E & Ge @) L. E i S Surveys recently taken indicate hotel Vern 
“ a ree patrons want television sets in rooms as neer, 
WELDING OUTLET ~THREADED OUTLET~SOCKET OUTLET & soon as full scale production is possible. radio 
lor Welded Branch (ime Outlets A preference for a central system simi- 1S se 
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lar to master control radios now in use 
in many large hotels was shown. 


Grain to be used in the manufacture 
of beer is vacuum cleaned electrically, 
passed over an electro-magnet to remove 
foreign matter and distributed by screw 
conveyors to individual storage bins. 
After being crushed in mills, the grain 
goes to mash tubs where it is mixed with 
cereals that have been electrically agi- 
tated and cooked. 


An LST boat has 15 miles of cable 
and 4,000 separate items of electrical 
equipment for power, lighting, inter- 
communications, radio, radar and other 
devices. There are 125 electric motors 
and 500 lighting fixtures. 


The Los Angeles street railways sys- 
tem has established two-way radiotele- 
phone service between its central head- 
quarters and a fleet of 22 service trucks. 


Lighting engineers recommend that 
fluorescent lamps be washed with soap 
and water once a month to insure effi- 
cient, long service. 


In instruments that measure elec- 
tronic circuits, wire of a cobweb con- 
sistency, only a third as thick as human 
hair, is used. A pound of the wire 
stretches 62 miles. 


Forget to close that window when it 
rains? Get an electrical device, sched- 
uled for early production, which opens 
and closes windows thermostatically. 
On a hot night with threatening clouds, 
it will be safe to leave the house as an 
accompanying drop in temperature will 
cause the windows to close. 


A two-fold program of flood control 
and development of hydro-electric power 
in Arkansas was completed last year 
when workmen finished the $25,000,000 
Norfork Dam over the White River at 
North Fork. The dam forms a reser- 
voir with a main valley length of 41 





Vernon C. Stanford, Westinghouse engi- 
neer, operates a machine which employs 
tadio waves to set thermosetting glue in 
15 seconds. 
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BONNEY ee 
Te 


@ Bonney Tools, those favorites of mechanics, 
production men, maintenance men and service 
men are now available to meet the needs of the 
many hand tool users in your area. This means 
that Bonney Tool Jobbers and Distributors can 
cash in on today’s big market for these durably 
plated, “‘custom’’ heat-treated alloy steel tools. 


If you now handle the complete line of Bonney 
Tools, check your stock today and send in your 
order for the tools you will need. If you don’t handle 
this fast-moving, profitable line, write today for a 
complete catalog and Bonney Distribution Policy. 


BONNEY FORGE & TOOL WORKS 
645 N. MEADOW ST., ALLENTOWN, PA. 


In Canada: Gray-Bonney Toe! Company, Lid. 
St. Clarens & Royce Aves., Toronto 





BUY BONDS AND KEEP THEM 









N rigging a scaffold for “high” work, care can save a dozen men from a fatal fall. 
Care, for instance, in making certain what kind of rope to trust with human lives 
and valuable property. 

Plymouth Rope is engineered to give great strength and long life on perilous jobs. 
It is made with all the skill that modern science and over a century of New England 
craftsmanship have given the world’s largest rope-makers. Plymouth Rope is specified 
by men who work and live with rope in the Dangerous Trades. Ropes of every size 
and construction are made by Plymouth from choice materials ranging from the finest, 
natural fibers to Nylon, Saran and filaments of spun glass. Plymouth Ropes are built 
to serve every standard purpose—and hundreds of highly specialized requirements. 


For the engineered rope you can trust, use Plymouth Rope. For safety and effi- 
ciency in your own plant, have Plymouth make a complete survey and recommenda- 
tions covering ropes for every purpose in all your departments. For specialized rope 
jobs, for able field engineering service in factories or for marine or farm use, consult 
your own supplier, or write to Plymouth, outlining your specific problems. Plymouth 
Cordage Company, 420 Lexington Avenue, New York 17, N. Y.—105 W. Adams 
Street, Chicago 3, Illinois—1006 Washington Avenue, Houston 2, Texas—70 Sacra- 
mento Street, San Francisco 11, California—In Canada: Sales Office: Cordage Dis- 
tributors Limited, 500 King Street West, Toronto 2, Ontario. Mill: Welland, Ontario. 
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"The Cordage Outlook,” Plymouth’s last-minute survey of 
the prospects for rope fibers and rope, is yours for the asking. 
Check and mai! the coupon— TODAY — if you want a ¢opy 
of this cutlook and the Plymouth 6-WAY PLAN! 





Plymouth Cordage Company 
| North Plymouth, Massachusetts 
BALER TWINE | (Check one or both) 
\-— Send me “The Cordage Outlook” by return mail, 
TRUST = | ——Send me the Plymouth 6-Way Plan. 





My name. 


Company 


Address 
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... cutters that can be depended 
upon even under the toughest dress- 
ing operation conditions. Because 
Vincent cutters are made of aspecial 
analysis steel, and because they are 
heat treated by the exclusive Vin- 
cent Process in our own plant— 
one of the country’s largest and 
most complete heattreating shops— 
they always have the exact degree 
of hardness required for this type of tool. 






Regularity in dressing and trueing grinding 
wheels saves not only the wheels but produc- 
tion time as well. When you sell Vincent- 
Huntington Dressers and Cutters to your 
customers, you provide them with the tools 
which do maintain maximum grinding wheel 
efficiency. Information on the complete line 
is yours for the asking. 
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mi. and an area of 30,700 acres. It gen. 
erates 140,000 kw., serving farms, homes 
and industry in 61 of the state’s 75 coun. 
ties. 





A $63,000,000, five-year rural elec. 
trification project will be launched by 
the Ontario Hydro-Electric Power Com. 
mission. The program calls for construc. 
tion of 7,330 miles of additional rural 
lines to serve 58,000 customers. Rural 
consumers are expected to spend $41, 
000,00Q for the installation of wiring 
and in purchase of electrical appliances. 


The same mobile generators with 
which Germany launched robot bombs 
in a final desperate attempt to win the 
war are now being used by Americans 
in rehabilitation. They can be moved 
quickly to places where there are no 
other sources of power. 





The lightning rod is the only known 
practical method for protecting build- 
ings against electrical storms. The rod 
forms a path of low resistance to ground 
the current harmlessly. 


The National Advisory Council for 
Aeronautics, making long range prep- 
arations for the development of avia- 
tion, has demonstrated that jet-propelled 
planes can be produced which will 
travel at clock-stopping speed, or at a 
supersonic rate of about 750 mph— 
faster than the velocity of sound. 


About twice as many persons were 
working in individual research labora- 
tories in 1940 as in 1930. 


A new alloy has been developed spe- 
cifically to seal metal to glass. It ex- 
pands with heat at exactly the same 
rate as hard glass, enabling permanent 








Dr. H. C. Froelich, scientist at Nela Park, 
Cleveland, played a leading role in the 
discovery and development of a new 
phosphor, resembling powder used in flu- 
orescent light tubes and permitting manu- 
facture of revolutionary lamps producing 
invisible ultraviolet in desired proportions 
for both humans and for poultry. He is 
holding one of the poultry lamps and a 
jar of the new powder. 
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ABRASIVE COMPANY 


Division of Simonds Saw and Steel Company — Gatribution plan. 


LE Selecting the right 


shape and size of mounted point 
for every specific grinding or 
finishing job is good business. 
It often means the difference be- 
tween extravagance and econ- 
omy; between excessive costs 
and low costs. If proper selec- 
tion can make one wheel do the 
work that two are doing now; if 
one shape instead of another 
will cut minutes on the job, your 
costs for mounted points will | 
drop. 


From the Abrasive Company 
line you have a wide range of 
sizes and shapes from which to 
select. Points as small as a ker- 
nel of wheat to wheels 2” in 
diameter and 3” thick are 
mounted on stainless steel man- 
drels from 3/32” diameter to 
%2”; lengths up to 3”. Every 
needed abrasive grain and 
grade combination is available. 








DISTRIBUTORS! 


Advertising like this page is build- 
ing business for Distributors of 
Abrasive Company’s complete line. 


OM pany Write fer details of ourselective 


PHILADELPHIA 37 
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DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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SHORT DISTANCE 
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TO THE ANSWER ON POWER 
TRANSMISSION PROBLEMS 
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“Patents make Jobs” 


e Shaft Hangers 

* Bicycle Type Sheaves 
e V-Belt Drives 

* Cast Iron Pulleys 

* Steel Rim Pulleys 

* Ring Oiling Bearings 
* Wick Oiling Bearings 
e Belt Tighteners 


e Shafting 


e Chain Drives 
e Set Collars 
e Hercules Pulleys 
e Wood Pulleys 


e Friction Clutches 
e Sprockets 
e Pattern Work 


e Rigid Shaft Couplings 
« Flexible Shaft Couplings 


e Medart-Timken-Bearings 
e Iron & Semi-Steel Castings 
e Wire Rope Sheaves 

e Cut Tooth Gearing 

e Molded Tooth Gearing 


Nica 
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e Universal Shaft Couplings 
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fittings that are expected to be of in- 
calculable value in mass production of 
radio, radar and other electronic tubes. 


“Fog Goggles”, a means of seeing 
clearly through obstructed vision, are 


expected to settle all the weather, traffic 


and other dangers of air transport. 


Constructed of light-weight aluminum 
alloys, a color camera has been designed 
io meet the unusual conditions present 


| in surgical photography but will be 


| pre-shrunk, 


| available to 


every one soon. It can 
produce reliable photographs with an 
absolute minimum of manipulation. It 
is small and compact and can be held in 
the palm of the hand. 


A coal plant, so clean and white that 
it might be mistaken for a dairy, is pro- 
viding a new fuel product, consisting of 
specially blended coal cubes wrapped 
in paper packages, each weighing only 
a trifle more than 7 lbs. The cubes are 
made from anthracite and bituminous 
fines. 


A new surgical bandage is made of 
mercerized cotton gauze 
which is self-fitting and self-tightening 
because of the stretchability of the ma- 
terial. Standard sterilization techniques 
do not mar its elasticity and it weighs 
one fourth less than an ordinary ban- 


| dage of 44x36 gauze. 








The commercial future of the jet 
plane is dismal since its main character- 
istics—high flying speed and high fuel 
consumption— derive from the nature of 
the design. Poor load carriers, they also 
increase fire hazards as jet is hot. 


Sheets of specially prepared kraft, 
asbestos, rags, coroa, rope are used in 
a fiber-molding process to insulate ir- 
regular-shaped parts or windings, elim- 
inating the conventional slow taping 





What a G-E jet engine looks like. Front 
of engine with its small starter motor is 
forward. Inside the front cover shield is 
the compressor. A newer jet job, the 
Super, is being built. : 
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ENGINEERING & MINING 
JOURNAL 

EXCAVATING ENGINEER 

IRON AGE 

MILL & FACTORY 


BUSINESS WEEK 

COAL AGE 

CONSTRUCTION METHODS 
ENGINEERING NEWS-RECORD 
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OIL & GAS JOURNAL 

PACIFIC BUILDER & ENGINEER 

PACIFIC ROAD BUILDER & 
ENGINEERING REVIEW 

PURCHASING 
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ROADS & STREETS 

STEEL 

SOUTHWEST BUILDER & CONTRACTOR 
WESTERN CONSTRUCTION NEWS 





























NEW 
DEVELOPMENTS 


Most of the important new 
developments in caster de- 
sign and construction have 
originated in Bassick's en- 
gineering department. 


4 


COMPLETENESS 
OF LINE 


Bassick’s complete line gives 
a single source of supply — 
a wide selection of sizes and 
types in a broad price range 
.. . from office chair casters 
up to the highest-quality, 
precision, super-heavy-duty 
casters carrying as much as 
10,000 Ibs. each. 


k 


ADVERTISING 


The sale of Bassick Casters 
is consistently promoted 
through the most aggressive 
caster advertising program 
in Trade and National Pub- 
lications. 











THE BASSICK COMPANY 


BRIDGEPORT 2, CONNECTICUT 


Division of Stewart-Warner Corpo-ation 


I» Canada: Stewart-Warner-Alemite Corporation of 
Canada, Ltd., Belleville, Ont. 
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operation and providing a uniform dis- 
tribution of insulation fiber on conduc- 
tors. 


Among Germany's technical industrial 
war secrets uncovered by American ex- 
perts in Europe was a batch of substi- 
tutes for use in the manufacture of cut- 
ting tools for machining metals. Another 
was a process for welding side seams on 
tin cans by machine instead of by hand, 
as in this country. 


An $85,000,000 electron tube market 
for the next two or three years has been 
estimated, using the year 1937 as a basis 
of the estimate. 


Due to the shortage of mica for insula- 
tion between commutator segments of 
motors, generators and dynamotors, the 
Germans developed a substitute called 
“glushartgewebe”. It consists of several 
layers of impregnated glass fiber 
blended together under heat and pres- 
sure. 


A popular-priced table model televi- 
sion receiver which will sell for $100 
is planned by one manufacturer. It pro- 
jects a 5x7 in. image. 


At least 5 years of operations without 
greasing is claimed for motors equipped 
with new prelubricated, sealed ball bear- 
ing. This bearing has a single row of 
balls mounted in races wide enough for 
two rows. Metal shields between the 
outer and inner races provide space for 
grease, seal out dirt. 


Maximum egg production from 





Equipped with a rubber cushion base, 
the above lamp was designed to withstand 
violent physical shocks of modern naval 
warfare. 
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hand, } § —“AIMING AT FLAMES 
ae AND PROFITS” 
; been 


(as Randolph's new 32 page, 
3 color booklet presents 
complete facts on carbon 





— dioxide sales, markets, 
ts of and — Answers, in 
s, the ‘graphic form, such ques- | 
ralled tions as: j 
everal 
fiber 1 What /s Carbon Di- 

pres- oxide? 


2 Why Is It Important 
In Fire Defense? 























elevi- 
$100 3 What Types of Fires 
t pro- Will It Extinguish? 
4 What Are Its Major 

shout Selling Points? 
pped 5 What are the "CO." 
bear- markets? 
ww of y 
h for 6 What is Randolph's 
1 the Distributor, Sales and 
e for Profit Policy? 

To obtain this booklet 
from now, just write for cata- 

log R-10173. 

“HERE’S WHY WE SELL MORE 
S eneemenimiaenil 
RANDOLPH EXTINGUISHERS!” 
a 

1. They’re Simplified! Lead into customers with this exclusive 
claim: “Here’s one of the easiest-to-operate extinguishers 
on the market!” 

2. They’re Fast! Just a trigger-touch kills gasoline, oil, grease, 
electrical fires in split-seconds. 

3. They’re Safe! Dry and odorless, Randolph carbon dioxide 
cannot damage or stain equipment, won't freeze or 
deteriorate. 

4, They’re Available On Immediate Delivery! Randolph 
selected distributors are building sales now with a complete 
line of fire-fighting equipment. Write today for your profit 
data. 

a Linc EAST KINZIE STREET 
jan 

aval it . CHICAGO 11, ILL., U.S. A. 

I ee eee 
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De-Sta-Co 


| in clear plastic case. 


DeE-STA-COo 
PRODUCTS 


Greater satisfaction to your customers 
Liberal Profit for you" 
i. alk -- sale — 
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De-StA- Co 


Steel or Brass + 12 pe Thicknesses 
from .001 to .0O15 


Made from selected materials, rolled to precision limits. 
Carefully oiled to resist rust and stains. All stock is 
clean and free from burrs or ragged edges. De-Sta-Co 
is the finest shim stock available. 
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(A) Sheets 6” x 12” 


Two convenient sized packages: (A) contains twelve 
sheets of assorted thicknesses, .001 to .015, each sheet 
measuring 6” x 12”, and each identified to indicate 
thickness. (B) contains a roll measuring 6” x 120”, with 
thickness indicated every six inches of its length. These 
packages allow ease in storage—prevent waste and 
damage to stock. 





A PRECISION PRODUCT 
Essential for close tolerance work. ‘ 
Used for fitting ten. valve tappet 
clearance, spark plug gaps, for 
inspection and production work 

where accuracy is vital. 


12” lengths + 2” wide 
Rounded on Both Ends 


14 standard thicknesses from .0015 
thru .015. Every piece identified 
to indicate thickness. Each piece 
packed in moisture-proof cello- 
phane yey 12_ pieces of a 
thickness to a box. lay carton 
containing ten boxes of most pop- 
ular thicknesses now pan or Fn 


25-Foot Rolls 
Also supplied in 25-foot rolls packed 


De-Sta-Co 
ARBOR SPACERS 


For fast, accurate spacing of Milling Cutters, 
Gang Saws, Slitters, etc. 


Thicknesses .001 to 3” 
20 Standard Sizes from xy" to 4” 











SHIMS 


For Gears, Bearings, etc. 


~ Detroit STAMPING Co. 


Finished Products Division 
An old-established institution with a record 
of more than 30 years’ continuous operation 
332 MIDLAND AVENUE . 




















| 


| 





DETROIT 3, MICHIGAN | 
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bronze turkey hens during winter 
months may be obtained with about 2 
ft.-candle of light. 


A Pullman-Standard trolley coach, 
completely air conditioned, using me- 
chanical refrigeration, will be placed in 
service in Atlanta. Last year more than 
a record billion passengers were car- 
ried in trolley coaches, and extensions 
of trolley coach operations are under 
consideration. 


Developed recently is a method of lu- 
bricating jet engine bearings by means 
of a spray consisting of 95% chilled 
compressed air and 5% oil. 


An innovation at a motor assembly 
plant is a line with two moving. plat- 
forms, one above the other. Vehicles 
ride the upper level, mechanics the 
lower, working at full standing height 
on operations underneath the car. 
Another innovation is a trimetal (silver, 
copper, lead) floating bearing. A pres- 
sure-cap radiator increases engine cool- 
ing. 


Vegetable wastes are converted to val- 
uable sources of protein, carotene and 
riboflavin by dehydration. Waste is 
chopped, dried in a multiple-belt de- 
hydrator, passed through a rotating 
screen, a vibrating screen and a ham- 
mer mill equipped with a cyclone sep- 
arator and a two-way sacker. Dehy- 
dration is fractional, the leaves com- 


| ing through brittle, the stems wet, and 


the two being separated in the rotating 
screen, 


Very minute motions, of the order of 
0.0000001-in., are measured by an elec- 
tronic micrometer developed to test pre- 
cision lathe spindles. It consists of an 
oscillator whose frequency is varied by 
the changes in spindle position. The 
output of the oscillator feeds into a 
discrimator circuit so that frequency 
changes are shown on a cathode-ray os- 
cilloscope. 


Television and FM are to be broad- 
cast from stratosphere planes cruising 
6 mi. in the air, each plane serving an 
area 400-mi. in diameter. The system 
eliminates the need for a chain of closely 
spaced relay stations for coast-to-coast 
service. 


A flush rivet set with an oversize 24%- 
in. face was developed by one manufac- 
turer for use on extremely thin sheet 
or light substructures to avoid dinging. 


A new 7-lb. grease employs a 10,000- 
rpm. electric motor which drives a cam 
that actuates four pistons to force lubri- 
cant into the compression chamber at 
10,000 psi. 
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Looking for Precision 


..-and Getting It! 
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PERFECT FIT in a New Britain Hand 
Tool leaves no room for a slip that might 
smash knuckles, chew a stud or gener- 
ally gum up a job. That sweet fit be- 
tween New Britain wrench parts as well 
as perfect fit “on the nut” is no accident 
. it starts way back in the manufac- 
turing process when the form tools to 
machine wrench sockets are ground with 
microscopic precision. New Britain looks 
for and gets that high standard of pre- 
cision every step of the way. Even the 
big, versatile Automatic Screw Machines 
on which these famous sockets are 
formed are built by this company. 
There’s one RIGHT SIZE for every 


tool in your customers’ cribs and kits. 


GREATER STRENGTH © BETTER FIT 












Above—a battery of New Britain’s own 
Gridley Automatic Screw Machines. In the 
circle—a close-up of the business end of 
one of these Automatics forming wrenc 
sockets. To the left is shown a Periscopic 
Grinder. The operator sees an image greatly 
enlarged. Grinding to microscopic, pin- 
point accuracy on this exclusive New Brit- 
ain device produces form tools for use on 
the Automatics that machine Wrench Sock- 
ets with hairsplitting precision. 


New Britain Wrench Sockets are made 
that RIGHT SIZE by New Britain’s own 
six spindle Automatics, These amazingly 
precise machines have made the phrase 
“Permanent Accuracy” a reality wher- 
ever they are in service throughout 
American industry. 

Ask to see the New Britain Hand Tool 
Line ... once your customers try one of 
these Tools, they will want more of 
them—they’re that good. The New 
Britain Machine Co., New Britain, Conn. 
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Blu-Mol Blades are made from a special analysis molyb- 
denum high-speed steel in sizes to meet every hand and 
power requirement. For tough cutting jobs, let this guide 
your choice: 


[A] Blu-Mol Single-Edge for hand use and power sawing 
when time is the most important factor. They cut fast, cut 
true and give the cheapest cut per blade for hand frame 
or machine use, where the majority of cutting is in hard, 
tough steels. 


Blu-Mol Double-Edge when controlled cutting con- 
ditions are possible, for results and economy. Its two edges 
with a differential set save at least 25%. The first cutting 
edge is set a few thousandths wider than the second, allow- 
ing the latter to follow through without damage and with- 
out wear. When the first edge is used up, the other is ready 
for the same top performance. 


Show your customers the Blu-Mol’s superiority in results 
and economy. They’ll keep returning for more. 


MILLERS FALLS 
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One Thing in Common — Quality! 


MILLERS FALLS COMPANY 
GREENFIELD, MASSACHUSETTS 
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For the long pull . . . whether you’re 
talking about a long pump-stroke, or 


building a business. . . pick R/M packings. 


In the oil-fields, where pump-strokes often 
measure eleven feet in length, specially 
designed R/M packings are used for pumping 
everything from mud to natural gas. And 
they’re made for the long pull. . . to stand-up 
under terrific, high pressures; erosion from 
sand; corrosion from sulphur compounds; 


the deteriorating effects of petroleum. 


For every industrial use, there are R/M 
packings, ‘“‘Made for the long pull” . . . more 
than 73 different types . . . each in a wide 
number of sizes . . . in coils, spirals, bulk, 
sheets, rings, wicks, tubes, gaskets, spools, 


or flat sheets. 
R/M packings will help you to grow, will 


keep your customers coming back. They’re 


available now in unlimited quantities, and 


eS ee ee 


in better than pre-war quality. 


the long pull 





It’s “Packed with Satisfaction” When You Use R/M 
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Thomson-Diggs 
Reorganizes 





Mr. C. F. Prentiss has returned to 
the presidency of the Thomson-Diggs 
Co., Sacramento, as a result of the 
deaths, several months ago and almost 
at the same time, of F. F. Thomson, 





C. F. PRENTISS 





| president and general manager, and A. 
E. Goddard, vice-president and sales 
manager. 

C. L. Mason is vice president and 
general manager, and Dom A. Civatello 
is general sales manager. 

| Mr. Prentiss, now 84 years old, retired 
in 1937. He joined Thomson-Diggs 
in 1900, rose to the position of vice- 
president and general manager and, in 
1919, became president. Mr. Prentiss 
acts as an advisor and guiding influence. 

| Mr. Mason joined the company in 

1925 and worked his way up through 





ARE YOU PREPARED 
ror Competitive selling? 


As selling resumes its pre-war importance, there 
are many sales problems. — 








* Shifting markets 


the purchasing department. first in hard- 
ware and tools and later in builders’ 
hardware and miscellaneous lines. in- 
cluding mill supplies. He has been a 
* Changes in customer personnel member of the board of directors for 
the past eleven years. 

Mr. Civatello has been with the com- 
pany about 35 years and formerly was 


* The need to sell instead of take orders | . L. MASON DOM A. CIVATELLO | 
* New products ) 


* New salesmen and returning Gls to be trained 





To help meet these problems there is one thoroughly tested sales | 


aid: A Donnelley-compiled catalog to comb markets and invite | ‘%#les promotion manager. 
. mess Two new salesmen,—George Larkin, 7 
orders in terms of civilian needs. who will travel eastern Nevada selling 


mining supplies and equipment, and C. 
r | K. Wall, who will headquarter in 
R. R. Donnelley & Sons Company Ukiah, Calif.. and handle the north 
coast section of the state, have been 
350 EAST TWENTY-SECOND STREET CHICAGO 16, ILLINOIS | added to the staff. 
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EASE OF OPERATION, 


ECONOMICAL. 
MAINTENANCE OF 


means CUSTOMER SATISFACTION, 
MORE BUSINESS FOR YOU 
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.Powerful Duff-Norton Jacks can meet all of your 
customers’ Lifting, Lowering, Pushing and Pull 
ing requirements . . . from the complete Duff 


Boll Bearing Jack We. 8-1522 Norton line of Jacks you are able to sell the 
: ith : Sea 

hen own Bg deggie right Jack for the specific job. 

ties. For bridge and wrecking 
work, handling heavy materials 
and machinery in mills and 
factories. 


Many customers on your list use Jacks—need 
them right away. You can insure their com 
plete satisfaction and repeat business by selling 
them DUFF-NORTON JACKS. 

Advertising material with your Company im 


print is available. Write now for various samples. 





THE DUFF-NORTON MANUFACTURING COMPANY 


There's a Duff-Norton Jack for Every Lifting Job 
COATICOOK, P.Q., CANADA PITTSBURGH, PA., U.S.A. 
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in all the metal working industries. 


IT CARRIES the name of FORD—the name of the oldest manu- 
facturer of rotary files and cutters in America. 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary toolsa—CARBIDE CUTTERS— 
HAND CUT FILES—GROUND FROM THE SOLID CUT- 
TERS. Write today for full particulars—catalogs, prices, discounts. 
M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, Iowa, 


THE FIFTY-TO-ONE FILE 


IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is so euperior that its psoductian econ- 
omy can’t be denied—outlasts high speed steel fifty to one. 


IT’S BACKED BY an extensive and intensive advertising pro- 
gtam which is telling the story of Carbide Cutters to the key men 
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C. J. Ambrogi died on Oct. 15. He was 
manager of the supply department and 
assistant treasurer, Ford & Kendig Co, 
Philadelphia, at the time of his death. 
He had been active in industrial circles in 
the Philadelphia area for many years. 





Kenneth Ankli Killed, 
Smashup Ends Hunt Trip 


Kenneth Ankli. assistant manager o! 
the Brammall Supply Co., Benton Har. 
bor, Mich., was killed in early October 
during a pheasant hunting and vacation 
trip in South Dakota. A head-on automo 
bile collision near Huron, S. D., caused 
his death at the age of 46. 

Mr. Ankli had been vacationing with 
his brother, Howard,:owner and man: 
ager of the Brammall Supply Co., John 
Barr of Benton Harbor, and Bernard 
Van Duzer of the Victor Tool & Ma. 
chine Co. in the same city. 
Ankli and Mr. Van Duzer escaped in- 
jury through the fact that they were 
riding in the car following that of Ken- 
neth Ankli and Mr. Barr. The first 
car was demolished, Mr. Ankli killed 
instantly, and Mr. Barr severly in- 
jured. 

Mr. Ankli was the scion of a pioneer 
family and for many years operated his 
father’s grocery store in St. Joseph, 
Mich. Before joining the Brammall 
Supply Co. several years ago, he owned 
and operated the Ankli grocery in St. 
Joseph. 

The deceased is survived by his 
widow, Virginia Whipple Ankli; two 
sons, Kenneth, Jr., now with the Air 
Force in India, and David; one daugh- 
ter, June; his mother, Mrs. Frank 
Ankli; his brother, Howard; and two 
sisters, Mrs. John Barr and Mrs. Irene 
Ankli Mathieu. 


Plant Addition 
For Linseed Oil Paint 


The Minnesota Linseed Oil Paint Co., 
Minneapolis, is planning an addition 
for its Fort Wayne plant to provide 4 
warehouse for raw materials and fin- 
ished stock. The new building will 
house a laboratory on its roof. 
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Acknowledging our war-time 





It’s very easy to say “Thanks!” to Fafnir distributors 
for the way they carried on during the War... and for 


the way they’re still doing the job. 


But the time is coming to say thanks with actions as 
well as words . . . to help Fafnir distributors profit by 
the reconversion opportunities. That will say “Thanks” 


the way we mean it. . . tangibly. 











MILL SUPPLIES 


Such as the wholly new warehousing system which 
will put a complete Fafnir stock within overnight deliv- 


ery reach of every Fafnir distributor in the U. S. 


And a rounding out of “the most complete line in 
America” so that a distributor can meet every conceiv- 
able transmission bearing requirement with a specifically 


superior Fafnir Bearing. 


Plus improvements in housing construction which will 
make the Fafnir franchise more than ever an enviable 
competitive advantage. The Fafnir Bearing Company, 


New Britain, Connecticut. 


MOST COMPLETE LINE IN AMERICA 
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BECAUSE repeat sales are a sure index to any 

product’s value, the ever-increasing popu- 
larity of Griffin Hack Saw Blades is something 
no mill supply house can afford to overlook, 
Griffin sales repeat because: 


qawGiie Blades have precision quality — 
maintained through 65 years of progres- 
sive manufacturing methods. 


pm Griffin line of power and hand saw 
blades is complete—a right blade for every 
metal-cutting purpose. 


== Griffin Blades are backed by a sound sales 
policy and informative advertising to blade 
users. 


gee: large production facilities enable 
prompt deliveries. 


Profitable territories are still open for more com- 
plete Griffin representation. _ Write for our 
proposition. 





General Sales Agents 


JOHN H. GRAHAM & CO. Inc. 
105 Duane St., New York 8, N. Y. 
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Concentration of stock on three-tier shelves 
enabled Bill Plummer (right), warehouse 
| foreman of ihe Howard Supply Co., Bakers. 
field, Calif., to handle his job alone during 
the war. E. E. McGee (left), formerly with 
the Taft, Calif. store, is now working with 
him in the warehouse. 


Peerless Pump 
Changes Territories 

The Peerless Pump Division, Food 
Machinery Corp.. Los Angeles, has rear- 
ranged territorial distribution by the 








establishment of five sales districts. 
Warner G. Vaughan has been made| 
Atlantic district sales manager with 
| headquarters in Ardmore, Pa. The 
southeastern area has been placed under 
the management of Charles E. Tierney, 
who will be based in Decatur, Ga. 
Edward W. Pierce will continue as dis- 
trict sales. manager of the Central 
territory with offices in the Peerless 
works at-Ganton, O. The southwesterm 
area has William E: Griffin as district 
sales manager working out of Plain. 
view, Tex. B. A. Tucker is Pacific dis 


trict sales manager. 


Sullivan Heads 
Reading Hardware 


Robert J. Sullivan, with the Penn 
sylvania manufacturing firm since 1939, 
has been made president of the Reading 
Hardware Corp., Reading. In the steel 
industry prior to joining the company, 
he installed the armor plate department 
six years ago and became a vice-presi: 
dent and director. He had been an ex 
ecutive officer since 1942. 


Breeler Manages 
Allegheny Ludlum Plant 


Walter R. Breeler has succeeded 
Charles Spittall, retired, as general 
manager of the Allegheny Ludlum 
Steel Corp. plant at Dunkirk, N. Y. 
Mr. Breeler was formerly assistant get 
eral manager and has been at the 
Dunkirk plant since 1926. 
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Food Whether snow flurries fill the air or roses are in bloom, New Yorkers 

reas can cut fancy figures at the Iceland Skating Rink. Here, for years— 
rv winter and summer, millions of skaters have been able to skate indoors 
in ‘comfort. 

ricts, | 


ade| What makes all this possible? A tremendous establishment 
vith stands behind the pleasure of the skaters. Thousands of tons of 
wa ice-making capacity go into maintaining the smooth expanse of this 


The rink . . . controlling temperature, humidity and heat. The requisite 


nder high condensing pressure depends upon the power of large motors 

rey, —and the driving force provided by 16-inch Schieren endless flat 
leather belts. The Duxbak Belt illustrated has been on the job five 
years—and is still in excellent condition. 


Of course, the manufacture of ice is not one of your problems. 
But the same craftsmanship that went into the Schieren Leather Belts 
at the Iceland Skating Rink is available to you. What belting prob- 
lems are you up against in your operations? No matter how small, 
large or unusual, the Chas. A. Schieren Company is prepared to solve 
them for you. Specialized experience gained through 75 years of 
industrial servicing insures you of belt installations that fit your 
exacting needs. 


Schieren Leather Belts are made to resist water, oil, wear and other 
hazards which may be present in your plant. Their bull-dog grip 
on the pulleys delivers extra RPM’s for maximum power utilization. 
Schieren Leather Belts cost no more than standard quality belts. 
But they save their cost many times over through added quality 
— reduces your maintenance charges and minimizes costly shut- 

owns. 


Now, does this cut ice with you? Let us quote on your prospective 
leather belting, packing or strapping requirements. 


a 


THIS ADVERTISEMENT APPEARS IN 
LEADING TRADE PUBLICATIONS AS 
A CREATOR OF GOODWILL FOR 
SCHIEREN BELTING AMONGST Let us send you a Free 


book on SHORT CENTER 
a DRIVE data which shows 
how pivot bases... 


CHAS. A. SCHIEREN COMPANY [tees tueeee ce) eect ony 


Tension. Possibility of Slip. 
LEATHER BELTINGS e SPECIALTIES a eeaitiatenl 4. teneese Medtes 
HYDRAULIC PACKINGS Capacity of Drives. Output. 


33 FERRY STREET, NEW YORK 7, N. Y. We are National Distributors 


of Rockwood Bases 
60 FRONT STREET, W. TORONTO, ONT. 
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OF KALAMAZOO 


Abrasive Belt 
GRINDER-POLISHERS 








MODEL F-2 FLEXIBLE MODEL NO. 5 DRI 
BELT — Especially suited ONLY—UP TO 3” BELTS 

. A popular hi-production 
for irregular shaped ports, nding, polishing, bull. 
eliminates costly hand fil- ing, deburring and brush- 
ing. ing machine. 


VARIABLE SPEED 
LATHE AND 
BACKSTANDS 


Any speed from 
1500 to 3000 RPM. 


purchased sepa- 
rately. 








Backstands can be 


FOR FASTER GRINDING AND FINISHING OPERATIONS ON WOOD, 
METAL, PLASTICS AND OTHER MATERIALS 





MODEL VH-6 WET-n- 
DRI, 6” BELTS — Vertical 
or Horizontal position. 
Other machines for up to 
10” belts. 





MODEL “400” WET- 
n-DRI, 4” BELTS 
Vertical or horizontal 
position. A popular 
belt grinder for finish- 
ing operations. 


CARBIDE TOOL GRINDERS 





TOOL GRINDER 
No Spray — No 











10” WET and CARBIDE TOOL 
DRY CARBIDE AND FINISHING 
GRINDER 
MODEL 6 
Splash Guards, For rough and 
Safety Cup discs finishing small tools 
and heavy con- and diamond 
struction for fast, wheel finishing of 
efficient grinding. all size tools. 


PRECISION BUILT MACHINES WITH NEW OUTSTANDING FEATURES 











T1610 DOUGLAS AVENUE e KALAMAZOO 54, MICHIGAN 
EASTERN BRANCH: 71 WEST 23rd ST. * NEW YORK 10, NEW YORK 
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R. G. Yakes, manager of industrial supply 
department, Chas. F. Hilgendorf, Inc., Mil- 
waukee, believes a modernized store front 
responsible for his firm's increased vol- 
ume of business. 


War-Born Chicago Plant 
Lays Off None 


A Chicago war plant is converting to 
peace time production without a single 
layoff. despite the fact that this plant 
was built, and its staff assembled, solely 
for war production. During the war the 
production of the Mystik Adhesive 
Products division, Chicago Show Print- 
ing Co., Chicago, became many times 
the output of the parent company, yet 
all of this production now is being chan- 
neled into the civilian market. At the 
close of hostilities, the firm found it- 
self with a wide variety of war-born 
items that had became ‘musts’ in indus- 
try, so the previously-planned turnover 
to peace time markets was accomplished 
rapidly. 

Among the products now being manu- 
factured are self-stik cloth and paper 
tapes; mask for protecting stainless 
steel and other fine surfaces; water- 
proof packaging papers; a condensa- 
tion-proof covering for water pipes, and 
other items. 


Expansion Program 
For Pittsburgh Glass 


As part of an expansion program ot 
the Pittsburgh Plate Glass Co., Pitts- 
burgh, the concern has set aside $500,- 
000 for an addition to its Keene, N. H. 
plant for the production of brush 
handles and staple-set brushes. In view 
of the current heavy demand for 
| brushes, however, the firm will not wait 
until the new unit is completed, but has 
leased the entire production facilities 
and services of the Superset Brush Co.. 
Bellows Falls, Vt.. for a minimum pe- CAP A 
riod of three years. ALLOY 
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@ This is the new name for the new Ferry 
y Cap stud with its shiny /and between 


e threads—shiny, bright mirror-finish. 


Shinylands of the usual Ferry Cap high 
é quality are furnished to regular milled stud 
- standards with this additional feature— 
* the land between threads a shiny, bright 


i mirror-finish. 


. Shinylands are carried in stock in standard 
5 catalog sizes in bulk and in attractively 


labeled packages. Sizes, 4” dia. and under. 


Send at once for samples—see this new 


achievement in Ferry Cap stud production. 





2153 SCRANTON ROAD 














Simply Specify 


SHINYLANDS 
for studs with land between threads shiny, bright mirror- 
finish. 


SHINYTHREADS 


for studs with aircraft quality, bright, shiny threads. 


SHINYHEADS 


for hexagon head cap screws of high carbon C-1038 
steel, full finished, bright, shiny tom 


The FERRY CAP & SET SCREW Co. 


CLEVELAND 13, OHIO 


CAP AND SET SCREWS + CONNECTING ROD BOLTS + MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS » HARDENED AND GROUND BOLTS + SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIAL STUDS + FERRY PATENTED ACORN NUTS 
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3 STEPS 


TO MORE PROFITABLE 
PACKING BUSINESS 





/ ¢ Prospect sees Bel- 
mont advertising* fea- 
turing handy PACKING 
RECOMMENDATION 
CHARTS. 











s. Belmont distribu- 
torsalesman uses PACK- 
ING RECOMMENDA- 
TION CHARTS to help 


prospect select right 
packing. 








S. Satisfied customer 
decides to standardize 
on Belmont Packings to 
avoid power-wasting 
leaks and time-wasting 


replacements. 








*in POWER, POWER PLANT ENGINEERING, SOUTHERN POWER & 
INDUSTRY, INDUSTRY & POWER, MILL & FACTORY, NATIONAL 
ENGINEER. Also in THOMAS’ REGISTER and REFINERY CATALOG. 


THERE’S A BELMONT PACKING FOR EVERY SERVICE 


Steam, Water, Oil, 
Gas, Air, Acids, 
Alkalies, Ammonia 


Rings, Spirals, Coils, 
Reels, Spools, Sheets, 
Gaskets. 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER AND SEPVIVA STREETS e PHILADELPHIA 37, PA. 
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Holding a rotary air drill, R. E. Meier, 
sales manager of the Muskegon Hardware 
& Supply Co., Muskegon, Mich., radiates 
confidence in the future of his firm. 


Form Stainless Steel 
Manufacturing Firm 


The newly formed Washington Steel 
Corp., Washington, Pa., has purchased 
the plant and facilties of the Washing- 
ton Tin Plate Co. and will install new 
machinery throughout for the manufac- 
ture of stainless steel exclusively. Ex- 
cept for such standard equipment as 
cranes, the plant will contain all new 
and improved machinery, and will be, 
officials say, one of the few in the coun- 
try designed and laid out specifically 
for the production of stainless steel. 

T. S. Fitch, formerly manager of the 
Composite Steel division, Jessop Steel 
Co.. Washington, Pa., and, during the 
war. Special Assistant in the steel divi- 
sion. WPB, is president of the new 
concern. Vice-president in charge of 
operations is F. G. Gerard, formerly 
plant superintendent of the Eastern 
Rolling Mill Co., Baltimore. 


West Virginia Office 
For Hewitt and Robins 


A new Charleston, W. Va., office has 
been opened by the Hewitt Rubber 
Corp., Buffalo, and_ its subsidiary, 
Robins. Conveyors, Inc., Passaic, N. J. 
Established to offer more complete en- 
gineering service to coal mines and 
other industries in the district, the new 
office is the headquarters of R. U. Jack- 
son, Robins division, and Nelson J. 
Reinhold, who has joined Hewitt after 
14 years with the Cincinnati Rubber 
Mfg. Co., Cincinnati. The staff is aug- 
mented by H. N. Kepler, a sales engi- 
neer formerly in the concern’s Wash- 
ington office. 




































Figure 1942—Direct Motor 
Drive Rotary Pump 


Wherever pumping is required through- 
out the world, you will find Goulds Pumps at 


Figure 1813—"Pyramid” 
Piston Pump 





work. Part of this is due to Goulds’ 97 years in 
the pump business. Most of it is due to Goulds’ 


ability to design and make all types of pumps that 





give trouble-free service. It's a combination that 


has won Goulds products world-wide acceptance. Figure 3157—Flexi-Unit 7 ( 
Single-Stage Side Suction oe..09~ 


And that is an important angle as we get back ——ee 


to peacetime selling. When you mention Goulds, 
pump buyers think of dependability, quality and 


service. You don’t have to sell the name and Figure 3610 — Single- 


Stage, Enclosed Impeller, 
Ball Bearing Belt Driven 
Centrifugal 


then the pump... and that’s a real asset to your 


business. 





Goulds’ commercial line includes double-acting 


piston type reciprocating pumps, belt and motor 
driven single-stage centrifugals, enclosed im- Stops —"Close-Cupid”™ 
Centrifugal 
peller centrifugals, ‘“‘close-cupld’’ centrifugals, 
| 






vertical centrifugals, rotary pumps and conden- 
sate return systems. Build your pump business 


with Goulds—the pump for the job! 





Figure 3720 — Single- 
Stage—‘‘Support Head" 
Direct Connected Motor 


Old/dS PUMPS, INC. a 


the PUMP FOR the JOB =SENECA FALLS, N. Y. 
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KLEINS 


CHOICE OF MEN 
WHO KNOW... 












fe time jobs. 


and won’t nick wires. 


But whichever Klein they select, they are sure 
of getting the maximum in tool life—tool comfort— 


tool quality. 


Klein Pliers are being made as rapidly as we can pro- 
duce them, but naturally it will take some time before every- 
one can be supplied. Your best customers know that these 


quality pliers are worth waiting for, so keep them 
on your “want list” and your jobber will fill your 
order as soon as he can. 






wd This book on the care 
and safe use of tools 
will be sent on request. 


~ Mates UE NESS & Sons 


BELMONT ‘ENUE CHICAGO 18 ILLINOIS 


Since 1857 
N ie: 


SAI WS 


214 MILL SUPPLIES *« NOVEMBER, 1945 


Here are two sturdy 
tools — back from the 
war — ready to aid electri- 
cians, linemen, good work- 
ersinevery field with their peace- 


Some will choose the husky 201, 
favorite of “men who know good 
tools” for generations. Others will 
prefer the streamlined 201-NE with the 
rounded nose that gets into confined spaces 





} 








Something seems to have gone wrong with 
Hattie Slomski's intricate machine in the 
billing department of Warren, Balderston 


Co., Trenton, N. J. 





Salesmen Discussed 
Before Power Council 


Back at the Hotel Woodstock after 


holding its first winter season meeting . 


elsewhere, The Power Transmission 
Council, New York Chapter. held a very 
well-attended meeting and dinner on 
Oct. 5. Some fifty members and guests 
attending found the food and service 
vastly improved since the last gathering 


| in June. 


The speaker for the evening was 
William Miller, purchasing agent for 
the General Aniline Film Corp., Gras- 
selli, N. J., who made some interesting 
and humorous observations on types of 
salesmen he had met during his twenty 


| years’ experience in buying. As a con- 


clusion, he stressed the need for more 
product information among salesmen 
generally, and suggested that they al- 


| ways remember that they are the am- 


bassadors of the firms they represent. 
His remarks were well received. 

After issuing a request that members 
planning to attend future meetings take 


| care to inform the Council well in 





advance, John Carroll, president of the 
group, closed the meeting. 


Vinson Supply 
Adds Partners 


J. M. McReynolds, J. H. Heinzerling, 
and H. W. Arduser have been accepted 
into the Vinson Supply Co., Tulsa, as 
general partners, according to Bailie 
Vinson, president of the firm. 

Mr. McReynolds, Vinson sales man- 
ager, has been associated with the Tulsa 
distribution company for nine years. 
Mr. Heinzerling, assistant sales man- 
ager, has been a Vinson man for four 
years. Mr. Arduser, chief engineer, 
has been a members of the firm for 
eight years. 
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NOW your customers can 


GRIND CARBIDE AND CAST ALLOY CUTTING TOOLS 


on BuXite-Processed Abrasive Wheels 
at 5 to 20 Times Lower Grinding Cost 


BUXITE 
A NEW HARDENER ADDED TO GRINDING WHEELS 
REDUCES WHEEL WEAR 
AFFORDS COOLER CUTTING, 
BETTER FINISH, LONGER WHEEL LIFE 
MAKES GRINDING EASIER 


BuXite — developed through many years of research and brought 
to completion through the exacting needs of war work—now of- 
fered on a national scale—is a method of hardening all types 
of grinding wheels. The BuXite Process coats the grain of the 
wheel, and, under the pressure and heat of grinding, this coating 
changes into a “case” hardening comparable to the hardness of 
the diamond. 


With BuXited wheels, sintered carbide and other superhard 
metals and alloys can be successfully ground under ordinary 
shop conditions—and with remarkable economy in life of tools, 
due to improved finish, cleaner grinding, and elimination of 
excess heat. BuXite-Processed wheels grind the shank and the 
carbide at the same time without “loading’—thus saving extra 
operations. 


BuXite wheels give equally good results on tool steels, cast iron, 
brass, all metals — in precision grinding, form grinding and 
snagging. In snagging, the increased production speed which is 
possible requires less dressing — therefore, more work can be 
turned out with less effort. 


BuXite is now obtainable in all “Bridgeport” wheels. Share in 
the benefits from this greatest single advance in grinding wheel 
practice in the last twenty-five years! 

Write us for details. 


BUXITE --A DEVELOPMENT OF CONNECTICUT 
RESEARCH FOUNDATION IS EXCLUSIVE WITH 


THE BRIDGEPORT SAFETY EMERY WHEEL CO., INC., BRIDGEPORT, CONN., U. S. A. 





ae Bi fo. a 








GRINDERS CUT-OFF MACHINES @ BUFFING LATHES | 
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Spectators can watch the action in the 
SKF bearing mount of this 4-ft. diameter 
wheel prominently displayed in the win- 
dow of the Bearings Supply Co., Fresno, 
Calif. It revolves for 3 or 4 hours after 
one starting push. 


Aluminum Company 
Likely To Remain 


Don’t expect the Aluminum Co. of 
America to be broken up into small 
pieces soon for all the vehemence of 
Attorney General Tom Clark’s plea, 
advises Business Week. 

“Disinterested experts on light metals 
point out that aluminum is a mass- 
production business—but has a small 
market tonnagewise. It costs plenty to 
set up an integrated company relative 
to the return. Besides, there is the 
problem of unscrambling Alcoa’s plants 
into integrated properties without in- 
creasing costs,” the article says. 

The magazine points out a new com- 
petitive twist for producers to worry 
over: Converters of aluminum scrap 
have cut costs to a point where they 
may bother producers of virgin ingot 
no little. 


Shaw, Reed, Anderson 
Advanced By Norton 


C. Leonard Shaw has been appointed 
publicity manager of the Norton Co., 
Worcester, succeeding A. B. Fritts, who 
recently retired. Named as assistant 
publicity managers were Russel S. Reed 
and Robert P. Anderson. 

Mr. Shaw will have general charge 
of all publicity activities, while Mr. 
Reed will oversee mail and magazine 
advertising on abrasives and grinding 
machines, and Mr, Anderson, the mail 
and magazine publicity for refractories 
and other products. 
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» » wn» » WAS ENGINEERED TO DO A JOB 
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@ Reconversion means that a 
you will soon have merchan- 
dise to sell again. Right 
now your most important job 
is to let your customers know 
about you. 


SUPPLY 








TS 


steps 


towards 


reconversion 


is a new 


ot 


LL- PRODUCTION 


MTENMANCE SUPPLIES 


LOMPRINY 


| PLUMB 
@ Our experience as cata- | 


log compilers and printing 
craftsmen is your assurance 
for an accurate and attrac- 
tive catalog. 





ING AND HEATING 


We request the opportunity to discuss your catalog problem with you at 


your convenience. 


CUNEO 


We are ready to give you immediate service. 


PRESS 


CATALOG DEPARTMENT 


CERMAK ROAD AT CANAL 


218 


CHICAGO 16, ILL. 
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Skillin Heads 
Union Manufacturing 


Walter F. Skillin, formerly vice-presi- 
dent in charge of engineering, Great 
American Industries, Meriden, Conn., 
has been elected president of the 
Union Mfg. Co., New Britain. 

Born in Bennington, N. H., Mr. 
Skillin moved to Lynn, Mass. as a youth 
and there entered the employ of the 
General Electric Co. During this period, 
he also studied at Massachusetts Insti- 
tute of Technology. He remained with 
GE until 1935, at which time he became 
associated with the Fafnir Bearing Co. 
in New Britain as division manager. 
In 1942, he became chief engineer for 
the Chandler-Evans Co., South Meri- 
den, and in 1944 joined Great American 
Industries. 


Lighting Exposition 
In New York 


The last week of November, the 26th 
through the 30th, will find a ‘Victory 
Lighting Jubilee’ at New York’s 17th 
Regiment Armory. The exposition will 
be made up of the combined talents of 
the lighting fixture and portlamp indus- 
tries, and is being arranged by the Gen- 
eral Electric lamp department, Nela 
Park, Cleveland. 

E. D. Stryker will serve as the exposi- 
tion’s director, assisted by Arthur F. 
Loewe of the lamp department’s adver- 
tising division. In announcing the event, 
Mr. Stryker said in part: 

“The Jubilee has as its principal 
objective the collective presentation of 
all the post war thinking and designing 
of the fixture and lamp industries for 
mass acceptance of buyers and users 
throughout the nation.” 





General Electric’s E. D. Stryker, left, and 
Arthur F. Loewe discuss the GE lamp 
department's ‘Victory Lighting Jubilee’ 
exposition which will be held in New York 
in the last week of November. 
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WELDING ENGINEERING COMPANY 
Manufacturers] 1 Jisliibulon 


@®@ OFFICES AND AGENTS ALL OVER THE UNITED STATES 
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BROWN & 
CITTFRS 


REPRESENTATIVES \ Q | r : ) Manufacturing & Supply 


IN | P 
PRINCIPAL CITIES v , Co., Columbus, Ohio 
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HARTWELL , 
. Protector E 
Depth Gauge) 


Ends 
Drill 
Breakage 


The Hartwell precision- 
machined Protector & 
Depth Gauge reinforces 
drills, prevents them 
from bending or break- 
ing. And it serves as a 
depth gauge and stop. 


The Hartwell Protector & Depth 
Gauge will be widely in demand wher- 
ever breast, portable, power-driven 
drills and home drill presses are used. 
Supported by advertising and mer- 
chandising helps, this new item will be 
a profitable addition to your stocks. 


Available in 15 selected sizes from 
1/16 through “F”. And it is made to 
fit standard drill chucks. 


Place your order with your jobber! 


Ww Rounded nose protects drilled surfaces 












: 











locks drill 






HARTWELL 


Engineering Company 
Designers « Manufacturers « Distributors 


3417 Crenshaw Bivd., Los Angeles 16, Calif. 
Kansas City, Kansas 


a Slotted shank 
4 Dimples 
drive drill 












Discussing the sales campaign plans of the F. Raniville Co., Grand Rapids, are, left 
| to right, A. J. Sparks, general and sales manager; Ed. Lesperance, sales manager, 
western division; W. H. Beaman, secretary and treasurer; Tom Newby, chief engineer; 
Bill Jaehnig, salesman. Second row: W. J. Powers, advertising manager, and Douglas 
Harris, store manager. 


Would Train All 
To Serve Purchasers 


“All employees, men-and women, 
coming into contact with the public in 
any way are going to sit in on our 


| monthly sales meetings,” says A. J. 
| Sparks, F. Raniville Co., Grand Rapids. 
| “Truck drivers, shipping clerks, the 


credit personnel, the comptroller-virtu- 
ally everyone is included, whether or 
not directly connected with the sales 
department. For instance, it is import- 
ant for the shipping clerk to grasp the 
value of getting a shipment moving on 
time, the credit man should have a 
closer understanding of both the sales- 


| man’s and the customer’s problems, and 


the driver can improve his approach to 
the purchaser. It is a matter of team- 


| work with the emphasis on sales,” the 
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Raniville sales manager believes. 

“Another return we expect from the 
meetings is the uncovering of sales 
talent. One never knows where talent 
lies. There often is real sales ability 
buried in a trucking or shipping room 
job, and we feel that our meetings will 
tend to expose the real abilities of our 
people,” adds Mr. Sparks. 


Bases Service 
On Cutting Tools 


- According to S. W. Hoover, president 
and general manager of the Hoover 
Supply Co., Kalamazoo, Mich., the suc- 
cess of his firm since its inception in 
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1937 can be attributed to its ability to 
meet virtually every call for cutting 
tools. The company specializes in spe- 
cial sizes, and makes them up either out 
of stock or by machining oversize stock 
to proper size. 

Until 1943, the supply firm was 
housed in a simple concrete block 
building, but that year found the busi- 
ness expanding to such a degree that 
a long-planned modernistic air-condi- 
tioned building was erected of glazed 
and glass brick, The new quarters 
soon proved inadequate, so another 10,- 
000 sq. ft. of floor space was added and 
only recently completed. Mr. Hoover 
has plans for yet another wing which 
will bring the floor space up to 30.000 
sq. ft., all on one floor. 


Edward Valve 
Names Agents 


Leatherman & Mertz will represent 
The Edward Valve & Mfg. Co., East 
Chicago, Ind., in Michigan, including 
the upper peninsula. Leatherman & 
Mertz is headed by Lloyd R. Leather- 
man and Charles M. Mertz and offices 
are in the Book Building, Detroit. Mr. 
Leatherman, for 20 years a sales and 
service engineer in power specialty, is 
a former power plant operator. Mr. 
Mertz, a graduate mechanical engineer 
from Penn State College, has been as- 
sociated with a large boiler company in 
its Detroit office for 15 years. 
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OF 20,000 DIFFERENT % 
MEANS OF FASTENING ~ 


The complete Republic 
Upson line gives you one 


source for your needs 


We could set up 3333 different sets of sixes and 
never use a single item twice—so beond is the 
Republic Upson Line of headed and threaded 
products. And that means time and money sav- 
ings to you in locating and ordering fastenings. 
For whatever you need, Republic Upson prob- 


ably has it. 


Republic Upson Quality means dependable per- 
formance—bolt heads that are sharp cornered and 
straight sided, that fit wrenches perfectly—shanks 
that have accurate diameters—threads that are 
precision formed and clean. Upson assemblies 
start quickly and turn up easily to a tight grip. 
That kind of bolt and nut performance may mean 


better service for you. So, remember the 20,000 Re- 


public Upson Quality items. Standardize on them. 


REPUBLIC STEEL CORPORATION 


BOLT AND NUT DIVISION e CLEVELAND, 13, OHIO 
Export Department: Chrysler Building, New York 17,N. Y. 


rere REPUBLIC 


Nuts, this and similar advertisements ore ‘ 
appearing regularly in Iron Age, Hardware 
=e BOLTS AND NUTS 
Purchases and Stores. 


Other Republic Products include Pipe, Sheets, 
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PRLASTING 


against the ravages 
of time 


For countless ages, the Pyramids of Egypt 
have withstood the disintegrating forces 
of time and the elements. In comparison 
with the span of human life, the Pyramids 

are everlasting. In applications without 
number, Harper bolts, nuts and other 
fastenings resist rust, corrosion and other 
destructive conditions. Compared with 
assemblies they hold together . . . or with 
common steel bolts . . . Harper Fastenings 
are everlasting. 


Paid 


“HAMMAN 


everlasting fastenings 


Every Harper fastening is made of brass, 
bronze, copper, Monel metal, or stainless 
steel (none of common steel). Harper stocks 
include over 4360 items of bolts, nuts, screws, 
washers, rivets, nails, and special fastenings. 

New stock items are being continually 
added. Special fastenings made to order 
quickly from large stocks of metal in bars, 
rod, wire, sheet and other basic forms. 
Write for 104 page, 4 color catalog. 


THE H. M. HARPER COMPANY 


2622 Fletcher Street . Chicage 18, Illinois 


BRANCH OFFICES: New Yerk City + Philedeiphie + Les Angeles 
Milwevkee + Cincinnati + Hevusten 


Representatives in Principal Cities 


HARPER 








Chicago 
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| One of the telephones at J. M. Kohlmeier, 


Inc., Long Island City, N. Y., is almost 


| constantly in the capable hands of one of 


the firm's salesmen, Archie Isaacs. 


| Allis-Chalmers 
| Units Consolidated 


Extensive consolidation of Allis-Chal- 
mers milling and process equipment 


| manufacture were undertaken for eco- 
| nomic reasons. The consolidation elimi- 





nates much overlapping in parallel 
products, H. K. Swan, sales manager 
of the firm’s milling and extraction sec- 
tion, basic industries department, said. 
Affected by the move were the Nordyke 
and standard Allis-Chalmers lines of 
equipment. Both lines have been con- 
tinued in active production since Allis- 
Chalmers took over the Nordyke line in 
1926. 

Section of the products to be discon- 
tinued and those which are retained 
was based on comparative acceptance 
in the industry. The discontinued prod- 
ucts are divided about equally between 
the two lines, and include several types 
of roller mills, packers, sifters and bolt- 
ers, purifiers, reels, packers, dryers and 


| cleaners. Several complete lines in all 


classifications have been retained to 
take care of the broad variety of milling 
and process equipment needs served by 
the company. Allis-Chalmers will con- 
tinue to offer complete engineering 
service for modernizing present milling 
diagrams or flow sheets for complete 
milling and processing plants, it was 


stated. 


Leaves Dixie 
For Peerless 


Leland Landridge, formerly buyer 
for the Dixie Mill Supply Co., New 
Orleans, has joined the recently reor- 
ganized Peerless Supply Co., Shreve- 
port. He is manager of the machine 
tool department. 














COMPETITIVE SELLING ADVANTAGES MAKE 











a 


tion. They are available in a full range OF sizes and types 


es to solve materials handling problems. Prices are competitive 
nd but performance is outstanding. User acceptance for over 8 REASONS 
to 40 years comes from the satisfactory use of thousands of DISTRIBUTORS 


by Reading Chain Hoists, Electric Hoists and Overhead Cranes FIND READING 
n- : + eS , HOISTS PROFITABLE 
in many of the nation’s important industrial plants. 

ng Complete Line « Exclusive 
te The Reading Hoist franchise is profitable now and will Features * Competitive 


as Prices @ User Acceptance @ 
be more profitable in the future. There may be a franchise Cand Oto tenets 0 Sb 


open in your territory. ective Distribution e Selling 
Help © Advertising Support 








er 





T- 






READING CHAIN & BLOCK CORPORATION 
2107 ADAMS ST., READING, PA. 
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have to carry samples 





... to sell CORBIN Screws 


Everybody knows what a screw looks like . . . they buy ’em “‘by 
the numbers,”’ sight unseen. That’s why it pays to sell Corbin 
Screws: the name Corbin means something to your customers. 

It means Uniformity, a vitally important consideration in the 
purchase of screws, nuts, and bolts. It means Adequate Line, 
with an opportunity for you to sell a wide range of types and 
sizes. It means Satisfactory Delivery in large quantities, all 
Labeled clearly in Extra Strong Packages. 

Corbin is helping you sell CENTERED DRIVING, the 
profit-making advantage offered in Corbin-Phillips Screws. 
Have you seen the Corbin-Phillips folder? It’s worth a thousand 
samples! sv. 








CORBIN-PHILLIPS AND CORBIN SLOTTED 


Wood Screws, Machine Screws, Hardened 

Sheet Metal Screws, Self-Tapping Machine 

Screws, Stove Bolts. Aircraft Screws to gov- 

ernment specifications . . . 

Also — Steel Drive Screws, Lag Screws, 

Cap Screws, Set Screws, Hex Semi-Finished 

Nuts, Machine Screw Nuts, Escutcheon ~~ 
Pins and Chain. 


THE CORBIN SCREW CORPORATION 


The American Hardware Corp., Successor 
NEW BRITAIN, CONN, Warehouses: New York, Chicago 
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C. A. Maier, salesman for the American 
Machinery Co., Milwaukee, says that a 
lot of deferred maintenance buying is mak- 
ing itself felt, thus cushioning the abrupt 
loss of war orders. 


Drive Costs 
Analysis Urged 


War’s emphasis on speed, writes Wil- 
liam Staniar, of E. I. du Pont de Ne- 
mours & Co., in PTC Bulletin, has in 
many plants overshadowed cost consid- 
erations and in some instances manage- 
ment must bring back into proper focus 
the item of expense in the over-all pic- 
ture of production. Mr. Staniar points 
out that estimates of operating costs of 
power transmission equipment are not 
easy to make because of the variable 
factors involved but suggests that a 
systematic analysis of the various meth- 
ods of connecting machines to the power 
source will prove profitable. 

Attempts to determine the probable 
importance of power transmission costs 
in the period directly ahead must begin 
with a careful consideration of the ex- 
pected trends in the use of power by 
industry, Mr. Staniar says. 


Specialization Service 
For Priztlaff Patrons 


Industrial supply customers will have 
an increased amount of specialized prod- 
uct knowledge at their command at the 
John Priztlaff Hardware Co., Milwau- 
kee, according to the sales plans of 
F. M. Summers, the firm’s industrial 
supply manager. 

Mr. Summers now has seven sales- 
men on the road and plans to add at 
least two more as conditions permit. 
Several months ago a grinding wheel 
specialist was put on the staff with 
such excellent results that the firm now 
is on the lookout for a cutting tool 
engineer to round out the sales team. 
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.. CUSTOMERS COME BACK FOR MORE! 


ation REFRACTORY SHAPES for your 
customers mean faster sales... more repeat 
orders for you! 

Your customers will find that having J-M 
Firecrete on hand speeds up production when 
a special castable is needed in a hurry! 

They can cast it themselves with J-M Fire- 
crete and know that it will be ready for use 
within one day. No need to wait for delayed 
shipments ... or carry large stocks of special 
shapes for an emergency. 

J-M Firecrete is handled and poured like 
concrete ... casts easily and sets quickly with 


Johns-Manville 








OFFICES IN ALL LARGE CITIES 


MILL SUPPLIES 





practically no drying or firing shrinkage. And 
it lasts a long time because it resists spalling. 

There are many uses for J-M Firecrete: fur- 
nace covers and bottoms, door linings, baffle 
tile, burner rings, pipe linings and other types 
of monolithic refractory construction. 


Three types are available: Standard, for 
temperatures to 2400° F.; H.T., for tempera- 
tures to 2800° F.; L.W. (light-weight, low 
conductivity), for temperatures to 2400° F. 


For details, write Johns-Manville sus 
for folder RC-13A, 22 East 40th JM| 
Street, New York 16, N. Y. LY 
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When your salesman offers VICTOR Hack Saw 
Blades to your customers, he has the confidence 
born of the knowledge that his sales presenta- 
tion is backed by consistent promotion effort on 
the part of the manufacturer. 


This "Backing" takes three forms — 


1 Catalog No. 43-V which is really a sales 
manual, giving details of the complete VICTOR 
line of Hack Saw Blades, Band and Contour 
Blades, and Hack Saw Frames. 





Founder of one of the newer industrial 
supply firms in New Orleans, J. B. Delaney 
Co., is J. B. Delaney (above) looking over 
an order. Mr. Delaney was formerly with 
Paul, Rice & Levy in New Orleans. 






Davis and Cartwright 
Join Samuel Harris 


Frank Davis and George Cartwright 
have joined the distributing firm of 
Samuel Harris & Co., Chicago, and will 
have charge of the firm’s new cutting 
tool department. Mr. Davis, formerly 
with the Carboloy Co., Detroit, is man- 
ager of the department, and Mr. Cart- 
wright, also a former Carboloy em- 
ployee, is service manager. 

To back up the activities of its new 
department, the Harris firm has sent 
eight of its salesmen to the Carboloy 
school in Detroit and plans to send 
others in the near future. 






2 The booklet “Metal Cutting’’—a miniature 
textbook giving practical suggestions on the 
selection, care and use of hack saw blades 


Back To School 


and other VICTOR products. 


3 Advertising and sales promotion —regular 
and consistent advertising in leading industrial 
magazines, reaching thousands of potential 
buyers every month. 


THE VICTOR PLAN 
The five basic principles, set forth in the 
“VICTOR Plan of Selling” guarantee distribu- 
tor protection. They furnish the ultimate in 


backing up the efforts of your sales force. 
Victor Saw Works, Inc., Middletown, N. Y. 


VICTOR 





Makers of hand and power hack saw blades, 
frames and metal cutting band saw blades. 


® 7077 
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In Salem 


The fall sessions of the Deming Pump 
School have opened with the attendance 
of distributor salesmen expected to be 
heavy, say officials of the Deming Co., 
Salem, 0. The school is laboratory 
equipped and the course covers four 
days of intensive training. 

Harry Ewens, credited by his com- 
pany with being the guiding force of 
its Pump School, is once again conduct- 
ing the courses. 


Robertson Named 
To Corning Post 


Thomas F. Robertson was made man- 
ager of the public relations department 
announced by the Corning Glass Works. 
The department will have headquarters 
at the home offices in Corning, N. Y. 
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INDUSTRIAL HOSE LINES 


In: addition /o indus- 


types of fittings, 
valves, hydraulic cyl- 





Look Ahead with €&) ee | 


improved industrial hose lines on machinery of all kinds. 
We a { i e r b er a d We manufacture hose assemblies of all types to withstand 
pressures up to 10,000 P.S.I. They can be equipped with 
THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO either permanent crimped ends or with re-usable, quick- 


New uses are being found daily for the application of our 


Plaats: Cleveland, Columbie City, lad., Los Angeles 


an attachable hose ends. For information or literature write 


or phone any Weatherhead branch office. 














BRANCH OFFICES: mEW vor ° PRILADELPRIA . DETROIT ° cnicace ° ST. Louis * LOS ANGELES 
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.eFits Into Your Postwar 
Reconversion Picture! 

















ER’ HEIN-WERNER | 


is 
GREAT 
for 
lifting 
heavy loads 
2 
moving 
machinery 
a 
pressing 
gears, 
pinions or 
bushings 
& 


One doesn’t have to look very far to find time and labor-saving 
uses for Hein-Werner Hydraulic Jacks. Applications are practi- 
cally unlimited. 

These jacks are sturdy, compact, super-powerful, easy-operat- 
ing, and absolutely dependable ... Made in models of 2% 
12, 20, 30, and 50 tons capacity. 


Write us for details 


HEIN-WERNER MOTOR. PARTS CORP. 


WAUKESHA, WISCONSIN 
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Engrossed in a copy of MILL SUPPLIES is 
William Kamzler, general manager and 
buyer of the industrial supply department 
of Erdmann Supply Co., Louisville, Ky. 


Amarillo Hardware 
To Expand Facilities 


The Amarillo Hardware Co., Ama- 
rillo, Texas, plans to double its floor 
space and increase its capital stock to 
one million dollars in an expansion 
program now under way. Two lots for 
additional buildings have been bought 
at Sixth and Johnson Streets, and 
Seventh and Johnson. Plans are already 
drawn for a 140 by 250 ft. structure 
on the latter site. 

E. W. Hardin, president of the supply 
firm, reveals that the company will have 
20 salesmen in the field in Texas, and 
parts of Oklahoma, Kansas, Colorado 
and New Mexico. 


Former Belknap Man 
Manages Hardware Firm 


Watts Franklin, formerly associated 
with the Belknap Hardware & Mfg. Co., 
Louisville distributing firm, is now man- 
aging the business in Cynthiana, Ky., 
formerly owned by Veach C. Redd. Mr. 
Redd, who has retired after 45 years in 
the hardware field, recently sold his 
business to H. F. and Sgt. H. C. Skid- 
more. Mr. Redd is a past president of 
the Kentucky Hardware & Implement 
Association and a member of the 
Domestic Distribution and Promotion 
Committee of the U. S. Chamber of 
Commerce. 


Henne Organizes 
Manufacturing Firm 


George B. Henne has begun the 
manufacturing of metal door and win- 
dow hardware, marine joiner, railroad, 
and builders’ hardware specialties at 
1610 North St., Philadelphia. His con- 
cern is known as Geo. B. Hennes & Co. 
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DESMOND DIAMOND HAND TOOLS AND NIBS 








DESMOND DIAMO-CARBO DRESSER 
BEST ALL-AROUND TOOL ROOM DRESSER 





DESMOND SHERMAN DRESSER 





DESMOND BALL 
EARING DRESSER 


DESMOND HUNTINGTON DRESSERS B 






DESMOND HEX DRESSER DESMOND HEAVY DUTY DRESSER 
MOST DURABLE MADE FOR LARGE AND COARSE WHEELS 


HUNTINGTON CUTTERS 
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Made in All Sizes DESMOND CRACKERJACK DRESSER 
[ 
| 
' 
Swivel Base Type | 
Drill Press and | 
Milling Machine Vise 
| 
| 
. -_—— —-4 
| 
Fourth Star received May 5, 1945, for 
outstanding service in production of war 
materials. 
7% 


IT PAYS 
TO STOCK 


DESMOND 


DRESSERS 
AND 
CUTTERS® 


Yes, it’s logical and it pays to stock the 
DESMOND line. With this complete 
line of grinding wheel Dressers and Cut- 
ters on hand you have the assurance 
not only of your ability to supply im- 
mediately the needs of your customers, 
but you have, as well, our assurance 
of complete cooperation and technical 
advice on any special dressing or truing 
problems. Investigate the sales possi- 
bilities and advantages of the DES- 
MOND line now. We'll forward com- 
plete catalog information and details 


on our distributor plan on. request. 


— ee | ome — << —— sr sme 


SIMPLEX 


STEEL-SLIDE 
VISES 


Another logical choice—from a standpoint of 
sales and variety of types offered. SIMPLEX 
Vises, featuring the exclusive Steel-Slide, are 
available in a sufficient variety to meet most 
every need. Catalogs and distributor informa- 


tion are available on request. Write for yours! 








The Desmond-Stephan Manufacturing Co. 


URBANA 


OHIO 
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NEWand DEPENDABLE 
BI-METAL 
THERMOMETERS 





Marshalltown Bi-Metal Dial Thermometers 
offer you an accurate, compact, durable 
instrument for the indication of liquid or gas 
temperatures. They are available in a variety 
of temperatures ranges—from —40° F. to 
500° F. Actuation is positive, direct with full 
freedom—no gears or pinions. Available in 
sizes 2", 2!/2", 3'/2" and 41/2". 


Write today for full details 
and prices. 












MARSHALLTOWN MFG. CO. 
MARSHALLTOWN, IOWA 
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William Carter, left, of the Lincoln Enai- 
neering Co., St. Louis, starts out on a cus- 
tomer call with Gordon Miller, salesman 
for Bond Supply Co., Kalamazoo. They 
aim to push central lubricating equipment. 


Snow Manages District 
For Union Fork & Hoe 


M. F. Snow, until recently chief of 
the hardware section, Wholesale and Re- 
tail division, WPB, has joined the Union 
Fork & Hoe Co., Columbus, as dis- 
trict manager of sales for northern 
Pennsylvania and the State of New 
York with the exception of the metro- 
politan district and eastern border 
counties. Mr. Snow’s headquarters are 
at Hornell, N. Y., where he spent many 
years as president and treasurer of the 
Frank B. Peck Co., before resigning 
in 1942 to serve with WPB. 


American-Marietta 
Buys Leon Finch 


The American-Marietta Co., Chicago, 
has acquired the Leon Finch Co., Ltd., 
Los Angeles manufacturer of lacquers, 
synthetic enamels and refinishing mate- 
rials. The latter firm was established 
in 1931. 

Leon Finch, founder of the company, 
will remain as president and general 
manager. 


Connolly Heads Sales 
For Delco Appliance 


C. A. Connolly has been made man- 
ager, water system sales, Delco Appli- 
ance division, General Motors Corp., 
Rochester, N. Y. He has been associ- 
ated with the company for 17 years in 
the merchandising of automotive acces- 
sories and electrical appliances. 
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Double-Barreled Selling Point 
For Grinding Wheels 


Each of these Bay State abrasive products has, in 
common with the rest of the line, a feature which, 
experience has demonstrated, does a double sell- 
ing job. 

Bay State provides three degrees of hardness 
within each of the grades offered by other manu- 
facturers. This means that the salesman can 
match — just that much more closely — the cus- 
tomer’s grinding requirements . . . also that he 
ean give greater assurance that specifications 
will be exactly duplicated on repeat orders. 


STATE 


Fractional grading is only one of several rea- 
sons why Bay State distributors are finding eager 
acceptance for Bay State products. In the com- 
plete Bay State line are other selling features 
which prospects are quick to grasp. These features 
are being promoted constantly in Bay State ad- 
vertising appearing in leading metal-working 
publications and in direct mail for distributors’ 
use. 

BAY STATE ABRASIVE PRODUCTS CO. 


12 Union Street, Westboro, Mass. 
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PORTABLE SNAGGING WHEELS 

\ 

INSERTED-NUT DISCS te AND CYLINDERS Q 
EY | 
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GRINDING WHEELS 1 HONING AND SUPERFINISHING STONES 


AND POINTS 


MOUNTED WHEELS ) CUT-OFF WHEELS 


MILL SUPPLIES * 





Popular sellers everywhere— 


CLEVELAND ald SET SCREWS 


seen Set Screws meet your 
customers’ most rigid requirements— 
provide a profitable section in your fas- 
tener department. They’re made to close 
tolerances, carefully case hardened. Wide 
range of styles and sizes in square head 
and headless. Write for samples and prices. 


Top 2917 EAST 79TH STREET © CLEVELAND 4, OHIO 
FA ST tN E R Ss _ Warehouses: Chicago, Philadelphia, New York, Los Angeles 
Ask your Jobber for Cleveland Fasteners 


MADE BY THE ORIGINATORS OF THE KAUFMAN PROCESS FOR GREATER STRENGTH AND ACCURACY 


Eee The Cleveland Cap Screw Company 


aa 
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AT YOUR 


mger 


Wer 1.500 Brushes 


for INDUSTRY 477 FINE ARTS 


This catalogue illustrates and describes 
the most complete line of brushes offered 
today. Copies available for Purchasing 
Agents, Executives, Superintendents, etc. 


Write for copy on your company letterhead. 


q#é SOLO- HORTON BRUSH CO.,INC. 


3133 WEST 19TH * 


Dept. A-4 


* NEW yore caTty 








No Need To Go / 


Prospecting . 





The KESTER 
LINE Sells /tself! 


®@ Quality reputation . . . national advertising . . . sure results 
are just a few of the reasons why Kester Cored Solders are 
among the easiest staple items to se!] in the entire industrial 
distributor's line! 


@ The superior quality and unvarying uniformity of Kester Cored 
Solders is the result of over 46 years practical experience and 
laboratory research. When you sell Kester you sell the solder 
that is STANDARD FOR INDUSTRY. 


@ Kester Cored Solders are practically pre-sold for you! Month 
after month, over 40 leading industrial publications tell your 
customers and prospects the benefits of standardizing of Kester. 


@ Customer satisfaction and repeat business is assured because 
Kester Cored Solders give sure resulis! Solder bonds formed 
the Kester way are clean, tight, permanent—and their time- 
saving, one-operation application is mistake-proof, trouble-free! 

@ Kester Rosin-Core Solder, for electrical work and Kester Acid- 
Core Solder for general use are both available in a wide range 
of strand and core sizes, flux and alloy combinations, to meet 


every solder requirement. Capitalize on the steady consistent 
demand for Kester. It will make profits for you! 


% BUY VICTORY BONDS 


KESTER SOLDER COMPANY 
4214 Wrightwood Avennue Chicago 39, Ill. 
Eastern Plant: Newark, N. J. Canadian Plant: Brantford, Ont. 


KESTER 
Co Aa 


SF ANODARE i@BewewreRy 
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BUSINESS 





General Conditions 


Business on the west coast, while hit 
hard by cancellations, shows an over- 
all advance of six percent over last year. 
Generally, where war contracts are out 


.of the way, orders for civilian goods are 


piling up. Some buyers report that new 
business now exceeds military cancella- 
tions. Majority report has it that the 
slight upward trend would be more pro- 
nounced were it not for the labor situ- 
ation. 


Commodity Prices 


No lower commodity prices are re- 
ported, in fact, the tendency is upward 
instead. Escalator clauses are a usual 
thing, and buyers cannot but pass them 
on to the eventual user if they would 
protect themselves. Where OPA has re- 
linquished controls, prices have ad- 
vanced. Optical and surgical instru- 
ments, for example, registered a 25 
percent price increase. The general 
impression is that when and if ceilings 
are removed, there will be a general 
price advance all along the line. 


Inventories 


Reports of lower inventories have in- 
creased. War production inventories 
are moving out, and are being slowly 
replaced by new materials for civilian 
production. Due to the quality of many 
materials, most buyers are reluctant to 
restock until better stuff is available. 
Buyers are attempting to provide bal- 
anced inventories, but this is difficult 
at present because of strikes in various 
industries. West coast stocks are re- 
ported generally unchanged, but higher 
inventories are desired and will be 
maintained when materials permit. 


Buying Policy 


The 90-day buying policy continues. 
New production schedules are, however, 
the yardstick, and buyers are attempt- 
ing to get back to a normal policy based 
on these schedules and the availability 
of materials. Government controls still 
determine the policy in certain in- 
stances. Many feel that a very liberal 
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J&L Hot Rolled Bars are available in round, hexagon, 
square, flat and bar sized angles. They conform to exacting 
standards for accuracy and finish and are stocked by J&L 
Warehouses and other distributors of J&L Controlled Quality 
Steel. Die-rolled sections and special shapes are, of course, 
made to your special order. 


JONES & LAUGHLIN STEEL CORPORATION 


oo +, 8S 8B UR CH 2 0, PENN 8 Vay ae 
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for More Tool 
Mileage 








‘Pliers for 
Every Need 
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policy of buying is needed—long pe- 
riods on tight and doubtful items. In- 
flation threats and strikes have gener- 
ated a “nervous” situation. The neces- 
sity for placing advance orders to se- 
cure a place in the vendor’s schedule is 
not considered good buying, but buyers 
are in no position to fight such require- 
ments, 


Specific Changes 


While the supply situation continues 
easier, drastic shortages exist in many 
cases. Lumber and waste paper .con- 
tinue to be nation-wide shortages, and 
may continue to be for many months. 
Price advances in wire-bound boxes are 
noted, and an increase is anticipated 
for paper and cartons due to advanced 
kraft prices. Construction machinery 
has advanced five percent, gray iron 
castings, ten percent; steel forgings, 
eight percent. Refractory prices in- 
creased almost nine percent, retroactive 
to June 23. OPA approval has ad- 
vanced electrical controller prices five 
percent, fractional fhotors, nine percent. 
It is expected that many prices will edge 
higher as labor’s present demands are 
met and OPA continues to lose support. 


General 


The problems of peace are rivaling 
those of war. Buyers, generally, are 
optimistic, but are aware that many 
hurdles confront industry today. This 
is an extremely critical period, with the 
possibilities that strikes and labor un- 
rest may interfere seriously with recon- 
version and cause a period of deflation. 
On the other hand, acceptance of labor’s 
wage demands may bring about an ex- 
actly opposite situation. There appears 
no question but that there will be a 
substantial volume of business when 
these difficulties have been ironed out. 


Rise In Fires Seen 
As War Aftermath 


Stating that “in the last twelve 
months fire destroyed more property 
in the United States than was ruined 
in England during the first two years 
of the German blitz,” the National 
Fire Protection Association urged in- 
creased vigilance against fires during 
the reconversion period. 

Observing the first day of National 
Fire Prevention ‘Week, the statement 
was made that fire prevention inspec- 
tions had become slack and fire fight- 
ing crews and equipment had frequently 
been depleted during the war. 

The National Board of Underwriters 
reported that the fire loss for the year 
ending June 30 was $442,877,000, or 10 
percentymore than the previous period 
and 33%percent more than for the year 
before that. ** 





Potential customers in every conceivable business 
... sizeable initial sales, plus quality accessories to 
to build volume... high profits... plenty of na- 
tional advertising and distributor co operation. 
That's what benchmaster offers its distributors 
now and in the not-too-distant post-war period. 

Machine Shops: Name a customer of yours now 
and we'll show you a man with a dozen reasons to 
own a benchmaster. More than that, benchmaster 
tools lead you to new sales and new customers. 
The biggest industries—steel, shipbuilding, air- 
craft, automotive. The precision plants—radio, 
watchmaking, musical instruments. The smallest 
shops—toy manufacturing, technical schools, job 
shops. All need compact, versatile machines that 


benchmaster 
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benchmaster Bench Machine Tools for a Million 
Machine Shops and Work Shops Today and Tomorrow 


marelatariog company 


manufactured means 






Prete 


;, FOR MILLIONS 





One Machine... 






That does precision die mak- 
ing, die sinking, slotting, side 
milling, tacing, key seating, 
jig boring, angle slotting, etc. 








That handles wood, plastics 
and metals. 






That mills vertically or hori- 
zontally simply by interchang- 
ing spindles. 







That can be designed as a 
production mill. 


That COSTS LESS than com- 
parable equipment. 



















save space, save big-machine time and do “‘any- 
thing.”’ That's where you.cash in with benchmaster. 
Workshops: Thousands of men and women are 
now mechanically skilled due to the great war- 
training programs—those hands are ready to build 
the greatest home workshop boom 1n history. 
They won't buy toys or trifles, esther. Trained on 
precision equipment, they'll insist 
on precision tools—handy, conven- 
1ent, versatile tools that do almost 
everything 1n a small space. All 
soms of materials, all types of 
work requirements, and all at 
a low cost. That's where you 
cash in with benchmaster. 






2952 west pico, los angeles 6, california 
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Marquette A. C. Arc 
Welders are built to take witTH 
all production and main- 


tenance welding jobs in 
stride. Plenty of power 





REGISTERED U.S PAT OFFICE 


metal control for light 

sheet metal welding. Balanced Polarity gives your cus- 
tomers the advantage of using a single rod . . . no ques- 
tion of polarity . . . no troublesome “Magnetic Blow”. 
Marquette A.C. Arc Welders are the answer to low cost, 
high-speed production problems . . . the answer to meet- 
ing competition. 


A BRIGHTER FUTURE FOR YOU 


Sell the Marquette complete line of Gas Welding Equip- 
ment, Arc Welding Equipment, Marquette Electrodes and 
Gas Welding Rods. Every welder you sell starts the nice 
big commission checks rolling in. Here's how .. . First, 
you get a generous commission on the Marquette Welder 
Sale. Start ‘em out right with Marquette Electrodes and 
reap the profit of regular repeat business on Marquette 
Electrodes and Marquette Accessories. 


SELL THE BEST . . . SELL MARQUETTE 


MARQUETTE MFG. CO.., Inc., Minneapolis 14, Minn. 


MAgquetre 





REGISTERED U.S. PAT. OFFICE 






“EQUIPMENT 
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for welding heavy steel - 
structures and perfect A.C. ARC WELDER 
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10 years ago: 


D. M. Edgerly. Interstate Machinery 
& Supply Co., Omaha, credits engineer- 
ing knowledge plus salesmanship with 
the success of his company’s pump 
sales. 

The Gustin-Bacon Mfg. Co., Kansas 
City, believes in maintaining orderly 
and well controlled stock rooms. Unit 
piling is used effectively, and stocks 
marked as to character and date re- 
ceived from the manufacturer. 

Hardware wholesalers and manufac- 
turers recently gathered in Atlantic City 
and express optimism about the future. 
L. M. Stratton, Stratton Warren Hard- 
ware Co., Memphis, was reelected presi- 
dent of the National Wholesale Hard- 
ware Association. Vice-presidents elected 
were: G. E. Jennings, Wright & Wil- 
helmy Co., Omaha; Shannon Crandall, 
California Hardware Co., Los Angeles, 
and A. W. Howe, J. M. & L. A. Osborn 
Co.,- Cleveland. 

The Central States Mill Supply Club 
meets in the Hotel Sherman, Chicago. 
An outstanding feature of the meeting 
was the fact that distributors and manu- 
facturers joined in the afternoon ses- 
sion. 

Lloyd B. Mize, associated for many 
years with the James McGraw Co., 
Richmond, has organized his own sup- 
ply company in Waynesboro, Va. It is 
known as the Mize Supply Co., Inc. 

The Evansville Supply Co., Evansville, 
Ind., has opened an industrial electrical 
department. The department will 
handle the electrical needs of industry 
exclusively and is under the direction 
of L. C. Clipson, 

E. L. Ryerson, Jr., president and a 
director of Joseph T. Ryerson & Son, 
Inc., Chicago, has been elected vice- 
chairman of the board of directors of 
the Inland Steel Co., Chicago. 


25 years ago: 


New member firms of the National 
Supply & Machinery Dealers Associa- 
tion are: The L. A. Benson Co., Inc., 
Baltimore; E. D. Morton & Co., Louis- 
ville; Foltz Mfg. & Supply Co., Hagers- 
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THE COMPLETE 
WISS LINE INCLUDES: 


_ Aviation Snips 
Scroll-Pivoter Snips 
Straight Cutting Snips 
Combination Snips 
Pinking Shears 
Straight Trimmers 
Bent Trimmers 
Industrial Scissors 


INDUSTRY'S STANDARD 


for Power and Endurance 
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WISS Standard Tinners’ Snips are made with long 

wearing crucible steel cutting edges welded to an 

unbreakable drop-forged steel frame — the one method of 

construction that will, year after year, stand up under the 
gruelling punishment of continual use. 


Precision ground and specially tempered, these are the basic 
snips for regular straight cutting of all sheet metals. For decades 
the professional worker has endorsed these snips by choosing 
them consistently for the most rugged metal-cutting jobs. 


And management has backed his choice wherever selection is 
made by Superintendents and Purchasing Agents. That is how, 
WISS Snips have become industry's standard for power and 
endurance! 





J. WISS & SONS CO, 
Newark 7, New Jersey 
Established 1848 


















CALDER 


DRESSERS and CUTTERS 


to 

—m==help you provide a better 
and more complete service 
to grinding wheel users 


Calder Dressers are proving a profitable repeat business for leading 
distributors because the 7 sizes available cover all requirements of 
grinding wheel users. Then, too, maximum requirements of users 
call for a minimum of replacement parts, thereby reducing inven- 
tory and simplifying stock needs. Greater and greater recognition 
of Calder Wheel Dresser performance in terms of faster, more 
accurate dressing and longer life of cutters, results in an ever- 
increasing demand on the part of users for “Calders”. All this adds 
up to the ever-increasing value of the Calder line to alert distributors 
everywhere. 
















DESIGNED AND BUILT 
— ee FOR LONGER, FASTER 
DRESSING AT LOWER COST 


The clean, sharp cutting action of Calder Dressers is attained by proper 
heat-treatment of the high carbon tool-steel in modern electric furnaces. The 
tight hardness and toughness for this class of service is assured. Cutter life 
is prolonged and less effort and time required for dressing. 

Jn Calder Dressers, bushings of hardened steel are used, with oil holes for 
easy oiling. By threading these bushings right and left, they are automati- 
cally tightened by cutter rotation and therefore cannot come loose. Proper 
hardening reduces wear. Bushings can be quickly and easily replaced when 
necessary, or when cutters are changed. 





DIAMOND DRESSING 
TOOLS 


The Calder line ‘includes hand tools in the following six sizes: 
#1, 2, 3, 4. 5, 6. “Ga” diamonds in any size diamond or nib 
are also available. Full protection to distributor and user are 


assured by Calder’s unconditional guarantee of satisfactory 
service. 


1897 Sold Only Through Distributors 1945 


CALDER MANUFACTURING CO 


LANCASTER, PA 


PRINCE ST 
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town, Md.; Charles Millar & Son Co., 
Springfield, Mass.; Irving D. Booth, 
Inc., Elmira, N. Y.; and the Columbus 
Mill & Mine Supply Co., Columbus. 

The Laib Co.. Louisville, says an 
article, has made great strides in 
speeding up efficiency through elimin- 
ation of red tape. the adoption of labor 
and time saving devices in office, sales- 
room and warehouse. and the molding 
of employee initiative. 

An article by J. S. Older notes that 
manufacturers and suppliers are in a 
quandary concerning the future course 
of business. The fact is, he says, that 
the country has simply changed from a 
sellers’ to a buyers’ market. He expects 
a return to normal buying by March. 

J. W. Wright. president of Colcord- 
Wright Machinery & Supply Co., St. 
Louis, reports that the machine tool 
line and the regular industrial lines fit 
well together. Percy Ridings, secretary 
and treasurer of the Syracuse Supply 
Co., Syracuse, feels the same way. His 
company has conducted a machine tool 
department for nearly 15 years. 

It is reported that a number of mill 
supply houses have gone into the auto 
supply field. Among these are: Andrew 
Cowan & Co.. Inc., Louisville; the 
Cramer Hardware Co., North Tona- 
wanda, N. Y.; and Kirk, Hutton & Co., 
Newcastle. Pa. 

Officials of the Cutter & Wood Supply 
Co., Boston, are seeking information 
about $4.800 worth of twist drills re- 
cently stolen from their establishment. 
Anyone offering drills for sale under 
suspicious circumstances should be held 
for the police. 


Yarnall Heads 
Mechanical Engineers 


Dr. Robert Yarnall, co-founder and 
president of the Yarnall-Waring Co. 
and a director and president of the 
James G. Biddle Co., both in Philadel- 
phia, has been elected president of the 
American Society of Mechanical Engi- 
neers. 


Souter To Manage 
Ottawa Paint Works 


Ralph E. Souter, formerly director of 
purchases, American-Marietta Co., Chi- 
cago, has been made vice-president and 
general manager of the firm’s Canadian 
subsidiary, the Ottawa Paint Works in 
Ottawa. Mr. Souter had been directing 
the company’s buying from the Kanka- 
kee plant for the last two years. 

E. Emerson Brott, associated with the 
manufacture of paint since 1923, has 
been made vice-president and general 
manager of the Schorn Mfg. Co., and 
Solastic Products, the company’s sub- 
sidiaries in Seattle. 
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This Month...Every Month... 


LUNKENHEIMER ADVERTISING 
FEATURES THE SERVICES OF 


LUNKENHEIMER DISTRIBUTORS 















Mutual cooperation between 
manufacturer and distributor is 
an integral, permanent part of 
the Lunkenheimer set-up. In 
every advertisement, the place 
of our Distributors in the Lun- 
kenheimer scheme of things is_ J ; 
prominently featured ...super- ye / 
ior Distributor Service is strong- ff : 


ly stressed... building customer " 





» 






trade and benefiting all parties ' 
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THIS AD IS NOW APPEARING IN 
THE FOLLOWING PUBLICATIONS 


LITT) 

N RESis§ 
ORS TANT aL 

eA IRCR FT FITTingg ALES — 


POWER * POWER PLANT ENGINEERING * SOUTHERN POWER & INDUSTRY * INDUSTRY 
& POWER °* NATIONAL ENGINEER °* CHEMICAL & METALLURGICAL ENGINEERING ° 
PAPER INDUSTRY & PAPER WORLD * SUGAR °* OIL & GAS JOURNAL °* PETROLEUM 
REFINER * PETROLEUM ENGINEER * CALIFORNIA OIL WORLD * FACTORY MANAGEMENT 
* TEXTILE WORLD * MANUFACTURERS RECORD * MILL & FACTORY * PURCHASING. 
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NEW SALES TOOL 
for Mill Supply Houses 


To help you step up your pipe-sales in the most profitable 
markets for light-weight pipe, Naylor has produced a new il- 
lustrated catalog now available to mill supply houses. This 
valuable guide contains lists of applications for which this 
distinctive light-weight pipe is recommended. Of special inter- 
est is the section devoted to connections, presenting the new 
Naylor Wedge-Lock couplings, the quickest and easiest method 
of pipe connection yet developed. If you have not yet received 
your registered copy, it will pay you to write for it at once. 





NAYLOR LOCKSEAM 
SPIRALWELD PIPE 








NAYLOR PIPE COMPANY 


A General Office 
253 EAST 92ND STREET -« CHICAGO 19, ILLINOIS 


New York lehiite 


350 Madison Avenue New York 17, MY 
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Among the final recipients of the Army- 
Navy E award, the Cleveland Cap Screw 
Co., Cleveland, celebrated final victory on 
Sept. 13. Holding the flag are, left to right, 
J. W. Fribley, president; Lt. Col. A. F. 
Witte, Cleveland Ordnance District, and 
Louis Doksansky, the company’s oldest 
employee. 


Manhattan Wins 


Mail Ad Award 


The Direct Mail Advertising Associ- 
ation has examined the advertising and 
sales promotion campaign of the Man- 
hattan Rubber Mfg. Division, Ray- 
bestos-Manhattan, Inc., Passaic, N. J., 
and named the company a Direct Mail 
Leader for 1945. The industrial rubber 
company has won nine prizes in eight 
years from advertising and direct mail 
associations. 


Sylvania Plants 
Won 22 E Awards 


The eight plants of Sylvania Electric 
Products, Inc., New York, received 22 
special awards granted to contractors 
who worked on the Navy’s secret VT 
proximity fuse, also known as ‘Project 
A’. According to officials, the com- 
pany supplied a vast quanity of com- 
plete fuse assemblies, and for the two 
years ending V-J Day, was the sole 
supplier of radio tubes for rotating pro- 
jectiles. About 15,000 people were em- 
ployed exclusively on the fuse project in 
Sylvania plants, and production at the 
end of the war averaged 400,000 daily. 





A. F. Weber, president of the concern, and 
employee representative Joseph Schnell, 
right, exhibft the Army-Navy E pennant 
recently presented to the Triplex Screw 
Co., Cleveland. 
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“a STANDARD GATES VULCO ROPES 
are TODAY out-performing 
ANY V-Belts EVER Built Before! 


During the war, our Army tanks, tractors and self- 
propelled big guns required, for combat service, V-belts 
built to performance standards never dreamed of before. 
Gates developed these greatly superior V-belts through in- 
tensified, specialized research— and here is what this 
NOW means to you:— 


rt Vv @ Every developed by Gates 
for these Army V- has also been added, 
day by day, to the quality of the 
[yp Gates Vulco Ropes which have been 
to you. 


Here is one rare instance in which you have received 
immediately the full advantage of war-time improvements 
developed primarily for military use. Ordinarily, you have 
to wait. But in the case of Gatés V-belts, everyone recog- 
nized the vital role they played in maintaining the produc- 
tion that proved so essential in winning the war. 








That is why Gates has been able to pass on to you, 
day by day, every V-belt improvement developed for our 
armed forces during the war — and that is why your 
Standard Gates Vulco Ropes are today outperforming any 
V-belts ever built before! 














All Gates V-Belts 
are Built with THE MARK OF 
The Patented 


RESEARCH 








THE GATES RUBBER COMPANY 


GATES 2: DRIVES 


CHICAGO 6, ILL., 549 West Washington. NEW YORK CITY 3, 215-219 Fourth Avenue. ATLANTA 3, GA., 521 C. & S. Nat'l Bank Bldg. 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. DENVER 17, COLO., 999 S. Broadway. DETROIT 2, MICH. 223 Boulevard Bldg. 
PORTLAND 9, ORE., 333 N.W. Sth Ave. DALLAS 2, TEXAS, 1710 N. Market St. SAN FRANCISCO 3, CAL., 170 Ninth St. 


451i 
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S) NSIDE the practically indestructible body and nut 
(high-test, air-refined malleable iron) of a Dart are two 
bronze seats ground to a true ball joint. That's what 
distinguishes Darts from all other unions. The perfect 
contact of these seats insures a leakproof joint without 
excessive wrenching: permits instant uncoupling when- 
ever the union is needed for service elsewhere. 


Demonstrate Darts—the quality unions. Satisfied cus- 
tomers never have to be resold. Are you familiar with 
the interesting Dart Jobber Policy? 





—— 
Sm 
S SE 
Write for details. SS Zz 
“—— = 
= ? 






DART UNIONS LIVE LONGER 
unreon s 


E. M. DART MFG. CO., Providence, 5, R. I. 
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In August the Columbus McKinnon Chain 
and Chisholm Moore Hoist Corps., Tona- 


| wanda, N. Y., received the Army-Navy E 
| pennant. Left to right: Commander E. S. 
| Smith, Jr., U. S. N.; O. H. Hager and Les- 
| lie Powell, industrial chain departments; 


Major J. F. Hotchkiss, U. S. A.; E. J. Byrne, 
hoist department; R. E. Gerspacher, auto- 
motive chain division, and Don Brisbin, 
vice-president in charge of sales for the 
affiliate corporations. 


Patenting Explained 
In Booklet 


Research and invention protected by 
patents are expected to provide many 
more jobs in existing and new indus- 
tries, explains the National Association 
of Manufacturers in a new booklet 
entitled ‘Patents and Your Tomorrow’. 

The brochure points out the benefits 
derived from patents in the past, how 
the patent system works, and gives a 
glimpse of what may be expected in the 
future. New drugs for healing, radar, 
helicopter planes, ‘walkie-talkie’ tele- 
phones, gas turbine motors, and many 
other items have been patented in the 
recent past and will be improved in the 


| future. Thousands of familiar prewar 


achievements, the booklet points out. 
will soon be obsolete because of 
new improvements and _ revolutionary 


changes. 


Goodman Advanced 
By Stratton-Warren 


K. W. Goodman, for many years a 
salesman and lately a buyer for the 
Stratton-Warren Hardware Co., Mem- 
phis, has been named vice-president in 
charge of sales. He succeeds Lee A. 


| Hardison, who passed away earlier this 


year. 

Mr. Goodman joined the company as 
an office boy, working after school and 
during vacations. He went on the road 
at the age of 17 with his father, the 
late B. B. Goodman. who was for many 
years a traveling salesman for Strat- 
ton- Warren. 
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4 Time-Tested EQUIPMENT 


FOR THE 7 
BIG JOBS 
AHEAD 


The resources, ingenuity and plain hard work which industry 
contributed toward winning the war are being directed speedily 
into channels of peace. Emerging over night into the longed 


for ‘Post-War era’, America was confronted with fresh prob- 


LONG LIFE . 
LINE lems to be solved, new issues to be faced. 





After every war there are big jobs to be done. Today, as in every emergency 
during our 88 years of existence, Wood's stand ready with a dependable line 
of power transmission equipment, designed and manufactured to insure effi- 


cient, trouble-free operation. 


Bringing inherent quality and top performance to the big jobs ahead, Wood's 
time-tested products represent the better buy in the field. For nearly nine decades 
Wood's have specialized in the design, manufacture and application of equip- 
ment to transmit power from its source to the driven machinery with minimum 
loss. From pulleys to V-Belt drives, Wood's products are characterized by 


economy and long service life. 


For expansion or to provide units for much needed 
replacements—not always available during the war— 
it will pay you to investigate Wood’s equipment. En- 
gineering consultation always available; send for cata- 


log which illustrates the entire line . . . no obligation. 





EVERYTHING IN TRANSMISSION 
Pulleys-Clutches-Hangers-Pillow Blocks 
Couplers-Bearings-V -Belt 
Sheaves and Complete Drives 


T. B. WOOD’S SONS COMPANY, CHAMBERSBURG, PENNA. 


BRANCHES BOSTON, MASS NEWARK, N. J PITTSBURGH, PA CLEVELAND, OHIO DETROIT, MICH HOUSTON, TEXAS 
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BOND CASTERS KEEP PRODUCTION 





co 
~ 


ACH Bond Caster is de- 

signed and constructed to 
meet a particular industrial need 
... and the complete Bond line 
includes every type caster any 
materials handling system re- 
quires. 

When you sell Bonds, there’s 
no need to offer substitutes-—or 
something almost as good. 

Consult your Bond catalog. 
Then select the right casters— 
the ones engineered for your 
customers’ jobs. They'll keep 
production rolling at top speed. 


Bond 136-A Caster (top). Combines easy 
swiveling with long service because of the 
special arrangement of its double ball 
races and the use of durable Bond caster 
metal, Pressure lubricated throughout. 


Bond 140-A Caster (second from top). 
Its sturdy, all-steel construction reduces 
caster breakage—cracking—or excessive 
wear even under peak loads. Sizes from 
4" to 12”, capacities from 450 Ibs. to 
4000 Ibs. per caster. 


Bond 1640-A-8 Caster (third from top). 
_ Equipped with wheel brake. Same con- 
struction as 140-A. 8” size only. 


Bond 118-A Caster (bottom). Triple ball 
race construction for extra hard service 
and heavy duty. Cupped raceways assure 
even wear and {ong life. 


FREE—If you do not have a Bond catalog, 
send for the latest edition (K-36) today. 


BOND FOUNDRY & MACHINE COMPANY, MANHEIM, PA. 





TRUCK 
CASTERS 


Built-for-the-Job 
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The letter opener in the hands of L. E. 
Pickle, president and general manager of 
the Factory Supply Co., Muskegon, is just 
about as active as it was during the war 
days, he says. 





Including Future Needs 
In Planning Plants 


One of the mistakes that is frequently 
made in installing new pipe-lines is 
failure to provide sufficient capacity for 
increased loads, says an article in 
Factory. The capacity needed for 
present loads is estimated and some 
margin then allowed for heavier loads, 
based on the best guess that can be 
made at the moment. The guesses fre- 
quently err on the conservative side, the 
magazine points out, and, as a conse- 
quence, the water or compressed air 
lines prove inadequate in the future. 

The same things can be said al- 
together to often about electrical lines. 

The article outlines the practice of 
one plant engineer who has learned 
how to avoid production handicaps. 
With some minor exceptions it is his 
practice when laying out pipelines to 
put in from one and a half to three 
or four times the capacity called for 
by the estimates. While this practice 
increases the original cost, the extra 
expenditure almost invariably is more 
than justified later. 

It is also his practice to put in tees at 
all points where branches are likely to 
be taken off later. Again the original 
cost is increased, but afterwards the 
time and expense of breaking lines or 
running long branches are saved, the 
article concludes. 


Joins Union Twist 
Canadian Plant 


Peter H. W. B. Leckie-Ewing has 
joined the technical staff of the Butter- 
field Division, Union Twist Drill Co., 
Rock Island, Que., as metallurgist and 
chief of the cutting tools research de- 
partment. Mr. Leckie-Ewing recently re- 
signed from the War Metals Research 
Board, Vancouver. 
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There is definitely a change in sheet metal fastening—a 
switch from the old, conventional, limited methods to the 
new, easy, versatile way—fastening with Cherry Rivets. 
Sheet metal men everywhere are enthusiastic about the 
advantages of Cherry Rivets, about the time and money 
these rivets save them, especially on tough jobs. 

The basic principle that makes Cherry Rivets superior is 
the upsetting action—a controlled pulling action, rather 
than the severe pounding force which characterizes ordi- 
nary rivet installations. 

As a result, Cherry Rivets can be installed by one oper- 
ator from one side of any location, blind or not. No buck- 
ing is necessary. They work successfully in all 
sheet metals—and in pliable or brittle materials. 

Strength qualities and vibration resistance 
are high; shank expansion is unusually broad; 
clinching force is exceptionally strong; material 


thickness and hole size tolerances are generous; 


Cherry Rivet guns are of various sizes and types 
to handle any job properly. G-40 and G-15RB 
are pneumatic; all others are hand operated. 
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installations jare simple and speedy; installation guns are 
small, lightweight, pneumatic or hand operated. 

To handle efficiently the rapidly increasing volume of 
business, a program of jobber distribution is being set up. 
Cherry Rivet Company representatives are now interview- 
ing interested jobbers. To contact the representative in 
your area, write to Dept. A-322, Cherry Rivet Company, 
231 Winston Street, Los Angeles 13, California. 


G-35 hand gun being used to install self-plugging Cherry 
Rivets in sheet metal. Gun actuates simply by squeezing 
the handles together repeatedly. 

















oIc offers a READY- 


MADE MARKET to INDUS- 
TRIAL DISTRIBUTORS 


For postwar plant reconversion and maintenance, there 
is a big waiting demand for OTC TOOLS. Their de- 
pendability has been proved and their market greatly 
expanded by their War Service record. They are also 
consistently advertised to industry. 


OTC PULLERS and PUSH-PULLERS—capacities to 50 
tons—for removing and installing close-fitting parts eas- 
ily, quickly, SAFELY; OTC Heavy Duty Box WRENCHES 
— 1%" to 314"' —for tough nut-turning jobs; OTC SLEDG- 
ING WRENCHES for giant nuts and parts on big ma- 
chinery. Our Engineers cooperate with you in designing 
SPECIAL TOOLS. 

The Distributor is the logical supplier of OTC TOOLS 
—for best serving industry. You will find OTC well 
known and readily accepted. Distributors’ stocks now 
being shipped in fast-increasing volume. Write for 
full information. 


OWATONNA TOOL CO. gs. 


312 CEDAR STREET «+ OWATONNA, MINN. 
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John Graham, left, and R. F. Curtis have 
been advanced by the American Steel & 
Wire Co., subsidiary of U. S. Steel Corp., 
Cleveland. Mr. Graham has been made 
general manager of sales, while Mr. Cur- 
tis steps into Mr. Graham's former posi- 
tion, that of manager of the manufacturers 
products division. 





Apparatus Spots 
Ignition Faults 


An apparatus which televises the lo- 
cation and nature of engine ignition 
faults without direct access to the 
engine is reported in Aviation News. 

“The ignition performance is thrown 
pictorially on a screen while the engine 
is running. The image consists of a 
row of peaked figures, one for each 
spark plug, arranged in the firing order 
of the engine and starting from a 
selected cylinder. Perfect ignition gives 
a steady row of identical figures, but 
any fault in the system alters their 
shape. A bad plug affects the corres- 
ponding figure on the screen, while a 
defect in the magneto or the distribu- 
tor alters the shape of the whole row 
of figures. Intermittent defects cause 
the figures to flicker,” the article says 


Schulte Leaves 
Rawlplug Company 


Max J. L. Schulte, until recently vice- 
president, secretary-treasurer and gen- 
eral manager of the Rawlplug Co., Inc., 
New York, has resigned his positions 
after 21 years association with the con- 
cern. A member of several trade asso- 
ciations and well known to distributors, 
Mr. Schulte has not as yet announced 
his future plans. 


Puffer Made Head 
Of Creo-Dipt Firm 


Paul H. Puffer, formerly general sales 
manager and vice-president in charge 
of public relations, Norge Division, 
Borg-Warner Corp., has been elected 
president of the Creo-Dipt Co., North 
Tonawanda, N. Y., manufacturers of 
stained shingles and shingle stain. 
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HERE’S THE HEADLINER 





This truck will serve longer with less servicing because 
of the Elastic Stop Nuts on drive-shaft, cab supports, 
pedal shafts, engine supports and other parts. 











Making headline news among sales 
executives the country over is the 
Elastic Self-Locking Stop Nut, the 
nut with the famous red collar. 


For sales executives are quick to 
recognize top-merit features that add 
sales appeal and widen public accept- 
ance. The nut with the red collar, the 
hold-fast nut, adds value to trucks, 
passenger cars, vacuum cleaners, 
lawn mowers, radios and a host of 
other things because it assures longer, 
trouble-free service. 


In industry, in the home, in office, 
factory and on the farm, red-collar 
nuts are finding thousands of new 
applications—holding fast wherever 


THE ELASTIC Self Lockiieg 


AS 


STOP NUT 





vibration, shock, impact or other 
loosening influences could cause 
trouble of any sort, from individual 
annoyance to multiple fatalities. They 
simply won’t come loose. Not until 
you take a wrench and deliberately 
remove them. Then they turn off 
readily, for the metal threads are 
sealed-free of rust. 


Tough and resilient, the red collar is 
unthreaded and gauged slightly 
smaller than the bolt. Bolt threads 
force their way in, do not cut, and a 
friction grip is set up. This overcomes 
the effects of vibration and other 
loosening forces—and because the 
collar retains its gripping power, the 
nuts may be used over and over again. 
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An application engineer will be glad 


to call on you and discuss ways Elastic 
Self-Locking Stop Nuts can help you. 


LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 





ESNA 


TRADE MARK 





ELASTIC STOP NUT CORPORATION OF AMERICA 


Union, New Jersey 
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In ONE of America’s largest war plants engaged in building aircraft 
engines, this Roper Pump conserves manpower and eliminates the hazards 
of handling inflammable liquid. 


Powered by a 10 H. P. motor and gear driven, this single Roper Pump 
safely speeds quantities of cleaner’s naphtha through 3 inch piping to an 
outlet station 5490 feet from the storage tank. Piping is laid underground 
between buildings. Pipe line distance is 5950 feet. 

This Roper . .. a back geared motor driven unit complete with oil-enclosed 
gear guard, is equipped with external relief valve, equal size spiral pumping 
gears. Its rated capacity is 105 gallons per minute. 


You Can Sell Jobs Like These 


With a wide range of sizes and capacities the sales potential of Roper 
pumps is great. There’s a Roper for practically every type of pumping job. 
Assembled from precision-machined interchangeable parts, Ropers are 
built in 3 series and 13 standard sizes. Capacities range from 1 to 300 
g-Pp-m.; pressures up to 1000 p.s.i.; speeds up to 1800 r.p.m. Line includes 
pumps for practically all industrial purposes including truck pumps and 
hand transfer units. 


Get This FREE Booklet, No. 11-42 
“Wow To Solue Pumping Problems” 


A valuable guide for those interested in selling or operating 
pumps. Filled with factual time-saving information regarding 
all phases of pumping operations. 


Ask about Roper direct field sales assistance. 
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GEO. D. ROPER CORP., ROCKFORD, ILL., U.S.A. 






ED TO FIT YOUR REQUIREMENTS 
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Backing up their firm’s ‘off the shelf 
service, Ted Sternsheim and Bob Ham- 
mell are busy countermen at the office of 
the Patron Transmission Co., New York. 


Gelpcke Now Treasurer 
Of Rawlplug 


Alfred W. Gelpcke, associated with 
the firm for 20 years and recently vice- 
president in charge of development and 
research, the Rawlplug Co., Inc., New 
York, has been elected vice-president 
in charge of production and treasurer of 
the company. 


Bright Light 
Moves To Bridgeport 


The Bright Light Reflector Co.. 
Brooklyn, has transferred all manufac- 
turing activities to its newly acquired 
plant in Bridgeport, Conn. The new 
factory is laid out over four and a half 
acres and has almost 100,000 sq. ft. of 
floor space. A machine shop will enable 
the firm to make its own tools and dies. 


Discharge Very Easy 
Says Corps Paper 


The Marine Corps Chevron recently 
described the ease with which mem- 
bers of the Corps may acquire their 
discharge papers, After stating that 
the men need but 100 points for dis- 
charge, and that their applications must 
be signed by the Commander-in-Chief. 
all members of Congress, their Com- 
manding Generals and various members 
of their families, the article showed how 
the men rated discharge points. 


1. One point for each four years 
enlistment—overseas. 

2. One point for each group of five 
campaigns—Major ones. 

3. One point for each Purple Heart. 

4. One point for each group of ten 
children. 

5. One point to be awarded for. par- 
ticipation in any of the following: 
a-Boxer Rebellion. b-Spanish-American 
War. c-Battle of Bull Run. d-Boston 
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NATIONAL 
KANT TINK 


SPRING WASHERS 


Garage and 
Tool Kit 
Assortment 


number of th 
8 most used 
sizes 


Assortment Package 


25, 50.or 100 pieces 
of 7 sizes most used 


Standard Package 
100,500 or 1000 
niec ‘ e 


preces of one siz 


Tine eye-catching packages in¢rease turn- 
over. Kantlinks are moving faster wherever 
they are displayed. 

They are priced right and packaged right; 
and no other spring washers are as well 
known as National Kantlinks. 

Every industry, large or small, uses spring 
washers; and many householders are learn- 
ing that they should put a spring washer on 
every nut and bolt in the home—on all gad- 
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gets, handles, etc. Kantlinks not only hold 
things tight longer, but they make them safer. 

Kantlinks are the most efficient as well as 
the most widely used of all spring washers. 
These strong helical live springs hold parts 
tighter over a wider range than any other 
fastening device made. 

Write today for prices, specifications and 
samples. Our complete line of spring washers 
covers every possible use. 
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TT particular extra" in ability that was so necessary 
in equipment during the recent past years of all-time 
high production, is a definite MILWAUKEE Industrial Brush 
quality. 











F.I 

Such quality stamps itself in the minds of men—it has meant = 
an acquaintanceship with MILWAUKEE quality by Indus- me 
trial Men that has grown beyond previous bounds. - 
For today, in the new sales era that is now in its beginning , 
this all means a greatly increased field of buyers—one that og 
will pay off in profits that add up to worthwhile earnings.. . inf 
ad 

We are at your service—ready to cooperate in full—and ab 
our production facilities are in shape to give you the full " 
MILWAUKEE quality that industry knows so well. rm 
to 

THE MILWAUKEE BRUSH MANUFACTURING CO. . 
MILWAUKEE, WISCONSIN th 


WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHED 


The Key to Industrial Brush Problems 


FLUE BRUSHES FLOOR BRUSHES - PUSH BROOMS - 





BENCH BRUSHES - FOUNORY BRUSHES 
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F.L.A.T.—the Flat Leather Automatic 
Tension drive — is in the news. It is 
becoming accepted as a most practical 
method of transmitting power over 
short centers. 

You can make the most out of the 
business opportunities which F.L.A.T. 
drive creates by making sure you are 
equipped to give your customers the 
information they will want. Seeing the 
advertising on F.L.A.T., they will ask 
about its competitive advantages, prin- 
ciples of operation, costs. 

Graton & Knight’s Belting Manual 
has this information. Use the manual 


to bring your customers up to date on 
F.L.A.T. 


Graton & Knight advertising features 
the advantages of F.L.A.T. drive — 





ow TO MAKE THE MOST $ OUT OF 


Research Leather Beltin 


F. L. A. T. 


THE RIGHT BELT 
FOR F.L.A.T. DRIVE 


The qualities you are accustomed to 
talking about, in connection with 
“Research” Leather Belting, are exactly 
the qualities that are desirable in a 
Flat Leather Automatic Tension drive: 



















@ Its greater pliability means it can 
withstand constant flexing over small 
pulleys at high speeds. 













@ Its “built-in” pulley grip means less 
tension required to deliver full power 
without slip. 














® Minimum stretch means longest, un- 

interrupted service. 
A “Research” Leather Belt on a F.L.A.T. 
drive will outlive a rubber V-belt on 
a corresponding drive by a wide margin. 
Graton & Knight Co., 339 Franklin St., 
Worcester 4, Mass. 


automatic tension regulation through 
pivoted base, high efficiency, less main- 
tenance, longer belt life — and _ the 
characteristics of “Research” Belting 
that make it ideal for F.L.A.T. service. 


from Graton & Knight's line of leather belting... the most complete for all applications. 
Graton & Knight distributors are listed under “Graton & Knight” in ‘Belting’ section of 
Classified Telephone Directory and THOMAS’ REGISTER. 
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| Tea Party. e-Engagements with Tripoli 
| Pirates. 


6. Persons deceased may apply for 
| discharge only if proof can be offered 
my G, G Wee | that the party in question has no 

special aptitude which may be util- 


| ized by the Marine Corps. 
| 7. Any member of the Corps who 


C,e | has lost all his extremities due to 
ts | enemy action will be taken into con- 
Y/ (‘Z % el! / | sideration under certain extenuating 
. circumstances, However, due to the 


usual laxity shown in this respect, the = 

| application will have to be passed on by 

| a board of review. 

| 8. Also, in order to qualify, the appli- 
cant must have 32 teeth, four good 
conduct medals (four years service for 
each), the Order of the Bath, Cross of 
St. John, Congressional Medal of Honor, 
and be a member of the Royal Order of o_ 
Buffalo—in good standing. 





om 


Head of Brown 


Marshall B. Taft, formerly of the 
Aero division, Minneapolis-Honeywell 
Regulator Co., in Chicago, has been 
made assistant to Henry F. Dever, presi- 
dent of the Brown Instrument Co., Phil- 
adelphia division of the Honeywell or- 
ganization. He had been administra- 
tive assistant to the vice-president of 
the Chicago division. 


| 
| 
| Taft To Assist 
| 


Baker Returns 
To Civilian Life 


Col. Robert H. Baker has resumed 
his position of vice-president, Fones 
Bros. Hardware Co., Little Rock, Ark., 
after more than four years of military 
service in both the European and Pacific 





HIPPED fully assembled, ready to plug in and op- 
erate ... complete with a rigid steel bench with a 
built-in 4-speed v-belt underneath motor drive, the combat areas. 





SHELDON S-56 handles like package goods. It makes 
a “sweet” unit of sale and is just the right size for 
unlimited sales. With its extra capacity (1114 swing, | 
1” collet capacity) and industrial design, precision and 
quality features, it is right for tool rooms, machine 
shops, production turning of small parts, second op- 
eration work, maintenance departments, garages and 
schools. 


Selected by the Army, the Navy, the Marine Corps 
and the Maritime Commission, the SHELDON is not 
only today’s most outstanding 10” Lathe but is rapidly 
becoming America’s best known moderate priced 
lathe too. Keep one on the floor of your show room 
and sell them like “package goods” “over-the-counter”. 


SHELDON wacnine 60., 16. | vic rememune | | 


Norman Belting & Supply Co., Milwaukee, 
: believes that these are the days to check 
4232 N. Knox Avenue Chicago 41, U.S. A. stock against the demands of expanding 


peace time industry. 
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No doubt about it."6 out of 10” means something—it’s synony- 
mous with “U. S. Gauges” to engineers, specifiers and buyers 
of gauges everywhere. Thousands of advertising impressions 
monthly have focused the attention of gauge users on U.S.G. 
—the name they think of first when reconverting, redesigning 
and swinging back into volume civilian production. 

U.S.G. is prepared for this tremendous pent-up demand 
with many new and improved gauges, thermometers and other 
instruments—the world’s most complete line of its kind, fully 
cataloged for unequalled ease of selection and ordering. U.S.G. 
Distributors stand on the receiving end of a huge sales po- 
tential and worthwhile profits for a long time to come. A few 


selected territories are still available. 


.S. INSTRUMENTS Tell The 
wel = 2 





UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA. 
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THE END MILLS £2efer1d 


From MACHINE To FRONT OFFICE 


7 “A Total of Nearly 


§00 oy 
2 JME 


in varied types 









and all sizes 
for every 
milling 


need 


@ SINGLE END MILLS 


@ DOUBLE END MILLS 
@ BALL END MILLS @ HEAVY DUTY END MILLS 


@ CORNER ROUNDING 
END MILLS 


@ HEAVY DUTY SHELL 
END MILLS 


@ T-SLOT CUTTERS @ SPLINE MILLS 


PUTNAM today offers the largest and most complete line of end mills 
in America. Preferred in hundreds of leading plants of the country, 
Putnam end mills have proved to be better end mills—cutting faster, 
lasting longer. They have consistently proved their efficiency and 
economy on the job. 


Stocks of Putnam end mills are complete, enabling us to ship immedi- 
ately, from stock, the tools required for your customers . . . another 
important advantage distributors of Putnam end mills enjoy in to- 
day's great reconversion market. Write for new 92-page Putnam 
catalog today. 


There are 1023 standard metal cutting fools in the full 
Putnam line, including HI-SPEED Chucking Reamers, 
Continuous Pilot Counterbores, Holders, Adapters, etc. 


ScodOreel ia Ot DASA) OM EXO) COCOA) OU 1 


2981 Charlevoix Ave. Detroit 7; Michigan 
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A contract termination problem was puz- 
zling Calvin L. Korfmann, president of the 
Reichel-Korfmann Co., Milwaukee, when 
this picture was taken. 





Abel, Witter Advanced 
By Armstrong Cork 


W. Arthur Abel has been made as- 
sistant general purchasing agent, Arm- 
strong Cork Co., Lancaster, Pa., and 
James A. Witter assigned as purchasing 
agent for raw materials. 

Mr. Abel has been with the firm 
since 1910, and in buying since 1932. 
He served first as salvage manager 
and, more recently, as buyer of engi- 
neering, mechanical and_ electrical 
equipment. 

Mr. Witter, who had been with OPA 
while on leave of absence from his 
position as general manager of Arm- 
strong’s priorities department, only re- 
cently returned to the company. 








Albert B. Hartz, president of the C. M. Hall 
Lamp Co., Detroit, has swung his firm into 
a program of expanding activity in indus- 
trial and marine fields. 














FINE THROTTLING... 
ee» SURE STOPPING 
for 99% H2$O4 at 160°F 


The operator in this acid-contact 
plant has absolute and safe control 
with Aloyco-20 Valves, designed for 
fine throttling and fool-proof closure. 


(/CO-20 VALVES 


| SOLVED THIS ACID CIRCULATING PROBLEM 


The wide variety of Aloyco-20 Stainless Steel 

Valves enabled this Sulfuric Acid Manufacturer to 

achieve piping freedom. He also reduced repairs 

through proper valve application. Since Aloyco-20 i. tf int. 
resists Sulfuric over a broad temperature and gaia : 
concentration range, he was able to standardize me ie Oe | : 
on one alloy, thereby lowering inventories. Aloyco- [ 
20 can also help you. 


_ 
SEND FOR DATA ON SULFURIC ACID HANDLING §=«_-~ MELE: VAG ie 
BE) aes iene ie CELA 
in cross-section, dimensions, etc. Write for it. Ce yasvee * valves 


ALLOY STEEL PRODUCTS COMPANY, INC. 
1306 West Elizabeth Avenue ° Linden, New Jersey 
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yy In Business for Your Safety 


FORD TRIBLOC’s design is simplicity itself. 
And the fewer the parts—the better the 
machine. The FORD TRIBLOC has the least 
number of parts of any hoist in its field. 
Fewer parts mean less opportunity for 
wear, greater efficiency, lower mainte- 
nance cost. When you buy a FORD TRIBLOC 
you get a simple, ruggedly durable hoist 
that, with ordinary care, will last a long 
time. ‘ 


FORD TRIBLOCS are especially built for 
constant hard usage; ideal where high- 
speed production counts: Spur gear con- 
struction, ball-bearing load wheels, both 
high tensile strength and elasticity in 
load chain, and many other features as- 
sure enduring efficiency. Capacities: 14 
to 40 tons. 


Order from Your Distributor 


Philadelphia, Chicago, Denver 
Los Angeles, Portland, San Francisco 


FORD CHAIN BLOCK DIVISION 
AMERICAN CHAIN & CABLE - sriocerort 
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Krampe Manages Sales 
For Rodgers Hydraulic 





HUGH KRAMPE 


Hugh Krampe, recently manager of 


. industrial marketing division, Manning, 


Maxwell & Moore Inc., has been made 
general sales manager of Rodgers Hy- 
draulic Inc., Minneapolis. According to 
officials, this move was made to advance 
an expanding sales and service organ- 
ization for the sale of the firm’s hy- 
draulic equipment through selected dis- 
tributors. Prior to his work with Man- 
ning, Maxwell & Moore, Mr. Krampe 
was with the Armstrong Cork Co., 
Lancaster, Pa. 


Goodrich Starts 
New Construction 


Clearing operations have started at 
Avon Lake, 15 miles west of Cleveland, 
for construction of a new $600,000 
semi-works plant for the B. F. Goodrich 
Chemical Co. Designed as a versatile 
small-scale chemical plant which can 
easily be converted to a variety of 
processes, the semi-works plant will be 
used to develop manufacturing routines 
for synthetic resins and chemicals. New 
adaptations of the company’s line of 
Geon polyvinyl chloride resins will be 
processed as the intermediate opera- 
tion between the pilot plant of the labo- 
ratory and full-scale commercial pro- 
duction. 


On The Road 


Having served as inside salesman for 
the Western Machinery Co., Sacra- 
mento, Frank David has been promoted 
to the position of territorial salesman. 
The Sacramento-Nevada territory which 
he will cover includes many gold mines 
and dredging installations. Western 
Machinery specializes in supplies and 
equipment for these particular fields. 
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Ture are many jobs on which speedy power-driven rotary files 
can be used to advantage. Not only does the Nicholson line of 
sixteen standard shapes and many sizes meet virtually every 
practical need, but the quality features of these files should be 
brought to the attention of production and purchasing heads. 


Keep in mind that Nicholson Rotary Files are — 


Manufactured from high-speed steel + Carefully shaped and true- 
centered + Accurately cut or ground + Expertly hardened 


—and that they are as sweepingly guaranteed as the Nicholson 
hand files which are famed for their slogan, Twelve perfect files 
in every dozen. 


© SEND FOR CATALOG, PRICE LIST, DISCOUNTS, and for any other desired information. 


NICHOLSON FILE CO. ¢ 91 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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In elther Hand Cut or 
Ground (see typical 
shapes in both types, 
above). 3 cuts— 
Coarse, Medium, Fine. 
Ve” to 1%”. 


HAND CUT GROUND 











see |,()WELL 


FINGER TIP Cees 


- 











Here is YOUR BIG 
Selling Point 


Finger-tip control of the reversing 
ratchet feature at end of handle, 
has made the LOWELL 1916 Re- 
versible Ratchet Wrench the fa- 
vorite with mill and factory me- 
chanics. Turns in either direction 
with safety and sureness and with- 
out lost motion. Once on, always 
ready for instant use. Now modern- 
ized in design, these popular 
wrenches are more handy than ever 
for operating hand taps, tube ex- 
panders, vise shanks, valve stems, 


SELL SWAY 


CAR MOVERS CAR WRENCHES 


They move orders your way because they satisfy 


SWACO 
DIVISION 
of 
LOWELL 
WRENCH 
co. 





Light in weight, 16 Ibs., 5342 inch 
Hickory Handle, Spurs placed as 
to grip the corners of the rail 
+ +» mot a chance of slipping. 


Positively safe, the ballbearing 
ratchet head revolves leaving 
the handle stationary in hands of 
operator. 


LOWELL 


THE “OLD RELIABLE” 
LOWELL WRENCH CO., Worcester, Mass. 
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Robert S. Mars, W. P. & R. S. Mars Co., 
Duluth supply firm, has been made a 
member of the Labor Relations Committee 
and Domestic Distribution Deportment 
Committee of the United States Chamber 
of Commerce. 





Stoddard Martin Dies, 
Cleveland Manufacturer 


Stoddard B. Martin, Cleveland manu- 
facturer, inventor and owner of the S. 
B. Martin Co., Cleveland, was drowned 
while on a fishing trip at Parry Sound, 
Canada, on Oct. 5. He was born in 
East Hardwick, Vt., in 1892 and was a 
graduate of the University of Vermont. 
A resident of Cleveland since 1924, he 
was a member of the Sigma Nu frater- 
nity, numerous Masonic arganizations, 
and the Society of Automotive Engi- 
neers. 








William ‘Bill’ Burke, foreman of the pipe 
department, Darrow & Comstock Co., New 
London, Conn., is too busy to look at the 
camera. Here he files a steel rod before 
threading it. 


UMI 








—Key to Progress in Many American Industries 





Modern mine 

equipment us- 

ing Thermoid 
Air Hose. 


INCE 1880, Thermoid has contributed to 

the progress of American Indusfry. 
Through three wars, and the intervening 
periods of peace, Thermoid engineering, 
research and manufacturing facilities have 
been devoted to the production of longer life 
parts for coal mining. 


Thermoid stands today in a position, unsur- 
passed by any competitor, to contribute to 
the post-war progress of your industry. The 
Thermoid Line* of belting and hose for 
materials handling and power transmission 
may contain the key to another step forward 
in the improvement of your process and the 
reduction of your costs.—"‘It’s Good Business 
to Do Business With Thermoid.” 


Old-style min- 
ing. Compare 
this to the photo 
shown below, 


) 


*THE THERMOID LINE INCLUDES: Transmission Belting 
« F.H.P. and Multiple V-Belts and Drives » Conveyor 
Belting - Elevator Belting - Wrapped and Molded Hose 
¢ Sheet Packings + Industrial Brake Linings and Friction 
Products - Molded Hard Rubber and Plastic Products. 


Thermoid 
Rubber 


Contrilutor to Industrial Aduancement Since 1880 
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ALL SET 
oeee Let's Go! 


Irs time to chart new selling markets . . . it's 


time to study the new approach in selling... 
it's time to get BLUE DEVIL Socket Screws stocked 
up... 


@ Socket Set Screws 


® Socket Head 
Cap Screws 


@ Socket Head 
Stripper Bolts 


® Socket Screws— 
Daredelet Thread 


@ Socket Screw Keys 


@ Socket Pipe Plugs— 
Cold Drawn or Alloy 
Steel 


@ Square Head Set 
Screws—Alloy Steel 


@ Studs—Cold Drawn 
or Alloy Steel 


@ Tool Post Screws 
—Alloy Steel 


® Headless Set Screws 
—Cold Drawn 





® The sales potential of BLUE DEVIL Screws has 
no limit—they set a standard of perfection in war 
production and this standard is the yardstick for 
today’s specialized manufacturing ... for ing 
dustry’s steady and sound progress. It is up to 
the distributor to know his source of supply, to 
be ready with all-out assistance to help industry 
in its big peace-time job, and to be fully versed in 
uses and applications ... naturally we mean 
he should know all this about BLUE DEVIL Socket 
Screws—let us send you literature which will 


purely DOCK Y SACU COT PUTT 


4445 N. KNOX AVE. 
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R. U. Jackson, Robins Conveyors, Inc., 
Passaic, N. J., subsidiary of the Hewitt 
Rubber Corp., Buffalo, is now making the 
firm's new Charleston, W. Va., office his 
headquarters. 


Maconi With 
Graton & Knight 


Frank Maconi, with a background of 
sales, merchandising, advertising, and 
engineering experience in both the mer- 
cantile and industrial fields. has been 
made merchandising manager of the 
Graton & Wright Co., Worcester manu- 
facturers of industrial leathers. His 
immediate aim is the study of costing, 
packaging, pricing and sales potentials. 


Cooper Alloy 
Creates New Division 


The Cooper Alloy Foundry Co., Hill- 
side, N. J. has formed a new division 
known as the Certified Alloy Valve Co., 
also in Hillside. The new organization 
will devote itself to the manufacture of 
a complete line of stainless steel valves. 





Large stocks of mechanical rubber and 
maintenance items are casried by the 
General Rubber Co., Milwaukée. R. J. 
Kuss, president of the firm, is shown be- 
side shelves loaded with rubber hose. 
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PNEUMATIC TOOLS 


Another new lightweight “champ” for assembly jobs—ARO 
Model 3020 Pneumatic-powered Screw Driver and Nut 
Setter packs the punch of a heavyweight for dependable, 
stall-proof operation! 

The growing line of ARO-Engineered tools give you un- 
beatable accuracy, speed and reliability for the whole wide 
range of assembly operations including screw driving, nut 
— drilling, burring, filing, pore ‘one polishing and 
countless other portable tool jobs. ARO pays you dividends 
in less fatigue... more production! Write for new catalog. 

The Aro Equipment Corporation, Bryan, Ohio. 


£v 


¢ ae 
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The right wire rope is the 


Selection of the right wire rone determines true rope economy. Every 
wire rope design is planned to resist a certain type of destruction. 

For instance, few but heavy wires in the strands make a rope that 
long withstands abrasion but is not built to take bending. The rope 
wo. of many small wires resists bending but can’t take too much 
abrasion. 

Longest wire rope service resulfs from the correct combination of 
resistance characteristics to meet the destructive forces present in each 
application. 

Long, safe, economical life is engineered into every Wickwire Rope 
Pivaee modern wire-steel research and control—in our own laboratory. 
llere, the right characteristics can be accurately predetermined by 
scientific metallurgic control over the admixture ideas of steel- 
making elements. 

Wickwire Rope quality is further safeguarded by the exact wire 
drawing procedure to fit the type of service which each finished wire 
rope is to perform. 


Seeewsns ers 


Satuleore fo every rope problem! 





Thousands of wire rope users— 
old hands and new—have found 
our specially prepared manual, 
“Know Your Ropes,” valuable 
in making their work easier and 
prolonging rope life. 1t contains 
78 “right and wrong” pictures, 
40 wire rone life savers, 20 dia- 
grams, tables and charts. Send 
for your FREE COPY today. 





500 FIFTH AVENUE, NEW YORK (18), N. Y. 





ABILENE (TEX.) + BOSTON © BUFFALO © CHATTANOOGA © CHICAGO © CLINTON (MASS.) © DETROIT © HOUSTON © LOS ANGELES » PHILADELPHIA © SAN FRANCISCO © TULSA » WORCESTER 
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@ Typical of the scope and versatility of 
CLEVELAND Twist Drills. A 3%” hole 
drilled in a duralumin aircraft landing 
gear box plate . . . on a production line 
drill press! 


Whether drilling specifications call for 
holes .0135” or 4” in diameter, there are 
CLEVELAND Twist Drills to fit. For 


TRADE MARK REG. U S PAT OFF 
20 THOMAS ST. NEW YORK 
6515 SECOND BLVD. DETROIT BRUNEL 





D FOREIGN COUNTRIES 
9 NORTH JEFFERSON ST. CHICAGO 
'D, OLD GAK COMMON LANE, ACTON, LONDON W. 3, ENGLAND 


nearly three quarters of a century the + 
trade mark has represented uniformly 
high quality and. dependability. 


Specify CLEVELAND Twist Drills, 
Reamers, Screw Extractors, Arbors, 
Mandrels, Sockets, Mills, Counterbores 
and Carbide Tipped Tools for all 
precision production. 


TWIST DRILL 


COMPAN Y 
1242 EAST 49° STREET 
CLEVELAND 


650 HOWARD ST. SAN FRANCISCO 


CLEVELAND 


This advertisement appears in current issues of leading magazines in the metal-working field. 


MILL SUPPLIES °¢ 


NOVEMBER, 1945 





ARE READY TO SERVE 


DISTRIBUTORS EVERYWHERE 


you 







Built-in quality assures a 
long life of ef ficient Ser- 
vice—it pays to Demand 
Darnell Dependability” 





Nearly 4000 TYPES of 
CASTERS & WHEELS 


DARNELL CORP. LTD., 
LONG BEACH, CALIFORNIA, 


60 WALKER ST NEW YORK.N Y 
36 N. CLINTON, CHICAGO, ILL 
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Checking up is Harry Anderson, one of 
the veteran sales staff of Warren, Bal- 
derston Co., Trenton, N. J. Mr. Anderson 
has been selling industrial supplies for 
Warren, Balderston for 21 years. 


Loss of Aircraft 
Leadership Feared 


The aviation industry has the plants, 
but the executive and _ engineering 
brains are scattering rapidly to other 
livelihoods and we are slipping back to 
1939 production levels, warns an Avia- 
tion News editorial. 

“Machine tool improvements to keep 
apace of production demands will be 
impossible on the scale necessary if 
this equipment and manpower is aban- 
doned. The disintegration of the great- 
est development and production sys- 
tem the world has ever known is well 
under way. The Buck Rogers era of 
pushbutton warfare is coming, maybe 
in five years. Until we reach it—and 
we must reach it before anyone else— 
we must have the world’s finest air force 
and a talented, healthy aircraft indus- 


try which can be expanded quickly to 


produce aerial weapons of whatever 
kinds emerge. The world’s greatest air 
power will have, at present rates, only 
2400 new aircraft by the end of next 
year, few of them fully proven in flight 
or production because maximum eff- 
ciency comes only from experience,” 
the magazine points out. 


Frary Honored 
For Research 


Dr. Francis C. Frary, director of re- 


| search, Aluminum Co. of America, Pitts- 


burgh, has been elected to receive the 
Perkin Medal in recognition of his out- 


| standing accomplishments in the field 
of industrial research. The presentation 


will be made at a meeting of the Amer- 
ican Section of the Society of Chemical 
Industry in New York on Jan. 11, 1946. 
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A profitable mill supply business is built up 


of customers who come back for ‘‘more of the 


‘ 


same.’ Therefore, you are careful of the 
quality of products you recommend. 

Oliver Industrial Fasteners can be definitely 
helpful in establishing steady patronage, be- 
cause Oliver products are of highest quality. 


Such features as accurate dimensions, clean 


threads, uniform materials enable users to 
speed assembly, obtain tight, dependable 
joints. 

Made by one of the oldest and largest 
manufacturers in the field, a stock of Oliver 
products will bring your customers back for 


more. 





SOUTH TENTH AND MURIEL STREETS - PITTSBURGH, PENNSYLVANIA 
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Leo B. McCoy is now representing the Sur- 
face Combustion Corp., Toledo, in the New 
Jersey territory. Mr. McCoy joined the com- 
pany in 1943 following his honorable dis- 
charge from the Army. 





Tracy F. Manville, 
Steel Official Dies 


Tracy F. Manville, vice president of 
Columbia Steel & Shafting Co., died on 


Sept. 13 in Pittsburgh at the age of 65, 
following a heart attack. Born in 
Waterbury, Conn., son of William W. 


and Ellen Frost Manville, he started his 


@ One of our old friends—a fine mechanic—when business career as assistant to his father 


he first saw one of our power chucks exclaimed, “‘It’s simply in the Manville B Mig. C hi 
beautiful.” In all walks of life men find beauty in the things their minds have been onan sarees Sage wees Seem 
trained to appreciate. The Skinner Power Chuck is beautiful in its simplicity tools. Later he became a salesman for 
— just four movable parts: the wedge and three jaws. the Dilworth-Lockwood Co., New York, 
% body of steel forging ample % wedges and jaws of alloy steel steel jobbers. vl 
in proportion to withstand exces- properly heat treated, operates Mr. Manville joined the sales staff of 
sive strains—replaceable hardened similar to a collet with collet ac- Columbia in Boston in 1914. Three 
steel liner reduces wear and curacy and gripping power, reduces years later he was transferred to the 
prevents scuffing. body strain toa minimum. New York office as district manager of 
@ You will find other “beautiful” features in Skinner Power Chucks—and from sales and in 1919 was promoted to gen- 
the combination of them all — the result is less maintenance expense, longer life, eral manager of sales in Pittsburgh. He 
greater accuracy and greater holding power. Skinner Chucks — all of them — 
have a fine reputation gained in nearly 60 years of “know how” and 
craftsmanship. 


became vice president in 1920. 

Mr. Manville was also a director in 
an affiliate concern, the Edgar T. 
Ward’s Sons Co. During the war he 
served on the Cold Steel Advisory Com- 
mittee of WPB. He was a member of 
the Duquesne Club and of the Masonic 
Lodge in Southbury, Conn. 


Hewitt Revises 
Hose Brand Names 
The Hewitt Rubber Corp., Buffalo, is 


manufacturing a revised line of indus- 
trial hoses and has rearranged brand 
names as a consequence. The top qual- 
ity or ‘super’ grade, formerly identi- 
fied as Maltese Cross, is now named 
Monarch, The new highgrade is Ajax 
brand, and the utility or general service 
hose is identified as Conservo. The 

THE SKINNER CHUCK COMPANY hose developed for the welding industry 
346 Church Street, New Britain, Connecticut will continue to be known as Twinweld. 
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TEN TIMES THE GRIP 
with a ©lark Adjustable 


TOOL HOLDER! 


One Clark Adjustable Tool 
Holder takes 4 or more sizes 
of square or round tool bits 
and boring bars. No adapt- 
er necessary. 





” 


te, 


Exclusive 





vise-grip jaw 


exerts 4-sided pressure, ab- 
solutely prevents side wob- 


EXTRA suPPORT FOR CARBIDE BITS 


MEANS HIGHER SPEEDS WIT 


Tests show the Clark Adjustable Too 
rigidity as solid forged tool bits... and : 
holds four or more sizes of round or aque ‘ 
stub bits..- undersize OF out-of-round bits.. 
tool bits for cutting-off or special ; 
carbide bits and boring bars and bits 0 

all without sagging OF breaking - - 
heavier feeds. 
Clark Adjustable Tool Holders are 
5° cutter channel or with paralle 
tools, boring bars and threading cools. 


For complete information call your Clark 


Cutter Jobber today, or write f 


MILL SUPPLIES 


‘or catalog —- 


H HEAVIER FEEDS! 


1 Holder has the same 
with equal rigidity 
large or short 
_dual narrow 
forming operations. a 
f brittle alloys.-- 
at higher speeds, with 
available with stand- 
1 cutter for carbide 





9330 SANTA MONICA BLVD 


NOVEMBER, 1945 


ble, regardless of size or 
shape of bit. Can’t gouge 
or dent bits. 





All these short stub ends are 
usable because vise-grip 
jaw of Clark Adjustable 
Tool Holder runs full length 
of cutter channel, right up 
to cutting edge. 


+ BEVERLY HILLS CALIFORNIA 









o 


r 
“ce Post-War Products 


offer you 


A Big Profitable 
Market 


for Western Socket Screws 



















| — 
ee ‘ / 


Salesmen’s compensation problems have 
been high on the docket for F. M. Sum- 
mers, manager, mill supply department, 
John Priztlaff Hardware Co., Milwaukee. 








Westinghouse 
Promotes Russ 


Western 
Socket Screws 
Prouide... 


Lloyd A. Russ was appointed man- 
ager of the Agency and Specialties De- 
partment of the Westinghouse Electric 
Corp., succeeding W. D. Turnbull, who 
resigned. A native of Minneapolis, 
Minn., Mr. Russ attended the University 
of Minnesota, receiving a bachelor of 
science degree in electrical engineering 
ing 1929. Joining Westinghouse the 
same year, he worked in the headquar- 
«ters sales department at East Pittsburgh 
for two years while taking the graduate 
student course. He spent five years in 
the Central Station Department in Chi- 


SAFETY 


Streamlining of products — both for the | cago, and another five years as lighting 
engineer in the Lighting Sales Depart- 

public and for industry — is here to stay. | ment in that city. Since 1941, he had 
Every manufacturer in your territory needs been manager of the Distribution_Ap- 
. ; . | paratus Section of the Agency and 
Western Socket Screws to bring his post- | Specialties Department at East Pitts-_ 


war machines into line. These flush-to- | burgh. 
surface fastenings provide an unsurpassed omnes 
way of eliminating unsightly and danger- | 
ous protruding bolt-heads. Made of alloy | 
steel, electric heat treated, they have great 
strength and holding power — fewer are 


needed, speeding assembly, saving time and 





cost. It pays you to sell Western Socket | 
Screws to your trade now. Write today for 





the informative Western catalog and prices. 








| John M. Cooney has been made Boston 
district manager, industrial products sales 
division, the B. F. Goodrich Co., Akron. 


ae s } He succeeds George H. Wood, who has 
Precision Screw Products, Parts and Assemblies Since 1873 | retired after 33 years with the concern. 
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“SOME WORDS FOOL YOU” 


TAP seat 





ee 


COLD-TEMPER treatment (120° below zero) 
increases both strength and ductility, assures better 
threads and more of them per tap on steels, cast 
iron, alloys, plastics. 


Color “i-dot-ification®m the shank of every high 
speed tap—read dot for cut thread, white for com- 
mercial ground, blue for precision ground. 


Tap-Capsule—every ground thread tap in its 
own transparent plastic tube, sealed against dirt 
and damage, visible for size and type before un- 


wrapping. 


Why not see for yourself how these 
tap extras help you get new customers 
and hold old ones. Sell Threadwell 
COLD-TEMPER Taps. 


TAP seas 


Theadvell _ GHHITENPER tap 


Nhe Ys PCT 








TAP p2ea7W 








PROFITABLE 
REPEAT 
ORDERS 


because of 
all these extra 
selling advantages 


Greaseless rust-proofing—mot messy or sticky to 
handle—always clean, dry and shining, ready for 
instant use. 


you are backed 


Personal attention service 
by a manufacturing organization that provides in- 


telligent personal attention to every order, large 
or small, regular or special. 


SINCE 1902 


“TAPS OF DISTINCTION” 








THREAD WELL TAP AND DIE COMPANY - GREENFIELD, MASSACHUSETTS, U.S.A 


CALIFORNIA OFFICE, THREADWELL TAP & DIE CO. OF CALIF., 1322 SANTA FE AVE. LOS ANGELES 21 
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METAL CUTTING SAWS 


They CUT to 
Beat the Band! 











Sweet music to the ears of every manufacturer are 
the reports of increased efficiency and more 
economical cutting that come with the use of 
Spartan Saws. 

Get on the bandwagon. Let Spartan Bands cut out 
all the sour notes your customers find fault with 
in ordinary saws. Spartans will help you get in 
tune with profitable operations. 


SPARTAN SAW WORKS, INC., SPRINGFIELD 7, MASS. 
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Holding aloft the prize catch, J. C. Hen- 
drickson, general sales manager, Inter- 
national Chain & Mfg. Co., York, Pa., 
marks the end of a perfect day during a 
recent Canadian fishing trip. 





Chamber Makes 
Personnel Changes 


Kenneth Campbell of San Francisco, 
was appointed manager of the U. S. 
Chamber of Commerce’s Foreign Com- 
merce Department, assuming duties 
about Oct. 15. He succeeds Edward L. 
Bacher, resigned. 

Mr. Campbell was manager of the 
World Trade Department of the San 
Francisco Chamber of Commerce. 

Milton A. Smith was appointed as- 
sistant manager of the Trade Associa- 
tion Department, having come from the 
National Lumber Manufacturers Asso- 
ciation where he served as assistant 
counsel. 





J. C. Allen, a representative of the indus- 
trial division, Henry Disston & Sons, Inc., 
Philadelphia, has been transferred from 
the St. Louis to the Chicago sales territory. 
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UBRICATION PLUS! 


SUPER LUBRICANT—A MARVELOUS ANTI. 
SEIZE COMPOUND—A REAL PROTECTION 
AGAINST RUST AND CORROSION. From 
the standpoints of general utility and wide 
diversity of important uses, we do not be- 
lieve there has ever been a lubricant that 
compares with LUBRIPLATE No. 130-A. It 
has everything. The outstanding perform- 
ance of this super-lubricant and its adop- 
tion by industry in general, and the Army 
and Novy are certainly adequate proof 
of its superiority. Write for copy of bul- 
letin No. 6-41. 


LUBRIPLATE 
No. 130-A 
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TODAY YOU NEED 
A KNOWN PRODUCT 


There will be a lot of changing around 
during these hectic days of recon- 
version. Men in service will be re- 
turning to old jobs. Others who have 
been working in war production will 
be assuming similar roles in making 
the products of peace. The average 
percentage of youngsters will assume 
more important positions through 
natural promotions. The industrial 
supply salesman is bound to encoun- 
ter many new faces in this postwar 
period. 


It is hard enough for him to sell new 
people without the additional burden 
of selling new products. The canny 
salesman will open his new campaign 
by offering something everybody 
knows, everybody likes, and every- 
body needs. The one line that cer- 
tainly falls in this category is the 
line of LUBRIPLATE Lubricants. 
The boys from overseas know LU- 
BRIPLATE. Millions and millions of 
labeled containers of it were issued 
to them for the lubrication of rifles. 
Much of the heavy gear equipment 
aboard merchant men and _ battle 
ships depended upon LUBRIPLATE 
for perfect lubrication in spite of 
heat, cold and salt water. LUBRI- 
PLATE gave protection against rust 
and corrosion for equipment rang- 
ing from binoculars to gun turrets. 


The men who worked in war plants 
used LUBRIPLATE as a matter of 
regular routine. Aviation, automo- 
tion, ordnance, mining, food packing, 
instrument making, all found this 
revolutionary lubricant practically in- 
dispensible. 


Even newcomers know LUBRI- 
PLATE from former uses as well as 
from national advertising. Over thirty 
periodicals carry adveitisements each 
month similar to those you see on 
either side of this column. Machinery 
manufacturers specify LUBRI- 
PLATE for relubrication. 


Yes, LUBRIPLATE is known. Yes, 
LUBRIPLATE is liked. Yes, LU- 
BRIPLATE is needed by every firm 
that turns a wheel. It is the ideal 
product to serve as an introduction 
to a new prospect. If you do not 
already have LUBRIPLATE in your 
line ask your sales manager to find 
out about it. Maybe the territory 
you cover is still open. 
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LUBRIPLATE 


LUBRICATION FOR WHERE 
IT’S HOT AND WET! 


LUBRIPLATE No. 70 is a medium density, 
grease type lubricant ideal for applico- 
tions exposed to heat, steam and moisture. 
it does a wonderful lubrication job under 
all conditions. In processing and food 
plants where moisture, steam, heat and 
fumes are prevalent, it has no substitute. 
Machines lubricated with LUBRIPLATE No. 
70 can be washed down with hot water 
without harming the lubricant in the bear- 
ings. LUBRIPLATE No. 70 prevents rust and 
corrosion. 


























FOR Your 
MACHINERY 
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Write for @ booklet, ‘The LUBRIPLATE Film" 
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WESTON <e:2nzer THERMOMETERS 


are stable and rugged over wide temperature ranges 


Here are advantages of Weston All-Metal Industrial Ther- 
mometers that provide long-term dependability for Diesel 
engine applications and for industrial heat control. 


e WESTON all-metal temperature element has proved 
its stability throughout the years. 


e Rugged all-metal construction resists vibration, shock 
and other mechanical abuse. 


e Large gauge-type scales permit accurate readings 
even from a distance. 


Weston All-Metal Industrial 
Thermometers are available in 
types and sizes for most applica- 
tions, with stem lengths from 
2%" to 48”. Ranges + 1000° F 
to — 100° F. Literature sent on 
request... Weston Electrical In- 
strument Corporation, 682 Fre- 
linghuysen Avenue, Newark 5, 
New Jersey. 


Cll lll 
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Still favoring his right leg, E. L. Switzer, 





president of the Grand Rapids Supply Co., 
Grand Rapids, thinks back to that icy 
morning last winter when he fell and 
broke it. 





Sales Maintenance 
Held Future Need 


The nation must now show an ability 
to maintain sales of goods and services 
at levels high enough to provide neces- 
sary employment, Thomas Roy Jones, 
president of the American Type Foun- 
ders warned at a meeting of the New 
York Chapter of the National Associa- 
tion of Cost Accounts marking the 25th 
anniversary. Mr. Jones said that em- 
ployers in the field of distribution have 
the greatest stake in seeing that high 
levels of production and manufactur- 
ing employment materialize. 

“Many wholesalers . and retailers,” 
said Mr. Jones, “do not realize that they 
will be called upon to handle much 
larger volumes of goods and render 
much: larger volumes of service than 
ever before. 

Chairman for the states of Delaware, 
Pennsylvania and New Jersey for the 
Committee for Economic Development, 
Mr. Jones quoted from CED’s widely 
publicized forecast of post war indus- 
trial activity and urged business men 
to “take heart from the very stirring 
expression of optimism which the re- 
port contains.” . 

Declaring that selling had become a 

“lost art” during the war, Mr. Jones 
said that emphasis on making sales can- 
not be too strongly placed. “The high 
standard of income for the American 
workingman can easily be maintained 
permanently, it is going to be done by 


| the salesman and the sales executive,” 


| 


| he asserted. Jobs for the post war pros- 


perity can be supplied by American 
business if it is allowed to operate 


freely, he added. 
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FORMULA FOR LONGER SHEET METAL LIFE 


2Cu+Mo 


(MOLYBDENUM) 


(COPPER) 


—twice as much 
as in copper-bearing steel 


Only Toncan Iron has All Three 


to provide the Highest Rust-Resistance of All Ferrous Materials in its Price Class 


There’s zo other material like Ton- 
can Iron. It isn’t a steel. It is not 
only an iron—but an alloyed iron. 
That’s why it has the highest rust- 
resistance of all ferrous materials 
in its price class. 


Toncan is made from highly refined 
open-hearth iron. To this iron is 
alloyed copper—twice as much as 
found in copper-bearing steel—and 
molybdenum to make the copper 





This advertisement appears in the following 
publications: American Artisan, Architectural 
Forum, Architectural Record, Engineering 
News-Record, Iron Age, Sheet Metal Worker, 
and Steel. 











impart its highest rust-resistance. 


In Toncan Iron, rust-resistance is 
not only a surface quality, it goes 
all through the metal, uniformly. 
And its effectiveness is not reduced 
by any type of fabrication. 


Another outstandifg quality of 
Toncan Iron for more than 35 
years is its bigh ductility. Because 
it’s made from commercially-pure 
iron and specially processed for 


-TONCAN 


Reg. U. 8. Pat. Of 
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working qualities, it is easy to fab- 
ricate by any method. 


Translate these facts into job per- 
formance and they mean lower 
construction costs and longer serv- 
ice under rust conditions. That's 
what you get when you specify 


Toncan Iron. . 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES e CLEVELAND 1, OHIO 
Export Department: Chrysler Bldg., New York 17,N.Y, 


Se a oy, 


IRON 
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write On The Beam... 


with WHITTAKER 
Metal Workers’ Crayons 


“WRITES WHITE - STICKS TIGHT” 


Right, for writing on the beam, or any other metal surface, 
is the way metal workers describe STEELRITE and CLOVER 
soapstone crayons. 

Unobtainable for a while, because of Whittaker’s war com- 
mitments, these popular long-wearing crayons are back again 
— now — ready to move right from your shelves to the mills, 
foundries, sheet-metal plants, and shipyards, whose stocks are 
low or exhausted. 

STEELRITE composition —soapstone crayons are free from 
grit or wax, and uniform in strength. They will not flake — 
and actually last 20% longer than natural crayons. 
STEELRITE can be used on wet, grimy, hot, or cold metals, 
with perfect visibility. 

CLOVER natural soapstone crayons are cut (with the 

grain) from selected soapgtone. They are 





free of hard spots, grit, or other impuri- 
ties and take a fine, long-wearing edge 
that will not feather or flake in use. 

, Write today for additional informa- 
S’nVe"x¥s" lorge squere | tion on these money-making products. 
S"xVa"'n Vis" .....thin fat | Samples? Certainly — just drop a line. 


Also available in 
4" and 4¥2" lengths 


TABLE OF SIZES 
Sm Ya VA crsreseess 























SALES REPRESENTATIVES 
CHICAGO MEMPHIS, TENN. 
Harry Holland & Son, Inc. _L. E. Offutt Co. 
PHILADELPHIA CLEVELAND 
R. Peltz Company Palmer Supplies Co. 


NEW ORLEANS TORONTO & MONTREAL 
E. W. Ortenbach Richardson Agencies, Ltd. 











260 W. BROADWAY, NEW YORK 13, NY. 


Deniels, isn PLANT: SOUTH. KEARNY, NEW JERSEY 
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G. M. Graves, owner of Southern Ma- 
chine Tool & Supply Co., New Orleans, 
La., goes over an invoice just received in 
his office. 





New Highway Work 
To Call For Labor 


Removal of war restrictions on the 
use of Federal-aid highway funds makes 
possible the early starting of construc- 
tion of projects totaling more than 270 
million dollars, according to H. A. Dick, 
president of the Associated General 
Contractors of America. 

“This highway work,” he says, “will 
materially help in providing employ- 
ment since about 30 percent of the cost 
of highway construction goes for labor 
at the site, and for every person thus 
directly employed about three others 
are employed indirectly in industries 
furnishing materials, equipment, sup- 
plies and services required in the 
work.” 








Carl H. Langendorf, rejoining the Surface 
Combustion Corp., Toledo, after a period 
with the McDonnell Aircraft Co., has been 
appointed sales and service engineer in 
the St. Louis territory. 
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of cutting tools. This single source of supply not only 
simplifies purchase and maintenance of tool stocks, it 
also assures continuing deliveries of tools in which high 
quality is constant. Supporting services are the job-side 


; cooperation of Field Representatives and, when required, 
the cooperation of our Physical, Chemical and Engineer- 
ing Laboratories. Standardize on Morse Cutting Tools 
and save yourself time, trouble and money! 


TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 
(NEW YORK STORE: 130 LAFAYETTE ST. ---- CHICAGO STORE: 570 WEST RANDOLPH ST. 


i -,£. 1s SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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F | MORSE service applies to a complete line 





NEW PLASTIC DISCOVERY 





A. W. Koehnke, manager of the supply 
department, Koontz-Wagner Electric Co., 
South Bend, Ind., plans further additions to 
the electrical supply firm’s lines of in- 
dustrial items. 


A HARD HITTING "Softie” | ———— - : 
NO MAR, STING OR REBOUND il aniline | 

















NLIKE ANY OTHER HAMMER, the | Brand Name Award 
Nupla Hammer heals itself when A Golden Anniversary certificate has 
dented or deformed. Made with a new, been presented to Fayette R. Plumb, 
flexile plastic head, it hits hard effective | Inc., Philadelphia, in recognition of 
blows without marring, cutting, or battering. | the continuous advertising of the name 
Useful to all craftsmen—tinners, machin- | “Plumb” for hand tools. The presenta- 
sas bl 1 b t st’ | tion was made by the Brand -Names 
Asts, assem ers, plumbers, etc. — i sa | Research Foundation at a dinner held 
quatity — oe vs — oe | in Philadelphia. The Brand Names 
expiode. INNO ecte y Ou or gasoline. | award is given to firms “which have 
Will not chip, or crack. It’s a tool every been tested by the judgment of the 
craftsman wants and needs. American people for 50 years or more 
P = | and have won and held public confi- 


TESTED! FLex-o-cryst dence.” 
the new plastic discovery has been 
thoroughly tested. 

A 6-inch cylinder of Flex-O-Cryst 
(used in head of Nupla Hammer) 
was flattened into a sheet }/3 of an 
inch thick and released. Slowly it 
regained its original shape and size. 
That's how the Nupla Hammer heals 
itself when dented. 


JOBBERS & DEALERS WANTED 


Nupla Hammers are now available for imme- 
diate shipment. Liberal discounts. National 
tradepaper advertising supports sales. Demon- 
strator counter-card and literature rack fur- 
nished. Write or wire, today! 
NEW PLASTIC CORP. © 1017 No. Sycamore Ave., Los Angeles 38, Calif, 
A NUPLA HAMMER FOR EVERY JOB 


5 SIZES 29 WEIGHTS 








Charles K. Kells has been made manager 
of the past war educational program of 


MIGHTY PLASTIC the Electric Industrial Truck Association, 
fiat t/, Pittsburgh. Recently with the West Penn 
G HAMMERS Power Co., Mr. Kells spent more than two 


years with OPA. 
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WILLIAMS WRENCHES 
educe 4a -up lime 


Machine tools make money only when producing. Set-up 
time is non-productive, but it can be minimized by 
having enough of the proper wrenches at hand when 
setting-up. 

Williams “Superior” Carbon Steel Wrenches—made in 
50 patterns, over 1000 sizes—have been industry's 
standby for more than half a century. Forged from 
specially-processed carbon steel, they average 93% as 
strong as corresponding alloy wrenches costing almost 
twice as much. Sold by Industrial Distributors everywhere. 


J. H. WILLIAMS & CO., BUFFALO 7, NEW YORK 
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© IN ALL SIZES 
© IMMEDIATE DELIVERY ; 
@ WITHOUT PRIORITY 


YARWAY 
IMPULSE STEAM TRAPS 


For the first time in 5 years you can now 
obtain Yarway Impulse Steam Traps 
from stock for immediate delivery. 


Priorities have been eased and Yarways 
are again available to all steam trap users 
in a complete range of sizes from 1/9" to 2". 


No other steam trap has all these impor- 
tant features: 


@ Quick heating. 


» Continuous discharge under heavy loads. 


Intermittent discharge under light loads. 
Discharges air as well as condensate. 
Only one moving part. 

Minimum size and weight. 

No supports other than pipe line itself. 


Suitable for all pressures without changes 
of valve seat. 


@ Low in first cost and maintenance. 


Onder a supeply of Yarwage now. 


YARNALL-WARING COMPANY 
Mermaid Place, Philadelphia 18, Pa. 





YAR WAY IMPULSE STEAM TRAP 
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AILABLE NOW! 


ORTHROP GAINES 
irlight 
HEELS 


This ad appears in national publications cov- 











ering industrial, transportation and materials 
handling fields. Northrop Gaines products 
offer exclusive features that mean real sales 
possibilities. Write today for information on 
the entire Northrop Gaines line of wheels 
and hand trucks. 





the only aluminu 
etl 
high capacity wheels 


CARRY HEAVIER LOADS - Heat generated by 
working capacity of all rubber-tired wheels. Rubber st2 
on Airlight wheels, has a higher load-carrying capacity be® 
the aluminum alloy hub dissipates heat 5 times faster than ord 
nary steel bubs, That’s why an Airlight 12x 3 wheel has a load 
rating of 1500 pounds. 


SAVE YOU MONEY .- Airlight wheels cut lubrication, maintenance, 
and replacement expense. Factory-packed Timken tapered roller bear- 
ings are built into the wheels so that grease cannot escape, even in 
temperatures ranging from subzero to more than 200° E Experience 
has shown these wheels operate the equivalent of ten thousand miles 
without addition of grease. 


NOISELESS AND CLEAN . Airlight wheels are ideal wherever 
quiet or cleanliness is important. With or without load, they 
operate practically without sound. Their aluminum alloy con- 
struction resists corrosion. In addition, the bright machine finish 
of the wheels improves the appearance of any vehicle. In plants 
handling food or beverages, in laundries and laboratories, in 
hospitals or other institutions —rustless, noiseless, light weight 
Airlight wheels add smooth efficiency to any hand- or power- 
drawn vehicle. 


NORTHROP A GAINES, INC. ~ 


1985 EAST 16TH STREET e LOS ANGELES 21, CALIFORNIA 
Phone: PRospect 7766 
























s on these 
versatile 
No obligation. 


Gaines, Inc. 





















MILL SUPPLIES * NOVEMBER, 1945 283 








GREATER 











ALLOY 


I: 


\= WITH TAYLOR MADE 


STEEL CHAIN 


Your safety margin is increased—your costs reduced, when 
you specify Taylor Made Alloy Steel Chain. Alloy steel—its 
greater strength and other superior characteristics, plus Taylor’s 
well known skill in chain manufacture, make this possible. 

Safety engineers, superintendents, foremen—chain users 


everywhere—agree that use of 


Taylor Made Alloy Steel Chain 


reduces chain wear, lowers maintenance costs, increases safety. 

Its application is unlimited—steel mills... foundries ... 
forge shops... water-ways... construction projects—where- 
ever chain of high tensile strength is desired. Write today 
for further details or phone your mill supply distributor. 


5.C. TAYLO 


R CHAIN CO. 





Box SO9Mii1e:-H 














R. O. Lundberg has been made branch 
manager of the central division, Henry 
Disston & Sons, Inc., Philadelphia, with 
headquarters in Chicago. He has been 
with the firm’s industrial division for 19 
years. 


Paisley Increases 
Chicago Factory 


Paisley Products, Inc., Chicago, is 
enlarging and modernizing the four- 
story and basement factory at 1770 
Canalport Ave. According to Murray 
Stempel, vice president and general 
manager, the expansion of facilities was 
necessitated by greatly increased de- 
mands for adhesives to meet packaging 
requirements. 

Exterior improvements include new 
shipping and loading docks and con- 
crete driveway on vacant property, re- 
cently purchased, adjoining the present 
plant. All construction will be concrete, 
brick and steel to match the present 
fireproof structure. Interior improve- 
ments cover an enlarged container 
filling department, shipping office and 
locker rooms of glazed tile. A separate 
loading and unloading dock for empty 
steel drums is provided. Further im- 
provements have been made in elec- 
trical, lighting, heating, process piping 
and sprinkler system. 


Titan Metal Opens 
International Unit 


The Titan Metal Mfg. Co., Bellefonte, 
Pa., created an International Division 
with headquarters at 70 Pine St., New 
York, and announced that foreign trade 
will be an integral part of the firm’s 
post war plans. Jean Paul Elkann, a 
Columbia University graduate, will di- 
rect the export office. Titan Metal Mfg. 
Co. operates four brass mills in Belle- 
fonte and specializes in the manufacture 
of copper-base alloy rods, forgings, die 
castings and welding rods. 
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Here, in the Wells No. 8,is one of The gravity-feed and automatic shut-off 
the most useful and versatile machines you make it possible for one man to operate two 
can have in your shop. You will use your or more Wells saws simultaneously. Why 
Wells for all types of cut-off work around not write today for full information? 
the plant—in the stock and tool rooms 
and for maintenance. <& bosthinattaay 

— at SONAR AEL ALOK 
It efficiently cuts bar stock, angles, square | 

or round tubing—all types of metals. For capacity: Rectangular 

production work, your Wells can be (Special Guides) 

equipped with the new Wells Wet Cutting erounpns:.... . . . . 8” Diameter 
System for faster cutting and blade saving. : Vy H.P., A.C. or D.C. 
Because it’s portable, you can save time . « « Selective 60, 90, 130 feet per minute 
and labor by moving the saw to the work. Approximately 750 pounds 


Products by Wells are Practical 


METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS ST., THREE RIVERS, MICHIGAN 
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You run no risk when you stock 
up on MAGNOLIA ANTI-FRICTION 
BEARING METAL. Here’s why: 


Quick turnover — The best known, most 
widely used of all maintenance bearing met- 
als, MAGNOLIA is easy to sell. 


Repeat orders — Has the lowest coefficient 
of friction of any known bearing alloy — 
300% lower than genuine babbitt. Will 
absorb grit and dust and still provide an ex- 
cellent bearing surface. As a result, customers 
are satisfied—come back for more. 


No priority required — No fuss or bother. 
You can order a supply, and sell to your cus- 
tomers without priority restrictions. Packed in 
convenient 28-lb., 56-lb. and 112-lb. boxes. 


Why not lay-in a supply of MAGNOLIA 
ANTI-FRICTION METAL today? 


MAGNOLIA METAL COMPANY 
18 West Jersey Street, Elizabeth 4, N. J. 


MAGNOLIA METAL CO. OF CANADA, Ltd. 
2028 Manufacturers St., Point Ste. Charles, Montreal 


MAGNOLIA BEARING METALS 








C. Guy Keen, representative of the Henry 
S. Clark Co., Atlanta, Ga., discussing a 
sale with Harry F. Reed of the Hays 


' Supply Co., Memphis, Tenn. 














Penman Made Manager 
Of Bethlehem Plant 


Walter R. Penman has been made 
general manager of the Lebanon plant, 
Bethlehem Steel Co., Inc., Bethlehem, 
Pa., succeeding J. H. Edmonds, who re- 
cently retired after a 38 year career 
with the company. Robert L. Riley has 
taken over Mr. Penman’s old position, 
that of assistant general manager. 


Hullinger Joins 
Elastic Stop Nut 


O. M. Hullinger has left the Line 
Material Co., South Milwaukee, and 
is now associated with the Elastic 
Stop Nut Corp. of America, Newark. 
He has been appointed manager of the 
firm’s Chicago office. 





M. M. Mautner has been appointed vice- 
president in charge of industrial relations, 


Plomb Tool Co., Los Angeles. Mr. Mautner 
joined the firm seven years ago and has 
been assistant to the president. 
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SIMONDS 


“Red End’ 


HACKSAW BLADES 


are made in types and tooth-sizes for all jobs 


... but in only one quality: A- | 














““RED END” Hand Blades 

Made of Simonds own electric Steel Standard, Molybdenum, 
and High Speed (recently restored to the line). Simonds 
Hand blades are made either hard edge or all hard. And the 
High Speed blades are extra-flexible to resist breakage 
even when twisted in the cut. 4 tooth sizes: 14, 18, 24, 32 
teeth per inch. These are the blades that give extra-smooth 
cutting with far less fatigue on the part of the workers. So 
“Red End” Blades are potent production-boosters. Order 
from the nearest Simonds office. 





ae 


“RED END” Power Blades 

Made to take the toughest service on any type of power 
machine ... and to keep on taking it. Smoother, straighter 
cutting ... added production ... longer blade life... all 
are now possible through Simonds scientific method of 
tensioning power hacksaw blades (ask for full particulars— 
also about Simonds new color-sound movie showing how 
to get better hand and power hacksawing). “Red End’’ 
Power Blades are made ini Simonds Standard Molybdenum, 
and High Speed Steel . . . with 4, 6, or 10 teeth to the inch. 


BRANCH OFFICES: 1350 Columbia Rd., Boston 27, Mass.; 127 S. Green St., Chicago 7, Ill.; 228 First St., San Francisco $, California; 
311S. W. First Ave., Portland 4, Oregon; 416 West 8th St., Los Angeles 14, California; 31 W. Trent Ave., Spokane 8, W, i 


PRODUCTION TOOLS 
FOR CUTTING METAL, 


woop, 


PAPER, PLASTICS 
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. | STANDARD 
CARBIDE TIPPED 
CUTTING TOOLS 











YOU CAN STOCK 
STANDARD REAMERS 
Carbide Tipped tapered (il- 
lustrated) or straight shank 
Reamers are standard with 
Spe-D-Cut and in stock 
mast of the time, in all 
sizes from 1% to 114. In- 
crease sales and save deliv- 
ery time by ordering Spe- 
D-Cut Standard Reamers. 


Spe-D-Cut Carbide tipped cutting tools are precision made by specialists. 
Fitted with just the correct grade of cemented carbide for each metal cut- 
ting requirement. Spe-D-Cut cutting tools will give more uniform top 
quality results with longer life between sharpenings. 

Spe-D-Cut manufactures a complete line of standard cutting tools. 
This makes possible the consolidation of tool orders which results in 
larger orders . . . greater profits. 

Keep ahead of competition by offering your customers the finest fin- 
ish, greater precision, and longer tool life of Spe-D-Cut Carbide tipped 
cutting tools. 


SPE-D-CUT 


TOOL COMPANY, HANNIBAL, MISSOURI 


New Cutting Tool Catalog FREE 


catalog No. R20 for s : . 
Send f or Spee prices o these carbide tipped t a 
cations MILLING © pb ge 


OMULLS © 
TOOL BITS A aot LATHE CENTERS = ° 


COUNTERBORE 
FLY CUTTERS 
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George F. Goodyear, patent attorney and 
former head of the patent department, Cur- 
tiss-Wright Corp., has joined the executive 
staff of the Hewitt Rubber Corp., Buffalo, 
as assistant secretary. 


Instant Hiring 
Of Laid-Off Workers 


The Vultee Field division of Consoli- 
dated Vultee Aircraft Corp., Downey. 
Calif., made the getting of new jobs just 
as easy as possible for its workers when 
the company was hit by cancellation 
of the B-32 program. 

The division arranged for on-the-spot 
referral by the U. S. Employment Serv- 
ice through turning over the company 
cafeteria to representatives of USES 
and employment representatives from 
neighboring plants. 

Sixty-five percent of the terminating 
employees availed themselves of the 
special reemployment service, Of these, 
80 percent left the premises with new 
jobs. 


Gegenheimer Back 
With Timken 


After a four year leave of absence 
during which he worked with the British 
Ministry of Supply and WPB, L.. H. 
Gegenheimer has returned to the Tim- 
ken Roller Bearing Co., Canton, O. He 
has again assumed his former position 
as sales engineer in the _ industrial 
division. 


Norsen Selling 
For Taft-Peirce 


Thomas H. Norsen is representing 
the Taft-Peirce Mfg. Co., Woonsocket. 
R. I., in the firm’s Buffalo-Pittsburgh 
area, and will cover the territory com- 
prising upper New York and western 
Pennsylvania. He will be stationed in 


Buffalo. 
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Making holes easier 


for casting makers 





MAKES SALES EASIER FOR YOU 








LL you need to do is show a casting maker how he can completely eliminate 
one hauling and heaving job by taking the drill to the casting instead of 
lugging the casting to the drill. That’s how easy it is to sell Stanley Heavy 
Duty Electric Drills. Capacities all the way from 4” to 1” and they operate 
on standard power lines, AC or DC. Easy grip-switch handles give instant, 
positive control. 
You make a friend as well as a good sale every time you pass on this time- 
saving, manpower-saving tip. Write for Electric Tool Catalog, Stanley Electric 


Tools, New Britain, Connecticut. 


STANLEY ELECTRIC TOOLS 
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Leroy D. Kiley has been made general 
manager of the Friez Instrument division 
of Bendix Aviation Corp., New York. -Mr. 
Kiley recently assisted the Army in 
a survey of Germany's aeronautical 
progress. 





| Merrick Made Officer 
Of Rheem Manufacturing 


| J. Harold Merrick has been made a 

vice-president of the Rheem Mfg. Co., 
Newark, N. J. He joined the organiza- 
tion in 1943 as general attorney and 
recently was named president of a newly 
y-formed subsidiary, Rheem Mfg. Co. of 


Brazil, Inc. 
a 


Resigns Position 
With Elastic Nut 


Luther H. Atkinson has resigned his 
position as vice-president in charge of 
sales, Elastic Stop Nut Corp. of Amer- 
ica, Newark. While relinquishing 
active participation in the firm’s affairs, 
| he will continue as a member of the 
board of directors. 

















R. K. Collins, Westinghouse engineer, in- 
specting .10-kw. air-cooled radio tube, one 
of two in a new 20-kw., 450-kc. industrial 
| radio frequency generator installed in the 
West Coast high frequency laboratory. 
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Guardian of your 
fuel and comfort 


MULTI-STAGE CONDENSATION PUMP WITH STEEL RECEIVER 


With this new pump, another unit with many applications is added to the Hoffman 
line of Vacuum and Condensation Heating Pumps. It’s a compact, smooth-running, 
precision-built piece of equipment which appeals to engineers looking for top oe « 
service at reasonable first cost. 

Especially designed for small capacity, high pressure jobs, Hoffman Type “HS” 
Pumps operate over a wide range of pressures without material effect on their 
efficiency. They are ideal for applications where operating pressures are from 60 to 
200 Ibs.,.with capacity requirements up to 15 gallons per minute. 

Type “HS”. Pumps are of centrifugal, special multi-stage design, with bronze im- 
pellers, corrosion resisting shafts and ball bearings. Operation is at 3450 R.P.M. 
Close running clearances are not required, as is the case with turbine pumps for the 
same service. These pumps will hold to original performance standards for long 
periods of operation without maintenance. Units are shipped ready for connecting 
to the system. 


Write today for capacity and engineering data. HOFFMAN No. 8C TRAP 


All-brass, for radiators and 
other low pressure jobs. 
HOFFMAN 50 SERIES TRAP Thermostat of non-corro- 
: sive alloy diaphragms, full 

This heavy duty trap does a precision job under toughest service. spring, for long life 


All working parts are mounted on cover — easily removed for under countless  flex- 


; P : ; a ngs. Renewable ther- 
leaning without breaking pipe nnections. ? 
ese a: & pipe conne mostat and seat. 


HOFFMAN 


VALVES * TRAPS « PUMPS 


HOFFMAN SPECIALTY CO., 1001 YORK ST., DEPT. MS-11, INDIANAPOLIS 7, IND. 


Mokers of Valves, Traps, Vacuum‘and Condensation Punips?Forced Mot Water Heating Systems. 
Sold by leading wholesalers of Heating and Plumbing Equipment 
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Zngincerer 


FOR UTMOST SAFETY 


@ The very dangers which 
most often threaten life, limb 
and load simply don't hap- 
pen when you use ACLC 
Safety Hoist Hooks. 
Makeshift mousing gives 
place to automatic mousing, 
Snagging can't occur be- 


cause no protruding point- 


“asks” for it. Hook straight- 
ening and load slippage 
are avoided because the 
patented shoulders and 
lip LOCK the load in 
perfect alignment. 
Time saved—men 
spared—cleaner 
jobs;hence more 
profit. Send for 
details Now! 


ACLC Safety Hoist 
Hooks are manu- 
factured in three 
models—Eye Type, 
Shackle Type, Shank 
or Clevis Type. 


American CHAIN LADDER CO., INC. 
151 East 50th St., New York 22, N. Y. 
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Howard de Franceaux, recently connected 
with the Rochester Can Co., is opening an 
office in the nation’s capital where he will 
operate as a Washington office and service 
bureau for manufacturers handling such 
problems as reconversion pricing, contract 
terminations and domestic and foreign gov- 
ernment procurement. 


Callos Elected 
Agency Executive 


George J. Callos, former advertising 
and public relations manager of Allis- 
Chalmers Mfg. Co., was elected vice 
president and account executive of 
Klau-Van Pietersom-Dunlap Associates, 
Inc., Milwaukee advertising agency. 
Last year Mr. Callos was chosen by a 
national group of advertising men as 
the nation’s industrial advertising man 
of 1944, 


Palmetto 
Adds To Lines 


Greene, Tweed & Co., New York, has 
expanded its line of Palmetto packings 
with the addition of high-pressure 
folded asbestos gaskets, asbestos metal- 
lic sheet packing, and asbestos metal- 
lic gasket tape. All three of the new 
products are made with a woven cloth 
of brass wire and asbestos yarn, coated 
and cemented with a heat-resisting com- 
pound. 


Clayton & Lambert 
Buys Monarch 


The Clayton & Lambert Mfg Co., 
Detroit, has purchased the Monarch 
Mfg. Co., Detroit manufacturer of build- 
ers hardware. The purchased company 
will operate as heretofore, but will be 
known as the Monarch Hardware Div. 
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We are lucky in having no reconversion 
problems at Powell. We’ll just go on mak- 
ing valves to meet every requirement of 
American Industry. They will be the same 
top quality valves that made such a not- 
able contribution to the war effort when 
long-life, dependable performance and mini- 
mum maintenance were so essential to 
maximum production. 


But, for those who have problems of recon- 
version or replacement of flow control 
equipment, POWELL offers a complete 
line of valves of all types--Globe, Angle, 
Gate, Check, ‘‘Y’’, Relief, Non-return, 
Flush Bottom Tank, etc.—-not only in 
bronze, iron, and steel but also in a wide 
variety of pure metals and special alloys to 
meet every requirement for corrosion or 
wear resistance (Catalogs on request). 


And if you have any special or unusual 
problems in flow control, POWELL Engi- 
neering will help you solve them. 


The Wm. Powell Co. 


Dependable Valves Since 1846 


Cincinnati 22, Ohio 
DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 
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Fig. 3031--Class 300-pound Cast Stee! Globe 
Valve. Flanged ends, outside screw rising stem 
and bolted flanged yoke, 










Fig. 1503—Class 150-pound Cast 
Steel Gate Vave. Flanged ends, 
outside screw rising stem and 
bolted flanged yoke. 


Fig. 1561—Class 150-pound Cast Steel Swing 
Check Valve. Flanged ends and bolted cap. Disc 
has ample lift to permit full straightway unob- 
structed flow through the valve body. 










BEALL 


genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES permanently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 


WIRE US your requirements 


BEALL jgele)s co. (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 



























Foot Control Leaves 
Both Hands Free To Work 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tried once—te- $ 

ordered in quantity. With Fgot Control Valve, Air Hose and Fittings, only.... 24 


Territories Open for Distributors and Factory Representatives 


W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
, SPEEDY AIR VISES + AIR REGULATORS « AIR FILTERS * PORTABLE COMPRESSORS + PAINT SPRAYERS 


AMERICA'S MOST TALKEOD-ABOUT VISE . . AT A PRICE! 
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Arthur R. Tofte has been made manager 
of advertising and public relations, Allis- 
Chalmers Mfg. Co., Milwaukee. Entering 
the advertising department in 1938 as 
copy chief, Mr. Tofte was made director 
of employee publications in 1942. 


Description of 
That Game Called Golf 


Golf is a form of work made expen- 
sive enough for a man to enjoy it. It 
is physical and mental exercise made 
attractive by the fact that you have to 
dress for it in a $200,000 clubhouse. 

Golf is the simplest looking game in 
the world when you decide to take it 
up, and the toughest looking when you 
have been at it ten or twelve years. It 
is probably the only known game a man 
can play for as long as a quarter of a 
century and then come to the realiza- 
tion that it was too deep for him in the 
first place. 

The game is played on carefully 
selected grass with little white balls 
and as many clubs as the player can 
afford. These little white balls cost 
from 75 cents to $25.00 and it is pos- 
sible to support a family of ten people 
(all adults) for five months on the cost 
of balls lost in a single afternoon by 
some players. 

A golf course has 18 holes, 17 of 
which are unnecessary and are put in 
to make the game harder. A ‘hole’ is a 
tin cup in the center of a ‘green.’ A 
‘green’ is a small parcel of grass cost- 
ing about $1.98 a blade and is usually 
located between a brook and a couple 
of apple trees, or a couple of sandy 
excavations. 

The ball must not be thrown, pushed 
or carried. It must be propelled by 
about $200.00 worth of curious looking 
implements, especially designed to pro- 
voke the owner. Each implement has*a 
specific purpose and ultimately some 
golfers get to know what the purpose is. 
They are the exceptions. 

After each hole has been completed 
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AS INDUSTRY RECONVERTS FROM WAR TO PEACE TIME PRODUCTION 


Victory and reconversion are here. The in- 
dustrial distributor and the manufacturer 
of industrial equipment, tools and supplies 
will be called upon to fill the requirements 
of American industry during and following 
the reconversion period. 


Here the industrial distributor will reach a 
new high in importance. Manufacturers, in 
the process of reconverson, will depend on 
distributors to fill maintenance and produc- 
tion needs — quickly and efficiently from 
local warehouse stocks. 


Industrial distributors are studying their 
stocks and planning inventories for the 
future. Many new lines and new products 
have been developed during the war years, 
products that helped manufacturers operate 
at peak efficiency. Distributors are “‘in the 
market”’ for all new products that will 
aid in modernizing industrial peace time 
operations. 


This year MILL SUPPLIES’ 35th Annual 
Products Reference Number is more im- 
portant than ever to the manufacturer of 
industrial equipment, tools and supplies as 


well as to the industrial distributor. 


It is the only directory tailored to the re- 
quirements of the industrial distributor, with 
products identified both by ‘‘Product Clas- 


2 


sification’”’ and by ‘Trade Names.’ 


THE ANNUAL Products Reference 
Number will be mailed to all subscribers 
on or about December 15th and will 
come to you as the 13th issue of MILL 
SUPPLIES. 


Its size and arrangement lend itself 
more readily to your specific require- 
ments than do general product direc- 
tories. Over a period of years it has 
become the first place industrial dis- 
tributors look for dependable sources of 


supply. 


THE MAGAZINE OF INDUSTRIAL DISTRIBUTION 





ABC A McGRAW-HILL PUBLICATION ABP 


330 WEST 42nd STREET © NEW YORK 18, NEW YORK 
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Torpedo Electric Hoist. 


Capacities 250-, 500- Differential Hoist. Ca- 
and 1000-lbs; hook, pacities 4, 2, 1, IY; 
bolt or trolley suspen- and 2 tons. A fast- 
sion. selling, low-cost hoist. 





CONCO HANDLING EQUIPMENT 


% These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equipment 
then recommend it with confidence 





Pec cere cee ert eee 


|-Beam Trolley. In four Spur Gear Hoist. High 
models, plain or speed, high quality in 
geared types in ca- capacities ranging 
pacities from '% from \Y% through 2 
through 10 tons. tons. 


CONCO ENGINEERING WORKS 


Division of H. D. Conkey & Co., DIVISION ST., MENDOTA, ILL. 








The lINWY Metal abing 
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The ONLY Saw on which the coolant attachment is an integral part of the machine. 
complete wet-cutting unit that has the SAME PORTABILITY—And the SAME OPERATING 


CONVENIENCE as the standard unit. 


And—the ONLY machine with an enclosed saw frame that catches all drip on the back 


travel and eliminates all slop and mess. 









metal. 





Not a makeshift—but a properly designed coolant model saw that 
permits cutting accurately at highest production speeds, and on any 
Write for information or ask your dealer. 


MACHINE TOOL DIVISION 
KALAMAZOO TANK & SILO CO. KALAMAZOO 16, MICH. 
In Canada—Bridge Machinery Co., Montreal. 





the golfer counts his strokes. Then he 
subtracts six and says, “made that in 
five. That’s one above par. Shall we play 
for fifty cents on the next hole, too, 
Ed?” - 

After the final hole, the golfer adds 
up his total score and stops when he 
has reached 87. He then has a swim, 
a pint of gin, sings ‘Sweet Adeline’ with 
six or eight other liars and calls it the 
end of a_ perfect day.—Detroit Pur- 
chaser. 


Wright Heads 
Exports For Billings 


Verlin Wright has been made export 
manager to handle the foreign business 
of the Billings & Spencer Co., Hart- 
ford. His office will be located in New 
Haven. Conn. Before becoming associ- 
ated with Billings, Mr. Wright traveled 
extensively in Latin America as export 
manager for a New Haven concern. 


Detroit White Lead 
Changes Name 


The corporate name of the Detroit 
White Lead Works has been changed 
to Rogers Paint Products, Inc., Earl L. 
Hess. vice president and general man- 
ager. announced. There will be no 
change in personnel or organization. 
The change in name is being made to 
facilitate and simplify merchandising 
and streamline operations. 





Spotlight On 
Distribution 
(Continued from page 106) 





no”. One route to lower distribution 
costs, suggested J. N. Bauman, vice 
president in charge of sales at White 
Motor Co., is in formation of a scien- 
tifically sound program for selection 
of salesmen. He pointed out that per- 
sonnel specialists, psychologists and 
all other scientific aids available 
would prove helpful to distributors. 
It was the almost-unanimous opin- 
ion of participants in the panel dis- 
cussion that distribution costs in the 
foreseeable future would have to be 
reduced below their pre-war high 
level, and it was acknowledged that 
the responsibilities of industry extend 
beyond the mere mechanical processes 
of manufacturing a product, but con- 
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Monogram Fans 


furfevant 


They’re simply constructed—easily adaptable 
—meet 100-and-1 diversified needs 


HERE’S A FAN that’s “made-to-order” for mill supply house 
selling. For it’s one of the simplest and most versatile fans 
in the Sturtevant line. Walk into any plant... and you'll 
find a need for it somewhere. Without fuss or bother . . . 
or resort to higher mathematics . . . plant men can quickly 
put this highly standardized Sturtevant “Universal” Mon- 
ogram Fan to work . . . on blower or exhauster duty ... 
for dust or fume control, collecting or conveying waste or 


raw materials, furnace blast, drying, etc. 


Keep in mind, too, that the name Sturtevant stands for 
world-leadership in the fan field. That's a real sales help. 
And for the asking . . . you can get additional valuable 
sales cooperation from a nearby Sturtevant Field Engineer. 


Write us for further information. 


B. F. STURTEVANT COMPANY 


Division of Westinghouse Electric 


Sturtevant Planovane Exhausters col- 
lect and control dust, smoke and 
fumes; ne gee | shavings, sawdust, 
chips. High efficiency and low Oper- 
ating and maintenance costs are 
the result of unique Sturtevant 
Streamlined Inlet and Angle Flow 
into the wheel. 


HYDE PARK, BOSTON 36, MASS. 


Sturtevant Speed Heaters enable you 


to tackle the entire heating job in 
new or old buildings. They deliver 
heat instantly, make every pound 
of steam pay off in useful heat. 
Compact, modern design, quick and 
easy fo install. For steam pressures 
up to 200 pounds. 
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TALKING POINTS 


STURTEVANT UNIVERSAL 
MONOGRAM FANS are es- 
pecially rugged in construc- 
tion, but surprisingly small in 
size for the air volume they 
deliver. Ecsily adapted to 
either blower or exhauster 
duty. Features include low 
operating cost and long, 
trouble-free life. Enclosed 
dust-proof bearings. De- 
signed for easy lubrication 
and maintenance. 








Sturtevant Ventilating Sets—used 
with ducts to exhaust air from 
laboratory hoods, toilets, locker 
rooms, dust- and fume-creating ma- 
chines. Patented wheel construction 
maintains efficiency permanently. 
Quiet in operation, easy to clean 
and cost little to operate. 
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Sturtevant Propeller Fans offer count- 
less sales opportunities as an aid to 
comfort and efficiency. Oversize 
wheels and varying pitch of fan 
blades assure maximum air han- 
dling capacity. Ruggedly built to 
assure long, trouble-free service. 
Easily installed and extremely quiet. 


























There’s Money in 


MAGOR 


at Both Ends... 





SHOVELS 
$CcOOP$ 
SPADES 
SCRAPERS... for dealers... for users 






Dealers make money—and users save—with Magor tools 


The Magor name brings customers in; and Magor’s attractive dealer plan 
protects profits. Stocking Magor stamps you as a quality house and makes 
sales of other good products easier. 

The user saves money with Magor tools because they're balanced, from 
top of sturdy Dee to turn-resistant 
working edge. That means more work 
per man with less fatigue. And nor- 
malized steel in Magor blades means 
more work:per shovel dollar. 

Get set with a good stock of Magor 
shovels, scoops, spades and scrapers — 
for fullest satisfaction all around! 





. @ i60 
SCRAPERS | 








|}SHOVELS - SCOOPS + SPADES - 


ADVERTISING 


Powerful ‘KE THIS 


CLEMENTS 


CADILLAC 


portable electric 


fon i :¥ bt. Ceme cele) B- DESIGNED TO 
STIMULATE 
BUYING INTEREST 
Lie eihw.iaatial) 
AND MUCH-IN-DEMAND 


CLEANING TOOL 


“Let's Blow” 


. says this destructive 
trio, “here comes that man 
again with a CLEMENTS - 
CADILLAC CLEANING 
TOOL, let's blow”. They'll blow, 
alright, they'll be blown from 
their hiding places by this port- 
able Cadillac Blower. In your 
plant this powerful tool will help 
keep machinery in running con- 
dition, free from hazardous dust, 
dirt, grit, grime, lint, etc. 


CLEMENTS MFG. CO. 


6624 S. NARRAGANSETT AVE. 
CHICAGO 38, ILL. 





APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 


IF YOU 
WANT A 


SELLER 
WRITE US 
FOR DETAILS 
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tinue on through the distribution 
set-up and into the home or business 
of the ultimate consumer. 

The same topics were discussed at 
the other clinics, although there were 
different speakers. The subjects in- 
cluded “The Customer Will Be Boss”, 
“Spotlight on Key Personnel”, “Are 
Your Dealers With You?” and “Sell 
—Or Go Bust”. 

The Chicago session of the NAM’s 
Clinic held in conjunction with the 
Illinois Manufacturers’ Association, 
disclosed a marked degree of unanim- 
ity on four points: (1) The consumer 
IS the boss: (2) distribution MUST 
be based on sound, scientific market- 
ing research; (3) no company should 
be satisfied with less than tops in 
sales should be 
prepared to pay for it; (4) more and 
better salesmen are needed, and they 
should be paid on a basis which pro- 


management, and 


vides real incentive. 

Running through the entire clinic 
was the warning to beware of inflated 
orders. [Emphasis was placed on the 
need for taking with a grain of salt 
the optimistically expressed intent to 
buy: there is a big difference between 


expressing a desire or an intent to 


buy and the actual parting of the 
cash when the goods are available. 
One other warning was sounded: do 
not confuse with the sound, Ameri- 
can public the spendthrift minority, 
with money burning in pockets, who 
will buy anything. This minority will 
be broke soon and will be but a flash 
factor in marketing, it was said. 

The community of interest in dis- 
tribution was stressed by T. B. Free- 
man, president, Butler Brothers. “The 
manufacturer or producer does not 
face the challenge (scientific distribu- 
tion) alone,” he said. “The manufac- 
turers, the distributors, and the re- 


| tailers face it together. Only as these 


three coordinate their operations for 
low-cost distribution, can the huge 
quantities of goods that our Ameri- 
can ingenuity is geared to produce, 
be carried to the consumer at prices 
he can afford to pay.” 

Mr. Freeman held that the Ameri- 
can process of distribution “has been 
just plain wasteful.” Where distribu- 
tion cost has been studied scientifi- 
cally, it has been lowered, he told the 
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STRONG Steam Specialties give you these 7 advantages 


* The STRONG line is complete—enables you to 
meet any need with the right steam trap, and to 
take the whole order, including strainers, reducing 


valves, etc. 


* Experienced sales engineers are always available 
to assist in solving individual steam problems, to 
increase your sales and to insure your customers’ 


satisfaction. 


* Quality of STRONG Steam Specialties, the result 
of this continual contact with practical problems, is 
known and accepted throughout the United States, 


Canada and foreign countries. 


* Every STRONG Steam Specialty is guaran- 
teed, and backed by the reputation and resources 
of Strong, Carlisle & Hammond Company ... 


a selling advantage that cannot be duplicated. 


* Years of national advertising, emphasizing both 
the completeness of the STRONG line and the 
value of its engineering service, have pre-sold your 


customers on STRONG Steam Specialties. 


* Selected distributors, operating in protected terri- 
tories, comprise a nationwide pool of sales and tech- 
nical experience that provides material advantages 
to every firm handling STRONG Steam Specialties. 


* In 37 years, STRONG has built and justified a 
nationwide reputation for being “good people to do 
business with”. Each year adds to the value of that 


reputation and experience forSTRONGdistributors. 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland 13, Ohio 


STRONG...THE NAME THAT MEANS “EVERYTHING” IN STEAM SPECIALTIES 
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Reg Trade Mork 


STRONG 


STEAM SPECIALTIES 





Open Bucket Trap Reducing Valves Strainer 
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Check These Exclusive 


* SAVES TIME 
* SAVES EFFORT 
* SAVES WEIGHT 
* SAVES CURRENT 
* SAVES THE IRON 


HOT IN 90 SECONDS 
READY FOR USE..! 


Its many exclusive features put the 
Kwikheat Soldering Iron in a class by 
itself. That's why it wins enthusiastic 
praise from those who use it——why 
Kwikheat is fast becoming America's 
most falked-about iron—why you cer- 
tainly want to stock it... lists at $11. 
Write today for complete information. 


6 TIP STYLES 


Interchangeable 


tttrge 


o12364s 


. « » WRITE FOR DETAILS 














commensurate with effort. 


| Prof. Untereiner, “is .. . 


clinic. He held that the primary re- 
sponsibility for such scientific study 
rests with the manufacturer: 

“It is the manufacturer’s responsi- 
bility to determine step by step the 
best way to move his product,” Mr. 
Freeman said. “His is the real re- 
search job. He should 


enough technically trained persons to 


invest in 


determine what his actual costs are. 
I say ‘invest’ advisedly, because re- 
search is not an expenditure—it is an 
investment.” 

Mr. Ray E. Untereiner, professor 
of economics, California Institute of 
Technology, said it will take 10,000,- 
000 salesmen to do the postwar sell- 
ing job. There were 7,000,000 before 
the war, about 4.000.000 now, he 
said. These men must be high-grade 
salesmen—not “polookas,” he told 
the clinic. 


‘ 


men he advocated a “good incentive 
pay,” not necessarily a commission, 
but some basis whereby reward is 
And, as 
for» management: “. . . the most im- 
portant thing I can say to you,” said 
go out and 
get the best sales manager that money 
can hire (if you don’t have him 
now).” 


W. A. Matheson, vice-president and 


| director of Eureka Vacuum Cleaner 


Company and manager of the Wil- 


| liams Oil-O-Matic division, told lis- 


teners bluntly: “Discount those or- 


ders on your books. Personally, | 
y ) 


| know a man who has placed his order 


for an oil burner with five different 
dealers. That man doesn’t intend to 
buy five oil burners. 
good old American privileges is that 


of cancelling an order. 


| man in question will cancel four,’ 
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he said. 


The inherent danger in individuals’ 
savings was stressed by Everett R. 
Smith, director of research, Macfad- 
den Publications, Inc.. “Money saved 
and held does nothing. but money in 
circulation makes jobs for 
body,” he said. “If they (the people) 


will spend their money, they and in- 





To put pep into sales- | 





One of those | 


The gentle- | 


every- | 


dustry will have nothing to fear. If | 


the wage earners are fearful, then | 


they will save and hold that reserve 
and the very thing which we all fear 


will come to pass,” he said. 
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COMPLETELY 
AUTOMATIC 
EASY TO 
INSTALL FOR 
| ECONOMICAL 
and 
EFFICIENT 
USAGE OF 
COMPRESSED 
AIR AND GAS 


AMINCO 


WATER TRAPS 


@ Water Vapor is an inevitable product 
of compression and must be removed if 
your customers are to get proper usage 
of compressed air and gas. The answer 
is AMINCO Water Traps—they can 
help them to profitable production. They 
are tested to 250 lbs. pressure and are 
low in initial cost. Our bulletins will 
give full particulars. 


AMERICAN 
INJECTOR COMPANY 


1481-1491 Fourteenth Ave. 
Detroit 16, Michigan 

















UNIVERSAL'S 


DRILL PRESS TURRET HEAD 
COMPLETE NEW DESIGN! 
100°, Rigid and Accurate! 





SIZES TO FIT ANY 
STANDARD DRILL PRESS 
Jacobs Chuck or Morse Taper 


For complete specifications or other 
information, write or wire today. 


General Sales Offices 


415 Book Bidg., Detroit 26, Mich. 





Universal Engineering Co. 
NATIONAL AVENUE © AN t BN 




















FOR GEARS and WHEELS 


Of the hundreds of tools in 
the full Plomb Line, the Puller 
group alone is a complete line 
in itself. Including 22 basic 
types, it is the most versatile 
Puller assortment on the mar- 
ket. Here are a few represent- 
ative examples—and Plomb's 
standard interchangeable 
parts make possible many 

more variations. 
Write today for catalog... . 
Plomb Tool Company, Dept. B 
2215 Santa Fe Avenue, 
Los Angeles 54, California. 
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trial plants 
everywhere. 


iron an 
leaves operator’s 
bands free for work. 
ESICO 
SOLDERING IRON 
CONTROLS 





Positive TIP control pre- 
vents over-heating — tip 
cannot fall below solder- 
ing temperature. The only 
practical method of con- 
trolling heat in the tip—an 
exclusive ESICO feature! 


ESICO 
SOLDER POTS 





Rugged construction. 

Variety of sizes. Designed 

for continuous non-stop 
ts 





ELECTRIC SOLDERING IRON CO. Inc. 





OR nearly two 

decades, ESICO 
has stood for superb 
quality and over-all 
economy in solder- 
ing equipment. The 
name ESICO on 
your soldering tools 
is definite assurance 


Write Today for 
Complete 
Information 
On the Esico Line 





2745 West Elim Street, Deep River, Conn. 





Facing the 
Future 


(Continued from page 107) 





but rather generally they will be lo- 
cated in the old industrial areas. 
The second notable change that 
took place during the war was the 
shrinkage in the retail population— 
‘the number of retail stores. This 





| change is important to wholesalers as 
a group because it means there are 
fewer outlets through which his goods 
can reach the ultimate consumer. In 
1939 there were 1,600,000 retail firms 
in the nation. By 1943 this number 
chad dropped to 1,324,000 or a net 
| decrease of approximately 300.000. 
| To build the number of retail out- 
| lets back to the pre-war total in terms 
| of stores per thousand population, we 
| will probably have as many as 300,- 
000 or 400,000 new stores started per 
| year in each of the next 3 or 4 years. 
|To the wholesaler selling through re- 
| tail outlets this means a host of new 
| accounts, new initial stocks of goods, 
a host of new credit risks, lots of new 
competition for existing retail cus- 
tomers and unfortunately, hundreds 
of thousands of retail failures. We 
know from past experience that 25 
percent of the retail businesses started 
in any year fail before the end of 


12 months and that 40 percent fail 
before the end of 24 months. 


The Wholesaler’s Position 


What is the position of the whole- 
saler. as we enter the post war years? 
The wholesaler-independent retailer 
channel gained in sales volume rela- 





| tive to the manufacturer-retailer chan- 
| nel during the war period. This shift 


involves two separate, though re- 
lated, aspects: (1) An increase in 
sales of independent retailers rela- 
tive to the chains. (2) Greater use 
of the wholesaler by manufacturers. 

Wholesalers gained not only 
through the factors making for pros- 
perity of independent retailers, but 
also through a tendency of manufac- 
turers in many lines to distribute more 
of their goods through wholesalers. 
Because of shortages of salesmen, de- 





livery difficulties, and credit and col- 
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by carrying the complete 
CLOVER LINE 


m6 


CLOVER COATED ABRASIVES, —in all grains, 


grades, backings, coatings, sizes and shapes. 








CLOVER LAPPING AND GRINDING 
COMPOUNDS, —.Famous since 1903. 


CLOVER GRINDING WHEELS,—technical, 
general purpose and hardware, 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
territory that is all yours, you buy at 
lowest prices and sell at maximum 
profit. 


Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. Cco., Norwalk, Comm 


CLOVER 


Hittite 
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Reliable Nye tools stand ready as always, to 
assure the mill supply dealer his share in 
this coming multi-million dollar opportunity. 


NYE TOOL AND MACHINE CO. « Chicago 39, Illinoi 
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Make the most 
of capabilities you have 


for a more successful career 
a richer personality 
a happier life 


Write 
and 








your own ticket to success 
happiness—develop and strengthen 
your own best qualities to achieve your 
plan for life! 


| from this stimulating book quick 
steps for developing the ten vital per- 
sonality qualities scientifically proved more 
important than technical skills in making 
the most of your life. Learn how to make 





a workable plan for living. See how you | 
can overcome your handicaps, rid yourself | 


of self-pity and fears, become a positive 
person directing your abilities and oppor- 
tunities toward a more successful and hap- 


pier life. 
Just Published! 


Make the Most 
of Your Life 


By DOUGLAS LURTON 
Whittlesey House Publication 
240 pages, 5'/2 x 8, $2.00 


ARVE your own best life with the tools 

at hand! Here are tests to help you 
estimate your own personality strength and 
short-comings — step-by-step methods and 
vivid examples from the stories of key men 
in many fields to show the fundamental 
principles upon which achievement is based. 


This book makes it an adventure to analyze and 
plan your life, and shows you to make a pra 


tical timetable for moving ahead, one step at « 


time, in the right direction toward control of your | 
destiny—through developing the initiative, original- | 
ity, imagination, perseverence, enthusiasm, judg- 


tent and memory that you already have. 


Giving you: 

10 steps for a workable plan for life 

a 3-point program for stick-to-itiveness 

3 steps for developing creative imagination 
7 musts for the successful leader 

a seven-day plan for winning friends 

«.. and many other step-by-step programs 


See a copy 10 days FREE 


Begin now to 
Make the Mosi 
of Your Life 









Send 
this on- 


approval coupon 


McGraw-Hill Book Co., 
330 W. 42nd St., New York 18 

Send me Lurton’s Make the Most of Your Life for 10 
days’ examination, on approval. In 10 days I will send 
$2.00, plus few cents postage, or return book postpaid. 
(Postage paid on cash orders.) 





EE 9.56 bs 66 seh SWecccscecabdooccencsebyesi MS-11-45 
(Books sent on epproval in U. 8. only.) 





804 


| lection problems many manufacturers 
curtailed their direct selling activi- 

ties. This was especially true in some 
| cases where manufacturers converted 
| to war production and disposed of 
their entire supplies of civilian goods | 
| to wholesalers. 


| sales to army camps some manufac- 
_turers billed their orders through 
| wholesalers to secure faster collection. 
| Many wholesalers also were able to 
sell to war plants and army camps be- 
cause of quicker delivery. 

A comparison of the results of two 
surveys by MILL Supp.igs clearly 
shows what has happened to the in- 
dustrial distributor. In 1939 and 
again in 1945 we conducted surveys 
of the buying habits of industrial pur- 
chasers. In 1945 a substantially larger 
volume of purchases were placed with 





the distributor and a diminished vol- | 


ume was going direct. 

Will these factors that favored in- 
dependent retailers and wholesalers 
during the war period persist after 
sthe war? It seems likely that, if any 





| cause of gasoline rationing, price dif- 











|| TELL YOUR CUSTOMERS 
| HOW TO AVOID MOTOR 


| TROUBLES WITH 


_ ACE 


Portable Electric Blowers 





a size for 
Also suction and 


There are four models, 
every requirement. 


spray attachments. 





lf you don't have literature, write for 
| it, and a copy of 


| “Why It Will Pay You to 
Sell ACE Portable Blowers." 


It’s FREE. 


The ACE Co. 


| 24 N. Orange St., Ocala, Fla. 


No obligation. 


Even in the case of | 


of them do, it will be in very much | 
weakened form. The advantages en- | 
| joyed by independent retailers be- | 
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> At 


in demand... 


because they are economical 
and really hold nuts, bolts 
and screws tightly in place— 
Hobb’s Tangle-proof Lock 
Washers build the distribu- 
tor’s profits! 


HOBBS 


Tangle- proof 


| LOCK WASHERS 





| do not tangle — are easy to 
| handle — build repeat sales 
| through satisfied users. 


HOBBS 


LOCK WASHERS 


are made in over 130 stand- 
ard sizes of special analysis 
steel and phosphor bronze. 
Write regarding special re- 
quirements to Dept. 5. 





Made Since 1905 by 


HOBBS MFG. CO. 


WORCESTER 5, MASS. 
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ferentials, trading up, and personnel 
availability may be expected to wear 
off. At the same time, a movement 
unfavorable to independents may de- 
velop if the high cost of living be- 
comes a matter of acute concern to 
the buying public as it did after the 
last war. 

Similarly, the causes of the wartime 
advantage of wholesalers can scarcely 
be expected to persist. With an eas- 
ing of transportation and manpower 
shortages, manufacturers will again 
seek to push their brands to the re- 
tailer by direct sale. 


What the Wholesaler Can Do 


While it is possible that some 
former direct sellers who have used 
the wholesaler to a greater extent dur- 
ing the war period may shift back 
after the war, predictions of a general 
increase in by-passing seems to be un- 
warranted. The desire of manufac- 
turers to control the distribution of 
their products is not new; most manu- 
facturers, however, cannot afford it 
because the direct channel is usually 
more costly. The wholesaler has re- 
mained in the picture solely because 
he can assemble the products of many 
manufacturers and distribute them 
more economically than it can be 
done if the hundreds or thousands of 
manufacturers attempted to sell di- 
rectly. This fact has been, and will 
remain, the greatest obstacle to the 
manufacturer’s ambition to control 
the sale of his products throughout 
the distributive channel. 

If it is true that the wholesaler’s 
position depends basically upon per- 
forming the distributive functions 
more efficiently than alternative chan- 
nels, then maintenance of the whole- 
saler’s present favorable status would 
seem to call for even greater efficiency 
in the future. Only through serving 
the interests of producers and retail- 
ers better than they can be served in 
any other way can the wholesaler re- 
tain his position in the market. From 
this basic consideration it is clear that 
“efficiency” does not necessarily mean 
stripping wholesaler services to a 
minimum. Wholesalers are in busi- 
ness to perform certain services, and 
while these services were cut to a 
minimum during the war, now it will 
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A GOOD LINE TO SELL 


a period of sixty-eight years—you can fill the needs of your 
customers and meet their most exacting requirements. That is 
what the Jackson line means to distributors and why it is such 
a good one to sell. 


JACKSON MFG. CO., HARRISBURG, PENNA. 


Established 1876 





From one source of supply that has proved dependable over 





















WIRY 


b 






BRAKE 
Write for complete 
dealer information 

(DI-ACRO pronounced “DIE-ACK-RO”) 
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For 65 years, Porter Cutters have been almost 
self-selling. Performance has persisted in adding 
luster to the name. Today, a given Porter Cutter 
is recognized as the preferred tool for the pur- 
pose for which it was engineered. 


H. K. PORTER, INC., EVERETT 49, MASS. 


PORTER 














© Ball Bearing Swivel 

® Double Ball Race 

@ Non Binding Type 

High . pressure lubricating fittings in 
wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
and both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buffalo 
Caster. Write for catalog. 


Buffalo Caster & Wheel Corp. 
182-6 Breckenridge St., Buffalo, N.Y. 














FORGED HAND TOOLS |_’ 


DASCO Tools are made of the finest steel obtainable. 
Electrically tempered — and Diamond Point Tested 
for hardness. DASCO Tools are beautifully fin- 
ished and numbered separately for easy reference 
in re-ordering. DASCO supplies a complete line in a 
wide variety of dealer displays — these sales making 
displays are furnished without charge. DASCO 
Tools are sold only through recognized wholesale- 
dealer distribution channels at fair prices and a 
profitable mark-up. Send for Literature. 


DAMASCUS STEEL PRODUCTS CORP. 
ROCKFORD, ILLINOIS 
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BALDOR 
seannc GRINDERS 


Built for the 
TOUGH JOBS 








BALDOR Grinder No. 8100. Built sturdy 
for heavy-duty, precision grinding. '2 
h.p., Capacitor type, ball-bearing motor: 
1700 r.p.m., l-phase, 110 volts, 60 


cy. 8” Aloxite Brand $54.00 


wheels. 


ASK FOR BULLETIN 321 


BALDOR ELECTRIC COMPANY 
4364 Duncan Ave. St. Louis, 10, Me. 


BALDOR GRINDERS 
beilt by Motor Specialists 
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be efficient performance of these serv- 
ices rather than reduction of them 
that will be required. This does not 
mean that all wholesalers should op- 
erate full-service houses, nor that the 
extravagant and unnecessary services 
of pre-war-years should be revived. 
It does mean, however, that the efh- 
ciency of the wholesaler cannot be 
measured by his own operating cost 
figures alone, but must be judged by 
the success of the wholesaler-retailer 
combination in meeting its competi- 
tion. 

Along with closer wholesaler-re- 
tailer relations may come closer 
wholesaler-manufacturer relations as 
a means of strengthening the whole- 
salers’ position. Wholesalers who 
treated their suppliers with fairness 
and consideration in the pre-war 
years in turn received considerate 
treatment during the wartime sellers’ 
market. It is likely that in the im- 
mediate months ahead there will be 
a scramble for the first output of 
civilian goods in many lines. Whole- 
salers who are alert and have main- 
tained good relations with their sup- 
pliers will be able to get their share 
of these goods and render a signifi- 
cant service to their retailers. 

The one thing that all wholesalers 
can do to strengthen their competitive 
positions—and perhaps the most im- 
portant thing they can do—is to re- 
examine their internal operating pro- 
cedures with a view to increasing effi- 
Numerous studies that we 
made while I was with the Department 
of Commerce show that most whole- 
salers can take several percentage 
points off their operating cost ratios 
without decreased service to their cus- 
tomers. Indeed, better service with 


ciency. 


less cost is often the result of im- 
proved procedures. 

For example, many wholesalers are 
operating in buildings never designed 
for the job, and many others are 
handicapped by buildings that, while 
intended as wholesale warehouses, are 
not functionally adapted to the whole- 
salers’ job of moving goods through 
from the producer to the retailer. 
They are, in fact, storage warehouses 
rather than plants capable of efficient 
movement of goods. 


Moreover, many wholesalers are 








Now, regardless of volumes required or 
fluctuating pressures, the new Bird-White 
Pur-O-fiers completely and effectively re- 
move all moisture, oil, dirt and other 
foreign matter from compressed air or 
gas lines—preventing costly corrosion 
and gumming in compressed air-operated 
machinery and instruments. 

Operating on the principle of centrif- 
ugal action, a high speed Turbo-rotor 









Here’s Money - Saving Protection For Your Compressed 
Air Operated Machinery and Instruments 


“™  BIRD-WHITE COMPANY 


Dept. M.S., 3120 West Lake Street 


forces the tiny particles of foreign matter 
outward where they are trapped and 
drained off. 

Single units can accommodate up to 
100 cubic feet. Above this range multiple 
units are recommended. 

New applications for Bird-White 
Pur-O-fiers are being developed every day. 
Write for Bulletin No. 10 giving com- 
plete information. 


Chicago 12, Illinois 
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HEXACON 


ELECTRIC 
SOLDERING 

















tagged for 
the big jobs! 


TYPE P-150 


(illustrated) : 


Follow the leaders —and 
use HEXACON! For rugged, 
heavy duty work or for light in- 
tricate work . . . here's the an- 














swer. One reason is ‘Balanced 































HIGH-QUALITY, LONG LASTING SOLDERING IRONS 
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Heat''—dissipating excessive ele- 
ment-impairing heat—and mini- 
mizing element burn-outs and tip 
replacements. Another is their 
lightweight. Literoture is avail- 
able describing the complete 
HEXACON line of screw tip and 
plug tip irons from 40 to 700: 
watts, and with tip diameters 
ranging from %" to 1%” 


HEXACON ELECTRIC CO. 


130 W. Clay Ave., Roselle Park, N. J. 


HEXACON 
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CUT-AWAY 
WORM DRIVE not} 
PRINCIPLE list 
is 
for every om 
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Sodering need on 
ples 
WORM DRIVE r 1 * 
’ sale 
If there’s an outlet . . 
HOSE 
ON’T think for a minute that ject 
factories are the only places duc 
C L A ae be by @ More than 5) years of ac- where you can sell ‘Budgit’ whi 
a Mn FE can cumulative experience is repre- Hoists. They’re used to advan- F 
nee : ; : an 
: a sented by ALLEN Fluxes and tage right now in garages, repair d 
Soders. We, maintain a Tech- shops, warehouses, stores, paper — 
nical Service which can help mills — in fact, any place where ties 
your customers in solving in- loads must be lifted and there’s ced 
tricate sodering problems. 130 an electric socket. sale 
formulas that cover a variety of Next time you call on the bly 
applications in addition to owner of a garage or repair Kd 
scores of standard formulas in- shop, ask him about his load- P 
sure safer, surer fluxes for the handling problems. If he says vance 
users’ sodering needs. Send for they’re slowing up production, 17 
complete facts. suggest he lift electrically with plo 
a labor- and time-saving ( 
1 L. B. ALLEN CO., INC. ‘Budgit’ Hoist. Tell him how 
1 6731 BRYN MAWR AVENUE these powerful hoists can lift up ig 
‘ CHICAGO 31, ILLINOIS to 4,000 pounds — easily, ~ 
1 quickly, smoothly with a speed sto 
i that’s amazing. Tell him that a gel 
‘Budgit’ is the only complete 
b Fi ‘eh : an 
8 hoisting unit that can be plugged . 
I into the nearest electric socket wy 
and put to work. Tell him how sib 
' Cap 1/"" hole it costs but a few cents a day ha 
: Hobhd hi webekt & to operate a ‘Budgit’ Electric su 
Ul through 3/16" throat 5'°. Hoist and that it runs day after ini 
' fecoch te” eeaae ie day with a minimum amount of of 
Easy La 5 iron. to 2", attention. Besides the economy 
i features of ‘Budgit’ Hoists, tell - 
SNAP ON the hose ' him of its safety features, its fol 
superior construction, light an 
Simply turn the screw to back the end 5 malls — and the many, i 
of the spring steel band out of the hous- ‘ ice’ h _ Wadete it 
ing, then snap the band over the hose, & qualities that make Dudgit co 
press the end back into the housing and Hoists a safe, efficient, econom- 
engage the screw to tighten. It’s quick, ical investment. - 
simple, positive, and there are no loose [* He might like a copy of Bul- of 
parts to fumble with or drop. ae . = 
FREE SAMPLE m letin No. 356 for a further study an 
a Gor you Lo Dry! BENCH PUNCH of ‘Budgit’ Hoists. We'll be glad CO 
This is only one of the many distinctive 8 THE to send you more for this pur- 
AERO-SEAL features, Learn how good g Just writ m 
these new clamps are by trying one ' that punches Pose, JER Wie Us. ar 
yourself! Use the coupon below and on z ‘Budgit’ Hoists are Ij th 
send for your free sample clamp today! 4 two in one portable electric hoists. 
gee eee ee ee ee = ol Lifting capacities 250, Pp! 
® Worthwhile savings in time with 1000, 2000, and } 
AIRCRAFT STANDARD PARTS CO. this particular WHI Bench Punch 4000 Ibs.” , a 
1777 19th AVE., ROCKFORD, ILL. punches and notches angle iron . sa 
gE and channetl iron in one operation. 
Please send me one sample ''AERO-SEAL" Your customers will be enthusiastic MAxweit) 6 ’ 
A about this double duty tool ... 2 £ Bl IDGI ‘ 
Hose Clamp. Size preferred finished work has good looking ap- z 
R pearance _ me — "Se hn : e Pp 
t e ior ul- 
a NAME_ loting describing the complete Whit- Hi. ols ts b: 
§ COMPANY a MANNING,MAXWELL & MOORE, INC. a 
MUSKEGON, MICHIGAN 
B appress W. A. WHITNEY MFG. CO. Builders of ‘Shaw-Box' Cranes, ‘Budg't' and m 
i ‘Load Lifter’ Hoists and other lifting specialties. 
City. STATE ROCKFORD, ILL. Makers of Ashcroft Gauges, Hancock Valves. te 
Consolidated Safety and Relief Valves and 
ee 8 ee ee oe oe ae Ue ‘American’ industrial instruments. st 
308 MILL SUPPLIES -* NOVEMBER, 1945 


UMI 





bd | ee 


SE Oa SS —=Eeee 


\? 





operating with order routines that 
have slowly grown up in an unplanned 
fashion over the years and include 
many steps and transcriptions that are 
not necessary. The wholesaler should 
list the steps through which every or- 
der must pass, and then design a 
system reducing each step to its sim- 
plest form and arranging the steps in 
the proper sequence. Each whole- 
saler should study his warehouse op- 
erations and processes with the ob- 
ject of setting up if possible a pro- 
duction-line type of operation in 
which all back tracking, extra steps, 
and haphazard courses in assembling 
orders are eliminated. The possibili- 
ties for savings through this pro- 
cedure are indicated by one whole- 
saler who, by adopting order-assem- 
bly lines in the warehouse and a 
punch-card billing system reduced the 
number of warehouse employees from 
17 to 6 and the number of office em- 
ployees from 30 to 13. 


Other savings may be made through 
zoning, routing, and scheduling de- 
livery and salesmen’s travel, proper 
stock control methods, expense bud- 
geting, specialization of personnel, 
and the like. Customer and commod- 
ity cost analysis also offers the pos- 
sibility of significant economies. One 
hardware wholesaler, as the result of 
such cost analysis, eliminated 50 per- 
cent of his customers and 30 percent 
of the items carried in stock and in- 
creased his dollar net profits three- 
fold. In almost every case where cost 
analyses of this sort have been made 
it has been found possible to reduce 
costs appreciably and increase dollar 
net profits by decreasing the number 
of customers, the number of brands 
and items carried, and the sales area 
covered. In all fields of wholesaling, 
more general use of the sound policies 
and efficient procedures and systems 
that are known and used by the more 
progressive merchants would appreci- 
ably strengthen.the position of whole- 
salers in general. 


Finally, though perhaps of first im- 
portance, distributors must actively 
bring about a reconversion in their 
selling. We are back in a buyers’ 
market. Old salesmen must get back 
to selling and management must re- 
staff and train new men. From the 
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Standard Huntington Dresser Handle 





No. 3 Collmer Dresser Handle 





Grinding Wheel Pipe Cutter Wheels 
Dressers and Cutters Pipe Cutters = using 
“mt Lath Dogs Roller—Pins—Parts = Sutter te" 4" 


COLLMER 
— 


The 


Colimer Cutter Wheels fur- 
nished in all Pipe Cutters— 
originators of this thin knife 
blade type—we put it on the 
— for the first time in 


copy. 


profitable. 
types, sizes, 
portant facts—send for your 


COLLMER 
dorsed by users and you can 
find no better 
whether an item is good busi- 
ness than customer satisfac- 
tion. COLLMER products are 
designed and made for the 
particular job they are to do. 
Mill Supply Men will find the 
demand for ‘COLLMER prod- 
ucts steady and the returns 
Our booklets give 


COLLMER BROS. CO. 


line is en- 


gauge of 





and other im- ‘9. 4 Collmer Cutten" dia.— 


width 74”—bore 


est.1890 South Bend 4, Ind. 
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THE CAPEWELL MANUFACTURING CO. 
HARTFORD, 2, CONN 


CAPEWELL 


HACK SAW BLADES 
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ESTABLISHED FORTIETH YEAR 


QUALITY 


FLEXIBLE SHAFTS and MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 
Ve to 3 H.P. 


MACHINES ROTARY FILES cu 


SWIVEL YOKE SETTING 
%q TO 1%) HP. ROTARY C U TTERS MACHINES 


TYPE M6é—'/, H.P. 


Baa)! 


Send for Catalog 29 


ILLUSTRATING THE LARGEST LINE OF FLEXIBLE SHAFTS AND 
MACHINES IN THE WORLD—HIGH QUALITY ONLY 


MANUFACTURED BY 


N.A. nin and COMPANY, CHICAGO 


| Non.. A LOW-COST, 


SMOOTH OPERATING HOIST 
FOR ALL LIFTING JOBS 
UP T0 ~~ LBS. 













Newest, most efficient small hoist!. P&H Handi-Lifts speed up ma- 
terial handling . . . reduce worker's fatigue . . . lower production costs 

. save manpower. Can be easily and quickly installed. Simple to 
operate. They are the answer for faster production today—lower cost 
production tomorrow. 


LOOK AT THESE BIG ADVANTAGES! 


ASK FOR 


Sturdy, compact, lightweight; 500 lb. (plus generous 
reserve capacity); 3 types mounting — bolt, hook, trolley: 
dust, acid and weather-proof; one-hand control; safety 
limit stop; dual brake operation; flexible proof-tested 
chain; flood lubrication; built to last for years. Operates 
on 3 phase, 60 cycle, 220 or 440 volts. 


Gen. Offices. 4538 W. National Ave., Milwaukee 14, Wis. 


PGH clse builds three 
other series of wire rope 
electric hoists—capec- 
ities up to 15 tons. 
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point of view of national welfare, 
high levels of production and employ- 
ment cannot be sustained if the prod- 
ucts of our factories are not sold to 
the ultimate consumer. A job is not 
created until someone sells something 
to somebody. That final sale is the 
force which keeps the wheels of in- 
dustry turning. From the point of 
view of the individual distributor. 
wholesaler or jobber, this reconver- 
sion in selling is necessary for sur- 
vival. 





Serving Aircraft 
Employees 


(Continued from page 116) 





ployees has increased, a branch is 
being built and it will carry a dupli- 
cate stock. 

The main reason for establishing 
the store was to save the time and 
energy of employees. Each employee 
is expected to furnish his own hand 
tools as in the case of most mechanics. 
Even the distance of five miles to the 
distributor was a tax on him when 
off duty. Then there was the matter 
of priorities and time absorbed in 
waiting to be served at the distribut- 
or’s counter; and finally, the tool 
might not be in stock because it had 
been impossible to anticipate his 
wants. 

Putting stock in the plant store and 


having sufficient of it ready and wait- | 


ing solved the problem. Now, the 
new branch store, located perhaps 
several hundred yards from the pres- 
ent one, saves more time, the em- 
ployee simply goes to the nearest 
store. 

The store does practically a cash 
business, but if an employee does not 
happen to have the cash with him, a 
simple system of payroll deduction 
slips has been established, which can 
be utilized in warranted cases. 

Mr. Mars does not have to worry 
about not making a profit or going 
into the red. He can expend his 
whole energy looking after the in- 
terests of his “trade”. 

However, it is not all duck soup 


Street Car Lifted SAFELY, 
EASILY, ECONOMICALLY with 


CURTIS Air Cylinders 


iE he illustration at right shows how 
two giant Curtis Air Cylinders lift an 
entire street car from its trucks. Air 
power also allows workmen to clean 
the motors with a stream of air, as 
well as paint the car with an air- 
operated spray gun. 

Engineered to your customers’ indi- 
vidual requirements in a variety of 
applications — including _ practically 
any handling, lifting, pushing, or pull- 
ing operations — Curtis Air Cylinders 
and Curtis Air Hoists are stepping up 
production, saving time, labor, and 
cutting costs in many industries today. 

Curtis Air Cylinders and Hoists are 
simple in construction, are immune 
to abuse from overloads, and can be 
operated by unskilled labor. They 
offer these important sales features: 


® Smeoth, fast—accurate control of load 
@ Low first cost—lowest operating expense 


@ Light weight—pendant, bracketed, or rope compounded types 
@ One-man or one-woman operated—finger tip control 





W will pay you to 


write for Form A- 
4-B, which gives 
full information. 


CURTIS PNEUMATIC MACHINERY DIVISION of Curtis Manufacturing Company 


1919 Kienlen Avenue, St. Louis 20, Missouri G-445A 


CURTIS st tous +» NEW YORK + CHICAGO + SAN FRANCISCO * PORTLAND 











Pd 


IT DOES NOT MAKE AN ATOM OF DIFFERENCE HOW YOU 
COMPARE ROPES—THERE IS NO SUBSTITUTE FOR QUALITY. 

Backed by 141 years of manufacturing experience, FITLER ROPES are 
known for their strength, durability, water-repellency and flexibility. 





THE EDWIN H. FITLER CO. 


Manufacturers of Quality Rope for Over a Century 
MAIN OFFICE, PHILADELPHIA 24, PA. 
New York * Chicago ? Los Angeles e 


for McNitt. Anytime you catch him 
in the office you will likely find him 
in one of two places, either pouring 








Portiand 
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‘molecular 
absorption’ 


1 Utility 
/, DRILL 
‘32 


"The Way to SPEED PROFITS in 1945 
Stock the SPEEDWAY 89-J 4” Drill 


One way to build up profits this year is to stock the SpeedWay 
89-J 4%” drill retailing for $32.50. It's a light weight, handy, 
high powered general utility tool for close quarter drilling in 
tight places, for maintenance, installation and general repair 
work. 








The sales possibilities with this drill—the favorable discounts, plus the 
enormous demand built up through over 3 years of war shortages, make 
this the one drill to stock for 1945 above all others. 


Better order now! 


SPEEDWAY MANUFACTURING CO. 


1832 S$. S2nd AVENUE CICERO SO,ILLINOIS 
interwoven, resilient 


hide fibres) converts 


SAFETY CANS <— 

There's always a spot 

where they're needed the punch,” the coiled and com- 
pressed rawhide in C/R Ham- 


p taserance mers and Mallets (1st) takes the 
inspectors 














Molecular absorption 
(the storing of force con- 
veyed through the tough 











By momentarily storing the 
force of a blow and “slowing 


else State ond shattering crash out of powerful 
Municipal Au- blows ... prevents breaking, 
therities are disfiguring or marring of prod- 












TOP recognizing the ucts, machines and fine finishes. 
“*Bretectton’” necessity for (2nd) eliminates recoil—ends 
r modern end of- the fatiguing bounce common to 
CENTER fective fire pro- 
"Perfection" tection. most mallets. 
Excelsior Can With a C/R Hammer you can 
BOTTOM use a lighter tool, still strike 


harder and more effectively; can 
accomplish more with less fa- 
tigue; because striking force is 
mono-directional with more 
carry through. 


“Quick Service'’ 
ily Waste Can 





@ DIENER Safety Cans, strategically placed, 
can save lives and valuable property from the 
constant threat of fire in plants, warehouses, 
public buildings and thousands of other loca- 
tions. Get all. information on this profitable 
line. 


GEO. W. DIENER MFG. CO. 


400-420 N. Monticello Ave. 
CHICAGO 24, ILLINOIS 


WRITE FOR 
CATALOG SHEETS 








encavufauhide i 





1290 ELSTON AVE CHICAGO 22 ILLINOIS 
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ALWAYS 
A DEMAND FOR 


Ethoo fm 


DRILLING ««o TAPPING 
PRODUCTION BOOSTERS 





KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to %" 
drills. Also available for 
portable drills. 
For full details 

ask for BULLETIN No. 6 


TAP CHUCKS 


visible, assuring 
proper insertion of taps 
every time. 5 sizes, for 
No. 0 to |" taps. 

For full details 
ask for BULLETIN No. 6 


TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For full details 
ask for BULLETIN No. 2 


FOOT-OPERATED 
TAPPING MACHINE 


Has hair-trigger sensi- 
tive central friction 
clutch, automatic re- 
verse and sensitively 
counterbalanced foot 
pedal. All the operator 
has to do is feed the 
work and step on the 
pedal. Unskilled opera- 
tors can maintain pro- 
duction rates up to 
12,000 holes per hour. 
For full details 
ask for BULLETIN No. 4 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 











Grip is 

















600 Johnson Ave., Brooklyn 6,N.Y. 











over and checking his card file or 
back in the stock making piles of this 
here and that there that must ‘be 
handled just so and shipped out to 
the store at just such a time, or else. 
Nobody, from the bosses down dares 
to lay a finger on any of it with the 
sordid commercial purpose of help- 
ing out some other customer, “Just 
this once. I'll get some more some- 
where before ‘Mack’ ever knows.” 
The fact is that “Mack” knows where 
it is from the time it leaves the fac- 
tory and can make a pretty shrewd 
guess at about the hour it will arrive 
at their receiving department. 

It was this eternal watchfulness and 
close cooperation on the part of 
MecNitt and his organization that 
probably led Bob Rankin to say: 
“The distributor’s service has been 
invaluable to us in this business. In 
connection with the store, we sought 
and then tied to one distributor, and 
then largely to one salesman of that 
distributor who would give his all 
in the way of cooperation.” 





New Products 
(Continued from page 113) 





manufacturer claims to be able to pro- 
duce many types of threaded small parts 
at a fraction of former costs. A new 
line of protection pipe caps and pipe 
plugs are available at present with NPT 
threads in sizes up to l-in. fabricated 
from steel or aluminum. Larger sizes 
are soon to be available—Tubing Seal- 
Cap, Inc., Los Angeles, Calif—Mitv 
Suppiies, November 1945. 


Hammers 
Soft-Face 


Now available are new “Basa” replace- 
able face hammers. Unlike plastics, the 
material does not chip, is not affected 
by solvents, and is non-inflammable and 
non-explosive. Its lack of rebound pro- 
duces far less worker fatigue than rub- 
ber and it also protects the worker 
from shocks caused by blows of metal 
faces. In addition, it is said the faces 
do not mar the surface which they 
strike, they wear evenly, and last longer 
than other materials. They can be used 
until worn completely down to the head 
of the hammer, after which the exclu- 
sive split-head feature of the “Basa” 
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tTip to 


Mill Supply House 


You've probably always heard of 
Smooth-On No. | Iron Repair Cement. 
It has been a widely used metal repair 
necessity for the past 50 years. Most 
supply houses take it for granted as a 
steadily moving staple stock item. 


With the war over and many plants, 
factories and mills finding need to re- 
duce operating expenses, you may an- 
ticipate renewed demand for Smooth- 
On from maintenance and repair men. 
Because Smooth-On is probably the 
handiest, quickest, most inexpensive 
aid to effective, lasting repairs; stop- 
ping leaks, sealing cracks, tightening 
loose parts and fixtures without heat, 
solder or welding. 


Here's our tip: Keep up your stock 
of Smooth-On No. |. Smooth-On ad- 
vertising, reaching every field of indus- 
try, will continue to keep Smooth-On 
before your customers’ eyes and help 
to maintain demand for this easy-sell- 
ing, profitable item. 


SMOOTH-ON MFG. CO., Dept. 25 
570 Communipaw Ave., Jersey City 4, N. J. 


Say to -Your 
Customers: 
nependadle 


oma =<Doil wilh 
SMOOTH-ON 
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PULLEYS 


ry 


> \ 
BEARINGS 


CONVEYORS 





* belt life extensions ~ 


Live prospects for ‘‘BELT-SAVER”’ 
PULLEYS are all around you 


Some or all of the industries 
which can use “Belt Saver" Pul- 
leys to advantage are in your 
territory. Sales poness cts exist 
in every industry handling abra- 
sive materials on belt conveyors 
or belt bucket elevators. Pros- 

exist, too, in, industries 
noe Me sticky, gummy mate- 





















rials on these types of conveyors 
and elevators. 


With the Belt Saver Pulley ma- 
terial cannot become crushed 
between the tail or boot pulley 
and the unprotected 
underside of a con- 
veyor or elevator belt. . 
Material cannot build 


up on the pulley face 4 Used as an 
to cause ale lignment. elevator boot pulley 
Over 3000 users report > ° 


belt 


3 Used as a 
aoe”? from 25%, to @ conveyor tall pulley 


Think of the 
one you sell when 
you sell a small ite 
that saves a custome 
that much money. . 
that much grief! 


Write for bulletin with 
pr ice lists and dis- 
counts. At the same 
time, investigate the 
merit in the entire line 
of Sprout-Waldron ma- 
terial handling and 
power transmitting 
equipment. 


SPROUT WALDRON g CO. 


MUNCY, PA. 


Manufacturing Engineers Since 1866 

















“Automatic” Spring 
—— Grease 








Sipht Feed Oil Cup 


ESSEX 


Industry's 
Still Needs Helps 


© The change to a different type of manufacturing for many plants 
will have to be accomplished with the equipment on hand—for a 
time at least. Plant managers need the help that ESSEX can give 
for keeping machines in first class running order. ESSEX Devices 
prevent shutdowns and interruptions and help manufacturers to 
get the full efficiency out of their machinery. Industry needs 
ESSEX products—you sell them—we’'ll fill your orders promptly. 


ESSEX BRASS CORPORATION 


3000 FRANKLIN STREET 


-OnaMwN—Vv 





industrial plant 


in every 
equipped for air. A profitable addition 
for the plant and for your line. 


For use 


ilot’’ Glass Body 


LUBRICATING 
DEVICES 
Machinery 


Est. 1901 





DETROIT 7, MICH. 
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| range from 6-in. 








hammer permits quickly replacing them 
by loosening a single nut.—Greene, 
Tweed & Co., New York 66, N. Y.— 
Mixt Suppuies, November 1945. 


Lift Truck 
Stacking and Tiering 





Employing welded tubular and formed 
plate construction, a 2000-lb. capacity 
hydraulic “High-Lift” truck has been 
added to the Lyon line. The truck is 
suitable for transferring materials as 
well as for stacking and tiering. The 
standard model has a platform 30-in. 
wide x 36-in. long with an elevating 
to 60-in. above the 
floor. A foot operated floor lock, mak- 
ing 2-point c ntact with the floor, will 
hold the truck firmly in position when 
desired. A 2-speed hydraulic hand 
pump is standard equipment, or a mo- 
tor driven hydraulic pump may be fur- 
nished.—Lyon-Raymond Corp., Greene, 
VY. Y.—Mit Suppties, November 1945. 


Drill Protector 
Depth Gages 


| Drill protector reduces drill breakage 


and embodies depth gage and stop fea- 
tures. Two dimples in the protector fit 


| into the drill flutes and drive the drill. 


Power can thus be applied close 
to the point of the drill, eliminating 
stress on the drill shaft. The shank of 
the protector is slotted to permit the 
chuck to grip the drill with sufficient 


| pressure to lock it at any desired depth 


setting, the rounded nose protecting 
the drilled surfaces and serving as a 
stop. Thus it is possible to accurately 
gage the depth of the holes and limit 
length of drill travel through thin mate- 
rial. Full, straight shank or broken 
drills can be used with the protector. 
Drills with shanks are inserted from the 
rear, and broken drills without shanks 
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from either front or rear. Production is 


in 15 selected sizes, Ye through “F”. It 
is precision machined from quality 
steel to fit standard drill chucks.— 


Hartwell Engineering Co., Los Angeles 
16, Calif—Mu.1. Suppiies, November 
1945. 


Vertical Motor 


Heavy Cast Frame 





A vertical dripproof motor which is 
rated at 40 C rise continuous duty with 
a 15 percent, service factor, is designed 
for operation from 60 or 50 cycle, 3 
or 2 phase circuits at all standard volt- 
ages. At present a NEMA “B” flange 
type mounting up to and including the 
“284” frame, and a NEMA “C” face 
type mounting up to and including the 
“326” frame are available. All ventilat- 
ing openings are shielded against drip- 
ping liquids and falling particles. Over- 
size ball bearings are provided to carry 
thrust in addition to the rotor. A re- 
cessed junction box, which provides 
ample room for making electrical con- 
nections, is employed in the motor’s 
design. Crocker-Wheeler Div., Joshua 


Mitt Suppuirs, November 1945. 


Hose Coupling 
Eliminates Waste 


Made of light weight aluminum for dur- 


the new industrial hose coupling cuts 
down water bills to a minimum. Built 
to withstand a pressure of 600 psi., it 
brings the full water pressure right to 
the end of the nozzle. The two part 
aluminum unit includes a threaded end 
section that is applied on a standard 








Hendy Iron Works, Ampere, N. J.— | 


ability with only two moving parts, | 








A Modern Catalog 
Is Your Best Investment For 
The Future of Your Business 


e Tools Made of HIGH 
SPEED STEEL, are priced 


in red. 


e Nationally Advertised 
Lines are tied up with 
manufacturers advertis- 
ing by use of their trade- 
marks. 


MACHINERY 
TOOLS 


SO AIT Ft i) TF ba 5 


SUPPLIES 

e Action _ illustrations 
demonstrate the use of 
many products. 
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610 W. VAN BUREN ST. 


CHICAGO 7, ILLINOIS 


wiht A MORSE 
DRIVE LAST P 







Many Morse chain applica- 







tions 15 years and older 






continue to transmit power 





with the same efficiency and 
the 


installations. 






economy that mark 





most modern 








The Morse principle of 








teeth, not tension, turning 
chain-driven shafts, means 
no slip...no wasted power! 
Consult your Morse Chain 
















engineer on your power 


transmission needs, 


CLUTCHES 


SE CHAIN COMPANY « ITHACA,N.Y. « DETROIT 8 MICH. « A -WARNER INDUS 
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Files 


For 
every job 
Accepted 

by 

Industry 
everywhere 







YOu 
CANNOT 
BUY 
OR SELL 
A BETTER 

FILE 


"CARSON" 


“NEWTON” 
AMERICAN PATTERN 


“ALLIGATOR" 


SWISS PATTERN 


CARSON NEWTON COMPLETE- 
NESS, combined with its uniformity 
and high quality assures you satis- 
fied customers and repeat business 


CARSON 
NEWTON 





BELLEVILLE 9, N. J. 


| MASTER COST- SAVING EAUPHENT-F0R IMMEDIATE DELIVERY 


} 


UAUCUAU 


Portable Gas-Electric 
Generator Plants. 
Sizes 500 to 17000 Watts 
(Catalog Number 594) 





(Catalog Number 683) 


@e@C @ @ CLIP THIS ADVERTISEMENT—CHECK CATALOGS WANTED © SESS 





(Catalog Number 687) 
**Power-Blow"’ Electric 
Hammer and Spade 
(Catalog Number 688) N 





Gas or Electric Grinding Machines ond Power Tools 






General 
Purpose 
Floodlights 


BIG-3 for Generation 
Tool Operation and 
Concrete Vibration 


=. 


Hand Tools for use with 
BIG-3 and Grinding 
Machines (Cat. No. 687) 


SSS ee AUNVYM SOOTVIVD NQZHI—"INIWISILUIAGY SIHi dill BEE ee 


Send for illustrated catalog on any item to 


MASTER VIBRATOR COMPANY 


DAYTON 1, OHIO 








Stainless 
Steel 


BOLTS 
SCREWS 
NUTS 
WASHERS 


A\ 
v 


UAMMAULAAALAA 


ttereene 
witha 


‘i 


A Complete Line 
Available from Stock 


Stainless Steel 
BOLTS SCREWS NUTS 


Machine Machine Hexag 
Carriage Sq 
Lag WwW | 


WASHERS RIVETS FITTINGS 
All Types All Types All Types 


dbtaiwtess 


SCREW & BOLT CORP. 


121 Church St 
New York 7, N.Y 
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No. M82115 
Recording 





No. A12402% No. M81110 
Industrial Dial 





TEMPERATURE CONTROLLERS 


n @ 


No. 90000 No. V85002 No. M87000 
Self- Air-Operated Air-Operated 
Operating Non-Indicating Type Recording 





PRESSURE GAUGES 


f 1, " \ 
7) 4 
No. 600 No. 730 


Iron Case Hydraulic 


Write for Catalog 101-G 


H.O.TRERICE Co. 


Manufacturers of Temperature Instruments 
1420 W. LAFAYETTE BLVD. 
DETROIT 16, MICHIGAN 


No. 800 
Steel Case 
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VALVES — 
FITTINGS 


fe 
i scnt Fass od 
aie oS 
Ge ae SRP io - 


hy AINLESS gTEEL | , 
y MONEL _ NICKEL! 


* 





‘ Cooper Alloy Valves, ¢ 
> Fittings give depend 
_. service under adverse 
aes ditions where resistc 
-, corrosion, heat and o 
(~ sion is paramount. 
are machined to close | 


its for easy, positive op 
tion .. . brilliantly fi 
by our Lustracast pre 
inside and out. 


“Whe 
COOPER ALLOY 


Foundry Ca. 


130 BLOY ST., HILLSIDE, N 











threaded faucet and a ring equipped | 
section for application in the end of | 
a length of hose. The ring is pulled 

back by a spring, moves axially over 

a set of hinged dogs. It is knurled to 

provide an operating grip. The shank | 
on the faucet section rides inside a rub- 
her gasket in the ring section to pre- 
vent leakage at normal hose pressure. 
Made in two sizes, %g-in. and 34-in. 
standard.—E. B. Wiggins Oil Tool Co., 
Inc., Los Angeles 23, Calif-—-Mi | 
Suprriies. November 1945. 


Air Collet | 


Used Wet or Dry | 





air collet opens 
up a wider field of air power utility mak- 


It is claimed the “JC-2” 


ing this clean, quick power available 
for a variety of second operations. This 
model will hold bar stock up to 21%4- 


in. with a smooth, tenacious grip. With 
chucks, it will also handle shallow 


circular shapes up to 5-in. It can be 
used wet or dry. The coolant fountain, 
issued through the collet. lubricates, 
and washes away By 
means of a pressure reducer, it will 
gently handle delicate parts. It con- 
trols by a foot pedal, leaving the oper- 
ator’s hands Mead Specialties 
Co., Chicago 41, MILL Supptiegs, 
November 1945. 


cools chips. 


free. 


Il. 


Top Plate 
Laminated Steel 


A laminated top plate of all steel con- 
struction has been added to the Han- 
chett line. Pole sections traverse the 
Lamina- 
steel 


entire width of the chuck top. 
composed of magnetic 


tions are 
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FOOT POWERED 
SHEAR CUTS 


Sake 






VY SMALL WvEstMEny 
st Cost I, Only Can 


PERAYIN 
Except for ia EXPENSE 


GAUGE ¢ 
Simple, Fast my 


y we URATE gy 
: EARIN 
Toss os Reinforeed 


EFFoR 
V Win eet? OPeearioy 


®verage 












Offer your customers the popular 
Foot Powered Squaring 
Shear that cuts up to 18 gauge mild 


Famco 


steel with ease. Made in five sizes ... 
22”, 30”, 36”, 42” and 52” cutting 
widths (three largest have “hold 
down” attachment). Knives of all 
models have tool steel cutting edges. 
Ruggedly built with compression 
springs encased against breakage. 
Furnished with front, side and back 
gauges. Investigate the sales advan- 
tages of Famco machines today. Write 


for catalog and distributor franchise. 


FAMCO MACHINES 


ay 


NEED NO 
POWER 

Famco Foot Powered Famco Arbor Presses, in 

Presses, available in 10 32 models (for bench and 

models (for bench or floor floor mounting) deliver 

mounting),. speed up light up to 15 tons pressure 

forming jobs. without electric power. 


FAMCO MACHINE CO. 
1321 18TH ST. @ RACINE, WISCONSIN 


~ famco 


ARBOR PRESSES 
FOOT PRESSES 
SQUARING SHEARS 
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PORTABLE DRILLS BECOME 
ALL-PURPOSE TOOLS 


WITH KETT ATTACHMENTS 


and at less cost. 


any kind. 


taps. 








For automatic or hand screw machines, lathes and 
drill presses. Make machine setups quicker, easier 






Amazing Gripping Power... Accuracy ... Long Life 


Three-jaw, power-grip chuck handles all shank 
sizes from %80 drill to full 4” without changes of 


The Kett Chucking Holders are a great step for- 
ward in the chucking of drills, reamers and small 


ATTENTION— MILL SUPPLY JOBBERS 


The Kett line is a consistent profit maker. Your inquiry 
will receive our most cooperative attentio 


CAP SCREWS 
SET SCREWS 
MILLED STUDS 
COUPLING BOLTS 
SCREW MACHINE PRODUCTS 


your customers 


Every requirement for 
strength is met by Ottemill 





The QUALITY Line which 
meets the exacting needs of 


precision and 
una 





tributor of the Ottemiller line. 








“I 


WM. H. « 





YORK, PENNA. 


You can supply your customers with milled 
screw machine products which pass the 
} most rgid tests and meet the most exacting 

specifications and you can render a profit- 
able service if you are a recognized dis- 





i, co. 
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LUFKIN 

RADIUS GAGES 

ARE IDEAL 

FOR WORKING 

IN THOSE HARD-TO- 
GET-AT PLACES! 
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LUFKIN RULE CO 
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“HOLD-HEET”’ 
GLUE POTS 


Save Time and Trouble 














ral Industry, Wood- 
e Plants, Foun- 
Navy Yards, 


Used in Genera! 
Working & Furnitur 
dry Pattern Shops, 
etc. 
The standard with —_> —. 

over 25 years. / 
4 Rol specifications. Saves sd 
electricity and time; Thee een 
Control at 150° poe. = 
i ili oO f > 
burning, pom. better quality pro- 


















































res unt _ 
duction Absolutely go 
i i —no wa acket 
ters Listed : aa 
wuisance- “Built like 4 bo 









Be sone 
to last a lifetime - 





Priced to give you volume and profit. 


345 West Huron St. 















For details on “‘Hold-Heet'’ Glue Pots, write now! 


RUSSELL ELECTRIC Co. 
% Chicago, Ill. 
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¥y.in, thick and non-magnetic steel s2- 


in, thick. By utilizing all steel top plate 
construction, the entire top plate can 
be hardened. Because of the fine spac- 
ing of the poles, the smallest parts can 
be held without difficulty. Careful con- 
sideration for operating under every con- 
dition, wet or dry, means that the coils 
are carefully protected from moisture. 
In addition, the installation of these 
coils in the chuck is arranged so that the 
magnetic flux will be transverse to the 
length or opposing the action of the 
grinding wheel or cutting tool, thus 
reducing the possibility of work slip- 
page. The laminated top plate is avail- 
able in the following sizes: 6-in. x 18- 
in., 6-in. x 24-in., 8-in. x 25-in., 8-in. x 
36-in. and 8-in. x 48-in.—Hanchett Man- 
ufacturing Co., Big Rapids, Mich.— 
Mit Suppiirs. November 1945. 


Milling Cutters 


Carbide Tipped 





A line of carbide tipped milling cut- 
ters and end mills has been designed for 
machining all metals and plastics. In- 
cluded are two and four flute carbide 
end mills from 14-in. diameter up to 
2-in., large end mills up to 5-in. diam- 
eter with #50 NMTB shanks, shell end 
mills, face mills, slotting cutters and 
half side mills up to 8-in. in diameter. 
The cutters are of the heavy, rugged 
brazed in type, and the bodies are a 
special alloy casting. Designs are pur- 
posely heavy to create a flywheel action. 
An 8-in. face mill weighs 25-lbs. Ex- 
tremely heavy carbide tips are employed 
to withstand shock, improve tool life, 
and permit many regrinds before new 
tips must be brazed in. Tools are manu- 
factured for mounting on standard #50 
NMTB spindles or standard milling 
cutter arbors. No special adapters are 
réquired.—Nelco Tool Co., Brooklyn 
31, N. Y.—Mutt Suppties, November 
1945. 


Preheater 
Bulk Tank 


A bulk tank preheater has been devel- 
oped for preheating heavy liquids in 
bulk storage. This preheater can be 
made to fit any size tank having a man- 














YOU CAN MAKE 


A SALE ON 
EVERY CALL 





VERY one of your customers is a prospect for Key-Tite pipe 
E joint compound. Our consistent, year ‘round advertising 
program paves the way for your call. By reminding your custom- 
ers of the benefits of Key, every call can result in a sale. Here is 


the simple story of Key-Tite: 


1. For all lines carrying 3. Is economical to use. 

water, gas, compressed 4. Will not settle in the can. 
air, low pressure steam, 5. Does not freeze the joint. 
etc. 6. Does not affect color 


2. Provides a permanent or taste of potable 
leakproof seal. liquids. 


“4 Ze Write for liberal 
a, free sample and 
Gompay available territories 


East St. Louis, ll. 


THE 


yal McCasiand Ave. ° 





FOR SECURITY 


P-W DROP FORGED 
SLING RINGS 





The uniform high load capacity tomer should have for load lifting 
of P-W Forged Sling and Hoist security. Use P-W Drop Forged 


rings gives them a sales advan- Rings for resale and for your own 
tage over all other rings. These rope and chain fabrications, they 
one piece seamless, weldless rings cost less. Write for Price List and 
offer the safety factor your cus- discounts. 

P-W Offers This Ready Selling Line 
Pedro Hook Burton Hook Rene and Canvas Slings 
Mascot Thimbles Blocks Splicing Vises, Benches 
Slide-Huk Mesh-Loc Cargo Nets and Tools 


These specialty products in addition to other standard fittings. 


PAULSEN-WEBBER CORDAGE CORP. 


170 John Street, New York 7, N. Y. 


Branch Offices: Boston, Baltimore 





DISTRIBUTORS CONVENIENTLY LOCATED 
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to selling a “Budgit’ @iQg 
to a sop owneg) Hrass 
manualJoad- han@lif® problems. 
Tell hit? how e@pyit is for a 
man tompic ‘Bad git’? Chain 
Block, there there 
are load jby hand, 
hang ithup, ang the load. 


He'll want ot] 
‘Budgit*¥ Chain 


so easih 


they lifg , What lifting 
speeds iey have, their lifting 


capaciti¢s, their | eight and size, 
what safety feqhures they pos- 
sess, -ang@ all apout their me- 
chanical, dvantages and struc- 
tural su erioritif. 


Wied you ve him these 
facts, mention that 


sure 
‘Budgie Chal n Blocks are 





equipped¥with @) roller-type load 
chain tha} willjnot stretch, stif- 
fen, or tand;\xthat it may be 


hortened without 
Tell him that a 
hardened A chain stripper 
and guideS the load chain 
insure positive and proper en- 
gagement of the lifting wheel 
and chain under all operating 
conditions. Tell him, too, that 
the hooks are safety type and 
will not fracture under extreme 
loads; that the load hook is sup- 
ported on a ball-bearing thrust 
and is free to swing and turn. 


lengthened or | 
special todls. | 





—_——, 


He'll be quick to see that a 
‘Budgit’ Chain Block will solve 
his manual load-handling 
problems. 


If you need more copies of Bul- 
letin No. 357, write for them. 


‘BUDGIT’ 
Chain Blocks 





MAXWELL 


MANNING 


MANNING,MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of "Shaw-Box' Cranes, ‘Budgit’ and 
“Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety a Relief Valves and 
‘American’ industrial instruments. 








REG. U. S. PAT. OFF, 


with unlimited sales—and PR 
bilities. Industry is 


OILERS. 


@ Oil supply is always visible 
@ No “trust-to-luck” hand oiling 
@ No production stoppages for oiling 


@ Fire and accident hazards are eliminated 


@ Easy installation at low cost 


franchise. 





TRICO FUSE MFG. CO 


ror Increased Profits 
CATALOG - STOCK + SELL— 






Here is one of those unusual opportunities, 
FiT—possi- 
realizing the tre- 
mendous cost of ‘‘trust-to-luck’’ hand-oiling 
and is ra idly eliminating the human factor 


y switching to TRICO Visible Automatic 


Here are just a few of the many user benefits: 
@ Carefree, positive lubrication for all bearings 


@ Maintenance and repair costs are reduced 


@ Modernized appearance for every machine 
@ Pay for themselves quickly thru actual savings 


ATALOG, STOCK and SELL 
TRICO AUTOMATIC OILERS. Write today for attractive 





Milwaukee, 





Plastic 
— 
Level 


a 


Glass 
Constant Level 





Gravity 





Thermal 


Loose Pulley 
Wis. 
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CHICAGO 


EXPANSION NUTS 


The Dependable 
Machine Screw Anchors 


For machine screw or machine bolt 
anchors, it will pay you to specify 
Chicago Expansion Nuts. These de- 
pendable .anchoring devices offer 
the following advantages. 


1. Quickly installed—a few ham- 
mer taps sets 


2. Work can be easily dismantled. 


3. No part of the anchor hs gp 
— ¥ removal from floor or 
wa 


4. Large stocks—IMMEDIATE DE- 
LIVERIES. 


Chicago Expansion Nuts have stand- 
ard machine screw threads. Avail- 
able in all sizes from No. 6 up to 
and including %"'. Setting tool free 
of charge. 


IMMEDIATE DELIVERIES 


Write for New Catalog, 
Prices and Discounts 


CHICAGO EXPANSION 
BOLT COMPANY 


27238 W OGDEN AVE 7 CH.CAG ul 
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NEW! Another 


GRAND CLAMP 
EXTRA DEEP THROAT 
QUICK SETTING 
INSTANT TRIGGER RELEASE 






HERE I$ THE EXTRA-DEEP 
THROATED SPEED CLAMP 
YOUHAVEBEEN ASKING FOR 


Positions instantly with push 
on combination ratchet 
screw (no waste motion run- 
ning down screw) and 
tighten with turn of vise- 
type handle — Holds work 
with firm tension grip on 
any surface, even slanting 
or irregular; ball and socket 
swivel (replaceable) prevents 
shifting or creeping. 


x x 
FT 


6" 


Release instantly — simply 
loosen handle and push on 
trigger — clamp lifts free, 
ready for application to 
other work, 


Made of Alloy-Steel of 
Forced Clamp Capacity. 
SPATTER - PROOFED — 
All working parts are COP- 
PER PLATED against 
welding spatter. 


4y,"" 
6%" 
8y,' 


& 
3 
= 
2 
g 
° 


EXTRA DEEP THROATS 


No. 4—ASL 
No. 6—ASL 
No. 8—ASL 


Write for Catalog on Complete 
Line of GRAND Speed — for 
every kind of work 


GRAND SPECIALTIES COMPANY 


3104 Grand Avenue, Chicago 22, Ill. 
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hole 1614-in. or larger. It is installed 
by cutting or drilling holes for pipes 
in manhole of the tank. 38-sq.ft. of 
direct radiation surface, plus 10-sq.ft. 
of secondary shell heating surface is 
provided. It is provided with a flow ac- 
cumulator which makes it necessary for 
liquids to flow over the coils before en- 
tering the suction line. Built for use 
with steam or hot water as desired by 
providing proper size inlet and outlet 
pipes.—Rempe Co., Chicago 12, Ill.— 
Mitt Supptits, November 1945. 


Power Feed 
For Drill Presses 





A “stepless-range” power feed for use 
on drill presses, milling machines, sur- 
face grinders, has been introduced. The 
“Bellows-Senacon” feeds, at a touch of 
the handle, advance work or tools a pre- 











determined distance, under a pre-de- | 


termined power thrust, and automati- 
cally return to starting position. Preci- 
sion controls for feed and traverse rate, 
for power thrust, and length of stroke 
are simple and positive. The new feed 
is powered by the Bellows air motor 
and operates on any air pressure up to 
160-lbs., delivering a power thrust ap- 
proximately five times operating air line 
pressure. Feeding rate can be adjusted 
to fit perfectly the needs of stock or 
tool. The feeds are made in two sizes: 
Model DF-60, using a 6-in. stroke air 
motor, which gives up to one revolu- 
tion of the pinion shaft, and Model 
DF-90, using a 9-in. stroke air motor, 
which gives up to 144 revolutions of the 
pinion shaft. 
cludes air pressure regulator, gage. 
oiler, filter, hose, fittings and quick 
coupler.—Bellows Co., Akron 10, Ohio. 
—Miti Suppties, November 1945. 


Torque Wrench 
Heavy Duty Model 


Extra large, heavy duty wrench with a 
torque range from 700 to 1600-in. lbs., 
and a %-in. standard drive. All mov- 
ing parts pertaining to the torque con- 
tro] feature of Model 1600 are ballbear- 





Standard equipment in- | 








“METRO”. . . THE GOGGLE LINE THAT MEETS ALL NEEDS 


Black Grinding 
and Chipping 
Goggle 


Lightweight, _per- 
fect fitting eyecups 
assure genuine 
com fort. Positive 
protettion provided 
against all impact 





hazards. Equipped 
with 50 MM shat- 
terproof glass. 


Easily adjusted 
insulated nose 
bridge. 





Black Grinding 
and Chipping 
Coverall 


Provides full pro- 
tection to wearer 
of prescription 
glasses and fits 
over most types of 
spectacles. Made of 
lightweight flexible 
black plastic, with 
perforated side 
vents which assure 
maximum comfort. 








“METRO” Goggles are scientifically designed to meet user needs. They are priced 
tight for the average user. A wide profit margin is available for distributors. 
IMMEDIATE SHIPMENT enables you to render prompt service. 


METRO MANUFACTURING CO., Long Island City 1,N. Y. 
























GES 


ELECTRIC 


HAND 
SHEARS/ 


Prospects in 
all industries 


@ You'll find prospects 
for the GES Shears in 
every industry. They are 
a very necessary tool 
and the scope of appli- 
cations keeps increasing 
which means more sales 
for Distributors. GES 
Electric Hand Shears 
give you a good item 
for building up a profitable electric tool line. Simple design and 
elimination of intricate parts means no expensive maintenance 
and repair expense. There is a good profit margin in selling GES 
Hand Shears and an active demand. 


JEFFERSON ENGR. & MFG. COMPANY 


269 WALKER STREET DETROIT 7, MICHIGAN 


Model GES-12 Nibbler Type weighs 12 lbs. Cap. 
Ye" bolier plate—l4 gauge stainless steel. Price 
complete with cable and plug, $195. 





Model GES-9 Nibbler Type weighs 6 lbs. 

Cuts 14 gauge hot rolled sheet steel or 16 

gauge stainless steel. Price complete 
with cable and plug, $125. 
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CAPITAL ‘‘RED CAPS” 









Industrial 
Brushes and 
Brooms that 


are Bsiivs; 


@ CAPITAL "RED CAPS"—the main- 
tenance equipment that meets the de- 
mand in mines, mills, metal working and aviation plants, warehouses, rail- 
roads, foundries, power plants, public buildings, garages, etc. Longer 
wear and fewer replacements make them industry's choice. The need 
is great right now because the toll on maintenance equipment is high 
in plants that are on 24-hour schedules. Let us help you take care of your 
customers’ needs. 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. _ Est. 1890 INDIANAPOLIS, IND. 





























7 HEAVY DUTY 


Welded Steel 
INDUSTRIAL OILERS 


All GEM Oilers feature Welded Steel construction 
throughout—thus there can be no doubt of their 
ability to ‘take it". For graphic proof of their 
superiority, check these six points. 






























@ Heavy gauge welded steel spout. 

@ Solid bushing—Machinecut threads. 

@ Solid neck—Machine cut threads— 
welded to body. 

© Drawn seamless steel body—heavy 
gauge, polished and lacquered. 


High carbon tempered spring steel 
bottom. 

Bottom and body electrically welded 
—triple thickness. 





The GEM Oiler shown at the top of this ad features 
a flexible spout—invaluable in reaching those ‘'blind 
spots'’. The spout, seated in a solid bushing with 
machine cut threads, is brazed to a cold rolled steel 
tip. The entire assembly, as in all GEM Oilers, is 
leakproof. Another important advantage—the flex- 
ible spout and rigid spout are interchangeable on al! 
GEM Oilers. 


Write for price lists and distributor plan now. 
GEM also manufactures Supply Cans, Tallow Pots, 
Torches and Heavy Welded Industrial Oilers. 








GEM Manufacturing Co. 


1229-1243 Goebel St., North Side Sta. 
Pittsburgh ~ Pa. 






322 MILL SUPPLIES * NOVEMBER, 1945 











ing, reducing error due to friction to the 
absolute minimum. With the “Jomi” it 
is unnecessary to compensate for a fric- 
tional load. Variance due to a variable 
friction load has been entirely elimi- 
nated. Overtightening is impossible 
with the wrench. Once set, it automati- 
cally breaks when ‘the pre-determined 
torque has been reached without the 
operator having to depend upon dials, 
clicks or taps. The operator instantly 
sets the tool by turning the guide to the 
desired micrometer reading on the bar- 
rel—JO Manufacturing Co., South 
Gate, Calif.——Mi.. Surrviirs. November 
1945. 


Concrete Mixers 
Convenient Controls 


Concrete mixers go streamlined, and the 
new “Rex 6S” features low overall 
height, wide wheel tread and low center 
of gravity. The machine is easy to park, 
tow and spot. New convenient controls, 
grouped on one side of the machine, 
a new water system and new drum de- 
sign result in easier operation and better 
mixing qualities. The redesigned 11 and 
16S meet the new A.G.C. standards. 
The 11S is available in either a 2 or 4 
wheel mount, end discharge type. The 
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EXPANSION 
‘SHIELDS 


Above: Machine © 
bolt installation 
for securely fas- 
tening parts to 
surfaces. 


An ARRO A-C-E EXPANSION SHIELD | 
in the hole is your best bet for perma- 

nently anchoring machinery, fixtures, 

etc., to floor, wall or ceiling or anchor- 

ing eyebolts or hanger rods. The end | 
thrust of bolts expands the back. The | 
nut expands the shield to split the body | 
four ways. The corrugation spacing 
prevents masonry from crumbling and | 
forms their own wedges. Allinallthey  , 
are “engineered” to the job, Made of 
certified malleable iron in bolt sizes Ys 
to 1” inc.—Arro’s guarantee against | 
loose installations. 


voms) 


asel 


ARRO EXPANSION BOLT COMPANY 
MARION, OHIO 





16S is mounted on a 4 wheel chassis, 
side or end discharge types. Improve- 


ments include relocating of lubrication 
fittings so they are all available for 
convenient greasing; choice of air and 
water cooled motors, redesigned water 
Belt Co., Milwaukee, 


November 


system.—Chain 


Wis.—Mi.1. Suppvies, 1945. 


Foot Switch 
Welded Steel 





A foot switch, Model MK, may be used 
for a wide variety of applications. It 
is especially adapted for light machin- 
ing operations, photo printing, communi- 
cations equipment, home use, etc. The 
treadle is 14-in. from the floor and re- 
quires but is-in. throw to trip the 
switch. The entire toe treadle is covered 
by a welded steel housing, thus making 
it safe from accidental actuation. This 
model is made in one type with a sin- 
gle pole, normally open, Acro switch 
element. Four holes are provided in 
the flanged base for mounting to the 
floor—General Control Co., Boston 34, 
Mass.—Miu Suppties, November 1945. 


Lathe Attachment 
Holding Fixture 


A work holding fixture developed for 
use with the “Landmaco” threading 
machine for threading fuse adapters. 
The concentricity between the thread 


of the adapter, which screws into the | 


nose end of the shell, and the bore of 
the adapter must be held to close toler- 
ances. This fixture provides a means 
for maintaining these close tolerances. 
The fixture has an arbor which is de- 
signed to support the adapter on bore, 
centering the work piece on the conical 
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... @ folder filled 
with facts about 
pressure gauges 


¢ Everyone who handles pressure 
gauges will find this folder prof- 
itable reading. It contains a series 
of Marsh advertisements cover- 
ing the factors that have made 
Marsh Gauges “The Standard of 
Accuracy.” 


The facts presented in this 
folder will convince you that 
Marsh Gauges are the most ac- 
ceptable gauges you can handle 

. will show you how forcibly 
“the story that only Marsh can 
tell” is being driven home to your 
customers. 


JAS. P. MARSH CORP. 
2079 Southport Avenue, Chicago 14, Illinois 
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FLANGE 
JACKS 


...a New Tool 


that does a Hard Job 
the Easy Way 





The job of opening flanges on pipe 
lines for gasket renewal, for which 
FLANGE-JACKS are specifically de- 
signed, can be done faster, easier, safer 
and more economically with this new 
tool, which has been tried and proved 
with outstanding success on countless 
tough, difficult jobs. 


Flange-Jacks replace the old, slow, 
crude hammer-and-chisel way ... open 
joints quickly even in cramped spaces 
. . +» protect flange faces against dam- 
age... eliminate sparks from hammer 
and chisel blows as well as vibration 
in pipe lines. Flanges are separated 
gradually and evenly without undue 
strain; bolt holes are maintained in 
perfect alignment for positioning gasket. 
Strong, sturdy and simple in desig 
Flange Jacks are available in the follow- 
ing sizes and types: 

Standard — 2” to 20” Flanges including 
Extra Heavy up to 12”. 

Giant — 20” and up. 


Write Today for 
Complete Information to 


T. G. PERSSON CO. 


224 Glenwood Ave., 
Bloomfield, N. J. 























This Ad and others are 
appearing regularly in 
leading trade journals— 












Am. Machinist, 
Tool 


& Die Journal, 


Aviation, 


Tool Engineer, etc. 


Are you prepared to 
supply your custom- 
ers’ needs in TUBU- 
LAR MICROMETERS 
and SNAP GAGES? 


Write for Discounts 
and Sales Helps 


TUBULAR 


MICROMETER CO. 


St. James, Minn., U. S. A. 


















INSIDE MICROMETER SETS 


TU-MI-CO TUBULAR Construction— 
strong, light, easy to assemble and handle. 
All tips and connecting surfaces are hard- 
ened and lapped for long, trouble-free ser- 
vice. Sets complete with mandrels, wrenches, 
instructions—in strong wood cases. 


TUBULAR MIC 
ST. JAMES BOnEEewe 22. 


TuMicg 














| A prime favorite with mechanics 


DRILL 


“4 Uj OT INDEX 


@ A drill stand and indexed container 

with tap information and decimal equiva- 

lents in nine sizes. Takes up very little 

room—just the thing for a man called to 

do a job away from the shop. Drills 

will not fall out even though shortened 

by breakage, sharpening, or long time 

use. Every one you sell leads to another 

sale. Let us send you all details now. 

No. 13 for drills 1/16 to 

No. 20 for drills 61 to 80 

No. 21 for drills 1/16 to ¥% 

No. 26 for letter drills 

No. 29 for drills 1/16 to 2 

No. 60 for drills No. 1 to 60 

No. 72 for drills No. 1 to 60 also 12 ta 

No. 16-A for Morse Taper Drills 33/64 in. 
to %'' by 64ths 

No. 16-B for Morse Taper Drills 49/64 in. 
to.1 in. by 64ths. 

















HUOT MFG. CO. 
128 E. 10th St. St. Paul 1, Minn. 


V0, mV 





DRILLING 
MILLING 
GRINDING 
FILING 
FITTING 
MARKING 


Solve Difficult Angle Jobs 


% For Tool Room — Production Line — Bench. 
% Speed up work —End Makeshift Methods. 
% Quick Accurate Setups at any angle. 

% Sturdy Longlife Construction. 

% All parts Accurately Machined. 

% Jaws Hardened Steel — Plain or Grooved. 
% Made in Sizes I!/." to 8" Jaws. 


We make HEAVY SUPPLY 
ANGLE VISES — PRODUCTION 
VISES — GRINDING _ VISES — 
MILLING ATTACHMENTS 
—ELECTRODE HOLDER S— 
CABLE CONNECTOR S— 
CHUCKS — AIRCRAFT PRO- 
PELLER SERVICING EQUIP- 
MENT, ETC. 


Write for Circular 348 


CHICAGO TOOL & ENGINEERING CO. 
8392 South Chicago Ave., Chicago 17, III. 













Manufacturers of 
| PALMGREN PRODUCTS 
| for over 25 years 











324 


MILL SUPPLIES * NOVEMBER, 1945 


















counte 
vide a 
at the 
engag' 
provid 
applie 
riage 
front 
horizo 
assure 
ment. 
boro, 
1945. 


Col 


A sn 
avail 
Thes 
they 

shap 
dow! 


insta 
load: 
cont 
ordi 
were 
com 
20-ir 
Pac’ 
is e 
sWiv 
quic 
capé 
of ¢ 
Neu 
Nov 


Fo 


Kne 
of | 
“Lo 
toge 
up 

and 
rive 
cisis 
hea 
gro 
gro 
gun 
the 











UMI 


counterbore which is machined to pro- 
vide a seat for the fuse. A pin located 
at the base of the pilot arrangement 
engages one of the wrench notches to 
provide a driving means. The unit is 
applied to the standard machine car- 
riage similarly to the standard carriage 
front application which permits both 
horizontal and vertical adjustment to 
assure perfect and permanent align- 
ment.—Landis Machine Co., Waynes- 


boro, Pa—Miu Superies, November 
1945. 
Conveyor 

Flexible Unit 





A small powered belt conveyor unit is 
available in 10-ft., 5-ft., and 3-ft. lengths. 
These units can be coupled together, 
they can be twisted around to form any 
shape, will convey on the level, up or 
down grade. The entire assembly can be 
instantaneously controlled from the un- 
loading end, by positive push button 
contro]. The speed of all units is co- 
ordinated or synchronized as though it 
were one unit. The belts of these units 
come in three widths, 12-in., 16-in. and 
20-in. They are driven by the “Power- 
Pac” motorized power unit. Each unit 
is equipped with ample ball bearing 
swivel casters that permits them to be 
quickly moved. The units are each 
capable of carrying a distributed load 
of 400-lbs.—/sland Equipment Corp., 
New York 17, N. Y.—Mtu Suppties, 
November 1945. 


Fastener 
Locked In Place 


Known as the “Lockbolt”, a new type 
of fastener has been announced. The 
“Lockbolt” first draws the work tightly 
together in the equivalent of a bolting- 
up operation, after which it is rigidly 
and permanently locked in place like a 
rivet. The fastener consists of two pre- 
cision parts, (1) a pin, which has a 
head of any desired type, locking 
grooves, a breakneck groove, and pull 
grooves which fit the jaws of the driving 
gun; and (2) a locking collar. After 
the pin is inserted in the work, the 












tandardized 


setup appliances 


For Every T-Slot Work Table 


Machine Shop men are forced to waste time on Machine Tool Set-ups. 
CAD Standardized Appliances will convert this non-productive time 
into productive labor. 





All sizes—to suit the little bench machine 
to the brute of a planer. 







Sold only through selected distributors. 


WRITE FOR CAD FOLDER A72 
AND DISTRIBUTORS’ PLAN 
° . 


STANDARD SHOP EQUIPMENT CO. 
8153 Tinicum Ave., Phila. 42, Pa. 



















and putting lathes back into full capacity production, is one phase of 
Reconversion that can be accomplished OVERNIGHT . . . AT LOW 
COST 


REPLACING of worn or inaccu- 


rate turrets 


CONVERTING Engine Lathes for 
Speedy, Accurate Turret Work 


LYNN 


PRECISION TURRET UNITS 


are made for any make or size of lathe, to give owners the fast produc- 
tion that is necessary to meet peacetime competition. 


This is your Big Opportunity for Profits! 


TB-1 (5%") NE LYNN Double Locking 


TOOL POST TURRETS 
(T Bolt or Bolt Circle Mounting) 
Meet the present day demand for an accurate post 
that will take the heaviest possible cuts without the 
turret raising off the base of the post. 
PROMPT DELIVERY 
Wire, Write or Phone Today 


CHICAGO, 185 N. Wabash MILWAUKEE, 1224 W. Cly- 
Room 1111, Dearborn 2581 bourn, Broadway 3439 


LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 


Heavy Duty, 
Self-Indexing 
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Men who know their brushes know the top-notch quality of those made 
by SPEER. Nearly fifty successful years of service in every type of com- 
mutating motor and generator have built acceptance for Speer brushes 
everywhere brushes are used. 

SPEER brushes are easy-to-handle, easy-to-sell. When you stock up 
on SPEER brushes you can stack up profits, from users of every kind of 
commutating equipment—for there are SPEER brushes for each of your cus- 
tomers’ machines. Every SPEER brush 
is right for its job. Write for details. 








CARBON COMPANY 
ST. MARYS, PA. 


ees. * CLEVELAND ° DETROIT 
MILWAUKEE * NEW YORK * PITTSBURGH 
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The COLUMBIAN VISE & MEG. CO. 


9025 BESSEMER AVE. ° CLEVELAND 4, OHIO 








COLTON'S | 


“—ee — Reg. U. S. Pat. Off. 


No. 10 FILE CLEANER 
Steel Back, Frame, and Face 


IN BIG DEMAND FOR 
DISTRIBUTOR PROFIT 


COLTON'S] Rec US Port 
>» ~FILE CLEANER 


STEEL BA Waar A 


— _Y 





CK FRAMES 
SE Saati belt atlaeece! 
AY 


Furnished with soft steel tapered pick 


Will Clean ALL Types of Files 


@Used daily throughout the Unitec 
States by skilled workers in Industrial 
Plants . . . Flying Fields . . . Rail- 
road Shops... Mills... Mines.... 
Shipyards . . . Vocational Schools. 


®@ Strong Metal Construction. No Wood 
—No Nails—No Glue. Handy and 
Light—Gives Long Use. 





Magnified to Show Best Tempered Steel 
Bristles Properly Aligned and Spaced 


WRITE DEPT. ''M"' 
for price and sample 


E. C. KNUDSON, Manufacturer 
40 S. Clinton St. Chicago 6, Ill. 
@ Sold Only Through Distributors @ 

















ECONOMY 
PRODUCTS 






Smooth 
Running 
Assembly 


- ++ for Lower 
production cost 


Savings in operating costs follow as a 
Greet const "a the use of ECONOMY 
PRODUCTS. They help to increase 
production and to speed up manu- 
facturing while holding down costs. 
Your customers will profit by using 
one or more of the following Economy 
Products — HOLLOW SET SCREWS — 
SOCKET HEAD CAP SCREWS—HEAD- 
LESS SET SCREWS— 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 30 























; Todays 
BEST BET! 











TO 


MOBILE POWER UNIT 


Easily sold to almost every 
shop in your territory 
Here’s a sure-fire way to 


“get in” almost any shop 
where your salesmen call. 
The STOW Mobile Power 
Unit, its uses multiplied many 
times by wartime develop- 
ments, is the best calling card 
your men can present. It’s the 
one unit every shop needs— 
and wants. It’s a quick sale 
that will make new friends, 
new customers for the firm 
that handles it. 

There’s a three-fold benefit 
to you. You make friends by 
selling the best mobile power 
unit our long experience can 
produce. You make a solid, 
immediate profit. And, you 
open a whole new market 
with every account to whom 
you sell it, for there are hun- 
dreds of uses for the STOW 
Mobile Power Unit, and each 
demands its own accessory 
items and special supplies. 


Write or Wire Today 
for Franchise 
Information 





STOW MANUFACTURING CO 


5 Shear St., Binghamton, N. Y 














collar is slipped on and the gun ap- 
plied. Both hand operated and pneu- 
matic guns are available. The “Lock- 
bolts” are quickly installed and form 
a permanent fastening which cannot 
loosen under vibration or fatigue load- 


uo 
ing. 


Now furnished in *-in. diameter 


with grip lengths ranging from s%-in., 


and diameters of 14-in. and ‘s-in. will 
soon be available.--Huck Manufactur- 
ing Co., Detroit 7, Mich.—Muu. Sup- 


PpLies. November 1945. 


Plug Gage 


Unique Handle 





The “Dubl Duty” cylindrical plug gage 
has a light aluminum alloy collet type 
of handle which firmly positions a set 
of wire type cylindrical plug gages. 


| This unique type of handle enables the 





user to reverse the gage member after 
it has worn under the allowable limit. 
and take full advantage of the unused 
gaging surface that was formerly in 
the handle. This feature increases the 
gaging life and lowers the cost per hole 
gaged. There are no tapers, no drift 
pins and no split handles. Range of 
sizes, vs to l-in. in increments of 
ts of an inch.—Schrillo Aero Tool Engi- 
neering Co., Los Angeles 46, Calif. 
Mitt Suppiies, November 1945. 


Dust Collector 


Powerful Suction 


\{ newly designed dust collecjor em- 
ploys the centrifugal vortex principle. 
whereby the powerful air suction draws 
the dust through the flexible hose and 
hood provided and into the interior of 
the cabinet. which contains a circular. 
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SHIPPING ROOM 
and 


PLANT 


_ Old Faithful ‘5000” 

marking crayon fills the need 
for an easy-marking, legible crayon 
that is suitable for many surfaces, 
both Saves 
time and energy often lost through 


rough and glazed. 


less efficient marking methods. 


Today's industry knows that Old 
Faithful ‘’5000" 
job with a maximum of legibility 


does its marking 


and efficiency. 


For complete information about 
all types of American Industrial 
Crayons, write for FREE booklet. 


Dept. ML-2 


Buffalo 


BELTING 






Available Now—Prompt Deliveries 


BUFFALO WEAVING & BELTING COMPANY 


New York 


Chicago 


Serving 


WRITE DEPT. B 


Buffalo®7, N.Y 


Industry for Over Fifty Yeors 





—<\_\Y oe” 


The "Good Will” Line for Distributors 


Solid Woven Cotton Belting 
Paraffine-Treated Belting 

Asphalt Treated Belting 

Waterproof Cotton Belting 

PlasTex Food Conveying Belting 

Sifter Brushes and Belting for Flour Mills 
R. F. & C. Rubber Covered Belting 








COLLIS 


COLLET EQUIPMENT 


Sleeves ti 
Sockets 
Standard and Use-Em-Up Types 


Carbon Steel Hardened and High 
Speed Steel Inserted Point 


=—=LATHE CENTERS 











@ COLLIS Tool fill all drilling, reaming, 
and tapping needs. They are made by 
men with many years of experience in 
making taper products. You can get 
these time and equipment saving tools 
into your customers’ hands right now be- 
cause we can give our immediate atten- 
tion to regular or special requirements 
without delay. 


MAGIC TYPE 


CHUCKS and COLLETS 
DRILL CHUCK ARBORS 


THE COLLIS COMPANY 


CLINTON, IOWA 





maea GAUGE GLASSES 


&, 30,000 Toy 4-145) 


li 


A complete stock for immedi 
ate delivery of CORNING 
STANCARD PYREX HIGH 
PRESSURE PYREX RED LINE 
and PYREX BROAD RED 
LINE GAUGE GLASSES 


Machine facilities available 
for special lengths. Also Glass 
Cylinders’ Oil Cup Glasses 
Lubricator Glasses etc 


Write, wire, or phone. 


Lubricator Co., Inc. 


330 JAMES BLDG 
ELMIRA 
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DAGGETT 
BALL BEARING LOOSE 


PULLEYS 





Easy to Install 


No inconvenience — no time lost 
installing DAGGETT Pulleys — sim- 
ply slip off the old and slip on the 
new. This is only one reason why 
DAGGETT Pulleys are a good item 
to handle — they also save on oiling 
time — cost of lubricant — cost of 
replacements and they save count- 
less operating dollars for any shop. 
Our transmission engineers are at 
your service to help on your cus- 
tomers problems. 


. 
CHICAGO PULLEY AND 
SHAFTING CO. 


21 N. DESPLAINES ST. CHICAGO 6, ILL. 
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conical shaped cyclone tank. The 
rapid spinning of the air forces the dust 
particles to the center of this mass of 
spinning air. and its gravity drops it to 
the bottom and into a dust receptacle, 
where it may be quickly and easily re- 
moved. Everyone who grinds or buffs 
or is connected with a shop where such 
work is done on grinding machines, 
circular or band saws or sanding wheels 
or belts, will be interested in this safe- 
guard.—Leiman Bros., Inc., Newark 5, 
N. J—Muii Suppries, November 1945. 


Tank Cleaner 


Self-Sealing Compound 


Cold tank cleaner, “Fuzee”, is now 
available for civilian use. Of interest 
to the smaller users is the new dip-tank 
container, in which “Fuzee” is option- 








You sell safety aud durability 
when you offer 


IRON HORSE 


BRAND 





Constructed in accordance with Un- 
derwriters Laboratory Specifications, 
Approved by Associated Factory 
Mutual Fire | ce C i 





iP 


Reinforced top—extra strength to 
stand up under rough treat- 
ment. Gravity closing for safe- 
ty—can’t stay open. 


Opening mechanism hugs can ¢x- 
terior—no place for clothing to 
catch. 


Maon-size handles—securely rivet- 
ed, make moving and handling 
much easier. 


Full apron body amply ventilated for 
gir circulation. Firm foundation 
eliminates tipping. Constructed 
of galvanized steel. 


ROCHESTER CAN COMPANY 


84 GREENLEAF STREET, ROCHESTER 9, N.Y. 




















BENCH 
TYPE 


BALL 


BEARING 
HEAVY-DUTY 


VALLEY crinpers 


Accuracy and Performance 
Records already established 


In the 27 years that Valley Grinders have been used by 
many of the country’s largest industrials, they have estab- 
lished fine records where accuracy and performance 
count. These grinders are all powered by Valley Motors 
and every unit is built to a single high standard of quality. 
This means complete satisfaction in service which builds 
a post-war reputation for these efficient, low-cost tools. 

















Valley Electric Corp. 


4221 FOREST PARK BLVD. e¢ ST.LOUIS 8, MO. 
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Saws Dull in 2 Hours— 


FOLEY-FILED in 7 Minutes! 


Here’s Tough 
Sawing and 
FAST FILING! 


—- truly. 
Ki anufacturing 
Jj. M.- ing ladelphic. 


The FOLEY 
AUTOMATIC SAW FILER ia this case is saving a 


saw filing cost of $1.00 per saw every two hours of use. Its 
accuracy and speed i in filing and automatically jointing a saw 
in one operation cannot be duplicated by hand. 


Solves Tough Sawing and Filing 
Problems for Your Customers 


With Foley filed saws every tooth is of equal size, height 
and spacing—saws cut much faster, truer and smoother— 
do 25% to 40% more work.  Foley-filed 
saws stay sharp longer—filing time is re- 
duced and saw breakage prevented. The 
Foley Saw Filer sharpens band saws, cross- 
cut circular saws, hand saws. 





30 DAY TRIAL 
OFFER 
to your customers 
when sold through 
you. 
Write fr litera- 


ture and dealer 
proposition. 

















are better chains for any purpose and 
Wesco Chains are doing a double duty 
job with our armed forces and in the 
maintenance, repair and operation of 
the nations essential industries at home 
because they are better welded. 








Better Welded 
Chains 


Proof Coil Chain 
B B B Coil Chain 
LOG CHAINS 
SLING CHAINS 
Railroad Chains 


WESTERN CHAIN PRODUCTS Lo oF 


F CENTRAL SAFETY DEPOSIT 


1819 BELMONT AVENUE 





COMPANY 


CHICAGO 13, U.S.A. 
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ally obtainable. A metal dip rack has 
been developed to fit the standard 5- 
gallon container. A self-sealing com- 
pound for use in cold tank immersion 
cleaning of pistons, fuel pumps, carbur- 
etors, etc., from which it thoroughly re- 
moves stubborn carbon, engine varnish 
and other adhesive dirt. Improved sol- 
vents used in “Fuzee” increase their 
wetting action, emulsifying value and 
penetrative powers, and finally render- 
ing them practically impervious to cor- 
rosive contamination.—Turco Products, 
Inc., Los Angeles 1, Calif——Mit. Sup- 
plies, November 1945. 


Drum Opener 


Simple and Powerful 





The “O’Brien Drum Opening Tool” op- 
erates on somewhat the same basic prin- 
ciple as the familiar can opener. With 
it, the top of a steel barrel or other 
metal containers can be cut away with 
ease. The tool folds the edges back 
close to the barrel edge, and also pre- 
vents the danger of the contents, such 
as chemicals and _ corrosives, from 
splashing on the hands of the operator. 
It is made of steel drop forging, 2314- 
in. long, weighs 51-lbs.—Merrill 
Brothers, Maspeth, New York, N. Y.— 
Mitt Supeties, November 1945. 


Strainer 
For Machine Tools 


A device known as the “Strainco-Me- 
tex Unit”, is a precision engineered, 
non-clogging industrial strainer for use 
with turret lathes, screw machines, 
grinders and all other machine tools 
that employ a cutting oil or coolant 
flow. These units increase production 
by assuring practically uninterrupted 
machine operations. They not only pro- 
vide exceptional capacity to hold dirt, 
chips, and grit, but strainer vefills are 
easily installed and old ones washed 
and ready for re-use in a matter of 
minutes. The efficiency of the strainer 
prevents metal cuttings and chips from 
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INDEX TO ADVERTISERS 


This advertisers’ index is included os oa 
convenience and is in no way a part of the 
advertising contract. Although every care 
has been taken to index accurately, some 
errors may have occurred and no allowance 
will be made for them. 
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VICTOR 
BELTING 


BRINGS ‘EM BACK 



















Tistnenus business on belting for conveyors, elevators, and power drives is 
running heovy these re-conversion days. Victor Belting brings you big opportunities to 
increase profits now—and builds customer goodwill that will continue to pay off over 
the years. That's because Victor offers the most complete textile belting line in 
America — plus the kind of dependability that comes only from Victor's long experience 
in developing special belting for specialized belting services. 
Remember, too, that many customers are likely to ask you for Victor Belting by name 
For Victor Belting is the kind that the manufacturers of their machines supplied as 
original equipment. They know how it wears. They'll want it again. 
Included in the complete Victor line are solid 
woven, canvas stitched, and balata belting. 
Write today for the illustrated Victor catalog. 


VICTOR BALATA & TEXTILE 
BELTING COMPANY 


53 Park Place, New York 7, N. Y. 
345 W. Hubbard St., Chicago (0, Ill. 


Factory: Easton, Pa. 


They Guard and Guide 
where Dangers hide! 


PROFIT ITEM! 


MONARCH 

ONE MAN 

CAR DOOR 
OPENER 


Needed by everyone 
loading or unloading 
freight cars! 


Reasonably 
Priced—Great 
Opportunity 
for Quantity 
Sales 


ATTRACTIVE 
PROPOSITION— 
WRITE NOW! 








One man can open or close the most binding, 
balky box car door with the Monarch Car Door 


Needed wherever freight cars are used! 
LANTER N MINING SAFETY DEVICE CO. 


EMBURY MFG. CO., WARSAW, N: Y. [iiieuadlags Bowerston, Ohle 
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This book 
makes it easy 
for users of 
Simplex Jacks 
to 

Use them 
Maintain them 
Repair them 


—consequently it makes it much 
easier for you to sell Simplex 
Jacks. This book contains valu- 
able suggestions for maintenance, 
lubrication and repair. It defi- 
nitely makes it possible for users 
to get the most out of their Sim- 
plex Jacks and to readily procure 
repair parts when needed. 

Be sure your customers have a 
Simplex Repair and Maintenance 
Catalog No. 45; we will gladly 
mail it to them on request. 


Templeton : 
Chicas? 


332 











lodging in the pump, and does away 
with periodic shut-downs for pump 
cleaning and repairs. These units are 
supplied in types, sizes, and capacities 
for every size and type of machine tool. 
Manufactured of fabric and wire strands 
knitted into a honeycomb construction, 
the mesh is designed into non-collap- 
sible strainer units.—Strainer Products 
Corp., Montclair, N. J —Muu Suppttes, 
November 1945, 


Trucks 


Many Accessories 





\ new type of industrial truck, equipped 
with deep stake pockets at each cor- 
ner, makes possible the complete con- 
version of the truck from one type of 
load-carrier to suit other requirements 
simply by the addition of standard 
available accessories. It is now possible 
to set up quickly in the plant any type 
of truck needed to solve a load-carrying 
problem. To the basic floor truck, 
simply add the accessories which will 
make a box truck, leaf truck, shelf 
truck, rod and tube truck, etc. The 
basic truck has built-in features for 
safety, strength and utility. Another 
feature is the adaptability of running 
gear. The undercarriage is so designed 
that any one of the six caster and 
wheel arrangements may be adopted 
and applied for various conditions and 
the personal preference of the opera- 
tor. 12-in. bull wheels and 6-in. caster 
wheels, mounted on roller bearings and 
hardened shafts, are the basic running 
gear.—Market Forge Co., Everett 49,. 
Mass.—Mi Suprties, November 1945. 
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Sell this hoist! 


HEN your prospect tells you 

he has a tough, continuous 
lifting problem to solve, you have 
one sure solution to it. ‘That’s 
the ‘Load-Lifter’! 

The ‘Load-Lifter’ is a hoist 
that will give him trouble-free 
service, day after day, while de- 
manding the minimum amount of 
attention. It quickly, easily lifts 
any load within its capacities with 
an action so fast that it seems 
effortless. It’s a strong, rugged 
hoist. In addition to its structural 
strength, it has many special fea- 
tures not found in their entirety 
in any other hoist. There’s one- 
point lubrication, two-gear reduc- 
tion drive, fool-proof upper stop, 
interchangeable suspensions, to- 
tally enclosed ball-bearing motor, 
and anti-friction bearings 
throughout. Any one makes an 
impressive talking point to the 
man looking for ways and means 
of solving load-handling 
difficuities. 

These are some of the struc- 
tural features that make a ‘Load- 
Lifter’ a mighty fine lifting de- 
vice for any shop or plant. Then, 
when low-head room presents a 
difficulty or special combination 
hoists are needed, the ‘Load- 
Lifter’ meets those needs, too. 

Write for as many copies of Catalog 

No. 215 as you need in your selling. 


jong LOAD LIFTER’ 
‘lM: Hoists 


TRAGER, 
MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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' : 
Delile 
#8 


Perfect Alignment not only 
before but after application. 


5388 N. Menard Ave., 


THE BELT HOOKS 





WITH THE 


There is no substitute for Safety 
Belt-Lacing because the patented 
Safety binder bars not only hold 
each hook in perfect alignment 
(both before and after applica- 
tion) but also covers and pro- 
tects belt ends, prevent fraying 
and assures long life. It's the 
all purpose belt-lacing too. It 
can be applied in factories and 


shops not only with shop lacers but also in the field with the 
pocket Tu-Way Lacer and a hammer. 


Write for Catalog Sheets 
SAFETY BELT-LACER CO. 


Chicago 30, U. S. A. 

















Peak producti for p time needs must 
be protected against the hazard of fire. 
Many accidental fires .. . caused by spon- 
t bustion, stray sparks or im- 





Laboratories, Inc., 
Inspection and Navigation. 


The All-Purpose Safety 
Lantern that provides 
twin-bulbs with kick-out 
bulb sockets and spark- 
proofed guards for safety. 
Rugged, dependable and 












JUSTRITE SAFETY LANTERNS AND FLASHLIGHTS 
The safety approved portable lights for oil fields, mines, chemical 
plants and many other hazardous locations. Listed by Underwriters’ 
S. Bureau of Mines and Bureau of Marine 

























proper containers are prevented system- 
atically when Justrite Safety Products are 
on the job. 














Handy-Safety Flashlight that has all 
the famous Justrite safety features 
sealed in a sturdy plastic case. A 
mighty midget flashlight with 1500 
candlepower from 3 standard cells. 





Model No, 44-8 





Safety Gasoline 
Can 


2063 N. Southport Ave. 
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safe. 
Model No, 32-8 





Justrite Headl 


to belt. Ha 


JUSTRITE SAFETY CANS AND OILY WASTE CANS 


These cans are approved for safety by the Associated 
Factory Mutual Fire Insurance Companies and 
labeled by the Underwriters’ Laboratories, Inc. 
The Safety Gasoline Can Is safe for handling 
and storing flammable liquids. Sizes from |-pt. 
to 5-gals. 


The Oily Waste Can is a 
safety approved container 
for dangerous, oily waste. 
Available in a wide range 
of sizes. Efficient, econom- 
jeal and safe. 


Ask your Supplier about Justrite Safety Products. 
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JUSTRITE MANUFACTURING COMPANY 


Dept. A-1 Chicago 14, Il 


both hands free. Battery case 
carried in pocket or clipped 


“throw out” bulb socket. 


Model No. 17-§ 
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EVERYTHING 


YOU WANT TO KNOW ABOUT 













IN THIS NEW 


NET PRICE 


%, 


SSTRONGHIID, 
SHY 


140 PAGE REFERENCE GUIDE 


| “WeldOlet” drain-out fittings and the 


4 If we haven't mailed you 


> 


of fasteners, shame on us. 
But perhaps we didn't 
have your name, or per- 


7 haps it went to the wrong 


department in your com- 


pany. 


We are anxious for every pur- | 
chasing agent, and every engj- 
neer who specifies fasteners, to 


have this guide. 


MAIL COUPON FOR YOUR COPY 


You will find STRONGHOLD a dependable 
source for every regular and special fastener 
you may need. Samples and prices on request. 


MANUFACTURERS 


SCREW PRODUCTS 
232 W. Hubberd St. 





% the above encyclopedia 


Chicago 10, Illinois 





Manufacturers Screw Products 
232 W. Hubbard St., Chicago 10, IMinois 


Please send me a copy of the new STRONGHOLD 
net price ‘Guide to Fasteners.” 
PPT TTT Tre er 


DEED Kbdpctvtncusscescsesenons 
COMPANY ........- 

ADDRESS wcccccccccscccccecs 

EEE, BORE, SEATS 2. cvcccvecnvccecseces 


Please send a few 
samples of your 
products. 


Please quote prices 
as per attached re- 
quest. 
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PIPE FITTINGS —A 16-page catalog 
contains complete application informa- 
tion, structural data, installation proce- 
dure, specifications, and list prices of 
“WeldOlet” fittings for making full- 
pipe-strength, permanent, leakproof 
branch pipe outlets. It also includes 


complete line of Bonney flanges.—Bon- 
ney Forge & Tool Works, Allentown, 
Pa. 


INDUSTRIAL SPANISH—A Span- 


ish-English dictionary of technical terms 


| applicable to the tap and die industry 


has recently been published. The vo- 
cabulary is based on questionnaires sent 
to people in the trade in Spanish-speak- 
ing countries, and contributes to the 
standardization, of translating technical 
terms into practical industrial Spanish. 

Greenfield Tap & Die Corp., Green- 
| field, Mass. 


| PUSES—-A 32-page catalog on G-E 
| cartridge and plug fuses has been pub- 
lished. It contains full specifications on 
all fuses in the G-E line and much other 
fuse information. The different parts 
| of the fuses are illustrated and de- 
scribed, and the purpose of each part 
| is also outlined.—General Electric Co., 


| Bridgeport 2, Conn. 


LEATHER PACKINGS— An. attrac- 
tive folder illustrates and describes the 
Alexander line of leather packings and 
covers the cup, “U”, flange and Vee 
type packings. Highlights on treatment, 
moulding and inspection are also in- 
cluded.—Alexander Brothers, Philadel- 
phia 23, Pa. 


DRILL CHUCKS — Fully automatic 
drill chucks, which require neither keys 
nor collets, and for automatic tapping 
attachments are illustrated and de- 
scribed in a new folder. Complete with 
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Just 4 Parts! 


Simplicity is one of the outstanding fea- 
tures of FLEXO JOINTS. They stay leak- 
proof without the use of springs or ground 
surfaces. All moving parts are entirely 
enclosed and fully protected from dirt and 
grit. Their sturdy and practical design is 
responsible for the perfect service they 
give. FLEXO JOINTS are used wherever 
a flexible or swing pipe joint is required 
for conveying steam, compressed air, 
water, oil and other fluids under high or 
low pressure. 


Write for bulletin. 
4 styles—iron pipe sizes to 3". 


FLEXO SUPPLY COMPANY, Inc. 


4215 Olive Str. St. Louis (8) Mo. 
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The key to the 
power and speed 
of ATIAS CAR 
MOVERS is the 
“compound lev- 
erage." 











THERE'S A: 
RIGHT MODEL 
FOR EACH JOB.. 


Select the proper model for your cus- 
tomer’s needs—the Regular Heavy Duty 
Model No. X, the New Sireamline 
Model S-X, the Atlas Model No. 8, and 
the Atlas Model No. VIII. Whether 
your customers are shippers or re- 
ceivers of freight the ATLAS will help 
to get freight cars in and out on record 
time. The market is profitable and pros- 
pects unlimited—we can ship immedi- 
ately. 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 No. 6th St. Milwaukee, Wis. 
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@ Men who lace belts like Alligator because 
it can be put on with a hammer and it drives 
straight. Its compression grip protects the 
belt ends and there is no ply separation. It 
embeds in the belt and is smooth on both 
faces. The two piece rocker hinge pin greatly 
increases the service life, and yet the belt 
fastening can easily be separated at any time. 


EAR in and year out mill supply 

houses have made money out 
of Alligator Stee] Belt Lacing and 
Flexco HD Belt Fasteners and Rip 
Plates—made money because Alli- 
gator and Flexco are used every- 
where belts are used—made money 
because a small stock will show a 
remarkably good turnover. 





Why not go after some additional 
business on both Alligator Stee] Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 
up on the requirements of printing 
plants, laundries, repair shops, plan- 
ing mills, dairies, sand and gravel 
plants, and every type of industrial 
outfit in your section. 


@ Men who have charge of conveyor belt 
maintenance like Flexco Belt Fasteners 
and Rip Plates because the fasteners make 
a tight butt joint with long life. The recessed 
plates embed in the belt and prevent pl 
separation. Patching and other repairs wath 
rip plates save expensive conveyor belt re- 
placements and extended shutdowns. 


FLEXIBLE STEEL LACING COMPANY 
4633 Lexington Street, Chicago, Illinois 


ALLIGATOR Steel Beit Lacing for transmission belts 
For conveyor belts FLEXCO & a E-® Fasteners and Rip Plates 








GENERAL PURPOSE 
TUNGSTEN CARBIDE TOOLS 
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Willey's General Purpose Tung- 
sten Carbide Tools, suitable for 

machining cast iron, h hard rub- 
ber, fibre, bakelite and tough allo 
steels. They are low in price, and ~ a 
increased oduction with lower. costs. 

Prompt deliveries on these standard tools. 


New, Willey's 710 


This new, steel cutting grade of Carbide, just 
announced for cutting tough alloy steels can be 
used to tip any of the Is wr in Willey's 
Cata' — or for making special tools to your 
specifications. 


WILLEY'S MASONRY DRILLS 


Cut concrete, brick, slate, 
alt, carbon, asbestos, plaster, wallboard nearly 
+. Quiet, efficient, stay sharp many times ieaaer. 
Used with any table rotary drill. Goes for weeks with®ut 
resharpening. izes from 3/16"' to 2"* Get a set 
from your supply house today. 


MILL SUPPLY HOUSES 


Some territories still open for Willey's standard and special 
cutting tools, drills, reamers, grinders, and diamond tools. 
Write for full information and new Catalog No. 28. 


Needed by every maintenance man. 
marble, tile, paved | 
twice as fas 


diameters. 


WILLEY’S CARBIDE TOOL CO. 


Detroit | 


Michigan 
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the folder gives construction details, spe- 
cial applications, and complete size 
ranges on the Wahlstrom drill chucks 
and tapping attachments—Wahlstrom 
Tool Div., American Machine & Foun- 
dry Co., Brooklyn 20, N. Y. 


CHAIN BELTS—Bulletin No. 455 is 
devoted “Rex” and “Baldwin-Rex” oil 
field products. Its 12 pages contain de- 
scriptive matter, specifications, prices. 
and photos. Price lists, strengths and 


dimensions are given —Chain Belt Co., 
Milwaukee 4, Wis. 


SCREWDRIVER — Illustrated folder 
on new type tool driver with detachable 
blades to fit any size screw in use. Sug- 
gests and illustrates uses and applica- 
tions for automotive, electrical, hard- 
ware, wood working and_ industrial 
fields—Speedway Engineering Co., Los 
Angeles, Calif. 


RUBBER — Pamphlet #845-21, de- 
scribes various forms in which sponge 
rubber, bonded fibre and other subdens- 
ity materials are manufactured. It il- 
lustrates ninety-eight molded, die cut 
and fabricated shapes of flexible, elastic 
compressible products used for cushion- 
ing. shock absorption, vibration dampen- 
ing, sealing, insulating, gasketing, etc. 
—Sponge Rubber Products Co., Shelton. 
Conn. 


DRILLS—Extensively illustrated 40- 
page booklet contains comprehensive 
information about “Shankless” _ roll- 
forged drills. Major advantages of the 
“Shankless” drill are 20% to 30% lower 
cost, 25% to 40% more usable flute, ap- 
preciably more holes per grind and less 
drill breakage.—Republic Drill & Tool 
Co., Chicago 7, Ill. 


STAINLESS STEEL-—Ready for dis- 
tribution, a 96-page handbook, ‘“East- 
ern Stainless Steel Sheets,” gives a pic- 
torial review of the importance of stain- 
less steel in various industries. There is 
an informative section on the corrosion 
resistance of stainless steel]. Extensive 
data on gages, sizes, and tolerances. 
finishes, and a complete section on proc- 
essing and fabrication is supplied.— 
Eastern Stainless Steel Corp., Baltimore 
3, Md. 


AIR CYLINDER—The line of Gerotor 
air cylinders and air valves is illus- 
trated and described in catalog No. 50. 
Seven models of non-rotating, double- 
acting air cylinders are shown and com- 
plete detail of no-tie-rod construction 
is described by cross-section views. In- 
dicated also is the feature of rotatable 
covers for easy pipe connections. 

Gerotor May Corp., Logansport, Ind. 
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WHITNEY 


MILLING CUTTERS 


for Uniform Seating of 
Whitney Woodruff-type Keys 





















No need for skilled 
labor...or for filing 
and fitting... when 
Whitney Milling 
Cutters are used for seating 
Whitney Keys. Cutters are 
madein all sizes to correspond 
with the keys which can’t 
roll over. Complete informa- 
tion in Catalog V-111. Write. 








The Whitney Chain & Mfg. Co. 


HARTFORD 2, CONNECTICUT 























_ Good Buy 
Means Good 


Business ! 


CABOT’S BRUSH CLEANER smacks out 
hardened paint down to the heel—leaves 
bristles lustrous, flexible, like new— 
keeps—new brushes in top condition! 


good buy for your customers... and a 
fast turnover, repeat sales, larger profits 
—good business for you! 

WRITE for details on prices, discounts, 
and display materials. Samuel Cabot, 
Inc., 1550 Oliver Bldg., Boston 9, Mass. 


CABOT’S BRUSH CLEANER 
Makes Old Brushes Like New! 








address? 


CHANGED YOUR ADDRESS? 


Copies of MILL SUPPLIES, to have their full value, should 
reach you promptly and with no inconvenience. This we 
constantly strive to do. 

BUT, if you have moved lately and haven't notified us 
it means a delay in your copy reaching you. 

If you are planning to move, why not tell us so we can 
change your stencil to coincide with your change of 


Just Fill-in this form and mail it to us. 
do the rest in getting your copies to you promptly. 


We'll 








Your Name 
Old Address | 
City & State 
New Address 
City & State 
Company 


Title 














MILL SUPPLIES - 330 West 42nd St., New York, N. Y. 
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| backfires 


The Manager's Page . . . where the views ex- 


pressed are his own. If you disagree—start shooting ... 


MORE DISILLUSIONMENT 


The matter of manufacturer-distributor understandings 
is again to the fore and | have a number of letters from 
readers about it. 

All bear out my contention that a manufacturer should 
have a written policy and franchise so there can be no 
opportunity for a misunderstanding as to what the manu- 
facturer proposes to do in selling through the distributor 
and just what he expects of distributors he appoints. 
When the obligations of both manufacturer and distribu- 
tor are down in black and white each knows, at all times, 
what the score is. 

I want to quote a part of a letter received within the 
last few days that highlights the problems that develop 
under a so-called “man to man” agreement. 

“This manufacturer-distributor affair is interesting to 
the writer. A case just comes outstandingly to our atten- 
tion in that we located the customer in 1939, developed the 
——, the product. Our 
records indicate that including 1944 we sold them more 
than sixty one thousand dollars worth, so we are sure that 
you can appreciate that we must have put forth some 
effort. 

“Right now we have lost this account to the very manu- 
facturer from whom we have purchased over a million 
dollars worth of products. They are now selling this cus- 
tomer at the same price that they sell us so you can appre- 


account and educated them on - 


ciate how we feel. There does not seem to be any way out 
of this proposition and the manufacturer seems to have no 
particular policy in this direction for us which surely is 
interesting. If you have any new comments on this, we will 


be pleased to hear further.” 


In conversation with the writer of this letter he ex- 
plained other situations that have developed in his deal- 
ings with the manufacturer and has told me that the situ- 
ation is hopeless. as he sees it, in getting anywhere with 
the supplier. 


338 MILL SUPPLIES « 


This is by no means the first case of its kind that has 
come to my attention. It’s a spotlight case, in my opinion, 
inasmuch as the distributor seems to have done an out- 
standing job of representing the manufacturer. A mil- 
lion dollars worth of sales is a lot of business and it would 
seem that the manufacturer would feel obligated to go 
overboard to see that the “man to man” agreement, as 
understood by the distributor, was carried out or properly 
adjusted to their mutual advantage. 

Apparently he is not so inclined and we have another 
verbal agreement that ends up in disillusionment. Such a 
situation should never develop in manufacturer-distribu- 
tor relationships. 

It’s difficult to understand how anything as important 
as a selling franchise should be allowed to operate on 
a haphazard basis. Carefully drawn, written sales con- 
tracts are often entered into between buyer and seller that 
involve deliveries of products with a value of as little as 
ten thousand dollars. Yet, we find manufacturer and dis- 
tributor agreeing on a word of mouth basis for the hand- 
ling of products amounting to hundreds of thousands of 
dollars within a year or over a period of several years. It 
just doesn’t make sense. 

Written agreements are more than a protection against 
misunderstanding. They stimulate mutual interests which 
are vital in manufacturer-distributor cooperation. It just 
isn’t possible for two parties to operate “on memory” and 
meet the responsibility each owes the other in properly 
maintaining a market for a product—a market the dis- 
tributor is expected to build and maintain, and a market 
he expects to be protected in when he has built it. 

A lot of thought has to be given this matter and quick. 
There are too many “man to man” understandings going 
under the guise of distributor policy and franchise in this 
field. It’s time. and, it is to the interest of both manufac- 
turer and distributor, that selling agreements be put on 
a sound business basis. 


A. M. Morris 


NOVEMBER. 1945 
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your customers depend on 
STARRETT TOOLS 
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“ Starrett Micrometers, Vernier Gages, 
, Dial Indicators and other fine measur- 
i ing tools have come out of the produc- 
" 

: tion emergency with more widespread 
" recognition and appreciation than 
: ever. In the strenuous competitive 
‘1 days to come you will find it to your 
‘ advantage and profit to recommend 
“2. ic Starrett Tools. 

: 

: 5 THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U. S. A. 
. \ . World's Greatest Toolmakers 


Now, with 
t 4 Service Stars 


mom Wie 


moe-oqonnrnAaatmMnanaeraran 











} | This is what we are 
saying in current industrial 

publications on behalf of 
Wright Distributors: 


“In handling materials, a lot of 
money can be wasted—or saved. 
The WRIGHT way saves. 

“In the Wright line there is a 
hoist for every job. Wright Im- 
proved High Speed Hoist, Wright 
Screw Hoist, Wright Differential 
Hoist, Wright Speedway Electric, 
Wright Trolleys, Wright Jib and 
Traveling Cranes—every one of 
them designed and built to do 
your specific job, safely, rapidly, 
economically. Safety is the first 
in-built quality of any machine 
that bears the name wricut. They 
are designed for speed and effi- 





ciency; built for rugged durability. 


“See your WRIGHT distributor. 
You'll find him listed in yeur 
metropolitan classified telephone 
book. If your problem is special, 
ask your distributor to call a 
WRIGHT engineer, who has had years 
of experience in solving material- 
handling problems.” 


York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn.-~ 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE 









